Top Cars 


F _New-car registrations for nine 


"months, 
; 
f . 


4 


A. 


plus 


Make 
Ford 
Chev. 
Buick 
Olds. 


15 states for 


1953 Pos. 
809,330— 2 
1,052,635— 1 
361,787— 4 
251,461— 6 
461,713— 3 
308,471— 5 


203,292— 

232,530— 7 
718,584—13 

121,441—10 


128,759— 9 
117,798—11 


wther details on Page 50. 


Th housand Booths 


st for ASI Show 


Automotive Service Indus- 


tries Show, to be held Dec. 8-10 


y Pier, Chicago, may become 
cond largest show ever staged 
e three sponsoring associa- 


; mute reservations indi- 
that some $15 firms will ex- 


in 658 booths in the product 


that 162 


means that at least 477 
afacturers of replacement 
service shop equipment, ac- 


ries and supplies will be show- 


tk to add 


heir newest products to the 
in’s jobbers in 993 booths total- 
il over 110,000 square feet of 
and conference booth space. 

t * * 


. WILLIAM G. STRATTON 
Illinois and Mayor Martin 
liy of Chicago have pro- 

Dec. 5-10 as Automotive 
significance to the re- 
ent industries’ big show 


the entire week in Chi- 


th of the sponsoring associa- 
will hold its annual meeting 
i the three days prior to the 


Ws opening. 
Norman Vincent Peale, noted 


of Marble Collegiate Church, 


f York, will be the featured 
/ (Continued on Page 6, Col. 5) 
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Year Already Fourth Best in History . . . 


1954 Car Sales at 5 Million 


By Robert M. Lienert 
Associate Editor 
5} NZW-CAR registrations for 1954 
will pass the 5,000,000 mark this 
week, pushing the sales this year 
into an elite class. 

In only three other years in 
history — 1950, 1953 and 1951— 
have more than 5,000,000 new cars 
been sold. When final reports for 
the year are in, however, 1954 
will have surpassed the 1951 total 


to rank third best for all time— 
behind 1950 and 1958. 

On the basis of latest official 
registration counts and sales re- 
ports to Automotive News from the 
field, the 5,000,000th sale will take 
place Saturday (Dec. 11). 

* + & 


PhPrcazzONe are that the 1954 
total will approximate 5,250,000. 
That is considerably below the 
5,738,989 new cars registered in 1953 


American Motors "11" in Huddle— 


With Chairman-President George Romney, 10 top executives form newly organized policy board of American Motors. Team 
members (from left) are: Edward L. Cushman, industrial relations director; Stuart G. Baits, general manager of Hudson special 
products division; Bernard A. Chapman, general manager of Kelvinator division; Charles T. Lawson, executive vice-president of 
appliance division; Romney; Howard A. Lewis, finance vice-president; Meade F. Moore, research and engineering vice-president; 
Jack J. Timpy, vice-president; John L. Brown jr., assistant to president; Elmer W. Bernitt, manufacturing vice-president, and Wil- 
liam H. McGaughey, director of communications and management development. 


In Wake of Increased Maker Integration > ime 


Suppliers Push Diversification 


By Sam Sampson 
Staff Writer 

Wits auto builders making more 

and buying less of their parts 
requirements, small manufacturing 
firms and supplier plants are ac- 
celerating their product diversifica- 
tion programs, a survey indicated 
last week. 


Many are looking for items to 
augment or fill out product lines; 


products. Still others are contem- 


ealer Profits Fall to 1.7% 
or First Nine Months 


IHINGTON. — Overall new- 
dealer profits in the first 


| months of 1954 amounted to 


cent before taxes, according 
Business Management Sur- 

ued last week by NADA. 
figure, 


in the nine months, auto 

is earned one percent of sales 
their notma] business of re- 
g new cars and .7 percent 
nance-compariy reserves. The 


profit record for the nine months 
compares with 0.8 percent for the 
first quarter and 1.9 percent at the 
end of June. 
* * * 
OQODY said the average for 
the third quarter alone was 
slightly more than one percent. The 
drop, he said, was the inevitable 
result of pressure to liquidate top- 
heavy new and used-car stocks. 
Many dealers were engaged in 
cleaning out stocks of 1954 
models this period in 
preparation for new models. 
About one dealer in every five, 
he said, operated in the red for the 
full nine months. 


plating mergers for strength and 
financial position. 

Many suppliers, especially those 
under contract to General Motors, 
Ford and Chrysler, said they ex- 
pected that the market for 1955 
cars and trucks would be strong, 
but that they were apprehensive of 
other conditions in the industry. 

- * * 
MONG those conditions were: 
1. Some auto manufacturers 
are changing purchasing policies, 
and former close relationships with 
‘special | suppliers are not standing up to- 
ay. 

2. Profits from original equip- 
ment business are being squeezed 
to the bone, and, in the absence 
of guaranteed volume, the busi- 
ness is not as attractive as it has 


3. Many firms have lost defense 
contracts, which had been used to 
bolster uncertain demand and prof- 
its in the auto industry. 

4. Many firms would like to re- 
move the “hills and valleys” from 
production operations. Slack peri- 
ods, where demand for original 
equipment dies down, put small 
firms in a bad position with em- 
ployes. 

5. Other industries are showing 
exceptional promise in their opera- 
tions, and original equipment con- 
tracts with these industries offer a 
sound profit margin to suppliers. 


* x * 
CAL was the statement by 
B. C. Gould, president of Mur- 
ray Corp. of America, who recently 


and the incredible 6,326,438 sold in 
1950. On the other hand, it repre- 
sents a respectable advance over 
the. 1951 total of 5,060,903. 

There is a that the 
1954: total may go even higher 
than 5,250,000 if the new-car 
fever should continue unbroken 

December. 


pre-holiday period. 
“The 5,000,000th a will come 


announced that the firm was going 
out of the auto body business. 

“We decided at Murray’s,” he 
said, “that eur best interests 
would be served by promptly 
withdrawing from the body busi- 
ness, liquidating the assets of 
that division, and continuing our 
program of reinvesting available 
capital in sound and diversified 
industry.” 

The company saw the market 
for the independent auto body 
manufacturer becoming smaller 
and smaller, he said, which could 

(Continued on Page 6, Col. 1) 
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only days behind assembly of the 

year’s . 5,000,000th car. The small 

lead time is explained by the fact 

that new-car stocks have been 

slashed drastically during the year. 
+ 4 LJ 


y= production figures in- 

clude 1954 and 1955: models, 

sales figures include a large num- 

ber of 1953 models which were 

turned out last year and sold in 

the early months of this year. 
dealer 


about 19 days in sales over produc- 
tion. It explains how the 5,000,000th 
car can be sold in the same week 
that the 5,000,000th is built. 

* + ca 


ATEST field reports show that 
the rate. of sales is holding up 
(Continued on Page 4, Col. 1) 


Car Output Sets 


Alltime Record 
For November 


By eee M. Hewitt 

re year’s “poaruinsiales car will 

produced at some U. S. plant 

oibakden ey dee 7) and this week’s 

output will remain at last week’s 
18-month-high level. 

The milestone car will come off 

the line some seven weeks behind 
its 1953 counterpart, 


omeunted to 111,916 cars and 
18,389 trucks, while in the like 
1953 week the totals were 97,190 
for cars and 19,389 for trucks. 
Last week’s car output was the 
highest since the last week of June, 
1953. 


Last month’s car production hit 
508,602 units, the top November in 
history. The previous November 
high was in 1950 when 503,862 cars 
were built. 

* - * 
schedules have been 
’ revised upward again. The goal 
now is set at 635,000 cars—possibly 
more—which would be the biggest 
(Continued on Page 63, Col. 3) 


Inside Automotive News. 


@ Secrets of used-car 


merchandising, as divulged 


by masters of the trade. Page 17. 


Nine-month truck 


Mercury takes new tuck in distant freight rates, 
revises car prices for ’55. Page 2. 


ee tions off 10.9 percent. 
A detailed analysis of sales trends is on Base 29. 
Human relations between a dealer and his staff 


are the topic of John O. Munn’s Dealers Tell Me 


column. Page 3. 


Toll roads are stretching ever farther. A round- . 


up of new developments, state by state, is on 


Page 27. 
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Reuther Presses 
AFL Merger Bid 
At CIO Parley 


Chrysler Body Strike 
Averted; Plymouth, 
DeSoto Tieup Looms 


By Joseph M. Callahan 
Staff Writer 

LLOWING settlement of a 

strike threat at Chrysler Corp. 

last week, Walter Reuther, CIO 

president, journeyed 

to Los Angeles to 

open the union’s 16th 

convention today 

(Dec. 6) with an ap- 

peal for unification 

with the AFL and a demand for 

integration of guaranteed-wage 

plans with unemployment compen- 
sation. 

While the parley hag been billed 
as a “peaceful” convention, many 
delegates were prepared for a 
showdown between Reuther and 
David McDonald, president of the 
CIO Steelworkers. 

McDonald, the aggressor in the 
feud between himself and 
Reuther, may raise any or all of 
these three objections: (1) That 
Reuther should not continue to 
hold the dual position of CIO and 
UAW president; (2) that the 
Steelworkers do not have enough 
voice in CIO policy, and (3) that 
CIO-AFL unification is not pro- 
ceeding fast enough. 

In hig 117-page annual report, 
Reuther said, “In the years ahead 
it is my solemn pledge that I will 
make every effort to help attain 
the unity of CIO and AFL on an 
honorable forward-looking basis. 

* 


T THIS time a unified Ameri- 
can labor movement, solidify- 
ing the gains of the past and pre- 
paring the way for future achieve- 
ments, can be of maximum service 
to the workers. 
“As president of the CIO let 
me emphasize I have no vested 
interest in disunity. I have a 


and strengthening the entire 
trade union movement.” 
Referring to the $1 million a year 
which the Steelworkers pay into 
CIO coffers, McDonald has de- 


clared: 

“Do we intend to throw this in- 
vestment away? The answer is no. 
But we are going to get something 
for our investment. We are going 
to get complete, immediate organic 
unity.” 


s + 7 
Chrysler Strike Averted 
DETROIT last week, one of 
three labor disputes facing 
Chrysler Corp. was settled one 
hour before 27,000 employes of the 
automotive body division were 
scheduled to strike. 

Still ahead were possible strikes 
at DeSoto, where workers voted 
overwhelmingly for a strike, and 

uth, where employes were 
planning to take a strike vote Dec. 
14-15. Neither strike threat had 
been approved by the UAW-CIO 
executive board. 

Basic issue in the ABD dispute 
wag whether a contract being ne- 
gotiated for 850 office workers 


should be similar to the contract 
(Continued on Page 4, Col. 4) 


Business Baro 


Auto Production — 157,930 cars, 
trucks in week vs. 117079 year ago. 

Bankruptcies — 226 in week vs. 
173 year ago. 

Business Volume — 102.9 percent 
of 1935-39 index vs. 107.5 year ago. 

Copper Shipments—116,232 tons 
in October vs. 116,259 in 1953. 

Store Sales—2 per- 

cent ahead of last year. 

Freight Loadings — 697,346 cars 
vs, 725,732 year ago. 

New-Car Sales — 4,214,724 to 
date vs. 4,464,142 in 1953. 

New-Truck Sales — 640,449 to 
date vs. 719,770 year ago. 

Oli Stocks — 269,679,000 barrels, 
Up 2,630,000 in week. ce 


- 
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Comparison of ’55 Four-Door Sedans in Medium-Price Field 


(Lowest-priced V-8 with Standard Transmission in Each Line) 





Comparison of High-Priced Models 
of Low-Priced ’55 Makes 


(Four-door V-8s with Standard Transmissions) 





Many Wait to See What Happens Next... 


Coast Still Confused on Prices 


By Bud Harris 
Traveling Correspondent 
MANY new-car dealers along the 
West Coast report that freight 
reductions here have tended to dis- 
rupt the market price on cars rath- 
er than stabilize it. 

That, at least, was the feeling 
three weeks after the first an- 
nouncement of freight-charge re- 
alignment. 

All along the coast there is con- 
siderable confusion on the part of 
the dealers as well as the public. 


ROWDS Socked ‘se the show- 
rooms to see the 1955 models 
and prospect lists are swelling, but 
actual sales have been fewer than 
hoped for. 
oun dealers report a tendency 
mg prospects to wait to see 
cine ¢ the next price development 
will be. 


Meantime, new models were 
shown on used-car lots before the 
introduction date for new-car deal- 
ers. Most dealers expect a decline 
in new-car bootlegging, but they 
say the way is still open. 

on * * 


Gus suggest that the only way 
to eliminate the phantom freight 
problem is for manufacturers to add 
freight into the cost and use a uni- 
versal charge. 

A method suggested is that the 
factory establish the rate to each 
point in the country, and then di- 
















meter 


Steel Output — 80.5 percent of 
capacity vs. 80.3 last week. 

Used-Car Price Index — $716 
overall average (December to date) 
vs. $711 in November. 

Wholesale Prices—109.5 percent 
of 1947-49 index vs. 109.3 week before. 





















* * © 
Common Stocks 
Dec. Nov. 1954 

i 23 High Low 
Am. Motors 10% 9% 14% 9% 
Chrysler 63% 62% 70 56% 
GM 90% 92% 954% 58% 
Kaiser 1% 2 2% 1% 
S-P 12%. 10% 13% 10% 
Average 36.07 35.50 






vide the cost by the number of 
points. 

While this would bring the maker 
deeper into the transportation bus- 
iness, some dealers say that he is 
already mixed up in it in a way 
that is confusing to dealers as well 
as himself. 

Meantime, the freight cut has 
given a boost to the light-truck 


Y & R to Handle 
Ads for Lincoln 


DETROIT.—As part of its cur- 
rent sales expansion program, 
Lincoln-Mercury is realigning its 
advertising agencies effective July 
1, 1955, according to Joseph E. 
Bayne, general sales manager. 

Young & Rubicam, Inc., will 
handle the advertising of the Lin- 
coln car from next July 1. Young 
& Rubicam recently was appointed 
to place the advertising for the 
Continental division of Ford Motor 
Co., which has announced a new 
Continental to be introduced in 
1955. 

Kenyon & Eckhardt, Inc., which 
has been handling Lincoln and 
Mercury advertising, will continue 
to place the advertising for the 
expanded line of Mercury cars, 
including the new Montclair series. 
This agency also will continue to 
supervise production of the na- 
tional television show, “Toast of 
the Town,” and to handle the 
advertising of all 21 L-M dealer 
advertising associations. 


Austin Appoints 
U.S. Sales Chief 


NEW YORK.—George Woolf has 
been named U. S. sales manager of 
; Austin Motor Co., 

it was announced 
last week by 
Louis Michelin, 
Austin general 


the appointment 





posed for the U. S. market. 


CURY last week announced 

a second round of freight-rate 

revisions for cars shipped to points 

more than 1,500 miles from the 
factory. 

Under the new structure, the 


the first revision and 
$317.50 under the original 1954 
rates. Total savings, therefore, 
now amount to $152.50. 

Charges to points nearer the fac- 
tory have been proportionately 
reduced according to the distance. 

* * 


MERCURY ’S move left only 
Kaiser, Willys, Packard, Hud- 


business. However, large trucks 
are virtually at a standstill 
The logging and lumber indus- 
tries have not recovered from the 
long strike in the Northwest as yet. 
However, prospects for 1955 and 
1956 are good. Many new contracts 
have been signed for these two 
years in heavy logging. 
> + 


RR StTURNING to bootlegging, 
dealers say that while it may 
not be as lucrative as in the past, 
it will still leave the used-car deal- 
er in good position to make a profit 
and sell below the authorized dealer. 


In these cities, they say, systems 
have been set up by which indi- 
viduals drive new-cars to the Coast 
just to get transportation. That 
leaves a margin for the independ- 
ent dealer. 


Farmers Vs. Tire Hike 
OTTAWA. — The Farm Union 
Council of Canada has presented a 
brief to the Tariff Board of Canada 


opposing higher taxes on special- 
brand tires. 








Mercury Takes New Tuck 
In Distant Freight Rates 


son, Nash and the independent 
truck makers without new freight- 
rate setups. 

Announcements from these 
firms are expected to coincide 
with new-model introductions, 
American Motors has committed 
itself by announcing new rates 
for the ’55 Rambler. 

Mercury’s new average maximum 
of $165 compares with $162 for 
Pontiac and Dodge, $168 for Olds- 
mobile 88 and $169 for Buick Spe- 
cial. 

: * . 
I MAKING its second round of 
freight-rate reductions, Mercury 
rounded out the picture for Ford 
Motor Co. 


Freight revisions for Ford, 


tuted further revisions Nov. ll, 
and Lincoln followed suit Nov. 22. 
The original announ 
staked the area for revision beyond 
1,000 miles from the factory. Ford 
retained this boundary for the sec- 
ond round of cuts, but both Lincoln 
and Mercury extended the mini- 
mum distance to 1,500 miles. 
- a J 


New Price Revision Puts — 


"55 Mercury Up, Down — 
MERCURY prices, ” valeed $21 @ 
car late in the 1954 model run, 
were revised both up and down last 
week for the 1955 sales year. 
Three models in the Custem 
series were cut back from the 
level reached in October follow- 
ing Ford Motor Co.’s first re 


sedan is down $12. 

In the ee group, the fouls 
door sedan and the station wagon 
are up $31.50 and the hardtop coupe 
is down $23. 

The 1955 glasstop Sun Valley and 
convertible carry price tags $# 
and $66.50 higher, respectively, 
than 1954 body types. Howevel, 
Lincoln-Mercury says that the 'Sil 
and ’54s are not comparable be 
cause the ’55 models have beet 
(Continued on Page 6, Col. 5) 
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and Jim Burke, director. 


Birmingham Dealers Pick Leaders— 


Standing from left: Wilson Kirksey, new president of the Birmingham (Ala) 
is part of the ex-| mobile Dealers Assn.; Fred Goad, vice-president; W. E. Montz, inghow (Win 
m plan pro-| laSver, director. Seated: Don Drennen, director; Gordon Payne, ci ‘| 
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1 BP Res ee 57 


study of human relationship 

is fast becoming a science. The 
Ford Foundation is financing a re- 
search in human behavior. Automo- 
pile dealers realize that, in a sense, 
they are operating in a world which 
is in a way it was never before— 
a world of people, rather than a 
world of machinery and money and 
materials and logical connections. 
People have more of a choice than 
ever before, not only in what they 
will buy but where they work and 
how much work they will do. 

In regard to our customers they, 
of course, have considerable 
choice as to the car they will buy. 
It is a choice not only of the 
make of car they will purchase, 
but a choice of body styles and 
equipment. They have a free 
choice also as to when they will 
buy it. They can decide to make 
their present car do for another 
year or get a new one. Even, in 
a sense, the amount of income 
available to buy a car is a matter 
of choice. Backlogs of savings 
and easy installment credit let 
every purchaser spend last year’s 
income or next year’s income now 
as they choose. 

This conductor has written two 
texts, which are still available, on 
the subject of human relations in 

sales, but today I want to empha- 
size at the start of the year the 
importance of the relationship be- 
tween the dealer and his internal 


staff. 

The payroll is the largest expend- 
iture a dealer makes. How produc- 
tive that payroll is depends largely 
on his own leadership, together with 
the leadership of his department 
heads. 


Want Security 


automobile dealer has a 

greater opportunity in the study 
of human behavior than mass pro- 
duction industries. The staff is 
small enough for a dealer to know 
each one personally. He can know 
their trials and tribulations. He can 
inspire and encourge them. He can 
know and recognize their families. 
He can know their birthdays and 
wedding anniversaries. 

They say that the amount of 
salary is the fifth motivating thing 
down the scale as to what workers 
are seeking. They want security and 
the feeling that they belong. They 
want to feel that they are a suc- 
cess. They like to feel that the in- 
stitution they are working for is a 
success. They like to feel important 
in contributing to that success. 

No longer can we think of the 

lubrication man’s job as just a 

humdrum occupatio 


functioning satisfac- 
terily for the owner and with the 


Advertising News 
Along Auto Row 
Auto Market Reports 
Coming Events 
Court Decisions 


Prices, Used-Car, Averages 
Production by Makes 


: Registrations, Cars, Trucks 
Salesen 





Dealers tell me 


By John 0. Munn 


The mechanic, who is a brake 
specialist, may be breaking finger 
nails and scraping knuckles in re- 
moving worn and dirty brakes, but 
he is making a car safe. He is per- 
haps saving a life in the communi- 
ty. His work is at least reducing 
the possibility of property damage. 

An automobile dealer worker, 
contrary to the factory worker, 
sees the fruits of his efforts every 
day. He knows most of the people 
on whose cars he works. His rela- 
tionship with his fellow workers is 
an important contribution in ob- 
taining satisfaction from his job. 
It makes his work more interest- 
ing. This human contact cuts down 
absenteeism in this trade. 


* * * 


Each Worker Different 


ss any worker’s life 
was pretty much _ restricted. 
Economics decided his occupation. 
He was forced to following the oc- 
cupation of his ancestors or as pre- 
scribed by local conditions. 


Now all is different. Now he has 
more liberties and opportunities. 
He is now a willing volunteer mem- 
ber of a working crew. He is ac- 
tive in community groups and a 
leader in neighborhood activities. 
He is more apt to realize than ever 
before that his future security de- 
pends upon himself and the group 
with which he works. He wants a 
working part in the most enterpris- 
ing, group of automobile service 
men in his community. He likes to 


portant part in the success of the 
institution for which he works. 


sight into the moods and goals of 
the people who buy from him. But 
it is even more important to have 
a@ great understanding of the men 
and women who work for him. Our 
workers can be made to feel that 
they belong, that their importance 
is recognized by making it possible 
for them to participate in policies 
and decisions. 


® x 


Must Understand 


— all, you expect them to 
carry out your policies, and you 
will get far greater cooperation if 
they feel that they have had a part 
in making them. This is particular- 
ly true when there is necessity to 
make a change in policies. You 
simply see that your workers un- 
derstand the reason for a change, 
and you will be surprised with the 
number of suggestions they will 
make to overcome the hazards or 
difficulties and to smooth out the 
operation. 

The study of human relations 


While I have never heard one, 
what I have in mind must be simi- 
lar to the talk a football coach 
gives to his team between lines. 
We must recognize that this world 
is not made of machinery, money 
and luck, but rather it is a world 
of people and the measure of suc- 
cess of any enterprise, particularly 
a dealership, depends so much on 
human relationship, both internal 
and external. 


BO OH ELAS 





Ford Widens Sales Lead 
As Chevrolet Lags 
DETROIT. — On the basis of 


just-released 

Ford has widened its first-place 

sales margin over Chevrolet. 
For nine months, plus 15 states 

for October, a ae by 

R. L. Polk & Co. show Ford lead- 


year. Only makes with registra- 
tions topping last year are Ford, 
Buick, Oldsmobile, Mercury and 
Cadillac. 
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Finance Reserve Stirs 


Tempest in 


INDIANAPOLIS. —Indiana’s 
franchised dealers have been urged 
to ask their finance companies for 
higher reserves. 

Elson G. Sims, president of the 
Automobile Dealers Assn. of Indi- 
ana, said that apparently after a 
long fight by the association a free 
market had been established for 
dealers’ finance paper. 

Meanwhile, a complaint charging 
Universal C.L.T. Credit Corp. with 





Utah Association Elects Officers— 


Seated (from left) are Frank B. Streator, Salt Lake City, new treasurer of the Utah 
Automobile Dealers Assn.; Neuman C. Petty, Salt take City, president, and Pete 
Ashton, Provo, first vice-president. Standing: Neil Boyter, Cedar City, third vice- 
president; Harlan Starr, Salt Lake City, secretary, and Floyd Wilson, Logan, second 


vice-president. 


Social Security Base Rises 
To $4,200 at Start of °55 


WASHINGTON. — Dealers were 
reminded last week that, beginning 
Jan. 1, the total annual earnings 
base upon which Social Security 
payroll tax computations are made 
will be increased to $4,200 from the 
present $3,600. 


fits and of the increase in the 


pay. 

Employes need to know what is 
being withheld. It is equally im- 
portant for them to know what 
taxes are being paid by the em- 


The rates of contribution will | ployer for the employes’ benefits. 


remain at 2 percent each for 
employer and employe through 
1959. This amounts to a $24 in- 
crease in annual contributions 
for each employe earning $4,200 
or more, with $12 paid by the 
employer and $12 by the employe. 


Freed to S 
To Philadelphians 


PHILADELPHIA. — Charles C. 


Last Sept. 1 benefits were in-| Freed, NADA president, will speak 
creased for both those who are/| &t the annual meeting of the Phila- * 
already retired and those who will|delphia Automobile Trade Assn.| ply to the complaint and will then 


retire in the future. 

For those now on the benefit 
rolls, the minimum monthly pay- 
ments have been increased from 
$25 to $30 and the maximum from 
$85 to $98.50. Maximum benefits 
for those who retire in the future 
will be $108.50 monthly. 

Dealers might wish to advise 
employes of the increase in bene- 


Pittsburgh Show 
To Start Jan. 29 


PITTSBURGH. — Hunt Armory 
will again be the location for Pitts- 
burgh’s Auto Show scheduled for 
Jan. 29 through Feb. 5, according 
to E. A. Herzberg and E. D. Mc- 
Kean jr., co-chairmen. 

Space drawings will be held Dec. 
20 at Webster Hall Hotel. 

The show committees consist of 
the following members: 

Finance anv Tickets—Robert G. 
Gunn, C. H. Snyder and Herman 
Fineberg. 

Pusuiciry — Fred K. Becker jr., 
W. A. Winterhalter and J. H. Bey- 
erl. 

ENTERTAINMENT — John 
and E. F. Koch. . 

Exuurrors—A. D. Buck, Fred E. 
Haller and Robert Beadling. 

Paizes— Scott McCullough and 
Robert E. Smith. 


P. Coen 


Dec. 7 at the Warwick Hotel. 


‘with offering re- 


Indiana 


offering “excessive and discrimina- 
tory” rebates to auto dealers has 
been filed by 25 Indiana finance 
companies. 


t was filed with 


charge Universal 


bates to automo- 
bile dealers to 
finance sales . 
through them. Eisen G. Sims 

The dealer association said a 
survey shows the average finance 
reserve earnings of Indiana new- 
car dealers was 0.3 percent of total 
sales (before Federal taxes) in the 
first nine months of 1954, compared 
with the national average of 1.1 per- 
cent for the first six months. 





“We are informed that some 
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which the Department of Financial 


re 


are subject to the State laws 
erning installment contract 
cing.” 

In the complaint against 
versal C.LT., Ruckelshaus sai 
there is now no legal limit 


3 


E 
; 
i 
core E 


can 
in practices which would 
create a monoply in the 
Ruckelshaus said the complaint 
was filed under this act. 


The department will give Uni- 


r 


set a hearing date. 


On the House .. . 


ket, a bootl 





Wemhoft 
auto business . 


We like Jim Gorman’s discussion of bootlegging 
in his Missouri association bulletin: “In this mar- 
egger .is a hew-car dealer bent on 

making a fast buck (he thinks) by selling a new 

unused auto for retailing off a used-car dealer’s lot. 

We have no fight with the used-car dealer who 
trafficks in bootlegged cars, but we are intensely 
interested in the enfranchised dealer who supplies 
such an outlet. If there were ways to show con- 
clusively to violating dealers the devastation of 
their deeds, it is believed the. wound could be healed 
. . » We intend to exploit every possibility to bar 
the efforts of these self-appointed distributors, who 
through sub-dealers at large are simply ruining the 


Two ex-factory field men, Charles J. McDonough and John C. 


Griffin, have been 
association ... San 


field men for New York State dealer 
group has added four new dealer 


Francisco 
members ... Michigan association is polling its membership on 


its policies and 


wm... West Coast is worried over reports 


progra: 
that hundreds of hurricane-damaged cars from the East have been 


shipped into western areas... 


Old Timer (in Indiana association bulletin) says: “With all factory 
salesmanagers boosting production quotas for.’55, each dealer should 
remember that this increased volume must first be bought and paid 
for by us dealers. Looks to me like some of our money is being pretty 
carelessly committed by people who don’t own it.” .. . Ed Fritsch 
succeeds the late A. C. Hall as NADA director from Wisconsin. 


—Prre Wemuorr, Editor, 
Attomotive News 
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Year Already Fourth Best in Histo 









°54. Car Sales at Five Million 


(Continued from Page 1) 


well. Except in certain areas where 
local economic conditions are un- 
favorable, the new '55s are moving 
at a good clip. 

While retail used-car sales 


New White Branch 
Opens Tomorrow 


PITTSBURGH. — White Motor 
Co. will open its new $500,000 sales 
and service factory branch dt 1136 
Western Ave. tomorrow (Dec. 7). 

H. C. Godden, branch manager, 
said the new facilities will provide 
expanded parts and repair service 
for the truck transportation busi- 
ness of western Pennsylvania, 
eastern Ohio and northern West 
Virginia. 

The new center replaces the 
White outlet at 408 Melwood St. 
and integrates the Autocar divi- 
sion’s old facilities at 6601 Hamil- 
ton Ave. into White’s Pittsburgh 
operation. 





By M. Gordon 
News Editor 
. CLEMENS, Mich.—James J. 
Nance’s sales targets for next 
year call for Packard to sell 100,- 
000 cars for the first time in history 
and for Studebaker to retail 200,- 
000 cars—its highest total since 
1951. 
Nance, Studebaker - Packard 
president, broke down the new 
corporation’s goals at a national 
Packard press preview here 
Thursday. The new Packards will 
be announced publicly Jan. 5. 
Expressing confidence that the 
newly designed and re-engineered 
Packard would be a strong com- 
petitor in the higher-priced field, 
Nance said he felt inroads would 
be made at the expense of Buick, 
Oldsmobile and similar competitors 
“who have sacrificed distinction for 
volume.” 
* * * 
eens highest sales year 
was 1949, when 97,771 cars were 
sold. Studebaker, whose 1955-model 
sales were described by Nance as 
“very gratifying,” reached its peak 
in 1950 with registration of 268,229 
cars. The 55 Studebakers were in- 
troduced shortly before the S-P 
merger became effective Oct. 1. 
e n ” 


ANCE stated, in answer to a 
question, that he was the top 
executive of the Studebaker-Pack- 





Laurels for Engine— 

James J. Nance, president of Stude- 
boker-Packard Corp., inspects a pre- 
production Packard V-8 engine after a 
25,000-mile endurance run under control 
of the American Automobile Assn. AAA 
said that the car surpassed all existing 
¢losed-car records from five to 25,000 
miles and finished the test in 238 hours 
41 minutes 44.3 seconds, including all 


stops. 


S-P Sets Sales Targets 


Nance Predicts Record 100,000 for Packard, 
200,000 for Studebaker in 1955 


were reported declining slightly 
from high levels held through- 
out the year, wholesale activity 
continues good. 

The average price of used cars 
sold at wholesale auction last week 
rose $5 above the November aver- 
age to $716, the same level of three 
weeks earlier, according to AvurTo- 
motive News’ index. 

Only two makes declined in 
price: '48s went down $22 to $205 
and ’52s slacked off $2 to $852. 

* + + 

AINS on the index were: ’54s, 

up $20 to $1,868; ’53s, up $16 to 
$1,213; 51s, up $14 to $618; ’47s, up 
$12 to $178, ’50s, up $7 to $466, and 
49s, up $1 to $331. 

The declines on °48s and ’52s 
brought those averages to record 
lows. 

In contrast, increases on ’5As, 
68s and ’51s brought the average 
price of those models to the 
highest point attained in four 
weeks. 


The price spread between models 
after last week’s adjustments was 


ard combine. Paul Hoffman, chair- 
man of the S-P board, and H. 8S. 
Vance, chairman of the executive 
committee, are “not active in man- 
agement,” Nance said. 

The S-P president affirmed his 
future intention to remain ahead 
of competition without “becoming 
radical.” He revealed that the ’55 
Packards would surpass all com- 
petitive makes in horsepower and, 
at 9.1:1, offer the largest cubic-inch 
displacement in the industry. 

Foremost in current S-P pro- 
gramming — ahead of considera- 
tion of further mergers — is a 
corporate reorganization at the 
management and 
Nance said. He 


Packard’s new production facili- 
(Continued on Page 8, Col. 3) 






(previous week’s spread in paren- 
theses): '54 to '53, $655 ($651); ’53 
to '52, $361 ($343); '52 to '51, $234 
($250); °51 to '50, $152 ($145); °50 
to 49, $135 ($129); ’49 to °48, $126 
($103), and °48 to '47, $27 ($61). 


* * * 


U. C. Sales Up in West, 
NUCDA Survey Shows 


DETROIT.—Used-car sales were 
spotty during October, according 
to a membership survey by the 
National Used Car Dealers Assn. 

“Averages for the West and 
Midwest showed a slight in- 
crease, while all other areas 
reported sales slower than the 
previous month,” said Ray Miles, 
newly elected NUCDA president. 

Inventories were up in all areas, 
Miles said, pointing out that this 
is a seasonal trend. 

National averages, according to 
Miles, showed a 17 percent decline 
in sales during October and a 12 
percent gain in stocks. 

Area reports were: 

New EnNGianp (10 states)—Sales 
down 105 percent; inventories up 
7.3 percent. 

Midwest (12 states)—Sales up 
1.1 percent; inventories up 12.5 


percent. 

Sovutn (13 states)—Sales down 
2.4 percent; inventories up 15.1 per- 
cent. 

Soutuwest (four states) — Sales 
down 10.1 percent; inventories up 
9.4 percent. 

West (nine states)—Sales up 3.3 
percent; inventories up 5.3 percent. 


Export Activities 
Combined by S-P 


SOUTH BEND. — Studebaker- 
Packard last week combined the 
export operations of Packard and 
Studebaker to form a new corpo- 
rate export division. 

The new division gives the com- 
pany world-wide dealer representa- 
tion and is under the direction of 
R. A. Hutchinson, Studebaker- 
Packard vice-president. Headquar- 
ters is in South Bend. 


Used-Car Bulletin from Detroit... 


Latest Auction Prices 


(Copyright, 1954, by Automotive News) 


(Aptco Auto Auction. Sale every Wednesday.) 


Dec. 1 


(Snowing—wet and cold, 
cars out of 130 entered.) 
BUICK—’54 Super Riviera coupe, $2,- 

280°. ’°53 Special Riviera coupe, $1,- 
275, $1,245; 4-dr., $1,200*. ’°52 Super 
conv., $1,060*. "51 Special Riviera 
coupe, $745°; Super 4-dr., $585*. 
br 2-dr., $395. °47 Super 2-dr., 
CADILLAC — '53 (62) 4- dr., 

(ps). "52 (62) coupe deVille, $2'228° 

(ps). "51 (60) 4-dr., $1,700*. °49 (62) 

4-dr., $575*. '48 (62) conv., $625*. 

VROLET—'54 Bel Air coupe, $1,- 

615*. ’'53 Bel Air 2-dr., $1,150*; 

ten 4-dr., $980, $925; 2-dr., $935, 2 

at $925. ‘S51 SL Deluxe 2-dr., 2 at 
» $500*; 4 ie es club coupe, 
a ceeeree, ‘50 SL Deluxe 

2-dr., > #5200. ‘46 FL Aero- 


sedan, $175. 
CHR ’53 Windsor club coupe, 
$1,180*. °51 Windsor 4-dr., $540*. 
DesOTO— 


Sold 92 


*51 Custom club coupe, $525°, 
$500*. °50 Deluxe club coupe, $380. 


‘47 Deluxe club coupe, $125. 
DODGE—’54 Coronet (8) club coupe, 
$1,575". ‘53 Coronet (8) 4-dr., $1,- 
020*, $840*. ‘52 Coronet (8)' club 
upe, $800°. '51 Meadowbrook ss 

. "50 Meadowbrook 4-dr. 

, Crest (8) 4-dr., 

; 2-dr., $1,405°. '53 Custom (8) 


(8) Victoria, $620; club “coupe, $630; 
Deluxe (6) 2-ar., $465; conv., $440. 
50 Custom (8) 4-dr., $430; Deluxe 
S35. 2-dr., . *48 Deluxe conv.. 

HUDSON—’52 Pacemaker club coupe, 
$600*. °51 Pacemaker 4-dr., $420, 
$300. "50 Super club coupe, $160. 

KAISER—’52 4-dr., $630*. 

MERCURY—’53 Custom 4-dr., $1,180. 
*51 4-dr., $540*, $510. 

NASH—'Si Rambler station wagon, 
$395; tesman club coupe, $320. 
OLDSMOBILE."52 (98) 4-dr., $930*. 
50 (98) 4-dr., $460°. °47 (98) club 

coupe, $100*. 
PACKARD—'5i 4-dr., $665*, $625°. 
PLYMOUTH—'54 Savoy club’ coupe, $1,- 
330°; 4-dr., $1,300*, $1,275*. '53 
Cranbrook 4-dr., $875; club coupe, 
$725. '52 Cranbrook 4-dr., r Cam- 
bridge club coupe, $505; $460. 
PONTIAO—’53 Chieftain 8) Cate, 


$1,550"; 2-dr., "St Silver 
Streak (8) 
station wagon, $800*; 
STUDEBAKER—’52 
coupe, $710. ’50 Champion club coupe, 
$190; 4-dr., $130. °49 * Champion club 


coupe, $230. 
WILLYS—’53 (6) 2-dr., $600. 
. 2 = 


Nov. 17 


(Prices held this week. Weather 
was good and the sale fast. Sold 63 
cars out of 102 entered.) 

BUICK—’53 Super 4-dr., $1,200°. ’52 
as 4, , aoe (ps); Special 2-dr., 
$920°. °51 Special 4-dr., $736, $700; 
Super ain. $655*. °50 ‘Special 4-dr., 
$505, $465. 


OADILLAO — '51 (62) coupe deVille, 
$1,800*. "49 (62) 4-dr., $825°. °48 
(62) 4-dr., $455*. 

—’53 Two-ten 4-dr., $975. 
"62 SL Deluxe 4-dr., st 2-dr., 
$700; club coupe, $700. °51 SL Deluxe 
4-dr., $585*, $490; 2-dr., $425. '50 SL 
Deluxe club coupe, 800 Bel Afr, 
$475*; conv., $355; $330°; De- 
livery sedan, $360. ‘47 an 2-dr., ‘sna6. 

CHRYSLER—’51 NY club coupe, $760"; 

$515*. °49 NY 4-dr., $355. 

— ’62 Fire Dome (8) 4- dr., 


$1,200*. 
4-dr., 


conv., 


015*; coupe, $765; 
- a Pia san "49 1000) ae 2-dr., 175, 
ati; ean ? . 


oo 7200) 4-dr., $1,415*. 
ven 4-dr., $480*. 
PLYMOUTH — '52 Cranbrook 4 - dr., 


PONTIAC—’54 Chieftain ® 
9065*, °S2 Chieftain (8) 4-dr., 
"61 Silver Streak (8) a 
Silver Streak (6 


(6) conv., 


“Indicates automatic transmission or overdrive, and (ps), power steering. 


Other Auction Reports are on Pages 45, 46, 47 





now in effect for other Chrysler 
office workers, or whether it should 
provide for the superior wages and 
conditions which had been given 
the ABD office workers by their 
former employer, Briggs Mfg. Co. 

Chrysler reportedly was fearful 
that these superior wages and 
conditions would become the pat- 
tern for all the corporation’s of- 
fice workers. 

The final settlement, which ap- 
peared to be a moderate union vic- 
tory, provided that employes get- 
ting the higher “red-circle” rates 
would continue at these rates, but 
that new employes would receive 
what other Chrysler office workers 
earned. 

In the disputes at DeSoto and 
Plymouth, management and union 
representatives met several times 
last week, but little progress was 
reported. 

Olen Manley, president of Plym- 
outh Local 51, said the union action 
was mainly the result of a produc- 
tion “speedup” plus about 50 other 
unsettled grievances. 

” + oa 


Ford Talks Collapse 

N CANADA, talks aimed at set- 

tling the two-month old strike at 
Ford Motor of Canada were sud- 
denly terminated after a one-day 
session. 

However, union negotiators re- 
mained in Toronto, hoping that 
talks would reopen. Last week’s 
meeting was the first since the 
strike of 17,900 workers began 
Oct. 10. 

A significant milestone in Can- 
adian labor was reached last week 
when Canada’s two major labor 
bodies signed a no-raid pact, much 
like the one between the CIO and 
AFL in the U. S. 

The agreement was sealed at Ot- 
tawa between the Trades and La- 
bor Congress, counterpart of the 
AFL, and the Canadian Congress 
of Labor, allied with the CIO. 


* * * 


GAW Price Set 


| Fe~$e week in Detroit, James 
Carey, secretary-treasurer of 
the CIO, shed more light on the 
union’s proposal for a guaranteed 
annual wage when he said that 
employers would be asked “to set 
aside a smal] fund, maybe 2% to 
5 percent of the payroll, to assure 
that workers will be employed 
throughout the year.” 

In Washington, the Department 
of Labor announced that the Bu- 
reau of Labor Statistics price in- 
dex declined 0.2 percent between 
Sept. 15 and Oct. 15. 

The latest index figure, 114.5, pro- 
duced a one-cent hourly pay cut 
for one million auto workers. 

- aa ” 


Dealer Aide Sues Union 


ON THE dealership front,. John 
A. Kinghorn, service manager 


Public Flocks to Dodge Unveiling— 


More than 5,000 persons jammed the showroom of Dexter Motors, New Yorks 
see new Dodge models. Lines formed triple-deep for two blocks. 


Reuther Pushes Merger; 
Body Strike Avoided 


(Continued from Page 2) 










for Dean Sellers (Ford) in Detroit, 
has filed suit for $25,000 damages — 
against the AFL Teamsters 
four Teamster officials. 


Kinghorn alleged that Mark 
Whitcraft, a picket for Local 376 
of the AFL Salesmens Union, 
knocked out five of Kinghorn’s 
teeth, fractured his jaw and per- 
manently disfigured him. 

Named in the suit were Whit-_ 
craft; James Hoffa, Teamsters 
national vice - president; Henry — 
Lower, Local 376 business agent; — 
Kerman Kierdorf, Teamster offi- 
cial, and Peter Schick, a ee 
organizer. 

Litigation of another sort 
been dismissed in Oroville, F 
where a Superior Court jury re 
fused the claim for damages of an 
AFL representative against T. M. 
McClaskey, Oroville dealer. 

Asking for $10,000, Charles J. 
Adams charged that McClaskey in- 
jured Adams’ ribs and collar bone 
in a picket-line altercation. Me- 
Claskey admitted pushing Adams 
but denied hurling him against a 
parked car. 

2 2 + 
Strike in Providence 

N PROVIDENCE, salesmen at 

Crowley Chevrolet struck in 

protest over the firing of two sales- 
men. 

Negotiations were being con- 
ducted between the company and 
Local 6 of the AFL Teamsters. 
They started in August when the 
union won an NLRBEB election. 

Harold Lanphear, NADA repre- 
sentative from Providence, said the 
Crowley situation was the first in- 
dication of union activity in the 


area in 15 years. 
7 * * 


New NLRB Rulings 


-eewe the past few weeks, 
NLRB has made the following 
rulings: 

1. That it will enforce all NLRB 
decisions made before it narrowed 
its jurisdiction, even though the 
firms involved may not now be 
within NLRB jurisdiction. 

2. That an employer can sign 
a contract with a union repre- 
senting his employes even if @ 
rival union is protesting that 
representation. 

3. That a company refusing 4 
wage increase on the grounds that 
it cannot afford one must back up 
the claim with documentary evi- 
dence. 









Editorial 


Page... 


hereafter will be on Page 12. 








The Lid’s Off For Used Car Selling! 


To overcome this, we have developed our “Used-Car Wind- 
shield Stickers.” These gummed stickers list the manufacturer’s 
advertised improvements and features for each make of car for 


Here it is! The most complete program available for helping 
dealers sell used cars more profitably. This newest section in our 
“Continuing Program for Developing Dealer Profits” makes 
an outstanding contribution to modern used-car merchandising. 


It is based on the strategy of selling a used car as a new car is 
sold—selling the specific improvements which the car offers the 
prospect over the older car he is presently driving. These improve- 
ments sold the car originally and they will sell it again! They 
fire the prospect’s desire for the car and help you sell it on the 
spot—and at a better price. 


But no salesman can remember all the outstanding features of 
all makes of cars, year by year. 


each year since 1951. They are an ever present reference for the 
salesman and make it easy for him to sell a car on its specific 
improvements and advantages, rather than just on price. 


You will find this and 
other successful ideas 
in our “Continuing 
Program”’ will help move 
your new and used car 
inventory more quickly 


and more profitably. 


OBSERVE NATIONAL 


SAFE Drivinc DAY 


(DECEMBER 15) 


Universal C.L.T. Credit Corporation 
One Park Avenue, New York 16, New York 


OVER 400 BRANCHES SERVING THE UNITED STATES AND CANADA* 
*In Canada, Canadian Acceptance Corporation Limited 
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In Wake of Maker Integration... 


Suppliers Are Pushing 
For Diversification 


(Continued from Page 1) 


result in a financial weakness in 


the years ahead. 


“In the automotive industry,” he 
added, “a grim, competitive battle 
for position has been increasing in 


tempo.” ge 


T UNITED SPECIALTIES Co., 


producer of air cleaners, turn 
signal switches and other automo- 


tive products, President John T. 


Beatty said that sales of automo- 


tive products had decreased about 


25 percent in the fiscal year ended 
July 31. 

“However, our principal activi- 
-ty, apart from automotive, upon 
which we counted so heavily as 
a diversification advantage, 
showed a decrease in sales of 86 
percent. 


“Automotive original equipment 
parts were never as competitive as 
today. Our policy has been to get 
business at the best figure possible 
because having it, we can study 
ways to lower costs. Not having it 
prevents any approach to the prob- 
lem.” - 

The company has just introduced 
a new line of rectangular, heavy- 
duty cleaners for crawler-type trac- 
tors, and expects that the Federal, 
state and toll-road building pro- 

which are certain to come, 
will bring them a substantial busi- 
ness in 1955 and thereafter. 
+ + * 


Re action of Westinghouse 
Air Brake Co. in buying the 
earth-moving equipment business 
of R. G. LeTourneau, Inc., supports 
this thinking about road-building 
programs. 

Edward O. Boshell, president of 
the company, said that “there is 
a critical need for a greatly ex- 
panded, new and improved high- 
way program which will require 

expenditure 


of billions of dol- 
lars annually.” 


Of those manufacturers inter- 
ested in producing new products 
to extend present product lines, 
King-Seeley Corp., Ann Arbor, 
Mich., has announced a new “push- 
button foundry unit,” newly de- 
signed speedometer, two new fan 
heaters and newly designed power 


tools. 

National Motor Bearing Co., Inc., 
has announced that new items will 
be announced late this year which 
will extend its line of products. 

“Regardless of business condi- 
tions,” the company said, “we plan 
to expand research still more be- 
cause we know that new products 
and processes hold the key to our 
future.” 

+ * * 
OTOR WHEEL CORP., Lan- 
sing, Mich., said that its policy 
was one of “keeping our operation 
fluid enough to meet changes in 
the business cycle.” 

The recent purchase of the 
lawnmower division of Reo Mo- 
tors has been announced. Other 
diversified products include’ new 
gas incinerator models for the 
Duo-Therm division and bigger 




























and more competitive space 
heaters. 


according to Roy C. 
president. 


and replacement sales 
fields. Recently, however, it added 


tion units, to its line. 
“Manufacturing facilities and 
equipment have been rearranged, 
and new machinery added to pro- 
duce a full line of hermetic mo- 
tors,” the com 


McCord Corp., said that improve- 


ments for auto air conditioning 


have been produced by company 
engineers. The refrigeration and 
air-conditioning business should 
hold up well next year, the com- 
pany expects. oer 


: HAVE not lost any princi- 

pal customers, and have added 
new ones,” Hancock said. “The 
amount of business we expect to 
receive from the independent mak- 
ers is impossible to forecast, but 
we have regained about half of the 
Packard radiator business, and 
have the Ford Thunderbird radia- 
tor.” 

Ultimately, it was hoped, the 
company will be able to dispose 
of the Detroit property, and re- 
locate the Detroit activities, 
mostly manufacturing of miscel- 
laneous products, in more eco- 
nomical quarters. 

Eaton Mfg. Co. said that a mag- 
netic powder clutch, used mostly in 
automotive accessory drives, has 
been developed. In addition, the 
outstanding stock of Spring Perch 
Co., maker of chassis springs, has 
been bought by the company. In 
combination with the Detroit spring 
division of Eaton, the line of truck 
and car springs is complete. 

Eaton also has opened a plant at 
Marshall, Mich., where hydraulic 
pumps for power steering are be- 
ing manufactured. 

George W. Kennedy, president of 
Kelsey-Hayes Wheel Co., said that 
the company continues to “main- 
tain a program of engineering and 
research to improve its regular 
products and to develop new lines 
that may be sold to the industry 
so as to increase potential sales for 
the company.” 

Kennedy said that in line with 
the policy to maintain and expand 
plant capacity, Kelsey-Hayes has 
spent about $3,236,000 during the 
last fiscal year for property, plant 
and equipment. 


Borg-Warner Corp. said it is 
standing by to make “cuts in pro- 
duction costs that are deemed nec- 
essary to meet falling prices, if 
they should occur.” New economies 
and efficiencies in manufacturing 
operations are possible if need be, 
Ingersoll, 


A power takeoff for farm trac- 
tors and a power-brake installation 
for late-model cars are among the 
recent new Borg-Warner products. 

* * 


* 
Was ELECTRIC, St. Louis, 
concentrates on electrical 
equipment, automotive products 
in both 


a hermetic motor, used principally 
in air conditioning and refrigera- 


pany said. 
William G. Hancock, president of 





















Sales Feat at Ed James Buick— 


Celebrating their complete sellout of 1954 models 10 days before the 1955-model 
announcement, salesmen of Ed James Buick Co., Los Angeles, surround their boss, 
Ed James (center). They are (from left) Ewing Day, Harry Sadler, Sam Shafton, Nick 
Brandt, Ed Dennison, Bernie Dottl, Hank Kirk and Bob Kerchman, 















25-Year Award for Byers— 


president. 


16% Ahead of 


DETROIT.—Factory sales to for- 
eign markets dropped slightly dur 
ing October, but for the first 10 
months of 1954 were still 16.2 per- 
cent of the 1953 pace, according to 


Used-Car Plan 
Accents Better 
Auto Features 


NEW YORK.—A used-car selling 
plan based on the theory that they 
should be sold like new cars, on the 
strength of the improved features 
and performance which they will 
deliver to the buyer, has been in- 
augurated by Universal C.LT. Cred- 
it Corp. 

This is the company’s suggested 
answer to the problem of helping 
dealers to move a greater volume 
of used cars at a fair margin of 
profit. The key to the plan is a 
series of colorful windshield stick- 
ers describing in full detail and 
selling language the principal fea- 
tures which made the car a salable 
product in the first place. 

Alan G. Rude, Universal C.LT. 
vice-president in charge of sales, 
announced the new merchandising 
system. He said windshield stickers 
now are being distributed to the 
finance company’s thousands of 
dealer customers and that the ini- 
tial distribution job would be com- 
pleted by the end of the year. 

The stickers are for 17 makes of 
cars for four model years. Thus, a 
total of 68 different stickers are in 
the kit. 

The stickers contain several 
blank lines, on which the dealer 
can list special accessories, selling 
price, financing terms, date the car 
was put on the lot, serial number, 
etc, 

“Our theory,” said Rude, “is that 
a late model used car should be 
sold in the same way as a new car 
—by means of the improved fea- 
tures and performance which it will 
deliver to the purchaser. 

“The same selling methods that 
worked when the car was new will 
work today.” 


Makes Grade 
Goodyear Rubber Road Used 


At Rail Crossing 


AKRON. — The world’s first rub- 
ber railroad crossing has been in- 


the Erie Railroad at Wilbeth Rd. 

Materials for the rubber road- 
way, which is expected to be a 
‘proving ground for various cross- 
ing materials, were supplied by 
Goodyear Tire & Rubber Co. 

Engineers of the new project pre- 
dict that the roadway will provide 
the most satisfactory, smoothest 
and most durable crossing yet de- 
vised. C. H. Rennels is the inventor. 

The roadway between the tracks 
is built with rubber slabs, 36 inches 
wide and 59 inches long. The slabs 
are about three inches thick, in- 
cluding a sheet of heavy steel. The 
roadway rests on heavy treated 
or planking, laid on railroad 
ties. 


stalled here on the main track of| | 





Honoring 25 years as a DeSoto dealer, L. L. Colbert (second from left), president 
of Chrysler Corp., awards a plaque to George Byers (second from right), who operates 
DeSoto-Plymouth distributorships in Columbus, Cincinnati and Louisville. At left is 
J. B. Wagstaff, DeSoto sales vice-president, and at right, L. I. 


Woolson, DeSoto 


Vehicle Exports Running 


°'53 Pace 


statistics disclosed last week by the 
Automobile Manufacturers Assn. 

Percentagewise, this year’s ex- 
ports of 322,424 cars, trucks and 
buses represented 6.1 percent of 
total factory sales, compared 
with 277,375, or 43 percent of 
factory sales, during the first 10 
months of 1953. 

It was trucks, however, that kept 
factory exports ahead of the 1953 
pace. 

Truck exports, which totaled 17,- 
172, or 26 percent of factory sales 
in October, were 40 percent ahead 
of ’53 sales at the end of the first 
10 months. Truck exports during 
October, 1953, totaled 12,414, or 13.5 
percent of total factory sales. 

Sales of trucks to foreign mar- 
kets during the first 10 months of 
this year totaled 162,181, compared 
with 115,258 for the same period 
of 1953. 

Car exports not only dropped 
to the lowest point of the year 
in October, but were 47 percent 
behind exports for the same pe- 
riod of 1953. Total exports of cars 
for the first 10 months also were 
1 percent behind the same period 
of 1953. 

Manufacturers shipped 160,060 
cars to foreign markets during the 

first 10 months of this year, com- 
pared with 161,905 during the same 
period of 1953. Shipment of cars in 
October totaled 6,282, compared 
with 11,845 in October, 1953. 

Bus sales to foreign markets dur- 
ing the first 10 months were 9 
percent behind the same period of 
1953. 

Exports represented 5.8 percent 


Mercury Makes 
New Adjustment ~ 
In Freight Setup ~ 


upgraded to the new top-draw 
Monterey series. 
= * 


* f 
STATION wagon has beg; 
added to the Custom famif 
giving Mercury a lower-price 
model in this body style. A h 
top coupe which had no 
counterpart rounds out the Mon 
clair. Bs 
Mercury’s advertised-delivere 
prices for 1955 are: x 
Custom — Four-door sedan, $2 
276.50; two-door sedan, $2,217 
sport cpe., $2,341; stat. wag., 
685.50. 


Monterey — Four-door 
$2,400; hardtop cpe., $2,4¢ 
sta. wag., $2,843.50. 
MontcLam—Hardtop cpe., 

Sun Valley, $2,711.50; conv., 

Final prices of the 1954 
were: 

Custom — Four-door sedan, 
286.50; two-door sedan, $2 
sport cpe., $2,351. 

Montersy—Four-door sedan, § 
368.50; hardtop cpe., $2,487.50; 
Valley, $2,617.50; conv., $2, 
stat. wag., $2,812. 


ASI Show Set 
For Opening 


(Continued from Page 1) 
speaker of the National Standard 
Parts Assn. 2 
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” * * : 
JX ADDITION, NSPA members 
will hear Harold T. Halfpenny 
and James Cassedy, legal counsels, 
on problems facing the industry, 
NSPA also will have a breakfast 
for new members today (Dec. 6) in 
the Crystal Room of the Hotel 
Sherman. The annual banquet will 
be held today. : 
Dr. William H. Alexander will 
keynote the annual convention of 
the Motor and Equipment Whole- 
salers Assn., opening today in the 
Conrad Hilton Hotel. MEWA 
also hold a “nonautomotive” show 
in the same hotel for those job 
bers wishing to diversify the 
lines they handle. % 

The Motor and Equipment Manu- 
facturers Assn. will hold its im 
formal dinner, with admission by 
ticket only, tomorrow in the Drake 
Hotel. 

Also tomorrow, the annual Auto- 
motive Booster Club International 
banquet will be held in the Grand 
Ballroom of the Conrad Hilton, and 
the Automotive Affiliated Repre- 
sentatives will meet in the Tropical 
Room of the Hotel Sheraton. 









































At ASI Show: 
Automotive News 








of factory bus sales, compared with Booth B-134, 
6.5 percent in the same period of . 
1953. Navy Pier 

Bus sales in October totaled 12, * * # 
compared with 23 in the same , 
month last year, and the percent- Headquarters: Hotel 
age of factory sales dropped from Conrad Hilton 


4.4 in October, 1953, to 3 this year. 
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Civie Plaque for Oldsmobile— Dr 
Biggie Munn (second from right), athletic director of Michigan State College, P® 

sents a plaque to J. F. Wolfram (second from left), Oldsmobile general of 

in appreciation of the firm's contributions to the Lansing community at the Gold# To 
CARnival luncheon in Lansing. Dr. John A. Hannah (left), president of the college 

spoke on the subject, “What Makes a Good Community.” At right is C. A. Trumt Ch 


manager of the Lansing Fisher Body plant, who also received a plaque. 
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By wire, by phone, by mail... 


E. M. BRADEN 


General Sales Manager 
CHRYSLER DIVISION 


| DEALER CONGRATULATIONS POUR IN FOR 


a4 
y 


CHRYSLER’S 100- 


There’s never been anything like it in Chrysler’s 
l-year history! There’s never been anything like it 
Mm the automobile business! A perfect avalanche of 
enthusiastic messages from Chrysler Dealers began 
the day the new 1955 Chrysler was announced ... 
aid they’ve been pouring in ever since! 


During Announcement Week alone, many millions 
of people saw and acclaimed the stylish new Chrysler. 
Today, dealers all over the country are raving about 
Chrysler’ sleek, new “100-Million-Dollar Look.” 


They like it .. . and they like the way the public likes it! 
They like Chrysler’s new longer, lower sweeping 
silhouette . . . the new Super-Scenic sweptback wind- 
shield . . . the new fashion-forecast interiors . . . the 
new V-8 engines, 250 hp FirePower and 188 hp 
Spitfire. They like Chrysler’s new Forward Look, 
and they’re saying so in terms like this: 

“‘We’re mighty proud of the really beautiful new 
Chrysler and the public is telling us by their over- 
whelming response that we have a great car to sell!” 


MILLION-DOLLAR LOOK! 


the power of leadership is yours with 


CHRYSLER 


_ Chrysler Division Chrysler Corporation 
12200 E. Jefferson Ave., Detroit 31, Mich. 
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S-P Sets Sales Targets 


Nance Predicts Record 100,000 for Packard, 
200,000 for Studebaker in 1955 


(Continued from Page 4) 


ties as the best and most modern | many Packard and Studebaker 
among all auto companies. dealers fared better from a finan- 
“We are looking forward to re-| cial standpoint during the “in- 

oes = ae bape of = dustry blitz” than their rivals 

market,” es e end of| who w forced 

the industry's production blitz and| Gaced volumes at losses. 

aan Coteen of Ccey COROT  ateste te the thinking of Stunde 


iv og! 

ee eee baker-Packard,” said Nance, “is 
e mutuality of interests between 

ANCE told Packard dealers at the factory and the dealer. Both 
the New York and Detroit pre-| have been known as ‘friendly fac- 
views that S-P’s goal for the start| tories’ and both have followed the 
of the new year is 4,000 sales out-| policy of building cars only to the 
lets (the same 1955 target projected | volumes that its dealers could sell.” 


Sean lo by President Speaking of volume, Nance once 


There now exist 1,700 Packard | 284in forecast 1955 sale of 5,600,000 


cars. He earlier had announced 

before aS’ model shewings next|S-E’s objective as 300,000 of these 

Lansing Salutes Oldsmobile— month, Nance said. It is planned to — ~ ore ——— American 

Eaton Rapids High School's band passes the Oldsmobile administration building retain Studebaker’s 2,500 franchises aoa siary vouahe coer. ~~ 
in Lansing during the General Motors parade in honor of the 50 millionth GM car. co dual 500 ‘with Packard, he 6 Bc 

The parade featured 17 high school bands and many floats. More than 26,000 persons Reporting “surprisingly few” A NEW suspension with a torsion 

visited the Lansing plants during the open house. S-P dealer casualties, Nance said bar principle and a V-8 power 
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Oe Mey Cnistinas 
GA Mises Hew Year 


and many of them! 


The Plan 


New millions of cars on our holiday roads pro- 
claim continuing prosperity. A prosperity created 


4M yA Has Helped by ever-better values and by good will between 
buyer and seller! 
Millions Buy Cars Again, through the coming year, we shall sup- 


port sales volume with flexible, thrifty financing. 
PP , 9 That is one more way to help establish a happy 
On ih me relationship between customer and dealer. 


THE GMAC THRIFT-GUARD PLAN 
available to General Motors Dealers: 
CHEVROLET + PONTIAC + OLDSMOBILE 

BUICK * CADILLAC 





Lex wos act corer 
TIME PAYME = 


PLAN 









GENERAL Motors ACCEPTANCE CORPORATION 








































































plant will highlight Packard’s ne 
cars, Nance said. 7 

The torsion suspension, believe 2 
to be the first ever used on a 
ume car, reflects a move by FP 
ard toward greater riding comior 
he stated. 

He declared that the new v4 
engine will be accompanied 
fuel economy increases of up ¢ 


engine has not been used 
Packard since 1938. 

Specific horsepower and to 
ratings were not disclosed. ’ 
Packard’s new plants at Ut 
Mich., and on Conner Ave., Detro 
are producing the ’55 Ps 
This has freed space in the cor 
pany’s E. Grand Blvd. plant in Dy 
troit for defense production 

light manufacturing. 
+ * a 
NANCE and Romney took diver 
gent paths in still another area 
of planning when the former laid 
heavy emphasis in his New 
talk on “individuality” as a sa 
factor. Romney has spoken cc 
dently of the increase in two-¢ 
families as a pro-AMC trend. ~ 

Studebaker-Packard’s future ro 
will play up to the American f 
lic’s “belief in the importance 4 
being an individual,” Nance 
plained. 

“Up to now,” he explained, 
industry has largely concen € 
on achieving mechanical perfectio 
and. the advantages of mass pr 
duction. But the pendulum is swing 
ing; there is new emphasis on stj 
ing and comfort to meet the os 
of the customer, as an indiv 

“As we enter this tran: 

stage and in the years ahead, 
feel people will prefer a car 
individuality—especially when 
can be had at a competitive 
price.” 

Nance told dealers that 
competitive position in every pr 
class never has been stronger. 

He claimed 20,000 advance 
ders for ’55 Packards and Clip 
on a sight-unseen basis. This ig 
largest pre-production demand i 
Packard history, be said. eS 


Saas sii also 
picked up for S-P, and se 


So 


disclosed. New orders already 
ceived are developmental in r 
but a major production assig 
is contemplated, he declared. 


Alabama Dealers — i 
Switch °55 Parley | 
To Srminge 


MONTGOMERY, Ala. — The @ 
nual convention of the Automobil 
Dealers Assn. of Alabama for 195 
will be held Nov. 13-14 at the Tut 
wiler Hotel in Birmingham. 

Birmingham was selected as t& 
convention city by the associati 
board of directors. For 

years, the convention had 
held in Biloxi, Miss. 

R. S. Hicks, of Decatur, pre 
announced the appointment of t 
following committees for the ¢ 
ing year: 

PiLans AND Po.icms — Hays 
Tucker, Tuscaloosa, chairman; W, 
s. Brewbaker, Montgomery; DeW 
McCargo, Anniston; R. K. it 
lan, Brewton; Nabb Drennen, & 
mingham; H. C. Christopher, 
Payne, and Joe M. Edwards, Tui 
gee. 

LecisLative—F. E. Davidson, E 
mopolis, chairman; Roland Cooper: 
Camden; Hershal ‘Littrell, Ss; 
Don H. Maring, ae C, 
House, Birmingham; H. 
Montgomery; Ben Ven, Mo 
P. B. McLaughlin, Dothan; Rot 
Locke, Butler; George W. Com 
Boaz, and T. Ed Campbell, } att 
ence. a 

Sarety AND PvuBLIc RELATIONS : 
Rhea Fayssoux, Tuscaloosa, ¢ 
man; Wilson Kirksey, Birming: 
Edgar Vickery, Winfield; A. 
Woods jr., Russellville; J. R. Ws 
son, Bay Minette; E. L. Love 
Pell City; -David Canon, OP 
and Rex Sikes, Luverne. : 

MempersHip — W. Herbert Ra 
Huntsville, chairman; Judson 
ley, Troy: Jones J. Dunh® 
Birmingham; Tom Smith, Shefiiex 
G. M. Pierson jr., Decatur; Bam 
Hooper jr., Selma, and Ray cle 
Opp. ; 
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T’S an old American custom for 

recognized authorities in one 
field to sound off with opinions on 
totally unrelated subjects. Se I 
wasn’t too surprised a couple weeks 
ago to find the newspapers display- 
ing considerable interest when a 
group of doctors decided to tell 
automotive engineers how to de- 
sign cars. 

Personally, however, I am 
slightly puzzled by the mental 
processes of a doctor who, hav- 
ing spent a lifetime studying and 
working to gain knowledge and 
experience in the medical profes- 
sion, can blandly assume that his 
driver’s license somehow quali- 


TURNINGS 


John T. Benedict 








fies him to give “expert” opinions 
about automobile design to other 
men who spend their lifetimes 
studying and working in the en- 
gineering profession. 
Furthermore, the so-called “de- 
sign recommendations” advocated 
by certain participants in the re- 
cent American College of Surgeons 
symposium have been common 
knowledge for years among auto- 
motive engineers, who are reason- 
ably well-informed on results from 
analysis of crash-injury studies. 


From personal acquaintance with 
a large number of engineers, I 
know that safety considerations are 
not “neglected” in automobile de- 





sign. On the contrary, the industry 


has reason to take pride in its 
achievements in providing increas- 
ingly safer cars, with better vision 
and positive control throughout a 
wide range of driving conditions. 
A point I’ve never seen men- 
tioned by those who attack the 
industry for “not being safety 
conscious” is that the thousands 
of people who participate in de- 
sign and manufacture of cars 
also use the products of the in- 
dustry. Automotive engineers, for 
example, entrust themselves and 
their families cars of their 
own creation— it off the pro- 
duction line. They don’t drive 
modified “supersafe” jobs. 

The industry is genuinely grate- 
ful to the many people in the med- 
ical profession who have cooper- 
ated in crash-injury research. 
Through studies of accidents and 
their effects, a number of doctors 
have contributed much helpful in- 
formation about the causes of vari- 
ous types of injuries. 

A few people prefer to make 
their “contribution” by means of 
criticism and atcusations. I sup- 
pose these same individuals would 
be the first to object if, at one of 
our SAE meetings, an engineer de- 
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nored the vast progress made by | ferent intake manifold are used for 


the medical profession—and instead 
chided the good doctors for their 
failure to conquer the common 
cold! 

* + * 


Plymouth V-8 History 


Is Brief but Lively 
N G sidelight on 
Plymouth V-8 engine develop- 
ment has been the series of modi- 


een 


the 177-h.p. power package. 1] 
Anderson denied widely circu. 
lated reports that the new P! 
outh V-8 is the “same” engine 
nounced earlier this year in 
Dodge pickup truck. : 
Completely different valve-t 
ard breathing systems were me 
tioned among design elements not 
used in common on the two em 
gines. This, of course, means t 


fications evolved to provide the/such parts as cylinder heads, 


variety of power options needed to 
“give the buyer a choice that as- 
sures his getting what he wants’— 
and, incidentally, to keep Plymouth 
in a strong horsepower position 
with respect to Ford and Chevro- 
let. 

In explaining differences be- 
tween the 157 and 167-horsepower 
versions of Plymouth’s V-8, 
Chief Engineer Bob Anderson 
pointed out that the bore is in- 
creased from 3.44 to 3.56 inches 
diameter. Stroke remains un- 
changed at 3.25 inches. Displace- 
ment goes up from 241 cubic 
inches to 260. 

The carburetor, air cleaner, muf- 
fler and exhaust system are in- 
cluded among parts changed be- 
cause of the engine modification. 


cided to present a paper that ig-|A four-barrel carburetor and dif- 





By popular demand— 
the NEW PONTIAC 
OTTOWAN 


COACHCRAFT QUALITY KITS ARE AVAILABLE 
-As 






well as 


ANY PART—ANY TIME 


COACHCRAFT SALES CORP. 






Buick 
Pontiac 


FOR 


For full information on the Coachcraft 


Cadillac 
Mercury 


service 


Oldsmobile 
Ford 


Lincoln 


line that includes Luggage Racks and 


Fender Mirrors write today. 





formerly DARUBU, LTD. 


9015-17 Santa Monica Blvd. Hollywood 46, California , 


take and exhaust manifolding 
valves, rocker arms and shafts, etc,” 
are not interchangeable. 3 

Anderson also pointed out that, 
in announcing the truck engine — 
at 145 hp., Chrysler Corp. cer. 
tainly did not intend the figure — 
to be an early tipoff on the power ~ 
rating of the new Plymouth en. — 
gine. 

Another popular misconception 
corrected by Anderson is that the 
1955 Plymouth V-8 is “just about 
the same engine used for the 1954 
Dodge V-8.” 

For those who want to clear up 
the matter in a hurry, he suggested 
a@ side-by-side comparison of en- 
gines or cross-section drawings, 
Essential difference, such as single- 
rocker shaft (instead of dual) are 
readily apparent. 

+ ¢ + 


Auto Engineers Get Look 


Beyond the Blue Horizon 


T? UNDERSTAND fully why 
cars have evolved their present 
appearance—and to predict accu- 
rately the future course of design— 
it may be helpful for you to know 
that automotive engineers recently 
demonstrated keen interest in space 
travel. 

Yes, that’s right. The Detroit sec- 
tion of SAE experienced its heavi- 
est demand for tickets in advance 
of Dr. Wernher Von Braun's talk 
on technical problems to be over- 
come in setting up a space station 
in a 1,000-mile-altitude orbit around 
the earth. 

A major bottleneck is the pres- 
ent practice of designing a total- 
ly new power plant for each mis- 
sile. To surmount this problem, 
and decrease costs while acceler- 
ating progress, Dr. Von Braun 
advocated development of stand- 
ard propulsion units.” These basic 
engines would be perfected and 
then used in clusters of varying | 
numbers, depending on the indi- 
vidual power requirements of 


The extremely detailed discussion 
of scientific and engineering as- 
pects of travel into outer space 
held the rapt attention of more 
than 1,000 engineers for about 2% 
hours. , 

Among the numerous disclosures . 
of really ingenious design and ex- 
perimental procedures being used 
to solve anticipated problems was 
the description of tests in which 
fast jet aircraft are flown precisely 
along a huge “ballistic trajectory” 
to stimulate weightlessness by ex- 
act neutralization of forces acting 
on the pilot. 

When he came to a detailed dis- 
cussion of design, construction and 
probable flight path of the giant 
three-stage rocket used to attain 
the acceleration required to reach 
a 1,000-mile altitude, Dr. Von Braun 
admitted that he was leaving quite 
a noticeable gap in his presenta- 
tion, since he was getting danger- 
ously close to the “present state of 
the art.” So he leapfrogged into the 
imaginative realm where he could 
tell us things that were “not yet 
secret.” 


Blocker Convicted 
Of Evading Taxes 


RICHMOND, Va. — Silas F. 
Blocker, Norfolk used-car dealer, 
was convicted of income tax eva- 
sion by a Federal District Court 
jury here Nov. 22. He was acc 
of evading payment of $45,756 in 
taxes during 1947-48. 

Blocker had pleaded innocent | 
Sentence was not pronounced by” 
Federal Judge Sterling Hutcheson, 
who asked for a pre-sentence fe 
port from a probation officer before 
disposing of the case. Meanw: 
Blocker was free under a $1,5@ 
bond. 

Blocker’s counsel, Maurice Sh® 
pero, of Norfolk, indicated #@ 
appeal may be filed with the Coutt 
of Appeals for the Fourth Circuit: 
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today... 


tomorrow... | | 
always... 


Leather 


gives the most value! | 





REEEREF KGASGeas ERES ATSB O TBI ETS 28 


25 


Your best way of meeting increased competition is to give customers more 


the for their automobile dollar. Genuine leather upholstery 
yet is certainly one of the most dramatic, sellable ways 
of giving them greater value. Its beauty, comfort, and style 
d are recognized factors, with immediate sales appeal. 
8 More important, still, is the fact that genuine leather out-performs 
FB. the next-best upholstery material by far. Tests by a famous impartial laboratory 
aler, . * . 
me prove that leather is 77% more rugged, 151% stronger along stitch lines under a 
+" bouncing load, 10% less likely to scuff under the shoes of children, 
and “‘significantly more durable to rubbing”. Besides, leather 
a is the easiest material to care for, it actually improves with use, 
7 and it adds to trade-in worth. You can add value with genuine leather upholstery! 
f 
le 
1,500 " 
a 
on THE BPPHOLSTERY LEATHER GREOUGP, INC. 


Bh cs 


New York Office: 141 East 44th Street, New York 17. + Detroit Office: 199 Pierce Street, Birmingham, Mich. 
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Capsule Comment 


Despite the fact that 1955 models are popping up in the 
so-called bootleg market, auto experts believe that the cur- 
rent high demand will curtail the flow of new cars into 
nonfranchised channels for the time being at least. 

The picture is not as black as painted by some sources. 
a 8 * 
American Motors has boosted dealer discounts and 


bonuses on its new Rambler models, now being offered by 
both Nash and Hudson dealers. 


Bringing these into line with competition, along with 
prices. 
* * * 


At least one major auto maker will offer colored tires 
as an option on its 1956 models. 


TS gaa if the tire will replace the complete wheel some 
y 
* * a 

President Eisenhower has issued a proclamation calling 
for everyone’s cooperation in observance of Safe Driving 
Day on Dec. 15 “to save lives and prevent injuries.” 

We’re sure auto dealers and makers will do their part. 
. * + 

American surgeons charge that auto manufacturers are 
not safety-minded and have learned “nothing about safety 
factors during 50 years of existence.” 

As the Bible says, let him without sin cast the first stone. 
* * * 

AFL unions appear to be losing their battle to organize 
the nation’s auto salesmen, despite a year-long campaign 
of propaganda and pressure. 

Is better dealer management the reason? 
* * * 

High school driver training is no longer an educational 
frill; it’s here to stay, declares Amos E. Neyhart, head of 
Penn State’s Institute of Public Safety. 

Out of 27,000 U. 8. high schools, 7,000 now have train- 
ing programs. 


Events 


Dealer Conventions 


Dec. 7 — Milwaukee County Automobile 
Dealers Assn. Convention, Milwaukee 
Athletic Club, Milwaukee. 

Jan, 29-Feb. 2—NADA Annual Convention, 
Hotel Conrad Hilton, Chicago. 

Feb. 28-March | — Louisiana Automobile 
Dealers Association Annual Convention 
and Exhibit, International Room, Hotel 
Roosevelt, New Orleans, La, 

Sept. 16— Nebraska New Car Dealers 
Association, Paxton Hotel, Omaha. 
Sept. 16-17 — New Mexico Automotive 
a Assn., Nickson Hotel, Roswell, 


Sept. 18-20 — 32nd Annual Convention, 
lew York State Automobile Dealers, 
Inc., Saranac inn, Saranac, N. Y. 

Sept. 19—Minnesota Automobile Dealers 
gape Radisson Hotel, Minneapo- 
is. 

Nov. 13-14 — 20th Annual Convention 
Automobile Dealers Association of 
— Tutwiler Hotel, Birmingham, 

la. 
* *¢ * 


Dealer Auto Shows 


Jan. 8-13 — Houston Automobile Show, d 
Sam Houston Coliseum, Houston. I yeh 

Jan, 8-16—26th Annual Auto Show of the Kone 
National Capital Area, District of Co- au 
lumbia National Guard Armory, 
ington, 

Jan. 8-16—Chicago Auto Show, 
tional Amphitheater, Chicago. 
Jan. 10-16—Grand Rapids Auto Show 
Grand Rapids Civic Auditorium, Grand 

Rapids, Mich. 

Jan, 21-29?—Indianapolis Automobile Show, 
Manufacturers Bidg., Indiana State Fair 
Grounds, Indianapolis. 

Jan. 21-30—Los Angeles Automobile Show, 
Pan Pacific Auditorium, Los Angeles. 
Jan. 21-30 — Seattle Automobile Show, 

Seattle Armory, Seattle. 

Jan. 22-29—Baltimore Automobile Show, 
Fifth Regiment Armory, Baltimore, 
Maryland. 

Jan. 22-30—St. Louis Automobile Show, 
Kiel Auditorium, St. Louis. 

Jan. 29-3i—Tri-State Auto Show, 
ville Automobile Dealers Assn., 
ville Armory, Evansville, Indiana. 

Jan. 29 - Feb. 5—Rochester Auto Show, 
Rochester Armory, Rochester, N. Y. 

Jan. 29-Feb. 6—Detroit Auto. Show, Michi- 
gan State Fair Grounds, Detroit. 

Jan. 29-Feb. 6 — sey Autorama 
Davenport, lowa, Rock Island, Moline, 
ast Moline, Ill.), Rock Island Armory, 
Rock Island, Ill. 

Feb. 5-12 — Milwaukee Auto Show, Mil- 
waukee Auditorium, Milwaukee. 

Feb. 5-12—Des Moines Automobile Show, 
Veterans Memorial Auditorium, Des 
Moines. 

Feb. 5-12 — Buffalo Automobile Show, 
Masten Avenue Armory, Buffalo. 

Feb. 6-13 — Schnectady Auto Show, 
Geeenetedy Armory, Schnectady, New 
ork. 
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Feb. 8-13 — Omaha Automobile Show, 
— New Civic Auditorium, Omaha, 
eb. 


Feb. 13-20—San Francisco Auto Show, San 
Francisco Civic Auditorium. 

Feb. 20-27—Syracuse Auto Show, Onon- 
daga County War Memorial Bidg., 
Syracuse, New York. 

Feb. 24-27—Sioux City Automobile Show, 
Sioux City Municipal Auditorium, Sioux 
City, lowa. . 

Feb. 26-March 5—Kanses City Motor Car 
Show, Exhibition Hall, Municipal Audi- 
torium, Kansas City, Missouri. 

March—Lewiston Automobile how, Lewis- 
ton Armory, Lewiston, Maine, 

March—Spokane Automobile Show, Spo- 
kane Coliseum, Spokane, Washington. 

March 4-6—3rd Annual Kansas Automobile 
Show, Hutchinson Sports Arena, Hutch- 
inson, Kansas. 

March 29-April 3—Sacramento Auto Show, 
Civic Auditorium, Sacramento, Calitor- 


nia, 
April 20-23—Danville Auto Show, Danville, 
Virginia. 


Let’s Get to Work 


The coming ASI Show will see a 
gathering of the manufacturers 
and their customers in what might 
be called a meeting of the Replace- 
ment Parts Clan. In the past sev- 
eral years there has been little to 
worry about; and if it had been 
possible to store the hot air thrown 
around, one could have heated the 
Windy City for the balance of the 
winter season. 

This year more than hot air and 
a pat on the back is needed. It is 
to be hoped that some of these 
manufacturers come forth with 
constructive programs and get 
their lines priced to meet the com- 


Sd = © 


General 


Dec. 5-7—Motor and Equipment Whole- 
salers Association Convention, Conrad 
Hilton Hotel, Chicago. 

Dec. 6-7—National Standard Parts Associ- 
ation, Hotel Sherman, Chicago. 

Dec. 8-10 — Automotive Service Industries 
Show, Navy Pier, Chicago. 

Jan. 10-13—American Road Builders’ As- 
sociation Convention, Roosevelt Hotel, 
New Orleans, 

(Continued on Page 49, Col. 1) 


20 Years Ago... 


petition of the “Originals.” 


If there are items that this 
cannot be done on—throw them 
out! At the worst this will apply 
to very few items. Else figure 
profits on an overall basis, rather 
than per item. 


The war is over, but the war has 


The Big Stories 


General. Motors has developed a plan whereby it hopes to bring 
into its councils the thinking of its dealer organization, according to 
Alfred P. Sloan jr., president. Sloan said he planned to set up four 
dealer councils, whose members would be selected by him personally 
on a regional basis . . . DeSoto will present a new line of aero- 
dynamic cars in the popular price field in 1935 . . . Prices for 1935 
Studebaker models range from $695 to $900 in the Dictator line, from 
$895 to $1,100 in the Commander line and from $1,245 to $1,445 in the 
President line . . . Sales by General Motors dealers in the U. S. during 
November totaled 62,752 against 35,417 in the same month a year ago 
. .. Shipments of Hupmobiles for November broke a five-year record, 
according to Rufus S. Cole, general manager . . . Detroit auto plants 
will refuse to hire persons who have been residents of the city for 


less than one year. 


—From the files of Automotive News. 


i= 
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‘More Than Hot Air... .” 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


assurance that it will not be 


also begun. This last one between 
the Replacements and the “Orig- 
inals.” It’s not going to be won 
with fancy talk, putting everything 
off, or from a beach chair on some 
Florida shore. 

Let’s get going NOW—not next 
month, or later. Too many ate 
waiting, as they say, to see the 
final outcome of the “original” peo- 
ples’ programs. Instead we should 
be doing something about meeting 
conditions already set up. The Big- 
gies are out to kill the Replace- 
ments by some means, and they're 
not particular which method they 
use. We all know of the foul prac- 
tices that have been in vogue for 
years: Coercion, threats, snooping 
into records, anything that could 
be done to further their own in- 
terests. 

Now they have started work 
from a price angle. WHAT ARE 
YOU MANUFACTURERS GOING 
TO DO ABOUT IT? These Biggies 
are loaded with overhead, all 
and going up. Their Big Brass are 
not going to take anything off their 
fat salaries, and you can be sure 
that their stockholders want those 
dividends to be equal to past years. 
All this talk about them selling be- 
low cost is hogwash. 

Yes, they are playing the overall 
picture and getting more for 
parts they absolutely control. But 
how many of you fellows are look- 
ing at the overall? You have got 
soft from the war years; have lost 
the spirit that made the 
ment trade what it is. You want to 
put on all the airs and enjoy the 
frills that go along with the Big 
gies’ show. 

Some of you are tied hand and 
foot to the so-called “oldline job- 
ber” whose places have deterio~ 
rated to the status of the moder® 
drugstore; without the retail 

(Continued on Page 49, Col. 1) 





AUTOMOTIVE NEWS, DECEMBER 6, 1954 13 


OLDSMOBILE 
ROCKETS INTO '55 





once 


rn 





em rrr ft aereumiammnnenieemenee 















. 

. 

ONLY OLDSMOBILE and Oldsmobile Dealers are 
DEALERS OFFER ALL off to a Flying Start in Saies! 
E 

THESE NEWEST Watch Oldsmobile go ahead even further in 1955... with that 
r IDEAS ON WHEELS! new “Go-Ahead” look! But bold new beauty is only the start! 
e ? . % ee ” : ! 
sais: ania tail There’s new action, too—an all-new “Rocket” 202 Engine 

. With a car like this, Oldsmobile dealers from coast to coast 
: “Rocket” 202 Engine 

t are headed for the biggest selling year in their history. 
: oe et ee That’s why, for ’°55— it’s smarter-than-ever to be with Olds! 
oe Low-Level Silhouette 

: Panoramic Windshield 


OLDSMOBILE 


F re 
Every Power Feate DIVISION OF GENERAL MOTORS CORP. e¢ LANSING, MICHIGAN 












14 





AUTOMOTIVE NEWS, DECEMBER 6, 1954 


With the Staff... 
ALONG DETROIT'’S AUTO ROW 


ILE all the dealer talk on 

Detroit’s auto row last week 
was about the new models, the 
Chrysler line dealers were abso- 
lutely amazed and delighted with 
the stir which their new cars 
created. 

Dealers, who a few months 
before had been thoroughly dis- 
couraged and critical of their 
factories, were declaring with 
considerable conviction: 

“IT honestly think that Chrysler 
Corp. has a good chance to regain 
the ground it lost this year and get 
its 20 percent of the market in 
1955.” 

a + * 


— some observers might 
tend to discount much of the 
talk as “calculated optimism,” the 
constant stream of persons, many 
of whom appeared to be buyers, 
could not be denied. 


Dealers listed these factors as 





being responsible for the Chrys- 
ler revival: 

1. The styling of the Plymouth, 
Dodge and Imperial. The reception 
of the DeSoto and Chrysler styling 


and they really stole the show. 
Chrysler should at least get 20 per- 
cent of the ’55 market. 

“It appears to me that we're 
seeing a good many former Chrys- 


was a little less enthusiastic, but|ler line buyers who merely have 


still favorable. 

2.The spreading conviction 
among Detroiters that the future 
of their city is closely tied up with 
the success of Chrysler Corp. 


* o * 

3 GREATER acceptance of the 

¢ Chrysler line cars among 
Chrysler employes and suppliers. 

Said a Dodge-Plymouth dealer: 
“This was our greatest opening 
in decades. For the first time we 
have absolutely no criticism of 
this car. Opening day there was 
a stampede in here. We finally 
got straightened out and took 
orders for 75 cars. 

“We optimistically put some of 
the cars out on our used-car lot 





1. The smooth customer who has “been 


around” is apt to be particular about his car... 





3. But if you want him to think you and your 


postponed their buying for a year. 
I think some of these other dealers 
have presold their market.” 
* * * 

SMALL west-side dealer de- 

clared that things were 1,000 
percent improved this year over 
last year. 

“We sold seven cars in the first 
two days and took about 20 orders,” 
he explained. “Last year we didn’t 
sell a car in the first two weeks. 

“Things can’t help but be bet- 

ter for us this year. I can see a 
real possibility of Chrysler get- 
ting 20 percent of the 1955 mar- 
ket.” 

Palmer Rose, president of the re- 
cently reopened Louis Rose High- 
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land Park Co. (DeSoto-Plymouth), 
said that public. reaction was ex- 
tremely favorable and that 7,500 
persons had poured into his show- 
room during the first four days. 

Rose said his salesmen had de- 
livered 11 Plymouths and two 
DeSotos and had closed about 15 
other deals. ; 

* * ° 
v= 1955 Chrysler Corp. products 
got their most terrific reception 
since World War II, according to 
one Chrysler-Plymouth dealer. 

He added that 5,000 visitors 
overran his showroom on the first 
day, and all his men could do 
was to keep apologizing to people 
for not being able to talk to 
them. He said that the situation 
finally straightened out and he 
was able to close a few deals. 

One dealer said he was heartened 
considerably by the number of 
salesmen, from dealerships selling 
other makes, who had applied for 
jobs during the first few days. 

* aa + 
” ANP we're looking over some of 
these men, because the quality 
of the salesman in 1955 is going 
| to be a big factor in the profit pic- 
ture,” he asserted. 

Another Chrysler - Plymouth 

dealer said that he conservatively 





2. And if he doesn’t get top performance, 


you'll soon hear about it! 





a 
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ut how “Ethyl” gasoline will give 





estimated that public acceptance 


of the 55 cars was about four ~ 


times what it was last year. He 

claimed that his men took 82 © 
orders in the first few days and — 
filled half of them. 4 


Asked about the quality of the ~ 


deals, one official said: “No there © 


weren't many list-price deals, but” 


I'll tell you one thing—we’re going ~ 


to eat this year.” 
+ ° + 


Giveaway Year 


Still smarting over the discounts” 
he gave buyers during '54, a Buick 
dealer says he sold himself down 
the river when “we practically 
gave away the car that everybody 
wanted.” 

“Instead of selling the prod- 
uct,” he said, “we jumped into 
the sales race and gave big dis- 
counts because that’s what com- 
petitors were doing. 


SNR dhe Binet: GR AD 


“We were a year ahead of every ~ 


other make and didn’t take advan- 
tage of it. We just gave away a 
year of good profits.” 

* * * 


Catalina Eyed First 


A Pontiac dealer claims that 
two out of every three persons 
who enter his showroom ask 
first the price of the Catalina. 

“That’s the car that attracts 
them,” he says. “If the price is 
too high for them, then they 
begin looking over the sedans.” 


* * * 


‘Produce or Get Ou? 
With his new-car Stocks at their 


lowest level in four years, a subur- 


ban Big Three dealer is readying | 
his sales staff for ’55. 

“It’s not going to take me six 
months to find out who can sell 
next year,” he says. “Either they 
are going to have to produce at 


| the start or get out.” 


In addition to having his general 
manager prepare lists of prospec- 
tive customers, the dealer is per- 
sonally conducting merchandising 
classes for his sales force. 

a” * a 


A Pessimist’s Outlook 


Although he is enthused about 
the car he has to merchandise this 
year, one Detroit dealer is still 
worried over the future. 


“If Ford and Chevrolet would © 


quit trying to kill each other and 
us with them, maybe we'd all do a 
little better,” he says. 

“Right now things look pretty 
good, but come spring we'll all be 
back to where we were last year— 
trying to outdiscount the fellow 


across the street.” 
* * * 


Too Many New Models? 


There’s at least one Detroit 
dealer who doesn’t put much 
stock in having his showroom 
crowded during the new-car in- 
troduction period. 

“People always turn out in 
large numbers for introductions,” 
he says, “and for the most. part a 
good percentage of them are po- 
tential buyers. 

“But too many are actually 
confused with the many new 
models to make up their minds 
on any particular make. Those 
who come back in a month or 
two are the real prospects.” 

* * = 


Pre-Introduction Sales 


At least one Big Three dealer is 
feeling pretty optimistic these days. 

Prior to selling 17 cars on an- 
nouncement day, he moved half 4 
dozen during the pre-introduction 
period. 

“The factory gave us the g0 
ahead, so we let a few deliveries 
go prior to introduction to the 
public,” he says. 

“Right now we're overallowing 
about $200 on tradeins and trying 
to make it up on retail. As far 38 
big discounts go, there’s no use 
starting that now. If we start giv- 
ing them away now, where are We 
going to be come July?" 

* 


Teals Open 2nd Outlet 


Teal Brothers (Hudson) of 7641 © 
Gratiot has opened its second new> — 


car outlet at E. Jefferson and Cop- 


# 
2 


lin Aves., according to Herbert and ? 


Barney Teal, the owners. 


5 


ue 


The company, one of the oldest ¥ 


and largest Hudson dealerships in # 
Michigan, is offering a free brake ~ 
inspection and adjustment or a free © 
lubrication to all visitors. Door” 
prizes and souvenirs were give® ~ 


away at the grand opening of the ~ 


service are the cat’s meow .. . him full power from his car. (Of 
course, the timing should be set for 


“Ethyl” gasoline.) 





© 1954, Ethyl Corporation, New York 17, N. Y. WTYOO: 
new sho m. 
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Sales Conditions in Various Areas... 


will be published January 31st 
Thousands of dealers who are looking for 


new parts, equipment, and accessories for 
1955 will get your message in that issue. 


No Increase in Rate 









WITH 


IN YOUR SHOP 


More Dry Quick baking equipment is in 
use in auto paint and body shops than all 
other makes combined, and the reason is 
not hard to find. It’s because Dry Quick 
Baking Panels bake both spot and all-over 
jobs faster, producing smoother, wrinkle- 
free finish with less operating cost and 
with no bulbs or sockets to replace. 


Let us show you with an actual demon- 
stration right in your own shop with 
your own personnel how the Dry Quick 
Infra-red equipment will double your 
volume and profits with no increase 
in shop space or overhead. Now 
you can lease DRY QUICK ovens 
for just a few cents a day under 


a sensational new plan. Lease 
as many ovens as you need 
without capital outlay. 


Pret as 


OVER 2,000 Shops 


ARE INCREASING PAINT SHOP PROFITS 


BAKING se seus 


Phow ov Wie COLLECT 


FOR A DEMONSTRATION 
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Auto Market Reports — 


Denver 

New-car registrations in Denver 
totaled 872 in October, a decline 
of 33 percent from the previous 
month. New-truck sales were down 
46 percent, dropping from 212 in 
September to 115 in October. 

Dealers blamed the slump in 
sales on the fact that most cus- 
tomers in October were awaiting 
the introduction of ’55 models. De- 
spite the October slump, new-car 
totals for the first 10 months were 
greater than for the same period 
of 1953. 

In the ’54 period, new-car sales 
totaled 12,625, compared with 
12,272 last year. Truck sales 
amounted to 1,589, compared with 
1,684 for last year. 

October new-car sales by make 
were: Ford, 274; Chevrolet, 171; 
Oldsmobile, 92; Buick, 66; Lincoln, 
59; Pontiac, 40; Dodge, 31; Plym- 
outh, 26; Nash, 18; Sean een 14; 
Cadillac, 14; Chrysler, 13; DeSoto, 
11; Willys, 11; Hudson, 5; Packard, 
t; Triumph, 3; Jaguar, 2; Allard, 
1; MG, 1, and Volkswagen, 1. 

Truck sales by make were: Chev- 
rolet, 39; Ford, 37; GMC, 11; Inter- 
national, 10; Autocar, 4; Dodge, 3; 
White, 2; Peterbilt, 1, and miscel- 
laneous, 6.—(Ira R. Alexander.) 
ok * * 


Baltimore 
New-car sales in Baltimore to- 
taled 1,767, compared with 2,113 in 
the previous month. New-truck 
sales amounted to 198, compared 
with 205 in September. 
regis 


mobile, 111; Mercury, 56; Dodge, 
58; Pontiac, 50; Cadillac, 45; 
Chrysler, 28; DeSoto, 18; Nash 
18; Studebaker, Lincoln, 9 
Packard, 8; Seeidionss, 33 Willys, 
7; Kaiser, 5, and miscellaneous, 6. 

Truck registrations were: Chev- 
rolet, 82; Ford, 40; International, 
35; Dodge, 15; White, 11; GMC, 8; 
Willys, 3; Brockway, 2; Reo, 1, 
and miscellaneous, 1—(Kate Sav- 
age.) .. + 


+ 
Springfield, Mo. 

Most dealers here agree that no 
profit was made in 1954 and that, 
with the problems of bootlegging 
and packing unsolved, 1955 does 
not present a rosy appearance. 

Veteran dealers say the used- 
car inventory is higher than it 
should be. They blame this con- 
dition on heavy pressure from the 
factories to sell more new cars, 
grant larger overallowances and 
high-pressure customers into buy- 
ing certain makes. 

Some dealers say that factory 
pressure has oversold the market 
under relaxed credit terms. Lower 
downpayments and long terms, 
they say, have resulted in abnor- 
mally high repossessions. 

Conservative dealers are losing 
sales every day because prospects 
do not have high enough down- 
payments. These prospects then 
bargain with other dealers and 
sometimes get a new car with a 





Guests from Europe— 


Two European distributors made a spe- 
cial trip to Detroit to view the new Chrys- 
ler Corp. models. C. B. Thomas (right), 
president of the corporation's export divi- 
sion, explains some of the new features to 
Charles Ladouch (at wheel), managing di- 
rector of Societe France Motors (Chrysler- 
Plymouth), and Fred Sannet, of Societe 
Roblou (DeSoto-Plymouth). Both firms are 
located in Nevilly-sur-Seine, France. 


lower downpayment and longer 
terms than they could get on a 
good used car. 

Used-car prices are definitely 
down and prices are sagging with 
no prospect for improvement—(L 
H. Houck.) 

* a * 


Cleveland 


Sales of both new and used cars 
picked up in Cleveland as more '55 
models came on the scene. 

New-car sales totaled 1,044, up 19 
percent from the previous week’s 
total of 878. Used-car turnover, at 
1,568 units, increased about 6 per- 
cent over the previous week’s 1,484. 
—(Sanford Markey.) 

* * * 


Providence 

October new-car registrations in 
Providence totaled 1,088, compared 
with 1,498 in September. New-truck 
registrations, however, increased 
from 116 to 142 in October. 

Car registrations by make were: 
Chevrolet, 265; Ford, 251; Buick, 
124; Oldsmobile, 109; Plymouth, 
57; Mercury, 56; Pontiac, 48; Cad- 
illac, 30; Nash, 29; Studebaker, 
25; Dodge, 18; DeSoto, 17; Chrys- 
ler, 16; Hudson, 12; Lincoln, 10; 
Packard, 8; Kaiser, 6; Willys, 2, 
and miscellaneous, 5. 

Truck registrations were: Ford, 
56; Chevrolet, 38; International, 14; 
Dodge, 9; GMC, & White, 6; Dia- 
mond T, 4; Mack, 4; Autocar, 2, 
and miscelleneous, 1. 

+ af * 


Pittsburgh 

New-car registrations in the 
Pittsburgh area were up for the 
second straight week, according to 
the Bureau of Business Research 
of the University of Pittsburgh. 

The seasonally adjusted index of 
general business activity rose to 
158.2 percent of the 1935-39 average 
in the week ended Nov. 20, the bu- 
reau said. It had been 149.4 a month 
earlier. Steel mills operated at 76 
percent of practical capacity, the 
highest level since March. — (Leon 
M. Leflingwell. ) 


* 


Atlanta 


New-car registrations in the At- 
jlanta area during the first 10 days 
of November dropped to 519, the 
lowest level of any comparable pe- 
riod of 1964. 

Dealers believe the reasons for 
this are that the public is waiting 
to see all ’55 models, and that many 
dealers had low stocks of cars dur- 
ing the period. 

Dealers for Studebaker, Chev- 
rolet and Pontiac, the only ones 
with new models to sell before 


Sales by make were: Chevrolet, 
125; Ford, 118; Pontiac, 66; Mer- 
cury, 66; Buick, 53; Oldsmobile, 18; 
Studebaker, 14; Dodge, 9; Nash, 9; 
Chrysler, 8; Plymouth, 8; Lincoln, 
8; Packard, 7; Cadillac, 3; Kaiser, 
3; DeSoto, 2, and miscellaneous, 2. 

The 118 new-truck sales were dis- 
tributed as follows: Chevrolet, 74; 
Ford, 14; International, 13; Dodge, 
9; GMC, 3; Studebaker, 3; Mack, 
1, and White, 1—<(E. C. Bash.) 

* * ” 


South Dakota 


The total number of cars regis- 
tered in South Dakota has jumped 
to 217,726 from 222,629 a year ago, 
according to E. S. Goff, director of 
the Motor Vehicle Department. 

Goff said there are 79,598 trucks 
licensed, 1,460 more than there 
were a year ago.—(Donald Lyons.) 

* 7 


Akron 


New-car sales in Akron are run- 
ning 15 percent behind 1953, but 
dealers believe the increasing de- 
mand for 1955 models will narrow 
this margin considerably before the 
year is up. 

For the first 10 months of this 
year, total new-car registrations in 
Summit County (Akron) were 15,- 
273, compared with 17,931 last year, 
a reduction of 15 percent. Truck 
sales for the period were off 22 per- 
cent. 

With most of the new-car in- 
troductions in November, Octo- 

ber volume dipped to 1,247, a 






Packard Dealer— 


H. Lester Parker (left) has acquired the 
Packard franchise for Blythe, Calif. Wit. 
nessing the signing of the contract is 
William Oster, resident manager of Earle 
C. Anthony, Inc., distributor. 


drop of 37 percent as against Oc- 
tober, 1953. 

At the end of 10 months, Ford 
continues with a commanding lead 
over Chevrolet, 4,262 to 3,324. Buick 
is a sure third for the year with 
1,945 registrations as against 1,017 
for Oldsmobile in fourth and 1,007 
for Plymouth in fifth. 

Ford holds a 481 to 400 lead over 
Chevrolet in truck registrations. — 
(Joe Kuebler.) 

* * * 
Miami 

New-car dealers have done well 
during the showing of 1955 models 
and dealers who already have dis- 
played new offerings expressed sat- 
isfaction with their reception. 

One sore spot with the fran- 
chised dealers is that about 15 per- 
cent of the used-car dealers are 
offering discounted 1955 models— 
(George S. Connell.) 


Salt Lake City 


New-car sales in Salt Lake 
County (Salt Lake City) in the 
seven-day period ended Nov. 17 to- 
taled 137. New-truck turnover was 
21. 

Car registrations by make were: 
Ford, 39; Chevrolet, 38; Pontiac, 
21; Buick, 10; Oldsmobile, 6; Mer- 
cury, 5; Willys, 4; Cadillac, 2; 
Dodge, 2; Lincoln, 2; Nash, 2; 
Plymouth, 2; Austin - Healey, 1; 
— 1; Hudson, 1, and Jaguar, 





“Truck registrations were: Ford, 
14; Chevrolet, 3; Dodge, 1; GMC, 1; 
International, 1, and Willys, 1. 
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IM DOWNING, Atlanta Nash 

dealer who grew up in the used- 
ear business and majored in eco- 
nomics, says the dealer who knows 
the used-car business and works at 
it has an edge over the dealer who 
works only at the management 
level. 

Jim says that he and his 
brother Tom appraise every 
tradein. 

“This,” says Jim, “is the crucial 
point of every deal. If you go too 
high, you lose money. If you go too 
low, you lose the deal. 

oe * * 


Selling Ideas 

C A. BATEMAN, who runs a 
¢ highly successful used-car op- 

eration in London, Ont., told the 

dealers that he makes two-week 

efficiency trips each year to -see 

how other dealers operate. 

Out of his experience, he offered 
dealers these ideas: 

1, An attitude of determined 
0 must pervade the op- 
eration from top to bottom. Never 
worry about what the competi- 
tion is doing. Just make up your 
mind to sell cars at a profit. 

2. Think in termg of service to 
your fellow man. 

3. Hire only the best salesmen, 
and work with them at least an 
hour every day. 

4, Emphasize proper display. He 
has two to four men working on 
interiors all the time and holds lot 
inspection at least twice a month. 
Each car must be ready to demon- 
strate at once. 

A dead battery or a flat tire can 
needlessly kill a sale, Bateman 
pointed out. i 

* 


Uses Pictures 


aes spends about $6,000 a 
month on advertising, or $25 to 
$30 a car. His ads carry pictures, 
sometimes of the cars, sometimes 
a the lot and sometimes of him- 

He constantly reminds his sales- 
men of seven closing techniques, 
urging them to use them all many 


White Develops 
System to Aid in 
Selecting Drivers 


CLEVELAND. — To help boost 
safety and driving standards of the 
truck industry, White Motor Co. 
has developed a series of forms to 
aid fleet owners in the selection 
and training of drivers. 


Not only do the forms allow 
truck operators to weed out unde- 
sirable or poor-risk applicants, but 
also point out weak spots where 
further training would benefit ex- 
isting members of the organization. 


Included in the nine available 
forms are applications for city de- 
livery, over-the-road and long dis- 
tance drivers, a telephone check 
form for references with previous 
employers, a driver interview check 
list that systematically gathers per- 
tinent information needed for 
Proper applicant evaluation, a traf- 
fic and driving knowledge test 
Which judges the driver's knowl- 

e@ of various operating condi- 
tions and maintenance standards, a 
road test check list to meas- 
ure the driver’s ability while actu- 
ally driving on the highway, and a 
oral > ee for a 
out, should the a 

Plicant be hired. me 
on research with more 
than 2,000 truck drivers, the forms 
mae developed in cooperation with 
- Amos E. Neyhart, adminis- 
e head of the Institute of 
blic Safety at Pennsylvania State 
and consultant on road 
ns for the American Automo- 
“ egeaat is saeinentnd 
rogram for the truck in- 

dustry 


Merchandising 


Memos to Dealers 


By Bob Finlay 





AUTOMOTIVE NEWS, DECEMBER 6, 1954 


times before giving up a sale. They 
are: 

1. The assumptive technique, 
moving forward on the assump- 
tion the prospect is going to buy. 

2. Subordinate question tech- 
nique—getting the prospect to make 
minor decisions about the car until 
finally he makes the big decision. 

8. Physical action. Do something 
as well as talk. Fill out an order. 
Roll a pen over to the prospect. 
This requires careful timing to 
know just when the prospect has 
reached the point where action will 
induce him to sign. 


4. Impending event. Works on 
fear of loss. Most people won’t walk 
a block to gain $100 but will get up 
in the middle of the night to save 


$10. They are moved more by fear 
of loss than by hope of gain. 
* + 


* 
Tell a Story 
NARRATIVE. Some salesmen 

* can spin entrancing yarns of 
characters who solve problems by 
buying. The prospect identifies him- 
self with the main character, and 
when the character in the story 
buys, the prospect buys. 

6. Inducement. Puppy dogs have 
great appeal. Bateman told the 
story of a real estate salesman who 
always has a beautiful collie puppy 
in his car. Many a time he has sold 
a $25,000 house by throwing in the 
$50 puppy. 

7. Ask everyone to buy, at ev- 
ery opportunity. 

To keep his men on their toes, 
Bateman sets objectives for each 
salesman and pays prizes to those 
who score highest with reference 
to their objectives. This keeps the 
competitive spirit alive. 

* * cd 


Cars that Stick 


MOVE cars that stick, he has 

a point system, assigning so 
many points to a car. The points 
go up as the cars remain unsold. 
Prizes of $150, $100 and $50 are 





Joins Pontiac— 


A Pontiac franchise has been acquired 
by James-O'Neill Pontiac, Inc., Waukegan, 
ill, Signing the agreement are (from ieft) 
George N. James and Thomas P. O'Neill, 
partners. With them is H. E. Milliken, 
zone manager. 


awarded each month to salesmen 
who get the most points. 
Bateman works with monthly, 


sold, trades, 
overallowances, repossessions, 
net profit. 

Using these ideas, Bateman 
moves 2,500 cars a year in a city 
of 100,000 population. 

om 


Used-Car Ads 


a CARR, classified advertis- 


ing manager of the Philadel- 
phia Evening Bulletin, gave the 


dealers some advice on classified © 
ads. 


In view of competition, the ads 
must be arresting and convincing. 
Too many dealers hold down and 
miss for lack of description. 

Don’t offer impossible claims 
or guarantees, he said, but do tell 
the reader everything you can to 
answer his unasked questions 
onl to paint a mental picture for 


People buy used cars every day, 
Carr said, and dealers should ad- 
vertise every day for an even flow 
of business and for impact through 
continuity. 

“A used-car on the floor,” he said, 
“is like an apartment that is not 
rented. The dealer loses money 
each day it stands on the lot.” 
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dS. . Keeping 


America on the road Is a 





big job, as the men meeting 
this week in Chicago at the 
Automotive Service Industries 
Show well know. It takes a 
lot of advertising, to a lot of 
the right people, to produce 
retail automotive sales like 
last year’s $44 billion. That’s 
why the automotive industry 
placed 386 more pages in 
The Saturday Evening Post 
than in any other weekly 
magazine. For no job is 

too big for the Post. It gets 


to the heart of America. 
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THE SATURDAY EVENING POST 


As of December 1 


Parts— Accessories 


—Equipment 


AC Plug Div. 
General Meters Corp. 


Albertson & Co., Inc. 


Alemite Div. 
Stewart-Warner 
Corp., The 


Aluminum Co. of 
America 


American Blower Corp. 


American Brake Shee Ce. 


American Chain & 
Cable Co. 
American Cyanamid Co. 
American Grease 
Stick Co. 
American Trucking 
Industry 
Anchor Rubber 
Products, Inc. 
Andrews-Alderfer Co. 
AP Parts Corp. 


Appleton Electric Co. 
Armco Steel Corp. 


Atlas Press Company 
Atlas Supply Company 


Auto-Lite Battery Corp. 


Bar's Preducts 
Supply, Inc. 


Bear Mfg. Co. 


Bendix Preducts Div. of 
Bendix Aviation Corp. 


eee 
_ Automotive Air 

Brake Co. 
Bernz Co., Inc., Otte 
Black & Decker Mfg. Ce. 
Bohn Aluminum & 

Brass Corp. 
Boker & Co., Inc., H. 
Borg-Warner Corp. 


Bowes “Seal Fast” Corp. 


Boyle-Midway Inc. 

Bridgeport Hardware 
Mig Corp. 

Brown Corp., W. R. 

Brunner Mfg. Ce. 


Burgess Battery 
Company 


AC Spark Plugs, Air 
Cleaners, Oil Filters, 
Fuel Pumps 


Sioux Tools 


Alemite Lubrication 
Equipment, Alemite 
CD-2 Concentrate Oil 
Additive, Electronic 
Wheel Balancers 


Alcoa Aluminum for 
Automotive Parts 


Venturafin Unit Heaters 


American Brakeblok 
Brake Lining 


Weed Tire Chains 


Institutional 


Lock-Ease Graphited 
Lock Fluid 

Door Ease Stick 
Lubricant 


Institutional 
Moniker Utility Mats for 
Autos 


Fabricushion 
AP Mufflers 
Lorraine Driving Lights 


Armco Steel Hubcaps 
Stainless Steel Car 


Mufflers 

a Steel Truck 
Steel Guardrails 

Atlas Tools 

Atlas Batteries 

Atlas Accessories 
Perma-Guard Anti-freeze 
Auto-Lite Sta-ful 
Batteries 


Auto-Lite Service Parts 
Auto-Lite Service 


Bar’s Leak Preventative 


Bear Safety Chek-Up 
Telaliner, Tire 
Balancing Equipment 


Belden Spark Plug Wires 
Belden Battery Cables 


Bendix Power Brakes 


Bendix-Westinghouse 
Air Brakes 


Bernz-0-Matic Torch 
& Flame Spreader 


Black & Decker Portable 
Elec. Tools 
Institutional 


Boker Pocket Knives 


Borg Warner Products 
Borg Warner Overdrive 


Bowes Stop-Leak, Rust- 
Rout, Tire inspection 
Service, Auto-Polish, 
Combustion Aid, Cleaner 
& Shine Cloth 

Terminal Battery Cables 
Seal Fast Brake Fluid 


3-In-One Oil 


Bridgeport Screw 
Drivers 


Speedy Sprayers 
Brunner Air Compressors 


Burgess Flashlight 
Batteries 
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Champion Spark Plug Co. 


Chase Brass & 
Copper Co. 


Chrysler Corporation 
"Parts Division 


Columbian Vise 
& Mfg. Co. 


Commercial Selvents 
Corp. 
Crest Company, The 
Cummins-Chicago Corp. 
Delco Products Div. 
General Motors Corp. 
Delco Remy Div. 
General Meters Corp. 
Delta Electric Co. 
Delta Power Tool, Div. 
of Rockwell Mfg. Ce. 
De Vilbiss Company, The 
Dinsmore instrument Co. 
Disston & Sons, Inc., 
Henry 
Dole Valve Company 


Du Pont de Nemours & 
Co., Inc., E. 1. 


Eaton Mfg. Co. (Axle Div.) 


Firestone Tire & Rubber 
Co., The 


Ford Motor Ce. 
Fram Corporation 
Freeman & 

Freeman, Inc. 
General Electric Co. 
Goodyear Tire & Rubber 

Co., The 


Gould-National 
Batteries, Inc. 


Grey-Rock Div. of 
se 


Grizzly Mfg. Co. 
Guide Lamp Div. 


General Motors Corp. 


Harrison Radiator Div. 
General Moters Corp. 

Hastings Mfg. Co. 

Hecketh .& 


Hewitt-Rebins, Inc. 


Campbell Tire Chains 


Carter Carburetors 
Fuel Pumps, Filters 


Champion Spark Plugs, 





Institutional 


MoPar Parts and 
Accessori 


MoPar Paint 
X-Tra-Full Batteries 


Nor’way Anti-freeze 





“Cushion Topper” 





Cummins Fixmaster Kits 
xaw Saws 





Delco Shock Absorbers 











~ Sealed Beam Lamps 


















ignition Service 













es 
MoPar Anti-freeze 





Applicator 





Columbian Gyro-Vise 









Peak Anti-freeze 





Seat Covers 










Delco Batteries 
ignition Parts 


Delta Lanterns 
Delta Power Tools 













t, Air 
Compressors 


Dinsmore Auto 
Compasses 


Disston Saws 





De Vilbiss Spraying 
Equipment, Ai 










Dole Auomobile 
Thermostats 


mae Zerex, Spr 
Glaze, Du Pont 
System Cleaner, Anti- 
Rust Water 
Lubricant, Cell 
Sponges, No. 7 Polish 


Eaton Truck Axles 


Spark Plugs, 
Service Parts, Bull's Eye 











Acra-Lite Levels 
Exide Batteries 







Federal-Mogul Bearings 





Foamex for Car 
Upholstery 


Firestone Batteries 
Brake Linings 
Automotive Accessories 


Genuine Ford Parts 







Fram Oil, Fuel, Air& 
Water Filters, Cartridges 


Porcelainize 






Headlamps, Institutional 


nhotst for Car 
stery 
Goodyear Batteries 
National Batteries 
Gould Batteries 


Grey-Rock Brake Linings 











Grizzly Brake Linings 


Guide Autronic-E 
Sealed Beam Units 
Auto Accessories 


Harrison Radiators 
Air Conditioning 
Hastings Piston Rings 
Oil Filter Cartridges 


Columbus Shock 
Absorbers 
Hewitt-Robins Restfoam 
Cushioning 













The fastest ‘ 








CarbureterCe. Holley Carburetors 
eshead Corp.,R.M. Whiz Products 
aille-Hershey Corp. Golden Glide Shock 
Absorbers 
Hull Auto Compasses 
s Hunter Tools 
Bearings Div. Hyatt Beari 
a ceeral Moters Cerp , ~ 
a International Mfg.Ce. —Rayline License Plate 
fi Frames 
Teddy Tot Auto Chairs 
: & Cribs 
| irwin Auger Bit Ce., The Irwin Micro-Dials 
s, Jacobs Mfg. Co. Jacobs Chucks 
Hs johns-Manville Corp. Johns-Manville Asbestos 
hi Brake Linings 
| © Johnson & Son, Inc.,$.C, Car-Plate, Carnu 
Kaiser Aluminum & Kaiser Aluminum 
; : Chemical Corp. 
| Kelsey-Hayes Wheel Co. Kelsey-Hayes Wheels 
; Accessories 
Klean-Strip Co.,Inc.,The Klean-Strip Paint 
[ Remover 
* Klein & Sons, Mathias —_Kleins Pliers 
Laske Brake Pred. Corp. Mountain Master Brake 
| Linings 
its > Libby-Owens-Ford E-Z-Eye Safety Plate 
Glass Co. Glass 
ss L Lyon, Inc. Constellation Wheel 
i¢ ; Discs 
a Magna Engineering Corp. New Shopsmith 
| Mall Tool Company Mall Tools 
“Bs Manning, Maxwell & “Budgit” Electric Hoists 
- Inc. for Tracts 
McQuay-Norris Mfg. Co era Piston 
ings 
Metal Ware Corp., The Empire Electric Lanterns 
Millers Falls Co. Millers Falls Tools 
Minnesota Mining “Scotchlite” 
& Mfg. Ce. “Lite-A-Bumper” Tape 
Monroe Auto Monro-Matic Shock 
Equipment Co. Absorbers 
Moraine Products Div. | Moraine Bearings 
“ General Motors Corp 
Motorola, Inc. Motorola Car Radios 
National Automotive Institutional 
} Assoc. . 
National Carbon Ce., Prestone Anti-freeze 
Div. of Unien Carbide “Eveready” Flashlights 
Eye & Carbon Corp. 
National Cotton Batting Cotton-Cushioned 
Institute & National —Innerspring 
Cotten Council Construction 
New Div. New Departure Ball 
General Motors Corp. Bearings 
2 Nicholson File Co. Nicholson Files 
| North Brothers Mfg. Ce. Yankee Tools 
Nuttle, inc Tool Tender & Tool Set 
Olin Mathieson Olin Leakproof 
Chemical Corp. Flashlight Batteries 
Olsen Sales Co., Motaloy Tabs 
ies 3 
Overhead Deor Corp Overhead Garage Doors 
= Ox Fibre Brush Ce., Inc. Oxco Whisk Brooms 
, Oxwall Teo! Co., Ltd. Oxwall Tool Kits 
Packard Electric Div. Packard Wires & Cables 
onal General Motors Corp. 
Parker Rust PreefCe. — Bonderite 
Bonderlube _ 
Parco Compound 
Parco Lubrite 
Pennsylvania Salt Fosbond Corrosion 
| Mig. Co. Resistant Undercoat 
ings 
Penray Ce. Penray Auto Wax 
Perfect Circle Corp. Perfect Circle Piston 
$ . a 
Nurlizing Process 
Permatex Co., inc. Permatex Water Pump 
Lubricant “Toon-Oy!" 
Petersen Mfg.Co., ime. Peterson Vise-Grip 
i Wrenches 
Plate Pittsburgh Plate Glass 
s Glass Company 8 
Plastene Ce. Inc. Turtle Wax Polish 
Plumb, inc., Fayette R. Plumb Tools 
ram Be «Portable Electric Pet Power Tools 
g Tools, inc. 


AUTOMOTIVE NEWS, DECEMBER 6, 1954 


Portiand Cement Assoc. 
Prepe Corporation 
Prest-O-Lite Co., Inc. 
PurOlater Products, Inc. 
eo 

Ine. 

Ray-0-Vac Company 


Reading Batteries, Inc. 
Riegel Textile Corp. 


Robertshaw-Fulten Co. 





Rosenberg Bros. & Co. 
Ruscoe Co., W. J. 
Rustain Products 


gs Cee ee ye a oo RSs 


uta 


Rust Master Chemical 
Co., The 
Rust-Oleum Corp. 
naw Stee 
‘ic. 
General Motors Corp. 


__ Silentone Div. of 
Goerlich's 


Silex Company, The 


Simoniz Company, The 


Skil Corporation 


Soceny-Vacuum Oil 
0., Inc. 


~ $.0.$. Company, The 
SpeedWaf Mfg. Co. 
Standard Products Co., 
The 


Stanley Works, The 
Starrett Co., L.S. 
Stebco, Div. of Stein 
Bros. Mfg. Co. 
Steel Deor Corp. 
Stewart-Warner Corp. 


Taylor Chain Co., S. G. 


Telechron Dept. of 
General Electric Co. 


Terade Company 





ee 


Thompson Products, Inc. 
Timken Roller Bearing 
Co., The 


e 


& oy 
Es 
a 
a 
= 
ee 
ee 
‘Re 
ee 
te 
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True Temper Corp. 


Union Carbide & 
Carbon Corp. 


United Motors Service, 
Div. of 
General Motors Corp. 


U Leathe 
—e 
Upson Brothers, inc. 


U.S. Industrial 
Chemical Co. 


U. S. Steel 

















Utica Drop Forge & 
Tool Co. tin 





Vace Products Co. 
Vatco Mfg. Co. 
Wagner Electric Corp. 










Warner-Patterson Co. 







Weller Electric Corp. 







tere pas: 
EE EET 


fiselling lines are 


Vaco Screw Drivers 
Vatco Auto Seat Covers 
Wagner Brake Fluid 
Auto Products 

CoMax Brake Linings 
Warner Radiator 
Products, Liquid Solder 


Institutional 

Prepo Torches 
Prest-O-Lite Batteries 
PurOlater Oil Filters 
Raybestos Brake Linings 


Ray-0-Vac Flashlights 
Ray-0-Vac Dattotes 


Rebat Batteries 


“Plastic-Dot” Work 
s 


Robertshaw-Fulton 
Autostats 


Rosco Screw Drivers 
Pliobond 


Zud Rust & Stain 
Remover 


Rust Master for 
Cabling Systems 


Rust-Oleum Rust 
Preventive 


Safety Power Steering 


Silentone Mufflers 


Silex Coffee Maker Sets 
Silex Freeze-O-Tray & 
Handyhot Blendette 


Bodysheen, Liquid 
Whiteside Tire Cleaner, 
Simoniz and Kleener, 
E-Z-2 Chrome & Metal 
Cleaner, Bodygard 


Skil Tools 
Permazone, Freezone 


S. 0. S. Scouring Pads 
SpeedSander Kit 
Stan Strip 


Stanley Tools 
Garage Door Equipment 


Starrett Tools 


“Sav-A-Life” Auto 
Safety Belts 


Berry Do-It-Yourself 
Garage Doors 


Stewart-Warner Motor 
Minders, Stewart-Warner 
Electric Fuel Pumps 


TM Chains 


Telechron Clocks 
& Timers 


Terado Trav-Electric 
Converters 


Thompson Products 
Timken Roller Bearings 


ee mae 


True Temper Tools 
Institutional 


United Motors Service 
Products 


Leather Upholstery for 
Automobiles 


Hold-E-Zee Screw 
rivers 


U.S.I. Anti-Freeze 

U. S. Steel Hubcaps 

U. S. Tire Traction Clips 
Institutional 


Utica Tools 


Weller Soldering Kit 


Electric Sander 


Wen Products, Inc. Wen Electronic 
Soldering Guns 
Willard Storage Willard Batteries 
Battery Co. 
Wix Corp. Wix Oil Filters 
Hevi-Duty 
_ Yale & Towne Mfg.Ce. Yale & Towne Equipment 
Yankee Metal Yankee Door Mirrors 
Products 
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Tide Water Assec. Oi Ce. Veedo! Motor Oil 
Union Oil ef Califernia Royal Triton Motor Oil 
Institutional 


aa “he eaten Wolf's Head Motor Oil 
Wynn Oil Company ne 


Zink Corp., The Howard Howard Zink Seat Covers 


Tires and Tubes 


tturday Even 


ot) 


Armstrong Rubber Co. = Armstrong Tires 
Atlas Supply Company = Atlas Tires 
Cooper Tire & Cooper Tires 
Rubber Co. 
Corduroy Rubber Co, Corduroy Tires & Tubes 
Dunlop Tire Dunlop Tires 
& Rubber Corp. 
Du Pont de Nemours Nylon Cord for Truck 
& Co., Inc., E. 1. Tires 
Firestone Tire & Rubber Firestone Tires 
Co., The 
Fisk Tire Div., Fisk Tires 
’ U.S. Rubber Co. 
General Tire & Rubber | General Tubeless Tires 
Co., The General Tires, Kraft 


Goodrich Company, B. F. 


Recapping, Institutional 


B.F. Goodrich Tubeless 
Tires 


Goodyear Tire & Goodyear Tires & Tubes 
Rubber Co. 
neerenente Tire Kelly-Springfield Tires 
Ce., 
Mansfield Tire & Rubber Mansfield Tires 
Co., The Century Tires 
Pennsylvania Tire Co. Pennsylvania Tires 
Seiberling RubberCo. § Seiberling Tires & Tubes 
Socony-Vacuum Oil Mobil Tires 
Company, The 
United States Rubber Co. U.S. Tires and Tubes 
U. S. Rubber 
Separators 
Gasolines-— Oiis— 
Lubricants 
= goer Institutional 
Information Comm. 
AP Parts Corp., The Miracle Power 
Bardahi Mfg. Corp. Bardahl 
Casite Div. of Hastings  Casite 
Mfg. Co. 
Continental Oil Co. Conoco Motor Oil 
Institutional 
Ethyl Corporation Ethyl Antiknock 
- Compound 
Freedom-Valveline Valvoline Motor Oil 
Oil Co. 
Guif Oil Corp. — H. D. Motor 
1 
Gulf-No-Nox Gasoline 
ens Corp., Whiz Motor Rythm 
Kendall Refining Co. ndall — The 2000 
ile Oil 
Moly-Motor Products Liqui-Moly 
Corp. 
Pennsylvania Grade Pennsylvania Motor Oil 
Crude Oil Assoc. Institutional 
Pennzoil Company, The Pennzoil Motor Oil 
Pyroil Company, The Pyroil 
Quaker State Oil Quaker State Motor Oil 
Refining Corp. 
Shell Oil Company Shell X00 Motor Oil 
Shell Research 
Sinclair Refining Co. Sinclair—Extra Duty 
Motor Oil 
Socony-Vacuum Oil. Mobilgas—Special 
Company, The Mobilsil--Special 
Mobil-Care 
Sun Oil Company Sunoco Hi-Compression 
Motor Oil 
Texas Co , The Fire-Chief Gasoline, 
oe Havoline Motor Oil, 


. Marfak Lubrication, Sky 


Chief Gasoline, Texaco 
Products 
Institutional 





Cars—Trucks— ; 
Tractors —Trailers 
Airstream Trailers, inc. Airstream Trailers 
Allis Chalmers Mfg.Ce. Crawler and Wheel 
Tractors, Road 
Centrifugal Pumps | 
American Coach American Trailers 1 
Company 
Briggs & Stratton Corp. Briggs & Stratton 
Gasoline Engines 
Buick Division Buick Cars / 
General Motors Corp. ! 
Cadillac Motor Car Div. Cadillac Cars 
General Motors Corp. / 
Caterpillar Tractor Ce. Caterpillar Tractors, 
Graders, Earthmoving 
Equipment 
Chevrolet Moter Div. | Chevrolet Cars 
. General Motors Corp. Chevrolet Trucks 
Chrysler Corp. Institutional 
Chrysler Sales Div. Chrysler Cars } 
Chrysler Corp. Used Cars / 
Cushman Motor Eagle Motor Scooters 
Works, inc. Trucksters 
De Soto Div., Chrysler De Soto Cars 
Corp. 
Detroit Diesel Engine GM Diesel Engines 
General Meters Corp. 
Diamond T Motor Car Co. Diamond T Trucks 
. Institutional 
Eshelman Co., Midget Autos : | 
Cheston L. Motor Scooters y 
Fisher Body Div. Fisher Bodies 
Gece ers Corp. 
Ford Div., Ford Meter Ce. Ford Cars, Station 
Wagons, Ford Trucks 
Ford Dealer Service 
Ford Motor Co. Institutional 
General Motors Corp. _—institutional 
GMC Truck & Ceach Div. GMC Trucks 
General Motors Corp. GMC Truck Engines 
Hudson Moter CarCo. Hudson Cars 
International International Trucks 
Harvester Co. Institutional 
Kaiser-Willys Sales Div. Kaiser Cars, 
of Willys Motors, Inc. Henry J Cars 
Lincoln Div., Lincoln Cars 
Ford Motor Co. 
Mercury Div., Mercury Cars 
Ford Motor Co. 
Nash Division Nash Cars 
American $ Rambler 
Oldsmobile Div. Oldsmobile Cars 
General Motors Corp. 
Oliver Corp., The Oliver Super 55 Tractors 
Packard Meter CarCe. Packard Cars 
Plymouth Div. of Plymouth Cars 
Chrysler Corp. 
Pontiac Motor Div. of Pontiac Cars 
General Motors Corp. Pontiac Station Wagons 
Reo Motors, Inc. Reo Trucks, Reo Engines 
Institutional 
Schult Corp. Schult Trailers 
Studebaker Corp. Studebaker Cars 
Studebaker Trucks 
Parts & Accessories 
Tractor & implement Ford Tractors 
Div., Ford Co. 
Vagabond Coach Mfg.Ce. Vagabond Trailer 
Coaches 
White Moter Co. White Trucks 
Will ind Jeep Station Wagons 
$s, Inc. Aero Willys Cars 
Willys Trucks 


-advertised lines 














Pontiac Exhibit in Pittsburgh— 

Edward G. Messner, assistant director of the Pittsburgh airport, cufs the ribbon at 
the opening of the Pontiac exhibit. Shown from left are Pontiac dealers Guy Mendola, 
Carnegie, Pa.; S. Alpern, Pittsburgh; John Enrietti, Carnegie; George Constantin, | automatic gauging equipment de- 


Pittsburgh; Ray Weaver, Etna, Pa.; J. F. Bauman, Wilkinsburg, Pa.j Norman Helwig, 
Pittsburgh; Robert Gunn, Pittsburgh; Messner; John F. Malone, zone manager; J. A. 
Vail, Oakmont, Pa.; H. C. Theis, assistant zone manager, and S. C. McDougall, 
Coraopolis, Pa. 


The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section, Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 








FOB FACTORY 
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Quality Is Maintained 
With Automatic Gauges 


oe gauges that warn of approaching out-of-toler- 
ance condition automatically eject faulty parts or stop 
machines are becoming an increasingly important part of 


the modern high 
equipment it is = 
equipment could possibly 
have gained such wide ac- 


ceptance. Recent examples of 
automatic gauging equipment fore- 
tell some of the steps that are being 
taken by high-production auto 
plants to insure the quality of their 
products and to avoid the produc- 
tion of scrap parts. 

Several interesting examples of 


signed to control machining oper- 
ations have been built by Sheffield 
Corp., Dayton, O. 

A Lo-swing lathe, for example, 
is used to turn seven diameters 
on an automotive camshaft pro- 


roduction industrial plant. Without such 
fficult to see how modern high volume 
ee 


duced by one of the prominent 
car manufacturers. 

Shafts to be turned are fed auto- 
matically down an inclined ramp. 
The shafts are positioned automat- 
ically in the lathe. The first turning 
station sizes three diameters. The 
part is then elevated to the first 
sizing control station. 

od * 


ok 

= control point uses snap 
gauges to check the parts. Each 
gauge is equipped with a Sheffield 
Electricheck head which amplifies 
mechanically dimensional changes 

in the turned diameters. 
If an out-of-tolerance part has 
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been produced, the machine stopg - 
automatically. The defective par 
remains in the machine while ; 
signal light indicates which di: 
eter is out-of-tolerance. The sign 
also disclose whether the high 
low limit has been exceeded. 
There are, of course, many 
problems associated with the use 


cycle with a gauging station 
empty. The machine must 
provide for unloading satisfactory — 
parts automatically so they can — 
be banked and readied for load. — 
ing into the next turning oper. — 
ation. ; 

A wide variety of automati¢ 
gauges is used on the big transfer 
machines in modern automobile en. 
gine plants. For example, an auto 
matic gauging machine checks 
eight connecting rods simultane. 
ously. The sizing controls are ap- 
plied to the bored pin holes to 
insure a proper press fit of bush. 
ings. Incidentally, the bushings are 
automatically inserted during the 
next operation. 

Built-in gauges are being used 
successfully to control center dig. 
tances between holes in meta] 
parts. Another device provides an 
automatic boring tool adjustment 
for a machine developed specifically 
to process and gauge two automo- 
bile pinion gear blanks simultane. 
ously. 


Montana Truckers 
Hear Optimistic 


Curry at Parley 


BILLINGS, Mont. — (UTPS) — 
Excellent business prospects for 
1955 was the keynote of the 15th 
annual convention of the Montana 
Motor Transport Assn. here Noy. 
18-20. 

Neil J. Curry, president of the - 
American Trucking Assns., com- 
mented that the 4.5 percent decline 
in dollar volume in 1953 was nom- 
inal in view of the anticipated 
drops of 20 percent in other forms 
of transportation. 

“I am confident that the trucking 
industry will hit a new high in the 
purchase of equipment and parts 
during the coming year,” Curry 
said. 

Speakers at the convention in- 
cluded Robert Cass, assistant to 
the president of White Motor Co.; 
DeLoss Walker, GMC-sponsored 
economist and lecturer, and John 
L. Springer, executive director of 
the Western Highway Institute. 

New officers elected were Wil- 
liam O. Palmer, chairman of the 
board; B. A. Gisher, president; L. 
Wayne Hageman and Tim Babcock, 
vice-presidents; Ralph Wallace, 
secretary, and Jack Primm, treas- 
urer. 

Truck manufacturers and dealer 
groups playing host at the conven- 
tion included Ford Motor Co, 
White Motor Co. and the Montana 
White dealers, International Har- 
vester branches at Billings and 
Great Falls, and the Montana GMC 
dealers. 


Choquette Leads 
NASCAR Division 


DAYTONA BEACH, Fila. — Jack 
Choquette, of West Palm Beach, 
Fla. has been named national 
champion of the NASCAR (Nation- 
al Assn. for Stock Car Auto Racing) 
modified division, it is announced 
by Pat Purcell, executive manager 
of NASCAR. Choquette finished 
44th in 1953. 

Riding in second place in the na- 
tional point standings is Tommy 
Elliott, of Bloomfield, N. J. Cho- 
quette piled up a healthy lead, earn- 
ing 5,402 points during the nine- 
month season, as against Elliott's 
4,981. 

In third place was Banjo Mat- 
thews, of Miami, Fla., followed by 
Cotton Owens, of Spartanburg, 8.C. 
= nd Banks Simpson, of Concord, 

Cc, 





Schatz Wins Trip 
Thafield A. Schatz, operator of 
McClusky Motor Co. (Chevrolet), 
McClusky, N. D., was the winner 
of a Chevrolet “Best Sellers” cam 
paign. He was awarded @ 
trip to Miami. 
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Better farming makes him 
a better customer for you ! 


Top farmers produce twice as much per acre, twice 
as much per man, as average farmers—and they buy 
twice as much to live twice as well. Si . e “ 
Sat 

Our job is to keep top farmers abreast of the best arti ng in anuary 

—and to help more farmers become top farmers. 
& 

That makes more top customers for you. For what Cou ntry Gentlema nis 
you sell—automotive products—is needed to achieve 
better farming. 


Better farming and better farm living on more cha nging its name To 


farms . . . more sales to more prosperous farmers— 


__... Better Farmin 








Safety in 


By Gerhardt Neumann 
Staff Writer 

A CAR was brought into a Detroit 

shop for brake repair. Not 
knowing that its brakes were gone, 
a shop employe drove it into the 
shop and suddenly found out that 
he could not stop the car. 

He ran into another car, on 
which a mechanic was working, 
and pinned the mechanic so bad- 
ly that one of his legs had to be 
amputated. 

According to the dealer, all safe- 
ty rules and precautions in the 
shop had been observed to protect 
employes. But the fact remains 
that accidents in the shop upset 
work schedules and cut down on 
profits. 

+ * + 

Reeaxe the importance of 

strict enforcement of safety 
measures in dealer shops, the Au- 
tomotive Trade Assn. of Maryland 
a few weeks ago announced a spe- 
cial industry safety program with 
a safety manual and urged all 


Maryland Dealer Program Develops Methods 
For Protection of Employes 
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the Shop 


members to enroll in the drive. 

Among the points made in this 
manual is that if there is an in- 
jury frequency rate of more than 
five, there is need for improve- 
ment. 

(The rate is based on the formula 
of number of injuries multiplied 
by 1 million, divided by the total 
number of hours worked.) 

According to the manual, a shop 
with 10 employes, for instance, 
should go eight years or more with- 
out a single disabling injury in or- 
der to get within range of a good 
record. With 20 employes, it would 
require four years to meet this 
rate. 

* * * 
os manual also suggests the 
formation of shop safety com- 
mittees consisting of supervisors 
and workers under the chairman- 
ship of a representative of man- 
agement. ‘ 

This committee should plan a 
safety program and be a part in 
making it operate. Among its 






tices, and promotion of safety 
and first-aid training among 
committee members and work- 
ers 


Garage and repair shop safety 


Teaching to Lead 
Course for Executives Seeks 


Spirit of Cooperation 


NEW YORK. — A course in ex- 
ecutive communication will be 
given by the American Manage- 
ment Assn. at the Sheraton Hotel 
here, starting Jan. 24. 

The three-week program will 
teach the fundamentals of under- 
standing, cooperation and action as 
the prerequisites for executives to 
get things done, according to Law- 
rence A. Appley, president. 


Purpose of the course is to help 
executives to improve their ability 
to clarify ideas, enlist participation, 
transmit thoughts and decisions. 
motivate others to act and measure 
the effect of communication. 


rules are covered in the National 
Safety Council’s Fleet Safety Man- 
ual, Part VII. It lists the following 
basic elements of a safety program: 

1. Safe construction and layout 
of the building, its facilities, and 
all fixed installations. 


2. Safe tools, machines and| bon 


equipment. 

8. Shop safety rules covering 
all hazardous operations per- 
formed in the 

4. A system of accident report- 
ing, recording and analysis. 

5. A program of personnel selec- 
tion, training and supervision in 
which the ability to work safely 
and observe the safety require- 
ment of each operation is given 
proper emphasis. 

6. A program of special activi- 
ties to promote and maintain 
among all employes a high interest 
in safety. . ; 

* * 


a following is a summary of 
the main suggestions on specific 
shop operations: 

Bumpinec—Should have fireproof 
walls with as many windows as 
possible so that maximum advan- 
tage can be taken of daylight. 
Floors should be of rough troweled 
construction with good drainage 
throughout. 

Heating Plant — Should be 





Any COLOR... Any QUANTITY... Any TIME! 


with Ditzler’s Exact-Weight Color-Mixing Service 





DITZLER'S new compact Moto-Mix is 
an electric motor-driven device for 


stirring a quart or a gallon of paint. It 


eliminates the drudgery of hand stir- 


ring, saving time and work. It is de- 
signed especially for use with the agi- 


tating and pouring lids furnished with 
the base colors of the Ditzler Exact- 
Weight Color-Mixing Service. 


ERE’S NO NEED to wait for paint deliveries when you have 

Ditzler’s Exact-Weight Color-Mixing Service. You can 
mix in a few minutes the amount you wish of any of the 
3400 active automotive colors in lacquer or enamel. There’s 
no guesswork .. . no over-orders .. . no half-filled cans on 
your shelves. ' 


Included in this service is an extremely accurate scale which 
will weigh as little as 1/4500ths of a gallon of paint. This 
method of measuring color by weight, pioneered and per- 
fected by Ditzler, is much more simple and correct than other 
devices which measure by volume. You control the amount 
accurately because you watch the scale while pouring with- 
out shifting your gaze. 


You can make substantial savings by mixing your own colors 
with Ditzler’s Exact-Weight Service . . . savings that range 
as high as 50 per cent of factory-standard colors. We'll be glad 
to furnish you additional information on this service. 


Detroit 4, Michigan 


DITZLER 


PAINTS © GLASS + CHEMICALS © BRUSHES + PLASTICS + FIBER GLASS 





DITZLER COLOR DIVISION, PITTSBURGH PLATE GLASS COMPANY 





IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 





Licutinc—A general level of 10 to 
20 foot-candles should prevail with 
additional illumination up to 30 or 
50 foot-candles. 

Ramps — Maximum slope should 
not exceed 20 percent, and prefer. 
ably less, 

Repam Prrs—Guard rails or curbs 
should be installed around pits. 

> * ? 


MECHANICAL LIFTS — Should 
never be overloaded and be in- 
spected regularly. Cylinders on hy- 
draulic and pneumatic lifts should 
be inspected at least once every 
three months for leaks. 

Wasu Racks—Should have good 
drains equipped with grease traps. 
All electrical devices should be wel] 
grounded. Rolls on power-operated 
chamois wringers should be pro- 
tected by a barrier guard. 


eel 


Spray Painting Booths—Should 


driven. : 

Battery CuHarainc—Booths should 
be equipped with exhaust hoods to 
carry off hydrogen gas. To prevent 
shock, wood slat floor boards are 
recommended. z 

Am Compressors—aAir inlets should 
be located so that only clean air is 
drawn into the compressor. All 
belts, pulleys, gears, chains, sprock- 
ets and other moving parts should 
be equipped with enclosure-type 
guards. 

* * 2 
WER TOOLS — Should be 
equipped with adequate guards 
and operated only by persons quali- 
fied to use them. 

PortaBLe Lights — Should have 
cords of armored rubber or oil- 
proof neoprene cable. Light bulbs 
should be protected by steel guard. 

Po Electric 


Tme Opsrations—Tires should be 
inflated in steel cages to restrain 
flying objects in case of blowouts. 
Rubber cement and flammable sol- 
vents used for patching inner tubes 
should be kept in safety cans. Op- 
erators of power-driven rasps or 
scrapers should wear goggles. 

* * 


ING — Should not be con- 

ducted in the same room as 

spray painting and should be sur- 

— by a shield at least six feet 
gh. 

Grease Rack Operations — Floors 
should be kept clean of grease and 
oil to prevent slipping. 

Wash Rack Operations — Car 
washers should wear safety toe 
rubber boots and a rubber coat or 


apron. 

The manual emphasizes that all 
injuries, no matter how slight, 
must be reported for treatment. If 
the garage is not large enough to 
support a first-aid department, then 
one or two members of the work 
force should be trained in first-aid 
treatment. 

Also, an accurate accident record 
system will enable the supe 
to spot accident trends and trace 
| down accident causes. 


Dayton Introduces 
Tubeless Tire 


DAYTON, O.—A tubeless tire for 
the changeover and replacement 
i|market has been introduced by 
| Dayton Rubber Co. 

The tire represents the payoff of 
nearly 25 years of tubeless-tire re 





| search, according to Irve Eisbrouch, 
| tire sales vice-president. 

| The new tire carries a two-year 
| written service guarantee. 





| 3 Buy in Cheyenne 

| Otis Melton, Cheyenne (Wyo.) 
| Buick dealer, and two associates, 
|Clairen Kerr, Hastings, Neb. and 
|E. M. Nielsen, Columbus, Neb. 
have purchased four blocks of Bur- 
lington railroad property in down- 
| town Cheyenne. The tran 

| was believed the largest real estate 
| deal in Cheyenne history. The three 
said they plan to develop the prop 
erty as part of the business district 
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AUTOMOTIVE WASHINGTON 


U.S. Finally Set to Hold 


Census of Business 
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By William Ullman 


Washington Correspondent 
EPORT forms to be used in the forthcoming 1954 cen- 
suses of business, manufactures and mineral industries 
have been completed by the Government Printing Office, 
returned to the Bureau of the Census, and will be distributed 
early in 1955 to all establishments from which individual 


reports will be required, it 
was announced last week. 


In the conduct of the cen- 
guses, emphasis will be placed upon 
the need for prompt publication of 
the results, Census Director Robert 
Burgess stated. 

Vigorous steps 
will be taken, he 
said, to assure 
that the data 
most needed by 
business men and 
Government for 
use in day-to-day 
operations will 
be released as 
quickly as possi- 
ble. 

Establishments 
will be urged to 
file their reports within 30 days 
after they receive the forms of in- 


quiry. 





William Uliman 


* * * 


Many Trades Covered 


HE 1954 census of business, like 
the one last taken in 1948, will 
cover retail trade, wholesale trade 
and selected service trades, includ- 
ing personal, business and repair 
services, hotels, motels and amuse- 


NASCAR Kings: 
Hudson’s Points, 


Chrysler Average 


DAYTONA BEACH, Fla. — Al- 
though it was a Chrysler driver 
who won the NASCAR late-model 
stock car national championship, 
the Hudson Hornet turned out to 
be the top point winner on the 
basis of auto performance. 

Lee Petty, of Randleman, N. C., 
drove his way to NASCAR’s grand 
national championship circuit top 
honors behind the wheel of the 
Chrysler. 

On the basis of “batting average” 
performance, Chrysler was top car 
in the field during the nine-month 
season, turning in a racing average 
of .490, based on the 31 Chryslers 
in NASCAR-sanctioned races and 
the 152 points they earned as the 
result of seven victories and 19 
times finishing among the first ten 
in the season’s 37 races. 

Hudson had the second highest 
percentage figures, a tally of .261 
average, and there were 292 race 
starts for Hudsons, with a total 
point earning of 761. Hudsons won 
17 races, finished second 15 times 
and had a total of 127 cars finish- 
ing among the first 10 in the 37 
races. 

The automotive performance fig- 
ures were tabulated for the season 
by the Automotive Research Bu- 
reau of Daytona Beach. Records 
are maintained to determine the 
reason for equipment failure in 
stock car auto racing and the 
methods needed to prevent acci- 
dents. 

On the basis of points earned in 
NASCAR grand national champion- 
ship racing, the top cars, following 
Hudson, were Oldsmobile, 318 cars, 
672 points and 11 race victories; 
Dodge, 129 cars, 230 points and one 
victory; then Chrysler, Mercury, 
Plymouth, Ford, Nash, Buick, 
Chevrolet, Studebaker, Packard, 
Henry J, MG, Willys. 

Jaguar placed in seventh position 
between Plymouth and Ford, in 
NASCAR’s international races. 


Named in Austin, Minn. 


Studebaker has given a fran- 
chise to Sterling Motors, Inc., 
Austin, Minn. Principals of the 
firm are Jon C. Ashton, president; 
Nancy Ashton, vice - president; 

Sand, secretary-treasurer, 
and R. EK. Hartquist, director and 
assistant secretary-treasurer. 


| 








Oo 
ment places. These establishments 


will report on location, kind of 
business, employment and payrolls, 
inventories, annual sales or re- 
ceipts and credit sales. 

The census, Burgess said, will 
provide data for the continental 
United States, by states, metro- 
politan areas, counties and cities, 
and for Alaska and Hawaii. 

The format of the census of 
manufactures will follow closely 
that of previous censuses, Burgess 
said, with emphasis on production 
of commodities, use of fuels and 


materials, value added by manu- 
facture, employment and pay, in- 
ventories, power equipment and 
capital expenditures. 

All manufacturing establishments 


will be covered. 
a = s 


Transport Survey Out 


HE census of mineral indus- 

tries, the first since 1939, will 
have the cooperation of the Bureau 
of Mines, which aided the Bureau 
of the Census in preparing the re- 
port forms. In general, the forms 
will seek information similar to 
that sought in the census of manu- 
factures, 

It was originally planned to 
take 1953 censuses in 19654, but 
the program got caught in a con- 
gressional economy streak and 
was postponed until 1955. In the 
Capitol Hill argument, a planned 
census of transportation went 
out the window ... and is still 
out. 

That would have been of special 
importance to the automotive in- 
dustry. Secretary of Commerce Sin- 
clair Weeks is still pushing for 
such a census and it may come at 
a later date, though many in the 
transportation field feel it is im- 
portantly needed now. A very com- 
prehensive census in this field was 
mapped in 1953. 





»* 
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Color TV Lures Chrysler Prospects— 


To enable persons without color television sets to gain the fullest enjoyment from 
Chrysler Corp.'s “Shower of Stars," many dealers are installing color TV sets in their 
places of business. Here, a crowd gathers in the showroom of Rusterholtz & Rossel, 
‘Inc, (Chrysler-Plymouth), Syracuse, N. Y. Invitations were mailed to customers and 
prospects. 

Wondering how new-car and ‘truck production and sales are making out? AUTOMO- 


TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 





Announcing 


Woe hear 





Two mighty V-8's. In the foreground the fabulous FIREFLITE, a brand-new De Soto 200 hp. series. At left is the famous FIREDOME — now at a new low price—185 hp. 


Styled tor Tomorrow 


Barely five feet high, the De Soto for ’55 is longer, wider, 
and lower than ever before. Note the forward-looking 
freshness in every line. Styled for tomorrow, the new 
De Soto creates a “first” in modern cars. 

Have you favorite colors? Choose from fifty-five com- 
binations of vigorous reds, frosty blues, greens, an artist’s 


range of pastels. 


Look again! See that curved New Horizon wrap-around 
windshield with its smart new Sun Cap. It is swept back 
to give you 20% more glass for maximum visibility. 


New elegance, new interiors 


Swing open the door of this superb new car. Exquisite 
fabrics and glamorous hues are gently contrasted with 


sparkling metal trims. 


Silky nylons, new sculptured 


weaves, supple leathers, sponge-rubber-backed nylon 
carpets! Each color combination is harmoniously created 
to enhance De Soto’s fresh new look. 


aT 


a 





Drive the new De Soto! You’ll find every control located 
for utmost convenience. Moved out of your way to the 
ash is the new Flite control shift lever. And the new 
extra-wide pendulum-type brake pedal is suspended from 
above for fast, easy action. 


A new V8 at a lower price 


The new Firedome series comes to you at a new, lower 
price. At the same time, it packs extra horsepower . . . now 
185 hp. New, also, is the fabulous Fireflite ... De Soto’s 
200 hp. V-8 luxury series. 

De Soto leads, too, in automatic features. Optional 
equipment includes Full-Time Power Steering, Power 
Brakes, Four-Way-Power.Front Seat, and Air Conditioning. 


DESOTO 


STYLED FoR TOMORROW 


DE SOTO-PLYMOUTH Dealers present GROUCHO MARX in “You Bet Your Life” every week on both RADIO and TELEVISION ... NBC networks 
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Auto Advertising 


By Martin L. Whitmyer 
Staff Writer 

Calling this “The Age of the 
Booby-Trap” in advertising, Allen 
B. Sikes, field director of the Bu- 
reau of Advertising of the Ameri- 
can Newspaper Publishers Assn., 
has warned media buyers to keep 
a wary eye and a questioning mind 
to avoid being trapped “by your 
own earelessness.” 

Speaking about the field of me- 
dia research, Sikes said one of 
the most prevalent forms of mis- 
interpretation today is the cost- 
per-thousand gambit. 

He says he is not castigating the 
field of media research, but thinks 
the “gremlin that botches things 
up is the interpretation of the basic 
data.” 

“The whole cost - per - thousand 
idea is loaded with fallacious 
thinking, Sikes says, yet very often 
these fallacies, apparently very ob- 


You Think Safety 
When You See Safety 


Wednesday, December 15, 1954 has been proclaimed 


vious ones, are completely missed 
by some media buyers. 

“The most treacherous of all 
booby -traps in media buying,” 
Sikes says, “is the temptation to 
start with media costs when con- 
sidering a selling and advertising 
problem. 

“It’s about the same as pricing 
trucks of various shapes and 
sizes before you’ve determined 
what you’re going to haul in 
them,” he says. 

A second fallacy, says Sikes, is 
that any medium is as good a vehi- 
cle for a particular product story 
as another. 

The third great fallacy concerns 
the skill with which the medium is 
used ...a problem which cost-per- 
thousand advocates ignore com- 
pletely, Sikes says. 

“Actually, cost - per - thousand is 
determined very largely by the 
copy’s ability to claim and hold the 
attention of the audience and to 
deliver a convincing message. In 


other words,” says Sikes, “the ad- 
vertiser, to a considerable extent, 
makes his own rate. 


pro- 
gram against a 6500-line ad, for 

In the final analysis, Sikes says, 
“it all boils down to skillful busi- 
ness practice; skill in defining the 
marketing job, skill in spotting the 
advertising job, skill in executing 
the advertising. 

“Once you've determined your 
market problem, the job you want 
your advertising to do, and the me- 
dium to be used, your skill in using 
it will make the difference between 
success and failure,” Sikes says. 

* * * 


Houston Show Issue 

The Houston Chronicle on Jan. 9 
will publish a special issue in con- 
junction with the Houston Na- 
tional Automobile Show Jan. 8-13. 

The auto show, the first in 
Houston since World War II, is 
being conducted by Houston auto 
dealers. 

Proceeds will be turned over to| 


10 


"S-D Day” by President Eisenhower. The big job to 
be done by that time is to make the Public think 
“safety,” with a special effort on that one single day 


—December 15th. 


That’s your job too, Mr. Automobile Dealer. Here is a 
practical way of demonstrating your interest in traffic 


safety to your friends, neighbors and customers. 


Publicly present a set of GOLD PLATED license frames to 
the Mayor of your city and the S-D Director for your area, 
bearing the campaign tie-in message— 


DRIVE SAFELY 


it will be something unusual in a campaign of this type—it lends itself well 
to newspaper and television coverage (the papers and TVs will be doing 
all they can from a public service viewpoint to foster "S-D Day")—and, 
most of all, you will be taking an active part in advocating safety, because 
that license frame will be working for you and the public every time that 


car is on the road. 


Note these comments— 


TIME IS SHORT 


SEND YOUR ORDER AIR MAIL 


ACT RIGHT. NOW 


THE BENMATT ORGANIZATION, INC., 


Factory: 


3447 EAST 15th STREET, 


LOS ANGELES 23, CALIFORNIA 


the Rotary Club for use in promot- 
ing Little League baseball. 


New Post for McGaughey 

William H. McGaughey has been 
named director of communications 
and management development of 
American Motors ; 
corp. according 
to George Rom- 
ney, president. 

member of 
AMC’s policy 
board, McGaugh- 
ey is chairman of 
the communica- 
tions committee, 
secretary of the 
industrial rela- 
tions policy com- Slit 
mittee, and coor- W. H. McGaughey 
dinator of advertising and sales 
promotion activities at the corpor- 
ate level. 

McGaughey organized the Detroit 
Management Development Round 
Table two years ago, and in 1945 
helped found the Detroit chapter 
of the Public Relations Society of 
America. He has served as presi- 
dent and director of the national 
organization. 

* * * 
Goodyear Renews Pact 

Goodyear Tire & Rubber Co. 
has renewed its sponsorship of 
“The Greatest Story Ever Told” 
for 52 weeks over the ABC radio 
network. 

The program, now in its eighth 
consecutive year on the air, is 
heard Sundays from 5:30 to 6 
p.m. (EST). 

* * 7 
Daily News Plugs Show 

The Chicago Daily News once 
again will publish a special auto 
section in connection with the an- 
nual Chicago Automobile Show 
Jan. 8-16. 

The section will be published on 
Jan. 8, the opening day of the 
show. Closing date for submitting 
ads is Dec. 5. Regular rates will ap- 
ply for the special section, offi- 
cials said. 

oa * 


POPAI Names Wes 

Stanley L. Wessel, president of 
Stanley Wessel & Co., Chicago, has 
been appointed general chairman of 
the ninth annual symposium and 
exhibit of the Point-of-Purchase 
Advertising Institute to be held 
Apr. 5-7 in Chicago, according to 
Donald S. Hutchinson, POPAI 
president. 

Wessel succeeds Paul Godell, of 
Arvey Corp., who will serve as as- 
sistant general chairman. 


Geyer Appoints Ballard 
Sam M. Ballard has been elected 
executive vice-president and gen- 
eral manager of Geyer Advertising, 
Ince., New York, 
Detroit and Day- 
ton, according to 
B. B. Geyer, pres- 
ident. 
Ballard joined 
Geyer Advertis- 
ing in 1953 as a 
vice-president and 
chairman of the 
agency’s account 
policy committee. 
Before that he 
S. M. Ballard Was executive 
vice-president, director, and chair- 
man of the management commit- 
tee of Gardner Advertising Co. He 
also has been associated with 
Compton Advertising and Brooke, 
Smith, French and Dorrance. 
- * 


Thomas Gets Award 

The Danny Thomas Show, 
“Make Room for Daddy,” is 
among 24 winners of the Christo- 
pher Awards for outstanding 
achievement in radio, television, 
motion pictures and song writing 
during the past six months. 

The show is sponsored by 

e. 
a ” ” 


Goodall Picks Donahue 


Goodall Fabrics has appointed 
Donahue and Coe, Inc., as its 
advertising agency. 


* * * 


Data on Buffalo Area 

The Buffalo Courier-Express has 
issued a 42-Page booklet of “Buf- 
falo Market Data” to assist adver- 
tisers in planning their sales 
programs for the Buffalo area. 

In addition to maps describing 
the market area, the booklet also 
provides information on population 


characteristics, living standar 

retail trade, buying power an 

other general data. 
+ + 


John Bean Names Gerard 


Arthur J. Gerard has been 
named advertising manager of the 
John Bean division of Food Ma- 
chinery and Chemical Corp, 
Lansing. 

He succeeds Eldon Robbins, 
who has become advertising 
manager of Evinrude Motors, 
Milwaukee. 

Gerard joined John Bean in 1953 
as assistant advertising manager 
and since that time has worked on 
catalogs, direct mail and space ad- 
vertising for the firm’s farm equip- 
ment, garden sprayer, industrial 
pump, fire fighter and automotive 
divisions. 

* * * 


Power on ANA Board 


W. G. Power, Chevrolet adver- 
tising manager, has been elected 
to a three-year term on the board 
of directors of 
the Assn. of Na- 
tional Advertis- 
ers. 

He was elected 
at ANA’s 45th 
annual meeting in 
New York during 
which he was a 
featured speaker 
and program 
chairman. 

Power also is a 
member of ANA’s W. G. Power 
outdoor steering committee and its 
groups on advertising research, 
cooperative advertising, display, 
films, magazines, merchandising 
and advertising, newspaper, out- 
a and radio-television advertis- 
ng. 

He was elected to the Traffic 
Audit Bureau’s board of directors 
last year. 

Another automotive official, Ben- 
jamin R. Donaldson, director of 
institutional advertising for Ford 
Motor Co., was succeeded as chair- 
man of the board by Edward G. 
Gerbic, vice-president of Johnson 
& Johnson. 

Paul West, who joined ANA in 
1932 as managing director and sec- 
retary-treasurer, was named to his 
19th term as president. 

ca * * 


Booklet Cites Presteel 

A 20-page booklet depicting “The 
Lively Life and Times of Presteel” 
has been published in honor of the 
golden anniversary of Worcester 
Pressed Steel Co., Worcester, Mass., 
according to Carter C. Higgins, 
president. 

The booklet traces the company’s 
50-year history from its incorpora- 
tion in 1904 to the present and 
points up Presteel’s contribution to 
the development of the automotive, 
appliance, aeronautical and other 
industries. 

* * 


* 
IBM Alters Ad Setup 
International Business Machines 
Corp., New York, has announced 
the reorganization of its advertis- 
ing and information departments 
(Continued on Page 53, Col. 1) 
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States Push Plans, Financing... 
Toll-Road Trend Continues 


R= from state capitals on 

the status of current and pros- 
pective toll highway and bridge 
financing and construction include 
the following: 

Arkansas — Toll highway pro- 
prosals are apparently dead in 
Arkansas following studies show- 
ing they would not be feasible 
for 10 or more years. Arkansas 
and Mississippi are jointly spon- 
soring surveys for a pro 
bridge across the Mississippi 
River nine miles souht of Helena, 
Ark. 

Catirornia — Enabling legislation 

» for bond financing of toll roads is 
expected to be introduced in the 
1955 Legislature. | 

” 


re legislative ac- 


© MU tion is expected to be sought 


to facilitate financing and con- 

struction of a projected $15 million 

toll tunnel through the Continental 
vide. 

Connecticut — Full-scale con- 
struction is expected to get under 
way next spring on the 129-mile, 
$398 million toll expressway from 


9 &.. Greenwich to Killingley. 


Fiorma—Revenue bond validation 
proceedings are pending on the 
proposed 110-mile toll road from 
Miami to Fort Pierce. The 1955 
Legislature will be asked to enact 
enabling legislation for the state- 
long road from Jacksonville to 


Miami. 


Ittinois — Present plans call for 
five turnpikes, covering 465 miles, 
at an estimated cost of $583 mil- 


lion. 
7 + + 


Rochester of the present turnpike. 

New Jersey—Plans for widening 
parts of the New Jersey Turnpike 
to six lanes are being considered. 
Construction proceeds on extensions 
of the pike. 

New Yorx—With 366 miles of the 
Thruway now open to traffic, New 
York has the longest operating toll 
highway in the nation. 

* + 


ORTH CAROLINA — Construc- 

tion contracts totaling $1,596,- 
544 for a 53-mile coastal toll road 
have been awarded. 

Onto — A 241-mile turnpike is 
being constructed across Northern 
Ohio at a cost of $326 million. 

Oklahoma—The State Turnpike 
Authority is receiving bids on 
revenue bonds totaling $214 mil- 
lion to finance construction of 
three new toll highways totaling 
301 miles. Work is expected to 
start next June. 

PsaNNSYLVANIA — Recent comple- 
tion of the Delaware River exten- 
sion of the Pennsylvania Turnpike 
gives the state 360 miles of four- 
lane toll highway from the Ohio 
line to the Delaware River. 

Texas—Start of construction on a 
$58 million toll road between Dallas 


and Fort Worth is expected early 
in 1955. 


Yan — State agencies are 


taking preliminary steps toward | 


a 37-mile, $57 million toll road from 
Richmond to Petersburg, and a 
75-mile, $75 million pike across 
southwest Virginia. 

WasuHineton — The State Toll 
Bridge Authority expects a report 
in February on preliminary studies 
for a projected $175 million 
Tacoma-Seattle-Everett toll super- 
highway. 

West Virginia — The 88-mile 
turnpike from Charleston to 
Princeton opened to traffic early 

in November. Under considera- 
tion is an extension to the Penn- 
sylvania and Ohio borders. 
Wisconsin — The State Turnpike 

Commission has announced that 
@ proposed cross-state toll highway 
from the Illinois line to the Minne- 
seta border does not appear feas- 
ible at present. 

In addition, enabling legislation 
for bond financing of toll highways 
or bridges or both will probably be 
sought at the 1955 legislative ses- 
sions in Alabama, Delaware, Mis- 
sissippi, Tennecessee and Missouri. 





Exports by Principal Producers 


January to June, 1958-54 


1954 
Commercial 
Vehicles 
65,893 
90,616 
32,642 


Vehicles 
253,832 
192,336 
131,611 


1953 
Commercial 
Vehicles 
52,268 
68,188 
18,084 


Total 
Vehicles 
205,847 
159,356 
81,941 


Total Cars 

153,579 
91,168 
63,857 


has taken over Cooper 


Hervey and Ashcom Named | See ‘Sitsdway, Online’: Me has 


Nash Dealers on Coast been a Nash dealer since 1949. 

The appointment of new Nash; Gil Ashcom, a Nash dealer in 
dealers in Oakland and Berkeley,| Alameda for five years, will oper- 
Calif., has been announced by Paul | ate the Berkeley dealership at 2530 
W. Pursley, Nash zone manager. | Shattuck Ave. under the firm name 


Jack Harvey, dealer at Hayward, | of Gil Ashcom Nash. 





AMERICAN 


has the greatest cargo 
capacity of any airline 


on 


me © ENDIANA —The State Toll Road 
.* Commission is proceeding with 1,221 
construction of its 156-mile toll 2,028 15,133 
= 3 er from the Ohio line to the Ili- gd 


b ois line. It will cost $286 million. No 2 : 
ling tor the craton at's Tet |Dritish Continue to Lead 
In Export of Vehicles 


53,810 
16,598 
24,906 


16,991 72,780 
19,798 


6,982 


42,722 
15,797 


11,088 
801 
9,773 


Capacity is one measure of a carrier's ability to de- 
liver the goods. That’s why it’s important for you to 
know American has the greatest cargo capacity in 
more scheduled flights to more key areas, American 








ir- calling for the creation of a Toll 

G. Road Authority is expected to be 

= Pep omectad by the 1955 Legislature. 
Kansas — The Kansas Turnpike 





2 Authority is proceeding with plans is better able to expedite continuous cargo move- on 
nis ira 236 mils tuenpilee from Kansas| LONDON. — According to latest | closest rival, the United States, ment and provide dependable on-time deliveries 
® City to the Oklahoma border. A|°°™parative export figures, Britain| whose exports for the period to- than other Airline! 
$160 million bond issue has been ee ee her lead over all| taled 192,336. ~~ 
sold. . ee ee Third-largest exporter of auto- 
he «», Kentucky—Construction is pro-| _ 1 the first six months of this motive vehicles is West Germany, 
‘eeding on a 40-mile toll highway| ¥,.°®™ British manufacturers { 
el” shipped 253,882 vehicles abroad, | Which in the first six months sold INC. 
he vetween Louisville and Elizabeth- Pp 
ter town. The $38.5 million project is| ®©@Fly one-third more than their aaa vehicles abroad, including 
: 7 cars. : 
. 1, 1956. : 4 x . ‘ 
a es ~, os mms Sales of British motor vehicles in Americas Leading Airline 
OUISIANA —Plans have been| Lorento Ford Dealers Belgium, Holland and Switzerland 
y's announced for a construction Display Costly Imports nave -tuarensed Curing the last year. 
ra- start next year on an 85-mile, $100 TORONTO. — Ford dealers Belgium, Britain’s second-largest 
nd million toli road from Lutcher to| here last week displayed 1955 | °UStomer in Europe, bought 14,000 
to Lafayette. Recent marketing of 2} models which they had imported vehicles through Sept. 30, compared 
ve, $65 million bond issue has cleared| from the U. S. with 12,000 last year. — 
er the way for construction of a 2.3- No © s Sales in Holland rose by more 
mile bridge across the Mississippi o Canadian '55 models are | than 50 percent over 1953 to 10,- 
River at New Orleans. a because Ford Motor Co. | 999 cars and 3,200 commercial 
Manz — Completion is scheduled| Of Canada has been closed for | vehicles during the first nine 
a next year for a 66-mile, $55 million ‘© .months by a labor dispute. | months. 
sa extension of the Maine Turnpike ee rs said they imported the | mxports to Switzerland increased 
a under construction from Portland| |* tages! > ae just so their “the by more than 10 percent, reaching 
oe to Augusta. The original 45-mile| tomers could get a look at the /."+ ota) of 3,000 units this year. 


new models. They paid 17% per- 
cent import duty on the ap- 
praised value, and on that com- 
bined total, paid 10 percent sales 
tax and 15 percent excise tax, 


route from Kittery to Portland cost 
$20.6 million. 

Maryland — The State Road 
Commission has recommended 
the enactment of 1955 legislation 
authorizing a 48-mile expressway 
from Baltimore to the Pennsyl- 
vania line near Elkton. 

» ~~ Massacuusetts—Completion of a 
123-mile, $239 million cross-state 
highway is scheduled by November, 
1956. Construction starts shortly. A 
bill has been filed for 1955 legisla- 
tive consideration which would pro- 
vide for a toll bridge over Boston 
Harbor. 


Altogether, during the first nine 
months, British manufacturers sent 
463,190 vehicles abroad, compared 
with 382,471 in the like period last 
year. 


— 


* 7 
CHIGAN—In a step to clear 
the way for sale of a $186 mil- 

lion bond issue to finance a pro- 
jected toll road from Rockwood to 
Saginaw, the State Turnpike Au- 
thority has asked the State 
Supreme Court to rule on the 
validity of the turnpike enabling 
act. Completion of final engineering 
studies of the project is scheduled 
for March. Work on the Mackinac 
Straits bridge is proceeding slightly 
behind schedule. 
Nebraska—The State Turnpike 
f Authority is studying a toll high- 


a between Omaha and Lin- | «699 Ford Tractor Introduced in L. A.— 


New Hampsume—Construction is Shown at the introduction of the new “600” Ford tractor in Los Angeles are (from 
Proceeding on the $23 million turn-| left), McKee Thompson, vice-president of Tractor Equipment Distributors, Inc.; Don 
pike from Nashua to Concord and|C. Hight, president, and Frederick St. J. Lockwood, regional sales manager for Ford's 
& $135 million extension to| tractor and implement division. 
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| '55 Macks 


Fully Re-Engineered Truck, 


Southerners Told 
ATLANTA, — Mack Truck Corp. 
will produce in 1955 the “only com- 
pletely re-engineered truck line in 
the U. 8. since before the war,” 
according to E. D. Branthsome, 
president and chairman. 


Branthsome spoke before a spe- 
cial meeting here of distributors, 
sales and service managers and 
sales personnel. He said that Mack 
directors had appropriated “more 
than a million dollars” for tools 
and facilities to broaden the range 
of Mack products in the heavy- 
truck field. 

Attending the Atlanta meeting 
from New York were E. G. Ewell, 
sales vice-president; T. Zellar, fac- 
tory operations vice-president; G. 
F. Jones, sales management vice- 
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Court Decisions 


By Leo T. Parker 
Attorney at Law 
AS to a recent higher 
court decision a retail dealer in 


"| used motor vehicles is required to 


hee?” 


Frank Plans $3 Million Expansion— 

A project which will include facilities for servicing and delivery of new cars, an 
office building for Four Wheels, Inc., and five residential units has been announced 
by Z. Frank, Inc., Chicago Chevrolet dealership. The expansion will cost approximately 
$3 million and will include more than 300,000 square feet of area. Four wheels, a 
national auto leasing firm, is a Frank subsidiary. 


president; A. G. Crockett, director | on hand was T. H. Jones, Atlanta, 
of sales development, and D. Ray- | vice-president of the southern di- 
mond, assistant to Crockett. Also | vision. 
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use reasonable care in examing the 
vehicles he sells to discover defects 
which would make menaces of such 
vehicles and such dealer will be 
liable to any person injured as the 
result of a defect. 

For example, in Thrash v, U- 
Drive-It Company, 118 N. E. (2d) 
651, the testimony showed: The 
owner of a truck knew that the 
left front wheel was equipped 
with a type of rim and lock ring 
not designed to fit the wheel and 


as a result of the mismatching, 
the lock ring and the rim of the 
lock ring were loose since its 
mounting bevel did not fit the 
mounting bevel of the rim. 

The owner traded the truck to 
the Spot Motor Co., which adver- 
tised it for sale. . 


Firm Sells Truck 


GUBSRQUENTLE, one Thrash 
purchased it from the Spot 
Motor upon its representation that 
the truck was “in good operating 
condition.” Thrash purchased the 
vehicle for general hauling. 
Later, the lock ring on the left 
front wheel suddenly blew off, 
and immediately the outer bead 


rim. 

Then, the truck ran off the road- 
way: and was hurled over an em- 
bankment. Thrash was seriously 
injured and he sued Spot Motor. 


Buyer Wins Suit 


7. higher court awarded Thrash 
substantial damages, and said: 
“The argument that this com- 
pany (seller) was not the creator 
of the dangerous condition in in- 
stalling a lock ring and rim 
which were not le to the 
type of wheel in use on the veh- 
icle, is not tenable. 

When a dealer in secondhand 
motor vehicles sells a used car 
which he knows, or in the exercise 
of ordinary care should know, is 
imminently dangerous to life or 
limb when put to ordinary use, 
without notice to the purchaser of 
its defects or bad qualities, or 
when, by representations or war- 
ranties that the vehicle is in good 
operating condition, he or it induces 
the sale, such dealer is liable to any 
person who suffers an injury as 4 
proximate result of a defective con- 
dition of the vehicle when said veh- 
icle is being used for the normal 
purposes for which it is designed.” 


$101 Billion Tag 
On Road Needs 
Called Unrealistic 


WASHINGTON.—Doubt that na- 
tional highway needs total the $101 
billion estimated by the Bureau of 
Public Roads was expressed here 
by A. B. Gorman, president of the 
Private Truck Council of America, 









Cc. 

Gorman told his views to the 
President’s Advisory Committee on 
a National Highway Program. 

At the same hearing, John B. 
Hulse, managing director of the 
Truck-Trailer Manufacturers Assn., 
said that President Bisenhower’s 
proposal for a $50 billion highway 
program should include recom- 
mendations that the Federal Gov- 
ernment assume an increased share 
of the cost of interstate highways. 

Gorman maintained that a cost 
of $50 billion for all highway needs 
would be a more realistic estimate. 
Higher costs, he said, can be ac- 
counted for only by including 
multilane highways at the fringes 

ties. Gorman said the 
decision to build these should rest 
with the citizens of the community 
and their willingness to tax them- 
selves for them. 

“The Federal Government's func- 
tion should be limited to guaran- 
teeing loans that are self-liquidat- 
ing.” 

Hulse agreed that the responsi- 
bility for financing roads of purely 
local character should be left 
the local communities. 

He added: “Toll roads offer only 
a partial answer to our problem, 
an answer applicable to only a very 
small fraction of our total mile- 


age.” 


Buckeye and Warner 


Add Hercules Line 
GALION, O. — Hercules Steel 
Products Corp. has announced the 
appointment of two new sales 
service representatives. 
They are Buckeye Body 


and Warner Commercial 
415 S. Alabama St. In 
Ind. 
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Only Ford Boosts 9-Month Total .. . 
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Truck Sales Off 10% 


i . the truck industry 
failed by 77,747 units and 10.9 
percent to register as many trucks 
in the first nine months of 1954 
as it did in the corresponding pe- 
riod of 1953, one maker and six 
states did step up their registra- 
tions. This year’s nine-month count 
of 628,859 units compares with 706,- 
606 last year. 

Ford, although failing to reach 
first place in sales, was the only 
maker to sell a greater number 
of trucks during the ’54 period. 
In 1958, Ford registered 185,465 
trucks in the first nine months. 
This year the figure was 206,903 
units, an increase of 21,438. 

The states to increase truck reg- 
istrations for the nine-month pe- 
riod were Georgia, which registered 
20,177 this year as against 18,467 
for the period last year; Massa- 
chusetts, which registered 9,731 as 
against 9,052; Mississippi, which 
hit 12,483 this year against 12,299 
last year; New Hampshire, which 





Private Truckers 
Focus Attention 
On Jan. Parley 


ASHINGTON. — Due to the 
number of important highway 
transportation problems that have 
presented themselves during the 
past year, officials of the Private 
Truck Council of America expect 
the largest meeting in the history 
of the organization at the 16th an- 
nual convention at the Statler 
Hotel, New York, Jan. 20-21. ° 
T. ° 


. A. , Manager 
transportation for Borden’s Farm 
Products, has been named gen- 
eral chairman of the convention. 

Drescher is a former president of 
PTCA, and is now a member of the 
board of directors. . 


B. GORMAN, Esso Standard 

* Oil Co., New York, president 
of the council, has named the fol- 
lowing committee chairmen: 

F. B. Hufnagel jr., Sun Oil Co., 
Philadelphia, program committee; 
E. J. Dempsey, Linde Air Products, 
New York, registration committee; 
A. J. Kroll, Johns-Manville Corp., 
New York, luncheon committee; L. 
F. Banigan, Fleet Owner, New 
York, publicity committee. 

Also, J. D. Spruill, Binney & 
Smith Co., New York, reception 
committee; John Carlson, Stauf- 
fer Chemical Co., New York, 
hotel and transportation commit- 
tee, and Henry Rowold, Mack 
Motor Truck Corp., New York, 
allied industries committee. 

James D. Mann, managing di- 
rector of PTCA, said that further 
announcements will be made listing 
the program of speakers for the 
convention. 


registered 2,232 against 2,222; New 
Mexico, which registered 5,209 as 
against 4,939 in 1953, and Virginia, 
which registered 13,243 against 12,- 
797. 


As might be expected, the six 
top losers were among the leading 
10 states in registration, but not 
in the order in which they appear 
in the “top ten” table. 

+* 


* x 


P losers in the nine-month 

period were Pennsylvania, down 
6,818 from last year; California, 
down 6,437; Illinois, down 4,970; 
Texas, down 4,720; Ohio, down 4,- 
605, and Michigan, down 3,579 
units. 

The fact that three of 


The top 10 states in registrations 
for the nine-month period are 
Texas, first this year and last year, 
with 53,702 registrations this year 
against 58,422 last year; California, 
with 47,600 this year and 54,037 
last year remains in second place; 
New York, which took third place 
this year with 32,623 sales, was 
fourth last year with 36,010; Penn- 
sylvania, which dropped to fourth 
this year with 29,749 registrations 
was third last year with 36,562, and 
Illinois remained in fifth with 28,- 
958 this year against 33,928 in 1953. 

Ohio stayed in sixth place with 
27,389 registrations this year 
against 31,994 last year. Michigan 
continued in seventh with 27,033 





this year as against 30,612 last year 
but Indiana moved up to eighth 
from ninth with 19,008 as against 
19,895. Missouri dropped to ninth 
from eighth with 18,149 this year 
as against 22,760 and North Caro- 
lina holds down 10th again with 
16,267 this year as against 19,882 
last year. 
oe * * 


yc“ TONNAGE ratings this year’s 
nine-month truck registrations 
remain unusually constant with 
only a small drop in percentage in 
the 5,000-and-under GVW classifi- 
cation and about the same increase 
in the 14,000-16,000 GVW size. 

The 5,000-10,000 GVW classifi- 
cation remained quite constant, 


67.72 percent last year for the 
same period. 

The 5,000-and-under GVW clas- 
sification registered 299,264 trucks 
during the first nine months for 
47.59 percent of the registrations. 
The 114,902 units in the 5,000-10,000 
category represented 18.27 percent 
of the total. The 28,247 units in 
the 10,000-14,000 GVW class repre- 
sented 449 percent of the whole 
while the 14,000-16,000 class rose 
1,300 units to 117,729 and 18.73 per- 
cent of the registrations. 

In the 16,000-19,500 GVW size, 
24,421 units were registered for 
3.88 percent of the total. In the 
19,500 - 26,000 GVW classification, 
22,463 units represented 3.57 per- 
cent. The heavy-heavy class over 
26,000 GVW also increased its per- 
centage with 21,833 units for 3.47 
percent. Last year this size, with 

(Continued on Page 31, Col. 1) 


High-Lifters for Big Dump Bodies— 


Telescopic hoists, mounted on semi-trailer dump units, are used by Milton Seraphine, 
a hauler for Lutz Sand & Gravel Co., Milwaukee. Seraphine's units make 10 daily 
roundtrips of 34 miles, with 13 yards to each load. The hoists were made by Gor 
Wood Industries, Wayne, Mich., and the semi-trailer units ore pulled by Autocar H=®=. it seems to me, is an op- 


diesel tractors. 
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Truck Sales for Nine Months, 


Top Ten Makes 
Chevrolet 223,669 
Ford 206,903 
Harvester 61,423 
GMC 51,293 
Dodge 44,931 
Willys 11,309 
Studebaker 7,860 
White 7,688 
Mack 4,571 
Diamond T 2,011 


1. 
2. 
3. 
4. 
5. 
6. 
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8. 
9. 
0. 








‘54 


53,792 
47 600 
32,623 
29,749 
28,958 
27,389 
27,033 


Top Ten States 
Texas 
California 
New York 
Pennsylvania 
Illinois 
Ohio 
Michigan 
Indiana 19,008 
Missouri 18,149 

‘ North Carolina 16,267 


Total Registrations, Nine Months 


1954 
628,859 


Truckin’ 


1953 
706,606 





~.. by Jack Weed 





ves NADA show committee has 

laid out 30 large truck-equip- 
Ment spaces adjoining the shop- 
equipment exhibit section in the 
exhibition, to be held during 
NADA’s annual convention Jan. 28- 
Feb. 2- at the Conrad Hilton Hotel, 
Chicago. 

With the exhibit being staged 
under cover in the hotel, in a city 
that is one of the great truck mar- 
kets of the nation and in conjunc- 
tion with a dealer show that will 
attract thousands of the nation’s 
best truck dealers, it just seems to 
your column conductor that the 
dealer association isn’t doing right 
by the erstwhile stepchild that is 
now proving to be the best profit 

| producer in many a dealer’s estab- 
lishment. 


Nor does it seem that 30 spaces 
in a show of this type is even be- 
ginning to be enough for the body 
and truck equipment makers who 
are up to their ears in both sales 
and distribution 


problems. 

We all recognize that most equip- 
ment and body makers must have 
distributors. The body and equip- 
ment maker also knows right well 


|| that those distributors must make 


money or they aren’t going to be 
worth a thing to any maker whose 
line they represent. 

Makers of bodies and truck 
equipment know that the cost of 
distribution today, amid the cut- 
throat selling that is going on in 
this end of the industry in many 
sections of the country, prevents 
any distributor from making a rea- 
sonable return on his investment 
unless he gets a fair share of prof- 
itable business at a low selling cost. 

* «€ 


* 
Opportunity Beckons 
portunity for both body and 





Automatics Demand New Power Takeoffs 


LTHOUGH there is a fast- 
growing market for power ac- 
Cessories on small trucks, makers 
of truck equipment report that no 
Provision is being made on auto- 
Matic transmissions for power 


s. 
Truck builders expect a high per- 
centage of this year’s smaller 
under one-ton models, to 
be equipped with automatic trans- 
missions 


Hydraulic lift gates, dump 
Other hy 


small truck items that produce 
extra profits for the truck dealer. 
Engine - mounted hydraulic 
pumps, or electrically driven hy- 
draulic equipment, are currently 
the only types of power for these 
accessories on the lighter jobs. In 
either case, the units are run inde- 
pendently of the power train and 
can be mounted on trucks equipped 
with automatic transmissions. 
Truck equipment and power take- 
off makers believe that the devel- 
opment and adoption of automatic 
transmissions for heavier trucks 


Cessories are the most common | may impose a “transition period” 


of about two years before a com- 
plete line of “hooked-in” or built-in 
power takeoff equipment will be 
available for the larger trucks. 
* a ca 

ATIONAL Lift Co., a division 

of Gar Wood Industries, has 
developed lift gates and dump con- 
version kits for half, three-quarter 
and one-ton pickups. 

This equipment is actuated 
with an engine-mounted pump 
off the fan belt. In most 
cases, extra long fan belts are 
provided to match existing pul- 


leys, but extra pulleys and belts 
are provided for special installa- 
tions. 

The conversion to dump body 
use for pickups includes a sub- 
frame on which the pickup box 
(with the fender separated from 
the running board) is mounted. 
Lifting is done hydraulically, and 
controls are mounted on the dash 


* + ” 
R the pickup lift gates, the 
gate frame is attached to the 
(Continued on Page 32, Col. 1) 


equipment makers not to only help 
themselves but to help those dis- 
tributors whom they want to hold 
ag their wholesale outlets. 

Here is an opportunity for the 
manufacturer to oan fourfold job 


the 
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tributors of the Chicago 


will be invited to see the show 
the NADA 


g 


show is looking forward to 
same type of profitable business 
from the plus attendance. 

® e * 


A Pill to Swallow 
Bu to me, this plus a is 
@ mere sugar coating on pill 
that many a truck-body and equip- 
ment builder is going to have to 
take before he can get his business 
his distributors back 
on a sound profitable basis. 

Makers cannot go on forever in- 
creasing discounts to distributors 
to hold’ them against the raids of 
other makers who also have em: 
factory space they want to 
They can’t go on, either, making it 
necessary for their distributors to 
sell continually at long discounts 
in order to get enough business to 


or their heads above water. 
>» and soon, 


Today I get far too many com- 
plaints from dealers that they have 
to ask three distributors for bids 

(Continued on Page 33, Col. 1) 
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the Most Complete Line of 


DELIVERY BODIES 
“Better Built” Since 1872 


Models MG-8, 10, 12 Merchandiser 






PRODUCTION Models 
for EVERY Business 


v ENGINEERED for Efficiency 
v CUSTOMIZED for Versatility 
v¥ MASS-PRODUCED for Economy 


For Hard-Hitting, Fact-Filled Sales Aids—Write to 


OYERTOW 


BODY WORK: 


WN) PENNA 


Model St-12 Panel 





We Can Show You How To 


- «+ INCREASE YOUR 
SHOP HOUR LABOR 


. +, ATTRACT STEADY 
SERVICE CUSTOMERS 
AND HOLD THEM 


- SELL MORE 
NEW CARS 


ALL AT NO COST 


TO YOu} 


We can prove we have 
helped Car Dealers in every 
section of the country build 
good will and increase sales 
and service profits. We can 
do the same for you... and 
can prove that, too! For full 
information, use the coupon 
below. 


MAIL His COUPON 
TODAY. 
There's NO cost, NO Obli- 
gation — now or in the 
future. Please attach cou- 
pon to or write us on your 
letterhead 


Refineries: Petrolia and Franklin, Pa. Factory: Nutley, N. J.— Member Pennsylvania Grade Crude Oil Association, Permit No. 12 
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Carriers Would Shift Financial Burden 
From Heavy to Light Units 


DENVER.—The Colorado Motor 
Carriers Assn. has proposed a new 
highway tax which “shifts the 
financial burden of truck taxation 
from heavier to lighter units,” 
according to the research division 
of the state long-range highway 
committee. 

The research division, which has 
been studying the CMCA proposal 
said in a report: 

“It is noted that the CMCA 
proposal shifts the financial bur- 
den of truck taxation from the 
heavier to the lighter units. This 
is done by increasing the fees in 
the lower weight groups where 
larger number of groups (trucks) 
are available for assessment.” 

Comparative figures for three 
types of trucks in the research 
division report showed: 

1. A four-ton truck traveling 


Trucking Group 
Calls for Creation 
Of Cabinet Post 


WASHINGTON. — Creation of a 
new position of secretary of trans- 
portation in President Eisenhow- 
er’s Cabinet is advocated in a na- 
tional transportation policy study 
presented to Secretary of Com- 
merce Sinclair Weeks by the Ad- 
visory Committee to the Trucking 
Industry (ACT). 

The study, presented on the oc- 
casion of ACT’s observance of na- 
tional truck transportation week, 
was prepared by Dr. John S. Wor- 
ley, professor-emeritus of the Uni- 
versity of Michigan. 

The ACT group is headed by 
Dave Beck, general president of 
the AFL Teamsters Union. Other 
committee co-chairman and direc- 
tors are B. M. Seymour, ACT presi- 
dent and also president of Associ- 
ated Transport, Inc., and vice- 
president of American Trucking 
Assns., Inc.; Walter F. Carey, 
chairman of the board of trustees, 
ATA Foundation, and former na- 
tional president of ATA, and Roy 
Fruehauf, president of Fruehauf 
Trailer Co. 

In urging a new secretary of 
transportation, Dr. Worley explains 
that the creation of this position 
has been supported by the Hoover 
Commission. 

“The authority and effect of such 
an office would be farreaching,” 
Dr. Worley claims. 

He also suggested that full reci- 
procity—freedom to use highways 
in every state—should be rein- 
stated. 

“Current reciprocity agreements 
are unnecessary. The soverign 
| power of a state has always in- 
| cluded the rules of the road but not 
la charge for passage,” the report 
stated. 


mire 


'Eying Truck Market— 


The growing market for trucks in San 
Francisco is discussed by Edward W. Engs 
jr. (left), president of Engs Motor Truck 
: Co., San Francisco, with L. J. Purdy (right), 
general manager of Dodge truck, and 
William S$. Woolsey, Dodge truck general 
sales manager during a visit of the newly 
appointed dealer to the Dodge plant in 
Detroit. Truck registrations in San Fran- 
cisco County will pass the 50,000 mark 
early in 1955, and 5,000 new trucks will 
be purchased during the year in the 
county for replacements alone, it is 
estimated. 





47,500 miles a year now pays about 
$215 in taxes, excluding the fuel 
tax. Under the gross ton-mile tax, 
effective in January, the same 
truck would pay $472. The CMCA 
plan would produce a tax of $287 
on the same truck. 

2. An eight-ton truck now paying 
$490 would pay $1,015 under the 
gross-ton-mile tax and $556 under 
the CMCA plan. 

3. A truck of 14 tons or more 
now paying $959 would pay $1,936 
under the gross ton-mile tax but 
only $926 under the truckers’ 
proposal. The last amount is less 
than trucks of that weight now 
are paying. 

The research report also said 
that under the CMCA plan, the tax 

on a truck would not increase 
proportionately with the distance 
traveled, tending to favor the long- 
distance hauler. 

The CMCA proposal is based on 
an assumption the motor transport 
industry of Colorado should pay 
from 38 to 40 percent of all high- 
way user taxes in the state, accord- 
ing to Ben Bezoff, former state 
senator from Denver, who for al- 
most a year has been preparing 
the CMCA proposal. 

He said that when the new gross 
ton-mile tax goes into effect Jan. 1 
Colorado truck taxes will be higher 
than in any of the 11 western 
states. 


Mo. to Test Law 
On Truck Fees 


JEFFERSON CITY, Mo.—A test 
suit will be filed to determine the 
authority of Missouri to enforce its 
motor truck licensing laws on in- 
terstate operators, according te 
John M. Dalton, attorney-general. 

Dalton said Missouri was losing 
about $1,500,000 annually through 
a practice developed by some inter- 
state carriers of licensing all or 
part of their equipment elsewhere. 

One large truck firm, he said, li- 
censed 1,000 trailers in Missouri at 
the yearly fee of $7.50 each, but had 
licensed its tractors in Oklahoma 
and other states at fees up to $85 
annually to avoid payment of the 
Missouri tractor fee which ranges 
up to $600 a year. 

Motions have been filed in the 
Jackson County Circuit Court by 
the state to dismiss an injunction 
suit filed by Riss & Co., Kansas 
City, to restrain the state highway 
patrol from arresting its drivers 
for alleged license violations. 

Riss sought a similar injunction 
in Cole County last August, but the 
suit was dismissed on the ground 
it failed to establish grounds for 
an injunction. 


Chrysler Pittsburgh Names 

Wright as Sales Manager 
Ross Wright, former Hudson 

dealer in Los Angeles, has been 


named general sales manager of 
Chrysler Pittsburgh Co., Pittsburgh. 


_ | The firm is owned by Henry Halde- 


man. 


Truck Fleet Grows 


PORTLAND, Ore.— Northwest 
Grocery Co. has completed the first 
phase of its plan to modernize its 
truck fleet, with the purchase of 
more than $87,000 in White trucks 
and Fruehauf trailers. 


D i 


100 Feet of 48-12” x 18” Pennants 
‘eather 





Durafilm Only $6.00 
satisfied. 


MYRLO COMPANY 
2168 W. 25th., Cleveland 13, Ohio, dept. 


All-w 
Money 











MORE AUTO DEALERS SPECIFY 


PERSONALIZED NAME PLATES 
THAN ANY OTHER MAKE 
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Ford Registrations Increase 21,438... 


—_—-- 









Truck Sales Off 10% in 9 Months 


Diamond T, Ford, and Brockway | one maker increased its position. 


(Continued from Page 29) 


21,008 units, represented 2.97 per- 
cent of the total. 
* * * 

HE production-to-sales compar- 

ison for the nine-month period 
in the 5,000-and-under GVW size 
was 363,061 to 299,264; in the 5,001- 
10,000 GVW size it was 142,618 to 
114,902; in the 10,001-14,000 GVW 
class it was 29,682 to 26,247; in the 
14,001-16,000 GVW size it was 149,- 
802 to 117,729; in the 16,001-19,500 


registrations increased. 
+ * + 

RD, which increased its regis- 

trations nationally, hiked its 
truck registrations in 38 states. 
Other makers who increased -or 
maintained their '53 pace were 
Mack, in 19 states; Diamond T, in 
18 states; Autocar, in 14 states; 
Willys, in 12 states; White, in 11 
states; Chevrolet and Reo, in four 
states, and Dodge, GMC, Harvester 


GVW class it was 34,682 to 24,441;|nd Brockway, in three states. 


in the 19,501-26,000 GVW size it 
was 36,349 to 22,465 units, and in 
the 26,000 and over GVW classifi- 
cation it was 30,670 units to 21,833. 


In the states where the truck 
registrations for this year were 
greater than last year, eight 
makers increased their registra- 
tions in two states, six in one 
state, four in two states and 
three in the other state. 

In Georgia, Ford, Harvester, 
Mack, Reo, White and Willys were 
up over last year. In Massachusetts, 
Autocar, Ford, White, and Willys 
increased. In Mississippi, only 
Chevrolet, Ford and Mack were 
able to improve their sales. In New 
Hampshire, Autocar, Chevrolet, 
Diamond T, Dodge, Ford, Mack, 
White and Willys increased. In 
New Mexico, Autocar, Chevrolet, 
Dodge, Ford, GMC, Harvester, 
White and Willys improved their 
position. In Virginia, Chevrolet, 


Bendix Introduces 
Fuel System 


For LPG Engines 


DETROIT.—A new line of lique- 
fied petroleum gas fuel systems for 
tractors, trucks and taxicabs has 
been announced by the Zenith Car- 
buretor division of Bendix Aviation 
Corp. 

The systems, said to be compact 
and simplified, feature a fuel met- 
ering control that equals gasoline 
carburetion systems, according to 
F. E. Williams,, general sales man- 
ager. 

Initial test units of the Zenith 
systems installed by fleet operators 
over a period of two years resulted 
in greater ease of service and sim- 
plicity of application, he claimed. 
Operators said, he added, that the 
latest Zenith unit gives longer en- 
gine life, reduces carbon and repair 
costs. 

The first regular production units 
will be for installation on Chevro- 
lets, GMC trucks, International 
Harvester trucks, and Plymouths, 
he also announced. The Chevrolet 
and Plymouth installations will ap- 
peal particularly to taxicab fleet 
operators, although the same in- 
stallations may be adapted to truck 
models which use the same engines. 

Williams said that the new unit 
provides extra fuel for pulling and 
full load operation—but the flow 
of fuel stops automatically when 
the load lightens. 

He also indicated that Zenith has 
other LPG fuel systems in advance 
test stages. 





Lucas Sworn In— 


E J. Lucas (right), vice-president of 
Trailer Co., Louisville, is sworn 

in as industry consultant to the Business 
and Defense Services Administration by 
F. Honeywell (left), BDSA admin- 

. Also present is George R. Davis, 

of the agency's automotive divi- 





















North Dakota and Pennsyl- 
vania have the dubious distinction 
of not having a single truck 
maker increase his registration 
position during the nine-month 
period. In three other states, only 


See YOUR “BEAR” JOBBER for the 


MOST CHALLENGING DEMONSTRATION 








SIMPLER 
Both hands 


free for 
balancing 
operation! 


with Sensational New 


‘BALANCE PROVER’’ 


Mack sold one truck in Idaho 
during the first nine months of 
1954 and sold none in that state 
during the same period last year. 
Diamond T sold 38 trucks in North 
Carolina as against 17 last year. 
Mack sold 10 more trucks in Ore- 
gon during the period than it sold 
during the same nine months of 
1953. 


States where the miscellaneous 
truck makers not listed by Polk 
increased their registrations for the 
period include Arizona, Colorado, 


Connecticut, Delaware, Illinois, In-|@_ it with children. The advertising promotes the company's television program, 


diana, Kentucky, Louisiana, Missis- 
sippi, Nebraska, Nevada, New 
Hampshire, New Jersey, Oklahoma 
and Wyoming. ’ 


_ Built-in mercury switch enables operator to turn spinner 
on and off with forward or backward motion of body... 


leaves hands free! 


MORE 

ACCURATE 
Positive, 
Precision 


Centering! 


after time! 


“The most challenging balancing demonstration I’ve ever seen! 
And the ‘Balance Prover’ challenges me to revise upward my ideas 
on the amount of profits to be made with on-the-car balancing! 
That’s what you'll say after you’ve seen a demonstration of the 
“Bear” On-A-Car Balancer. You'll marvel at the extra precision, 
extra speed, extra safety, extra comfort of the “Bear” On-A-Car 
Balancer and its brand new extra sales-making “BALANCE PROVER™! 
See this new On-A-Car Balancer in action. Fill in and mail coupon 














New “Bear” Centering Tool is.so accurate that once 
the wheel is balanced, it will re-check perfectly, time 





today for your Free Demonstration. 


Sensational New Jiggler 
“BALANCE PROVER” 
MORE PROFITABLE! 


Nothing ever invented sells so 
quick, proves balance so fast! 
When it “jiggles, 
' of-balance; when it stands still, 
wheel is in balance! It's as simple 
as that...every car owner 
understands! 

















Silvercup Rocket Hit with Youngsters— 

Gorden Baking Co. has assigned this “Silvercup Rocket,” which is pulled by an 
International R-185 tractor, for display in major marketing areas, where it has been 
“Rocky Jones—Space Ranger.” 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 








YOU'VE EVER HAD! 



















SAFER 
Spin from 
the Side! 


With On-A-Car you spin from the same position as you 
balance... from the side. Spinning from the side is an extra 
safety precaution ... more comfortable-for the operator. 


wheel is out- 








Copyright 1954, Bear Mfg. Co. R-697R 
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Automatics Demand 
New Power Takeoffs 


(Continued from Page 29) 


rear of the pickup box, and con- 
trols are on the left gate post. 

Similar equipment for small 
trucks is provided by Wyatt 
Mfg. Co., Salina, Kans., except 
that the power is derived from 
the truck’s electrical system. 
Larger equipment is also offered 
for 1-ton, 1%-ton and 2-ton mod- 
els which includes an auxiliary 
battery and series-parallel 
switches. 


Features of these Jayhawk 
hoists are lightness, lowness, dual 
controls (rear of truck or inside 
the cab), automatic by-pass to pre- 
vent overloading, high-lift capacity 
and automatic lockdown, according 
to the company. 

+ + * 
As’ THE development and popu- 
larity of automatic transmis- 


sions for larger trucks seems a cer- 
tainty, the need for adequate power 
takeoff equipment becomes acute, 
truck equipment men say. At the 
present time, it is estimated that 
24 per cent of all trucks sold are 
equipped with some form of power 
takeoff. 


Two main problems are pre- 
sented to the power takeoff mak- 
ers, it was agreed. First, it is not 
known yet what type, or types, of 
automatic transmissions will be 
utilized by the industry. (See 
story in Oct. 25 issue of Automo- 
tive News, Page 25.) 


Secondly, power takeoff makers 
must have some idea of the mar- 
ket for automatic transmission- 
equipped trucks. This is necessary 
to properly allocate funds and pro- 
duction facilities to the manufac- 





White Courses Enter Second Year— 


The maintenance management program of White Motor Co. has begun its second 
year. Five-day refresher courses are held in Cleveland for fleet and shop supervisors 
of the White branches, as well as distributors and dealers. This classroom scene shows 
some students with their instructor, Frank Novak (right). 


ture of the special power takeoff 
models. 
* + * 
IHERE are other answers, how- 
ever, to tapping power from the 
truck to operate special equipment. 
With GMC Twin Hydra- Matic 


trucks, power takeoffs have been 
mounted on an auxiliary transmis- 
sion, behind the automatic, to op- 
erate most power-driven equip- 
ment. 

The problem of transmission- 
driven power takeoff mechanisms 





ATTENTION 


—__ TRACTOR-TRAILER OPERATORS! 


MIDLAND 


_ Brings You 
New Stopping Efficiency 


With Two New Brake Valves! 


IDLAND leads again in bringing out these 
two new improved brake valves for tractor- 
trailer operators — assuring them of the finest, 


safest, most efficient braking performance. 


Midland’s vacuum relay valve features a “built- 
in” fast action tank valve which gives maximum 
braking in 1/3 the time! Not only makes for much 
quicker application but recovery is faster, too. Has 
improved, highly efficient, easily cleaned unit air 
filter. And valve can be quickly disassembled by 


simply removing two snap rings. 


Midland’s new air synchronizing valve for trac- 
tor-trailers makes possible faster trailer brake 
applications. It does just what the name implies — 
it synchronizes tractor and trailer air-over-hydraulic 


brakes, shortening stopping distances. 


This synchronizing valve eliminates “run-up” 
on the fifth wheel and equalizes tractor and trailer 
brake energy. No tractor-trailer operator with air- 


over-hydraulic should be without this valve. 


See your nearest Midland dealer for complete 


information — or write to us direct. 


THE MIDLAND STEEL PRODUCTS CO. 
3641 E. MILWAUKEE AVE. =e 


Export Department: 38 Pearl Street, New York, N. Y. 





GO 


MIDLAND 





DETROIT 11, MICHIGAN 





AND STOP 


SAFELY! 








is not solved yet for some truck 
operators who want to use auto- 
matic transmissions. Most of the 
power takeoff companies said, how- 
ever, that transmission designers 
and engineers are hard at work to 
produce power takeoffs that can be 
used with automatic transmissions, 
or as an integral part of the auto- 
matic transmission. 
* * * 
E truck dealer is in an unen- 
viable position for a year or so, 
the power takeoff group agreed. It 
is felt, however, that “temporary 
expedients” will be developed to 
cover the field during the transi- 
tion period. 

The dealer and the takeoff dis- 
tributor will have the dual re- 
sponsibility of keeping the latest 
information on hand. The dealer 
must be able to present the best 
possible equipment to his cus- 
tomer, and the distributor must 
keep the dealer informed on ev- 
ery new device offered to the 
industry. 

The equipment manufacturers 
said that each piece of equipment 
that was developed for specific pur- 
poses would be passed along as fast 
as possible to the distributor, and 
would be made ready for immedi- 
ate installation. 

* +. * 

HE use of automatic transmis- 

sions for heavy trucks has ap- 
parently gained sufficient favor to 
interest all truck makers. At the 
present time, most of the truck 
makers and transmission suppliers 
are working on truck-type auto- 
matics. 

GMC truck, first to introduce 
automatic transmissions on 
heavy trucks, believes that the 
use of automatics “is developing 
at a rate far faster than it ever 
did for passenger cars.” 

R. C. Woodhouse, general truck 
sales manager for GMC, said re- 
cently that “reports of development 
programs on automatic transmis- 
sions for heavy trucks are now 
widespread throughout the indus- 
try. There is no doubt in my mind 
that the entire trucking industry 
soon will swing to the use of auto- 
matic transmissions.” 

+ * * 

HELSEA Products, Inc., Chel- 

sea, Mich., makes the power 
takeoff used most commonly with 
Twin Hydra-Matic GMCs. While it 
is suitable for a greater share of 
truck operations, R. W. Wagner, 
president of the company said, 
there are a few specialized uses 
where something more applicable 
must be developed. 

For the most part, Wagner said, 
the problem is one of cost. Many 
combinations of existing equip- 
ment can be arranged to do nearly 
every conceivable job, but it is not 
always the most economical way. 

“There are several methods of 
getting away from the two-speed 
gear box,” Wagner said, “but 
they haven’t been developed yet. 
Cost factors practically eliminate 
the possibility of designing fiy- 
wheel or crankshaft units be- 
cause the power takeoff would 
have to have its own clutch. This 
product would be too expensive.” 

Wagner said the main problem 
was to incorporate a power takeoff 
with the automatic transmission 
so that the properties of the trans- 
mission could be utilized. 

* * *” 


Qricee. manufacturing division 
of Dana Corp. is a producer of 
both transmissions and power 
takeoffs, and is therefore very con- 
scious of the power takeoff p 

with automatics. 

Robert Burkhalter, chief engi- 
neer at Spicer, spoke of the “tran- 
sition period” ahead for dealers a8 
follows: 

“In order for most companies 
to get into production for a com- 
plete range of power 
equipment for automatic 
missions, it will be necessary 
know how popular automatic 
transmissions will be with truck 
buyers. We should know the po 
tential market for the 
before we allocate money and 
facilities to the production of 
new line of power takeoffs. 

P. A. Cira, manager of power 
takeoff sales for Spicer, said that 
there was little doubt, howevet | 
about the future popularity of a> — 
tomatic transmissions. He said he 
felt sure that the fastest 
transition would be made to 
the dealer and truck owner get thé 
proper equipment. 











| Truckin’ ss 


QS Se 


eoac - Sewn * 


2S RB Pe eee? eS he ee eee 


= 28 


epasStReSTRis eR 8F 


ESEREaRS 


AUTOMOTIVE NEWS, DECEMBER 6, 1954 33 


(Continued from Page 29) 


on bodies and equipment to make 
certain they and their truck cus- 
tomers aren’t being rooked. 

I get too many comments from 
distributors that they don’t even 
try to sell some of their lines be- 
cause of cutthroat competition. Far 
too many distributors tell me that 
if conditions don’t change—and fast 
—they are going to get out of the 
body and equipment business. 

* ” * 


The Place to Start 


gona too many makers are telling 
me that in certain areas it is 
costing them so much to distribute 
their merchandise that they actual- 
ly are losing money on the prod- 
ucts they sell in those areas. 

None of this is good for the truck 
business. 

Granted that there still are a 
great many truck dealers who 
are not interested in selling 
equipment and bodies—but whose 
fault is that? I don’t know of a 
truck factory that isn’t keenly 
interested in having its truck 
dealers sell complete trucks or 
that won’t work. with a solid 
manufacturer who wants to sell 
through its dealers, if the maker 
will play square with the dealer. 

I don’t want anyone to think that 
I feel that a dealer truck-equip- 
ment show is the answer to the 
problem that confronts practically 
every body and equipment builder 
today, for it isn’t. 

But if any maker thinks it isn’t 
a good place to start, let him talk 
to a shop-equipment or tool ex- 
hibitor in the NADA show and get 
his reaction to working with the 
franchised dealer. 

* ” + 


Gift of a Great Man 

N THE November issue of Field 

& Stream, Harold Titus tells of 
the great act of a great man who 
made his name in the automobile 
business. 

There have been, and are, great 
manufacturers in this business of 
eurs, great engineers, great sales 
managers, great organizers, and 
then just big-men with a love of 
their fellow man and a desire to do 
something for the coming genera- 
tion that will be lasting and good. 

Titus tells the story of how 
George Mason, the late president 
of American Motors, set up a 
program just before he died that 
would preserve, for all time, at 
least 14 miles of one of Michi- 
gan’s best trout streams, a 
stream within an easy four-hour 
drive of Detroit. 

The property is estimated to be 
worth at least a million and would 
bring over $650,000 on the block in 
a quick sale. 

Yet George Mason started to 
give this great tract to the Michi- 
gan Department of Conservation, 
piece by piece, under an accepted 
proviso that no road would ever be 
built through the property, that no 
Toad would be built to the river, 
that no human habitation would 
be built on the property except as 
absolutely necessary to maintain 
the property according to the ten- 
ets of the gift, and that no person 
would be allowed to stay overnight 
on the property for at least 25 
years. 

The transfer was started a few 
months ago with a gift of 80 acres, 
which included nearly a mile of the 
south branch of the famed Au 
Midd see ge 


34 Fitzj ohn Buses 
Sold to Mexico 


MUSKEGON, Mich. — The pur- 
chase of 34 intercity coaches from 
Fitzjohn Coach Co. here for use 
in Mexico has been announced by 
F. W. Feeney, Fitzjohn president. 

ie order was placed by Auto- 
de Oriente, Mexico’s largest 
-class coach operator. The line 


. Operates between Mexico City and 


era Cruz. 


All the buses are equipped with 
ins diesel engines. The pur- 
increased ADO’s fleet to 143 

—all Fitzjohn coaches. Feeney said 
buses had been engineered 
cally to meet the mountain- 

OUS terrain of the route and un- 

Usual climatic conditions. 


Sable River, known the country 
over for being one of Michigan’s 
greatest trout streams. 
* * ok 

Story of a Stream 

CE this stream was the home 

of the now extinct Michigan 
grayling. When extensive and ruth- 
less lumbering caused the grayling 
to disappear, the old Michigan Fish 
Commission planted brook trout, 
and they thrived. Later, browns 
and rainbows invaded the waters, 
so that today all three are found in 
the wild growth and primitiveness 
of the stream. 

The great tract was first gath- 
ered together by Cliff Durant, son 
of the former president of General 
Motors, and himself a fisherman 
and devotee of the great outdoors. 
I first fished these waters when 
Cliff owned the property. 

George Mason picked up the 
Durant holdings and gradually 
increased them to what they are 
today. This tract was his hide- 


Wherever there’s business there’s 


Burroughs 







sportsman. 

love of pitting his skill against 
them and not for the pot. He fished 
for the love of fishing and ,the op- 
portunity to be near the Great 
Architect in the land of the Archi- 
tect’s making, to see life in the 
wild and nature as it was when the 
Indians ruled the land. 

I understand that in his will 
George Mason made provision for 
the completion of the gift to the 
State, and to all people for genera- 
tions to come. 

And because a man I am proud 
to have been able to call “friend” 
loved nature, this tract and 14 
miles of a great stream will be kept 
in its natural state. No camps or 
housetrailers to house people who 
would despoil it, no litterbugs, no 
fire starters, no tin-can leavers and 
no roads to make easy access to 
those who would make it other 
than what a true sportsman would 
always have it — perpetuation of 
America as it once was. 








Electrically Powered Delivery Truck— 


Gould-National Batteries, Inc., St. Paul, maker of this Electruk, says that the vehicle 
utilizes a long-life storage battery for economy of operation and has only five moving 
parts, an armature and four wheels. The truck has a range of 20 to 30 miles on stop- 
start routes at a running speed of 20 miles an hour. It is claimed that fuel and 
maintenance costs are reduced by 75 percent. Bodies for special loads up to two tons , 
can be provided. A portable charger charges the batteries in eight hours, it is stated. 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story. plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 


Now, dealers can get simple, low-cost 
mechanized accounting and still conform 
to factory-recommended systems. The 
Burroughs Sensimatic will follow your 
present pattern of accounting from 
the original media, through distri- 
bution journals, customer accounts, 

and general ledger to the financial 
statements, but with much greater 
speed and ease. There’s no compli- 
cated change in system to worry about. 


Sensimatic handles many other jobs as 
well . . . service department . . . body 
shop . . . accounts payable . . . to men- 
tion a few. And it is so easy to use that 
even beginners can do expert work. 





Changes in your accounting system or the 
growth of your dealership won’t make 
your versatile Sensimatic obsolete either. 
That’s because the exclusive sensing pan- 
els that control the automatic operation of 
the Sensimatic can be changed to meet 
your every need. 


So, if you want the “best deal in town,” 
get all the information on the Sensimatic. 
Call your nearest Burroughs branch. It’s 
listed in the yellow pages of your phone - 
book. Or write Burroughs Corporation, 
Detroit 32, Michigan. 











YELLE 


The creators of THE BLUE CORAL 
TREATMENT extend their warmest 
congratulations to Gary Graham, 
top senior division winner in the } 
1954 FISHER BODY CRAFTSMAN’S 
GUILD COMPETITION! We are par- 
ticularly impressed with the clean, 


sweeping lines of Gary Graham's 


design and with his meticulous at- 
tention to detail. This is in the finest 
tradition of THE FISHER BODY } 
CRAFTSMAN’S GUILD! | 


H. D. T. COMPANY FACTORS, INC. 
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“BODY BY FISHER” This world renowned signature 
has long been a symbol of the ultimate in fine auto- 
motive design and craftsmanship! The world’s most 
distinguished automobiles proudly carry the unmis- 
takable “look” of the master’s touch . . . . Functional 
beauty combined with structural strength . . . AND 
consistent quality . . . . these are the principles that 
have given FISHER BODY a place of leadership in the 
We as creators of 
THE BLUE CORAL TREATMENT, are proud to have enjoyed 


similar progress . . . For over twenty-five years we have 
made BLUE CORAL synonymous with quality . . . We will 
continue to make BLUE CORAL IN THE TRADITION OF 
FINE CRAFTSMANSHIP! 


© 1954—H.0.T. COMPANY FACTORS, INC 
Creators of the Blue Coral Treatment WHITE PLAINS, NEW YORK 
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Correspondent George Glaser Writes . . . 





Auto Letter from Europe 


| rcnanecr ofr yc Germany.—Volks- 
wagen is planning a second 
plant in another location. So far 
as I could gather, it intends to pro- 
duce commercial types at the sec- 
ond plant. Hannover is mentioned 
among locations for the new fac- 
tory. 

Volkswagen’s present plant is 
in Wolfsburg, which is east of 
Hannover and within sight of 
the Soviet zone. 

German industrialists seem to 
have learned from the U. S. Point 
Four program, which deals with 
the development of backward ter- 
ritories. 

A group took part in the discus- 
sions in Paris, which led to the 
agreement of the Saar question. 

It is said that the Germans are 
interested in industrializing and 
building up French regions outside 
of Europe. So, expect more Ger- 
man cars and trucks in those areas. 


Yanks at Monte Carlo? 


MA I suggest the participation 
of some U. 8. stock cars in the 
Rallye Monte Carlo in January. 

Rules for the coming contest are 
ready and I believe some U. 8. 
firms should participate. It is 
worldwide advertising. 

While the event is not a race, 


gard to driving on various roads 
and under various conditions. 
Contest rules are available from 
Bureau Rallye Monte Carlo, 6 Ave- 
nue de Monte Carlo, Monte Carlo, 
Monaco. 
* 7 = 


GM Expands 
|= General Motors plant in 
Biehl, Switzerland, is in for an 
enlargement which will cost about 
$3.5 million and which will enable 
an increase of 100 percent in as- 
sembling operations for GM cars 
and trucks from the United States, 
Great Britain and Germany. 
If you are touring Germany 
and lose something on the Auto 


the lost and found department. 

Paradox: In Cadillac, France, I 
saw not one. But in Mercedes, Tex., 
there wasn’t one either. Confusing, 
isn’t it? eee 


* 
What's New at Paris 
a= Show Paragraphs: Mon- 
viso-Mecarnorma of Italy makes 
fifth speeds for Fiat and Simca. 
Some drivers love to shift, don’t 
know what else to do. 

BMW of Munich showed the new 
V-8 convertible. It had no-draft 
window wings, which is new for 
that firm. 


The Hudson Italia coupe found 
much interest. Too bad it is cus- 
tom-made. In a stateside series it 
would probably be within reach 
of more customers. 

Alfa-Romeo had a miniature bus 
along the lines of the Volkswagen 
bus for eight. Alfa’s baby has a 
two-cylinder V-diesel engine from 
Austria and a front-wheel drive 
and transmission by ZF of Ger- 
many. 

Talbot of Paris has available a 
2.5 liter, 120-horsepower, four-cyl- 
inder sports engine with a ZF four- 
speed transmission for the equip- 
ping of sports cars. The engine has 
overhead cams, Weber carburetors 
and other sport equipment. Please 
direct inquiries to Talbot, 33 Quai 


Gallieni, Suresnes (Seine), France. 
* * * 


Parts on Display 
ORD of France is one of the 
few firms which feature parts 
or service at the show. Ford had 
a nice parts display in store form. 

“Sherpa” is the name of a new 
French three-wheeled truck or 
station wagon. On top of the 
front wheel is the power plant, 
a two-cylinder, air-pressure-cool- 
ed engine. 

Citroen also had a baby truck 
with front-wheel drive and a two- 
cylinder, air-cooled engine. Front 
doors have swingup windows. 


TUBELESS TIRE CHANGING 


We 


RuGLYDE SERVICE KIT 
@ MUST for Tubeless Tires 


This life-time Kit in- 
cludes a special Ru- 


GLYDE brush to 


rim-seal ridges of tubeless 
tires, and a special appli- 
cator for lubricating the 
sealing ridges and base of 
beads before mountin 

and demounting. As 

bout the 


our supplier a 
discount in 


introductory 
r on the RuGLYDE 


Service Kit. 


Free New Folder tells 
how RuGLYDE and Service Kit 
can make tubeless tire serv- 
icing safer and easier. Write 
AGS Company for your free 


copy today. 
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PRODUCT 
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THE ONLY LUBRICANT 





THAT MEETS ALL REQUIREMENTS 
FOR TUBELESS TIRES 


WARNING: Ordinary Mounting Methods 
Can Damage Tubeless Tires. 


Tubeless tires require specialized 
mounting and demountin 
different from convention 
tubes. Do you know why tubeless tires 
should not be mounted dry—and do you 
know why it’s positively necessary to 
guard against damaging the rim-seal 
ridges and bead toes when mounting 

demounting —and do you also 
know that certain lubricants soften rim 
finishes, and that others cause rim rust 
and corrosion? 


methods 
tires and 









BE SAFE! BE SURE! Use the Ru- 
GLYDE Service Kit and RuGLYDE 
the only 100% safe and effective lu- 
bricant for tubeless tires. RuGLYDE 
meets all industry standards .. . Pro- 
tects the vital air seal of tubeless tires. 
Makes both mounting and demounting 
safe and easy. Applied to the toe of the 
bead and rim-seal ridges, RuGLYDE 
makes bead seating easy, even on safety 
rims. Prevents scuffing or tearing tire 
bead toes or rim-seal ridges when using 
either tire changing machines or hand 
tools . . . safeguards against bead slip- 
page after inflation. Will not induce 
rust or harm paint finishes. RuGLYDE 
is the only rubber lubricant recom- 
mended by leading tire and car manu- 
facturers for use on tubeless tires. 


¢ RuGLYDE is the registered trade-mark of 


AMERICAN GREASE STICK CO. 
MUSKEGON, MICHIGAN 


The Tiny and the Mighty— 


Berliet, French truck manufacturer, went fo extremes of comparison in its display — 
at Paris auto show. At left is a horseless carriage built by Berliet in 1900. It is flanked 
by Berliet'’s current super-large truck tractor, which has. its front end elevated on 
four-wheel-bogey standards. A visitors’ ramp partially hides the truck. ; 











Autocar Offers 6-Cylinder, 
200-Horsepower Engine 


ARDMORE, Pa.—A newly de- 
signed 200-horsepower gasoline 
truck engine has been announced 
by the Autocar division of White 
Motor Co. 

The new motor for heavy-duty 
trucks and tractors is said to give 
greater fuel economy and increased 
power. 

Known as the White Mustang 
390A, the six-cylinder engine fea- 
tures a dome-shaped piston and a 
companion-shaped combustion 
chamber. The combination permits 


* * * 





New Mustang— 

This is the 200-horsepower White Mus- 
tang engine offered in the Autocar gaso- 
line-powered truck and tractor lines. 
Known as 390A, it has dome-shaped pis- 
tons with better combustion and higher 
power ratio than previous motors. 

* x a 

a@ compression ratio of 6.4 to one 
with excellent detonation control. 

The cylinders are water jacketed 
to assure uniform temperature and 
adequate cooling. 

The crankshaft is mounted in 
seven main bearings designed with 
steel shells, copper lead lined and 
indium treated. There is a torsional 
vibration dampener at the front 


Canada Truckers 


Elect Norris 


MONTREAL.—William C. Norris, 
Montreal, has been elected presi- 
dent of the Canadian Trucking 
Assns. 

Other officers are: First vice- 
president, Douglas Moffatt, Sydney, 
N. 8.; second vice-president, R. W. 
Macdonald, Vancouver; secretary- 
treasurer, Frank McCallum, Osh- 
awa; executive secretary, John 
Magee, Ottawa. 


Council Opposes Change 
In Carrier Definition 


WASHINGTON... — The Private 
Truck Council of America has rec- 
ommended to the Interstate Com- 
merce Commission that the defini- 
tions of a “common carrier by mo- 
tor vehicle” and a “contract carrier 
by motor vehicle” should not be 
changed. 

Contending that these changes 
would “cause serious confusion ad- 
verse to the public interest,” the 
Council filed its brief with the ICC 
in rebuttal to a petition by the 
Contract Carrier Conference of the 
American Trucking Assns. 


end of the crankshaft, which 
smooths out vibration. 

The domed head aluminum alloy 
pistons are cam-ground and fitted 
with four rings—two compression 
and two oil. 

The belt-driven generator, air 
compressor and water pump, are 
located in the front end of the en- 
gine to permit easier access for 
service or replacement. 

The duplex downdraft carburetor 
is mounted on a metered intake 
manifold having six graduated 
passages. This assures each cylin- 
der a balanced mixture and reduces 
condensation to a minimum. ; 

The exhaust manifold is made in 
two sections, discharging through 
two exhaust pipes to the muffler, 
thereby reducing exhaust back 
pressure and resulting in maximum 
horsepower out-put. 


Insurance Plan 
Devised for 
Fleet Leasers 


WATERTOWN, N. Y. — A new 
insurance plan for fleet leasing 
companies has been announced by 
G. C. Peacock, secretary of the Ag- 
ricultural and Empire State Insur- 
ance Cos. 

Important features of the policy 
are the elimination of handling de- 
tails, complete automatic coverage 
and lower premium cost, Peacock 
said. The plan applies to any firm 
that leases stock cars, trucks, taxis 
or buses. 

According to the requirements of 
the leasing company, Peacock said, 
the insurance can be arranged to 
include collision, upset, broad-form 
theft, fire, lightning, explosion, 
earthquake, flood, damage by ¢x- 
ternal water, falling objects, wind- 
storm, hail, riot and civil commo- 
tion. 

Another feature is the reduction 
of extensive paper work, he said. 
Notification of units bought or sold 
during the year is not necessary. A 
deposit premium is paid when the 
policy is issued and coverage for 
units bought and sold is audited 
the end of the year. ; 

The policy, Peacock said, can be 
written to cover the leasing com- 
pany’s entire operation, or separate 
policies can cover each of the les 
sor’s accounts. 


Monthly Bulletin Issued 


By Galion Allsteel 


GALION, O.—Publication of the 
Galion Gab, a monthly etin, 
has been announced by Galion All- 
steel Body Co. 

The bulletin features articles des- 
cribing applications of Galion prod- 
ucts, customer comments and in- 
formation on Galion dump 
hoists and rear-end loaders. 
can be obtained from the 
department. 
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A safety device for truck brakes,|in the Oregon, Washington and 


designed to operate when and if 
the regular brake mechanism fails, 
has been announced by William 
Freiss, inventor and vice-president 
of Freiss Safety Brake Co., Pitts- 
purg. The system utilizes a sep- 
arate air supply which is held on a 
“standby” basis. The reserve tank 
ig filled by the regular brake com- 
pressor system. 

* * * 


Nygen Goes Into Big Tires 

General Tire & Rubber Co. has 
announced that Nygen fabric, de- 
scribed as the strongest fabric de- 
vised for truck tires, is being used 
in all giant tires produced by the 
company. General said it had in- 
vested millions of dollars in new 
facilities at the Akron plant for the 
production of such tires. 

* * * 


Hercules Buys Unisteel 


western Idaho area. 
* 


* + 
Plastic Body Parts 
Hicks Body & Chemical Products 
Co., Lebanon, Ind., is offering com- 
mercial-car body parts made of a 
glass-reinforced plastic material, 
known as “Fibreform.” Difficult 
shapes are no problem in preparing 
parts, the company said. 
* 


New Ford Offices : 


A new regional sales office for 
Ford trucks has been established 
in Minneapolis. The office will also 
merchandise Ford farm machinery. 

* * * 


Short Takes 


-Willard H. Head, Manchester, 
N. H., has been named president of 


New Hampshire Truck Owners 
Assn 


. . . « Dorsey Trailers has 
started a profit-sharing plan where- 
by its employes will receive 50 per- 


Hercules Steel Products Corp.,| cent of the net profit before taxes, 


. Galion, O., 


has_ purchased the| according to C. E. Dorsey jr., presi- 


Gramm Unisteel Body division of | gent... . Howard Sober, Inc., Lan- 


Gramm Trailer Corp. The company 
plans to operate the new division 
under the name, Unisteel Body Co., 
at its present location in Wapa- 


konda, O. 
= * a 


Tank-Body Plant 

The Waycross (Ga.) plant of 
Springfield Body & Trailer Co. has 
begun operations, according to N. 
Van Gelder, assistant general man- 
ager of Springfield. The plant will 
produce tank units for gasoline, 
propane, butane, acid, ink and other 


liquids. 
* * * 


White Expansions 


Construction is under way on a 
$750,000 sales and service building 
for White Motor Co. of Canada, 
Ltd. In the U. S., White has named 
Young White Trucks, Inc., Canton, 
O., as area distributor. In Portland, 
Ore., White has constructed a $500,- 
000 structure to service customers 


Railroad Pricing 
Called Peril to 
Canada Truckers 


MONTREAL. — The extension of 
the “agreed-charge” method of set- 
ting railway freight rates could 
destroy Canada’s motor transport 
industry, according to G. M. Parke, 
past president of the Canadian 
Trucking Assn. 

Parke made this claim before a 
royal commission which is investi- 
gating agreed-charge contracts be- 
tween the railways and shippers. 

Under the agreed-charge method, 
a shipper gets special rates if he 
agrees to move a substantial por- 
tion of his freight by rail, prevent- 
ing other transporters from getting 
a share of the shipper’s business. 

The railroads are asking the 
Commission to recommend that 
they be given greater freedom to 
make agreed-charge contracts, 
while the trucking association is 
seeking the repeal of current laws 
which grant the railways the right 
to make these contracts. 

Acknowledging that many truck- 
ers have understandings with ship- 
pers, Parke said none of the truck- 
ers prevented shippers from using 
other means of transportation. 


Weigh Stations Cited 
In Overloading Cut 


RALEIGH, N. C. — Crediting 
North Carolina’s permanent 
truck weighing stations with re- 
ducing overloading, James S. 
Burch, statistics and planning 
engineer for the state highway 
commission, reports that the rate 
of illegal loads has been cut to 
about four illegal vehicles per 

weighed since the 10 sta- 
went into operation in 1952. 

Burch recalled that during 

their first year the 10 stations 
on an eight-hour-a-day 

basis and weighed 463,565 trucks. 
stations now work on a con- 
tinuous 24-hour basis, except for 
three eight-hour periods each 
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sing, one of the nation’s oldest and 
largest auto transporters, has cele- 
brated its 35th anniversary. 

* * * 


Railroads Draw Slap 


The Advisory Committee to the 
Trucking Industry has _ sharply 
criticized railroad proposals which 
it says would eliminate competi- 
tion. ACT holds that Government 


. policies should be directed toward 


impartial regulation of all modes of 
transportation. 
te * * 


Transport Institute 


American University will con- 
duct the Seventh Institute of In- 
dustrial Transportation and Traffic 
Management Jan. 11-28 in Wash- 
ington. It will coordinate such 
problems as freight rates, small 
shipments, terminal operations, 
materials handling and modes of 
transportation. 

= 


f * 
Business Juicy 

A fleet of 10 plastic tank trucks 
is now transporting fresh orange 
juice from Miami to Newark, N. J., 
on a daily schedule. Chilled juice is 
emptied into the tanks, and the 
plastic products keep temperatures 
low enough for the entire trip, it 
is said. 





For Faster Service— 


GMC's new “‘stripaway” system for cab- 
over-engine trucks allows a mechanic to 
bare every above-frame part of the 
engine in 31 seconds, according to the 
firm. By sliding the hinged floorboards 
back along grooved tracks, the entire 
back portion of the engine is exposed. 
Six different access areas allow the 
mechanic to strip only the portion needed 
for repairs. 
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Visual Selling 
Plus Skill Held 





MINNEAPOLIS. — There is no 
substitute for technical know-how 
and visual aids in truck salesman- 


rounded out 42 years with White 
Motor Co. 
Dorrance has a two-way visual 
sales approach. When he is ready 
to close a sale, he first draws a 
a series of 


transportation needs. 

He then shows the customer a 
series of colored photographs of 
the trucks he has sold, showing 
good body design and color com- 
bination. 

“Visual selling coupled with tech- 
nical skill really pays off,” Dor- 
rance says. 


William Ullman, tops among Washington 
automotive . each week 
on news affecting the auto industry in 
Automotive News. 


This “watchman” for unattended engines 


means extra protite for you! 





NEW Stewart-Warner 


Safety Fane! 


Guards against high temperature damage — oil pressure 
drop — burned bearings — frozen pistons — costly failures! 
Here’s a new profit builder for you from Stewart -Warner! This Safety 


Control Panel automatically shuts off the engine before oil pressure 
drops to the danger point—before temperatures get too high! Guards 


against burned bearings, frozen pistons, costly failures. 


Forty-five years of Stewart-Warner experience insure complete 
dependability. Instruments are highest quality, chrome trimmed, ac- 
curate, rugged, weatherproof, tamperproof. Tell your customers — 


here is protection they dare not be without! 


Designed to protect— 


Irrigation pumps ¢ Generator plants « Air compressors 


Oil rigs ¢ Sump pumps « Refrigeration units 
Any unattended engine 


* 


Ask your Stewart-Warner representative 


or use this coupon! 


set-screws. 


HERE ARE THE FEATURES 
THAT SELL! 


Easily installed on any engine. 
Easily adjusted with two simple 


Neoprene shield protects shut- 
off and reset switch. 

Completely automatic — stays 
on guard around-the-clock. 

Heavy silver contacts for years 
of trouble-free service. 

Heavy steel case with hammered 
aluminum finish. 

Compact—only 12” long by 5%” 
wide by 2%” deep. 


Weatherproof, tamperproof— 


all adjustments, wiring, etc., 


under cover. 


Instrument Division, Dept MM-124 


Warner Safety Panel. 
Name____. 
Company_.______ 


Address_..___ 


Cote oo nnn ee 





1840 Diversey Parkway, Chicago 14, Illinois 
Gentlemen: Please rush me free information on the new Stewart- 


ec hag encase ci aS 


Flexible! Models for battery igni- 
tion, magneto or diesel engines. 
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Some wheels have two cars... 


The fact of the matter is, one out of every three Holiday 
families owns two (or more) cars! It seems like a lot, 
but that’s what the research man says. 

This helps explain why Holiday families account for 
over a million cars in all...a total which exceeds 
Holiday’s circulation! 

How come this delightful situation? Money, partly. A 
good car today is no small investment, but Holiday 
families have far-better-than-average incomes. More 
important, they really enjoy spending their money ...a 
trait which Holiday encourages, stimulates and inspires. 


Then, too, Holiday families are enthusiastic leaders of 
the big swing to suburban living. And that’s when one- 
car families suddenly become two-car families. 

Lastly, these Holiday families are tireless travelers. 
They’re just not the stay-at-home kind... why else 
would they read Holiday? This wanderlust not only 
demands a car, it means a big outlay for parts and 
service. And faster trade-in on a new model. You take 
it from there. : 

Right now, 52 outstanding automotive advertisers are 
doing a job in Holiday. Come on in, the selling’s fine! 





oo 


Meet your beak Customs... tre fhe pagel a 
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“Listen, my children, and you 
shall hear 

of the Midnight ride of Paul Re- 
vere.” 


cm. 25 years. Maybe the story 
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typists, actors, teachers, nurses, 
one and all, fell prey to the be- 
lief that all economic law had 
been suspended and success and 
prosperity could be had merely 
by speculating on Wall Street. 

In 1926 (just three years before 
the crash) I had joined the late 
Bradley boys, Chuck and Al, with 
their families on a month’s trip on 
the ‘Pastores’ to the West Indies. 
But one night before leaving I had 
a great hunch. The Jordan Motor 
Car Co. was making close to a 
clean million dollars a year. The 
investment bankers were on the 
long distance every day, urging a 
“refinancing” (so they could clean 
up on the sale of common stock in 
a “hell roarin’” market). 

* * oa 


can be told now without fear| Advises Friends 


of indictment or even arrest. I'll 
tell it fast. 

On Friday, Oct. 20, 1929, the bot- 
tom fell out of the New York stock 
market—the inevitable result of a 
community trying to promote itself 
instead of produce itself into 
greater prosperity. Then many of 
the “would-be capitalists” lined up 
before the tall windows of the me- 
tropolis, waiting for their turn to 
jump out. 

It was a time when scrub- 
women, porters, elevator boys, 


st 


melt hits 


IN I wrote the following per- 
sonal letter to about 50 of my 
original stockholders, old friends 
of my childhood . . . school teach- 
ers, delivery boys and others whom 
I knew had probably invested their 
last savings dollar on the hope that 
I would make good. 

“Dear Madam: Jordan common 
stock is selling on the New York 
board at 86. It is worth about $12 
on the books. I have complete 
faith in the future of the car, but 
not much in the future of the 


lubrication 


1 avsle 


e customer 


satisfaction 


e increased 


profits 


Os 


Fe, N. M., by a Reo truck. 


stock market. May I suggest that 
you sell your common stock now, 


BECAUSE I have a 


later on you'll thank me for the 


suggestion.” 


Then I called a lad I knew and 
chartered him and his plane to 


a ee 


ee ape * 


Piggyback Operation in Reverse— 


A 132-ton locomotive, which was given to the Dodge City Boot Hill Museum by 
the Atchison, Topeka & Santa Fe Railway, was carried to the Kansas site from Santa 





feeling that 


plus two are only four.) 
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NEW QUAKER STATE MULTI-PURPOSE LUBRICANT 
FILLS ALL NORMAL LUBRICATION NEEDS! 


It’s brand new! It’s a tremendous step 
forward! It’s the one grease that can re- 
place that assortment of special greases 
normally needed for servicing cars, trucks, 
and tractors! 

Quaker State engineers and technicians 
developed this wonderful new product. 
And they supervise its manufacture in 
Quaker State’s own modern grease plant! 
It is scientifically compounded and homo- 
genized from the finest raw materials, in- 
cluding highly refined 100% pure Pennsyl- 
vania base oils from Quaker State refin- 
eries. It is now introduced as the finest 
grease ever produced. It is recommended 


- 


for every part of an automotive, truck and 
tractor chassis requiring grease lubrication. 


5 OUTSTANDING PROPERTIES! 


1. An extremely high melting point. Will 
not melt or drip at 500°F. Stays on the 
job in hottest weather. Will not break 
down or thin out under heavy loads. 

2. Exceptional resistance to water. Will 
not emulsify or wash out even when the 
parts are deluged with water. 

3. Amazing stability and durability. Its 
fine protecting film is ‘‘shock-resistant,’’ 
withstanding severest operating con- 
ditions. 


4. Cold proof. Will not harden or cake in 
coldest winter weather. 

5. Unusual lubricity . . . adheres to lubri- 
cated surfaces. Has high rust and cor- 
rosion preventive qualities. 


THE PERFECT GREASE for 
cars, trucks, farm equip- 
ment, tractors, and most 
industrial machinery. Dis- 
tinctive green color, uni- 
form, stable, easy han- 
dling .. . available in 400 
Ib. drums, 100 Ib. drums, 
35 Ib. pails and 5 Ib. cans 
... (Not for use as a gear 
lubricant) . . . Order now 
—from your Quaker State 
distributor! 





QUAKER STATE OIL REFINING CORPORATION, OIL CITY, PA. 


e 


Member Pennsylvania Grade Crude Oil Association 





fly me to New York at night. I 
wanted to talk to the head ‘book- 
keeper” for the New York Stock 
Exchange. (Those boys tell the 
truth. They never forget that two 


Although I’d never been in the 


place, I barged in and met an hon- 


|| est man. 


Then I “hoopy-hooed” down to 
an investment banker’s office and 


_|left word that I was going on a 


trip and if they ever received a 
cabled order to buy Jordan com- 
mon, it meant sell (an’ no foolin’). 
While the Jordan was “small pota- 


;| toes” on the big board, the stock 


started to go down, When the 
“Pastores” reached New York har- 
bor I was leaning over the rail 
when the ship’s wire operator came 
along. He looked glum. 

“How much have yuh lost?” said 
I. “Four hundred and fifty,” he re- 
plied. I took him into the lounge 
and wrote him a check for $450, 
“It’s worth that,” I told him, “to 
find out yuh can’t monkey with a 
buzzsaw or a fast racket.” 

* * a 


Warnings, But... 

LEXANDER DANA NOYES, 

then financial editor of the 
New York Times, daily was warn- 
ing against the current “illusion.” 
Andrew Mellon, secretary of the 
Treasury, proclaimed stocks too 
high, so the Federal Reserve Board 
increased its rate. But the brokers’ 
offices were crowded every day by 
customers watching the tape bring 
them wealth. 


Finally, on Sept. 19, 1929, the 
deluge started to let loose. Stocks 
plunged an average of 23 points 
on Oct. 24. Then a pool 
put up $6 million to support the 
market. 


The respite was brief. The rumor 
spread that the bankers were sell- 
ing instead of buying. 

On Oct. 29, stocks were poured 
out in lots up to 75,000 shares. Only 
the big boys, men who controlled 
the railroads and the oil refineries, 
rode out the storm. Only the peo- 
ple who lived on paper profits were 


blown away. 
* * * 


Happen Again? 

OW, there is a debate on as to 

whether it can happen again. 
Sumner Slichter, Lamont professor 
at Harvard (and the son of my old 
chemistry professor at Wisconsin), 
says no. John K. Galbraith, an- 
other Harvard professor, says yes. 

The chart shows that on Sept. 19, 
1929, the peak of stock market 
prices was reached at $311.90. The 
bottom was reached on July 8, 1932, 
with the figure at $33.98. In 1929 
the drop was from the peak to 
$183.50 on Oct. 29. On Sept. 28, 1954, 
the figure was $234.86. 

So... 25 years the mar- 
ket is “back.” 

P.S. Of course my action and de- 
cisions in the 1929 depression must 
have been influenced by my ob- 
servation in the “postwar slump” 
of the early ’20s when the curtail- 
ment of war orders affected indus- 
try, just as the end of the Korean 
episode and the falling off of or- 
ders has again affected manufac- 
turers. Now it remains to be seen 
what the automobile manufactur- 
ers will do with their golden oppor- 
tunity, which is to provide indi- 
vidual transportation for the world 
at large—not only those who live 
in America. 


4 Truckers Unite 
To Offer Through 


Trailer Service 


LOS ANGELES. — Four truck 
lines have formed Nationwide 
Freight Service to perform 
through trailer service from coast 
to coast, At one through rate, ship- 
pers will be able to send truc 
or less - than - truckload shipments 
across the country. 

The four members of the new 
system are Rocky Mountain Milne 
Freight Lines, serving Los Angeles, 
Las Vegas and Salt Lake City; In- 
land Freight Lines, serving 
Francisco, Sacramento, Stockton, 
Salt Lake City and Denver; Mer 
chants Motor Freight, serving Den- 
ver, Omaha, Minneapolis, St. 

Des Moines, Kansas City, St. Louis, 
Chicago, Detroit, Toledo and Cleve- 
land, and Shirks Motor 

serving Cleveland east to New 
York City, Baltimore, Philadelphia 
and Washington, D. C. 


Thompson Picks Ayers 
Thompson Motors (DeSoto-Plyn — 


outh), Charleston, W. Va, has 


appointed Crawford D. Ayers @5 
sales manager. » x 
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Gains for Small Business 


Its importance Grows as Complement to ‘Biggies’, 
Says Chamber of Commerce 


WASHINGTON.—Small business, 
contrary to widely held opinion, is 


| pecoming increasingly important to 


the nation’s economy, the U. S. 
Chamber of Commerce reported 
last week. 

In a new study, “Small Business: 
Its Role and Problems,” the cham- 
per asserted that big and small 
pusinesses usually are not competi- 
tive, but complementary. 

‘Many of the big business 

nts are 


as- 

semblers of the countless products 
and parts of smaller concerns,” 
the chamber said, adding that 
“The big company also disposes 
of its products through many 
wholesalers and retailers.” 

In many fields, the chamber said, 
the small firm has a clear road 
ahead. Mass production is adapta- 
ble only to a limited number of 
products, it said. 

Only the small firm can adequately 
cater to the growing demand for 
specific, personal services and prod- 
ucts, the chamber asserted. “What 
woman, for instance, would wear a 
hat identical with 20 million other 
mass-produced hats?” it asked. 

It’s not surprising, the chamber 
continued, that smaller firms are 
increasing their share of income. 
It recalled that the net income 
ae antl cinch heapngteten seiancaipiemnaeninioomest 


GMC Speeds Up 
Access to Parts 


In COE Trucks 


PONTIAC. — Introduction of a 
’ system for cab-over- 


“Stripaway’ 
.engine trucks which allows a me- 


chanic to lay bare every above- 
frame part of the engine in 31 
seconds has been announced by 
GMC Truck & Coach. 

According to P. J. Monoghan, 
general manager, the accessibility 
system has been made standard 
on all COE models of five tons 
and up. 

Monoghan also announced the 
addition of six high-horsepower 
models with lightweight features, 
three of them COE models. 

The Stripaway system is one of 
counterbalancing the seats so that 
they can be slid up until the back 
seat is parallel with the ceiling. 
This allows the mechanic to re- 
move the engine hood, fold back 
the two hinged floorboards and 
have complete access to the rear 
of the engine. 

Five of the new models are in 
the large-size 900 series. Their six- 
cylinder engines develop 225 horse- 
power. The sixth is a lightweight 
tandem-axle unit with 40,000 pounds 
gross vehicle weight and 70,000 
pounds gross combination weight. 
It is powered by the GMC 503- 
cubic-inch gasoline engine develop- 
ing 200 horsepower. 


Four Wheel Names 
Bolan Distributor 


ukee distributor for Four 
ua Drive Auto Co., Clintonville, 


Bolan replaces Milwaukee Four 
Wheel Drive Co. 

Officers of the newly incorpor- 
ated company are Ralph H. Ullen- 
berg, president; Joseph E. Bolan, 

-treasurer, and Joseph M. 

r. The new firm ig operating 

temporarily at 1605 W. Galena, 
Milwaukee. 








Berg Names Winners 
Of Lighting Contest 
CHICAGO. — Ralph M. Willey of 
Fox & Ginn, Bangor, Me., has been 
named winner of the $700 first- 
award in a national contest 
promote better lighting and 
Steater interchangeability for the 
“trailer industry. 
contest was sponsored by 


matte: & Sales Co., Chicago 
Rypceinski of Fairfield 


third prize of $300 went to H. L. 
Castino of Aero-Liner Co., Dish- 
Man, Wash. 


before taxes of the 


from 3.7 percent of the national 
income in.1929 to 3.3 percent in 
1948, 


Meanwhile, medium-sized corpo- 
rations were increasing their share 
of the national income from 4.8 per- 
cent to 7 percent and small corpo- 
rations from 0.6 percent to 1.5 per- 


cent, the chamber said. 


“From 1899 to 1947,” the cham- 
ber continued, “the average manu- 
facturing firm doubled in size, but 
the relative proportion of small, 
medium and big firms remained 


about the same.” 

In 1947, almost 75 percent of all 
firms had fewer than four em- 
ployes and only 5 percent had 20 
or more, the chamber said. Al- 


though a high portion of resources 
are in firms, corporations 
with assets of $250,000 or less had 
resources to $29 billion. 
“The ability to experiment, to 
adapt and to change is one reason 


why the small business is so im- 
portant to the economy as a whole,” | | 
the chamber said. “The small busi- 
ness is the economic seed bed from 
which arises the majority of new 
ideas, new methods and inventions 
. . « With some 330,600 different 
manufacturers and hundreds of 
thousands of service establish- 
ments, each competing for the mar- 
ket, prices tend to be lowered and 
quality improved.” 

The chamber listed the chief 
problems of small business as: 

1. Inefficient and incompetent 
management. The high rate of fail- 
ure among small businesses is 
traced largely to this cause. 

2. Tax policies. High corporate 
and personal income taxes restrict 






























y 
ful in preventing the expansion of 
small businesses. 
The government can best help 


Dodge Trucks for Va. Highway Dept.— 
Douty Motor Sales, Inc. (Dodge-Plymouth), Amherst, Va., sold 24 Dodge trucks to 
the Virginia Highway Department. Dealer Douty (left) rounded up a nearby post- 
master, an automotive supply dealer and several of his truck fleet customers to make 
the trip to Detroit and drive the trucks back for delivery. With Douty is Byron S. 
Snowden, Dodge truck merchandising manager. . 


tions provide special services, aj|cents a copy from the U. S. Cham- 

medium for the exchange of ideas,| ber of Commerce, Washington 6, 

and spokesmen on national issues.” | D. C. Quantity discounts are avail- 
The study may be obtained for 50| able. 


ness in general, the chamber as- 
rted. 


se 

“A primary source of aid is the 
3,000 chambers of commerce and 
12,000 trade associations, most of 
whose members are small firms,” 
the chamber said. “These organiza- 





In Chicago, it takes 2- 


to satisfy all ages 


No single daily newspaper reaches 
even half your Chicago-area pros- 
pects. It takes Two. For greatest 
unduplicated coverage, one must 
be the... 


CHICAGO 


SUN-TIMES 


211 W. Wacker Drive, Chicago * 250 Park Avenue, N. Y. 
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READERSHIP CONCENTRATED WHERE MOST OF THE BUYING IS DONE 


REPRESENTES BY: SAWYER-FERGUSON-WALKER CO., LOS ANGELES, SAN FRANCISCO, PHILADELPHIA, DETROIT, ATLANTA © HAL WINTER CO., MIAMI BEACH 
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covered in a four-page catalog is- 
sued by Galion Allsteel Body Co., 
Galion, O. 

The dump bodies are available in 
lengths of 10 to 13 feet. Matching 
hoists have capacities of 15 to 25 
tons. 





































TRAILER TARPAULIN — The Speed-Rack 
permits one man to crank trailer tarpau- 
lins to closed or open position. Use of 
the device is said to cut cargo damage 
claims and eliminate handling of heavy 
ridge poles. American Forge & Mfg. Co., 
818 Shore Ave., Pittsburgh, Pa. 

70S: sé 


Heil Offers Brochures 


On 2 Hydraulic Hoists 


Two bulletins on hydraulic hoists 
have been issued by the Heil Co., 
Milwaukee 1, Wis. 

Bulletin BH-54114 describes the 
Model 1715 hoist, and Bulletin BH- 
54115 the 1821 hoist. 


TELESCOPIC HOISTS — Duo-scopic 
models 55381 and 66381 feature forward 
mounting of telescopic cylinders. This re- 
location of hoist cylinders, plus new 
design of subframes, is said to move 
more body, hoist and load weight forward 
onto the truck's front axle. Galion Allsteel 
Body Co., Galion, O. 

* * «& 


Primer-Sealer Offered 


For Pastel Paint Jobs 
Development of a primer-sealer 

which is said to assure quicker 

and more exact matching of pas- 


used directly under off-white 
shade or be tinted for use under 
pastel hues. 





PNEUMATIC SEAT—Miracle Ride is said 
to combine armchair comfort with driving 
efficiency for truck drivers. Padded with 
foam rubber, it is adjustable and has no- 
sag springs. E. M. Wilson Engineering Co., 
Inc., 2627 N. Hollywood Way, Burbank, 
Calif. 





DuPont Develops Fabric 


For Truck Upholstery 


A vinyl-coated upholstery fabric 
engineered for heavy-duty seating 
in buses, taxis and trucks has been 
developed by the DuPont Fabrics 
division, E. I. duPont de Nemours 
& = 350 Fifth Ave., New York 1 
N. Y. 

Fabrilite Transit Special, the firm 
says, combines outstanding flexi- 
bility with high abrasion resistance. | Cost Record Book 

85 Offered by Autocar 

The 33rd edition of the “Autocar 
Cost Record Book,” which consists 
of 12 double-page monthly record 
sheets, is now ready for distribu- 
tion. 

Free copies are obtainable from 
Autocar division, Exton, Pa. 


SWIVEL FRAME—This device is said to 
allow th® front and rear halves of a truck 
to rotate to either side independently. It 
consists of a steel box section, with frame 
innerliner, fastened to the forward half 
of the frame, and a similar section fast- 
ened to the rear half. Both sections are 
joined by a steel tube which acts as the 
swivel point for cab and body. Truckstell 
*| Mfg. Co., Union Commerce Bidg., Cleve- 
land 14, O. 






ENGINE WATER FILTER—This unit is 
an accessory for Series 51, 71 and 6-110 
diesel engines. It removes impurities from 
the cooling system, softens the water and —— 
controls alkalinity, rust formation and — * 
chemical action, says Detroit Diesel En- 
gine division of General Motors, 13400 
W. Outer Dr., Detroit 28, Mich. 

* * * 


Galion Catalog Describes 


Dump Bodies and Hoists 


Model 12N-7 heavy - duty dump 
bodies and matching Model 880, 
1000 and 77353 hydraulic hoists are 


DUMP TRUCK—The Penn all-welded 
aluminum body is said to weigh almost 
50 percent less than a comparable steel 
structure and to allow greater payloads. 
The bodies are available in lengths from 
12 to 22 feet, allowing savings of from 
1,800 to 3,000 pounds. Penn Body division 
of Hockensmith Corp., 1944 Hockensmith 
St., Penn, Pa. 


NEW PRODUCTS 





fered by Electric Auto-Lite Co., 
Champlain and Chestnut Sts., To- 
ledo, O. 

The device, which is installed in 
the ignition circuit, is said to re- 
duce starting failures on cold 
mornings. 






















































































BRAKE SET—Raybestos PG sets for all 
cars and light trucks are available either 
riveted or bonded. Raybestos division of 


Raybestos-Manhattan, Inc., 940 Rayman 
St., Bridgeport 2, Conn. 
* * * TRUCK JACK—The Warrior (Mode! TC-7) 
Bearings Listed is a “pickup” jack for light trucks and 


cars. Its iron pump beam is said to with- 

stand all sudden shocks and strains. It is 

capable of lifting 1¥-ton loads to q 

height of 14 5/16 inches. Blackhawk 

Mfg., 5325 W. Rogers, Milwaukee 46, Wis, 
* * ®@ 


ROAD SANDER—The D-Skidder has | 5, For Se ag ge 
sliding valve which permits instantaneous Van Dyke, Mich ne Recon - 
ieite Whack Ghee Whe cand We the cheats page catalog on its line of clutches 


__ | tubes which direct the sand to the wheels. 
A hand lever on the dashboard releases for over-running, backstopping and 
indexing applications. 
(2:6 


An expanded catalog of engine 
bearings for both original equip- 
ment and for the replacement mar- 
ket has been published by Detroit 
Aluminum & Brass Corp., 3975 
Christopher Ave., Detroit, Mich. 





the valve. No electrical connections are 
used. Connecticut Telephone & Electric 
Corp., 70 Britannia St., Meriden, Conn. 


* * t 
Alexander-Tagg Catalog 


Describes Truck Mufflers 


Truck and bus mufflers which are 
said to comply with noise abate- 
ment requirements are described in 
an eight-page catalog issued by 
Alexander - Tagg Industries, Inc., 
Hatboro, Pa. 

Included are recommendations 
for the proper mufflers for trucks 
and buses. 





TELESCOPIC HOISTS—Three hoists and 
weight-saving bodies are said to make 
greater payloads possible in the 21 to 
30-ton capacity class. The hoists are 
mounted inside or outside of the chassis 
frame rails to fit any make of tandem 
truck or semi-trailer. Heil Co., 3042 W. 
Montana Ave., Milwaukee 1, Wis. 


CLUTCH TOOLS—This set is built to 
align single disc clutches on cars and 
light trucks and is said to eliminate the 
necessity of tearing apart the transmis 
sion. Owatonna Tool Co., 314 N. Cedar 


St., Owatonna, Minn. 
a ee 


Sales Incentive Firm 


* * * 
Truck Muffler Said to Halt Publishes Catalog 
A 24- remium catalog, de- 
Discharge of Ignited Solids iseenh ee eS 


The Cyclone muffler is designed 
to capture carbon particles from 
the exhaust stream and eliminate 
the discharge of ignited solids in 
exhaust gases. 

The unit, for gas or diesel trucks, 
is made by Yale & Towne Mfg. 
Co., 11500 Roosevelt Bivd., Philadel- 
phia 15, Pa. 


premium programs, has been 
published by Belnap & Thomp- 
son, Inc., Chicago sales incentive 
firm located in the Palmer House 
hotel. : 
The catalog illustrates and de- 
scribes more than 350 nationally 
advertised items, ranging in 
value from 80 cents to $50. Prod- 
ucts offered are for the family, 
home, sports or hobbies. 


TANDEM TRAILERS—The Homan tandem 
is said to allow 300 pounds extra pay- 
load because of lighter weight. An auto- 
matic valve feeds compressed air into 
two cells which separate frame support 
and axles. The valve system maintains 
constant height between axle and frame 
regardless of load. Homan & Co., Inc., 
926 State Ave., Cincinnati 15, O. 

A ee 


Galion Catalog Covers 


Bodies and Hoists 


Galion Allsteel Model 12N-4 bod- 
-|ies and Model 740, 770 and 800 

hydraulic hoists are illustrated in 
a four-page catalog published by 
Galion Alisteel Body Co., Galion, O.| AIR CONDITIONER—Frigikab onal 

The catalog is illustrated by iking are for trucks and cars, respect 
action photos, cutaway views and | Housed in the front part of the vehicle, 
line drawings. Construction fea-|the units deliver up to 365 cubic feet of 
tures and complete specifications refrigerated air per minute. Frigikar Corp. 
are included. Ask for catalog| '602 Cochran, Dallas, Tex. 


— Instruments Described 


Information on oscillographs and 
» | amplifiers is provided in a brochure 
||offered by Brush Electronics Co, 
3405 Perkins Ave., Cleveland 14, 0. 

The instruments have numerous 
applications in many fields of Te 


search and industry. 
* ~ 








DUAL EXHAUST—This system is avail- 
able for 1952-54 Ford V-8 and 1954 Mer- 
cury models. The set includes a left-side 
rear outlet, cast iron manifold, left-side 
exhaust pipe and a parts kit. Muffler and 
tailpipe are not included. AP Parts Corp., 
1801 Spielbusch, Toledo 1, O. 

o - @526 


‘Point Guard’ Said to Reduce 
Cold-Day Starting Failures 

A “point guard,” said to prolong 
the life of points by limiting the 


current flowing through the pri- 


mary circuit of the ignition system 
between coil and distributor igs of- 








VOLTAGE REGULATOR—A line of 10 
regulators features tungsten contact points 
paired with points of precious metals; ' 
temperature - compensated, leaf-type WHEEL WEIGHTS — A special truck 
springs, and a steel base. The line covers | weight fits rolled flanged wheels of Chev- 
98 percent of all six-volt applications, | rolet trucks. It is available in sizes from 
says Ideal Corp., 435 Liberty Ave., Brook-| four to 12 ounces. Bear Mfg. Co., 1947 
lyn 7, N. Y. x Thomas St., Rock Island, Ill. 
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Declining Sales Lead to Halt in Imports... 


Japan Slashes Vehicle Production 


of declining auto sales, the Min- 
istry of International Trade and 
Industry has revised its 1954 car 
demand-supply plan so as to put 
greater emphasis on vehicles pro- 
duced in Japan. Salient points in 
the revision are: 

1. The import of finished cars 
has been slashed from 1,200 to 
sero for the 1954 fiscal year— 
Apr. 1, 1964, to March $1, 1955— 
on the assumption that the pur- 
chase of cars from foreign na- 
tionals in Japan will increase 
from 38,000 to 6,500. 

2. The import of foreign vehi- 
cles to be assembled in Japan has 
been cut from 6,800 to 6,500. 

3. The estimate of annual pro- 
duction has been pared from 12,000 
to 11,000. 

* + 


Future Needs Assayed 


ministry also estimated that 
the Japanese auto demand for 







ounties s 


attributé 40% of their 
of-Dallas customers... 


It’s Dallas, Dallas County and the 71 
Olinding Dallas that make 
Big D’’ réally big. Dallas merchants 
plume to out- 


future years at about 24,000 units, 
to be satisfied by domestic produc- 
tion of 15,000 to 18,000 and the im- 
portation of 6,000 to 9,000 foreign 
cars to be assembled in Japan. 

It was pointed out that these 
estimates make no provision for 
the purchase of used cars from 


Safety Program Offered 


For Small Businesses 


BOSTON. — A new specialized 
safety program, designed specifi- 
cally to help the small business 
owner prevent worker accidents, 
has been announced by American 
Mutual Liability Insurance Co. 
here. 


Entitled “Production Without Ac- 
cidents,” the new safety engineer- 
ing service, believed to be the first 
of its kind, is the product of years 
of extensive research and study of 
small plant safety, production and 
management problems. Booklets 
may be ordered from the company 
at 142 Berkeley St., here. 





0 look to 


Dallas, buy in Dallas, visit witp Dallas 
each morning through The Qallas 


Morning News, the only newspape 





that covers the Dallas Market! 


Ghe Ballas Morning News 


DALLAS’ LARGEST NEWSPAPER 


More people BUY The News. 


+. more people READ The 


News... more people are INFLUENCED by The News 
than any other North Texas newspaper. 


CRESMER & WOODWARD, INC. @ National Representative 
New York « Chicago © Detroit ¢ Atlanta @ San Francisco © Los Angeles 


U. 8. forces in Japan or the im- 
portation of assembled cars. 

The Ministry of International 
Trade and Industry formulates its 
auto supply-demand plan after 
consulting with the Ministry of 
Transportation and after examin- 
ing the makers’ productive capaci- 
ties and the general Japanese auto 
market. 

These reasons were given for the 
revision: 

1. Because U. S. nationals are 
importing cars at the rate of 10,000 
@ year and no progress was being 
made in negotiations with U. S. 
officials for control of these im- 
portations. 


* 

Obligations Met 
9 BECAUSE the obligations to 
® import finished cars under 
trade agreements have been large- 
ly fulfilled, except for some $500,- 
000 worth of French vehicles yet 


3. Because Japanese auto mak- 

ers, who are capable of produc- 
ing 14,000 cars annually, are 
operating at only 50 per cent of 
capacity. 
4. Because the trade ministry's 
program for the assembly of for- 
eign cars in Japan has been bogged 
down, although the plan is expect- 
ed to gain momentum soon. 

5. Because stocks of domestic 
cars are estimated at 2,000 and 


AC Gets Ready 
For ASI Show 


FLINT.—The AC Spark Plug di- 
vision of General Motors will be 
widely represented at the Automo- 
tive Service Industries Show in 
Chicago Dec. 8-10, according to Jo- 
seph A. Anderson, AC general man- 
ager. 

AC will have 800 square feet of 
conference booths at the show, An- 
derson said. 

Sherrod E. Skinner, vice - presi- 


dent for the accessory divisions, 


will be among GM representatives 
at the show. AC headquarters will 
be set up Dec. 5 at the Conrad Hil- 
ton Hotel. 

In addition to Anderson, the AC 
group will include Edgar H. Fran- 
cois, sales manager of replacement 
products; Roland S. Withers, gen- 
eral merchandising manager; Mar- 
tin J. Caserio, chief engineer of 
automotive products; William C. 
Lee, assistant sales manager of re- 
placement products; R. J. A. Mc- 
Elheran, assistant to the sales man- 
ager; Donald A. Maize and Harold 
L. Wardrop, merchandising man- 
agers; Lloyd M. Steward, manager 
of national account sales; Frank 
E. Ray, advertising manager; Earl 
McGinnis, who is on special assign- 


ment in sales, and Robert S. Johan- | 


son, public relations director. 


Perfect Circle 


Promotes Kern 


HAGERSTOWN, Ind.— Appoint- 
ment of J. W. Kern as replacement 
sales manager of Perfect Circle 
Corp. has been 
announced by W. 
B. Prosser, gen- 
eral Manager. 
Kern succeeds 
Carl Hamilton, 
who resigned ef- 
fective Jan. 1 to 
enter private bus- 
iness. 

Kern has been 
regional manager 
for Perfect Circle 
in the California- 
Nevada-Arizona region, with head- 
quarters in Los Angeles, and will 
be replaced by Fred MacFee, re- 
gional manager with headquarters 
in Philadelphia. 


Fruehauf Plans to Build 


Branch in Boston Area 


BOSTON. — Addressing a group 
of investment bankers, Roy Frue- 
hauf, president of Fruehauf Trailer 
Co., said his compeny is looking for 
a site in the Boston area to build 
a factory branch. 

He said that his firm plans to 
build a sales and service plant on 
a site of seven acres. 





3. W. Kern 








stocks of Japan-assembled foreign 
cars are estimated at 300. Further- 
more, a sharp slump in used-car 
Prices indicates that used-car 


stocks are increasing. 
o > > 


Market Disturbed 


6 BECAUSE of a general defla- 
* tion and financial retrench- 
ment in Japan which has disturbed 
the auto market considerably. 


Observers say that the new plan 
will help Japanese auto makers, al- 
though it is possible that they still 
may suffer financially from the 
importation of cars by nationals 
from other countries. 


iapanese-made 
cars again will drop in quality 
once the stimulant of foreign 
competition is removed. 

To counteract this possibility, the 
ministry, the Passenger Automo- 
bile Assn. and other automobile or- 
ganizations are demanding that 
the Japanese makers do their ut- 
most to improve the quality of 
their products. 


Wondering how new-car 


More than "2,000 persons 
tered at the convention. 


Houseman Steps In 
Frank Porter, sales manager for 
A. B. Smith Chevrolet Co., Port- 
land, Ore., since 1926, has resign 
to devote full time to his Porter 
Sales Equipment Co. He hag been 
succeeded at Smith by 


a 


H 
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BODY AND HOIST SALES 
ARE PROFITABLE: 


Your customers too will like the time and money saving 
advantages of Heil Bodies and Hoists and Heil service. Tell 





them about it every chance you get .. . each Heil unit sold 
is your best salesman for “come-back” customers, so take 


advantage of the easy profits from 


t sales. Once the 


sale is made, your Heil distributor quickly mounts the units 
and provides expert parts and maintenance service. Call him 


today for complete details. 


DEPT. 59124, 3059 W. MONTANA ST., MILWAUKEE 1, WIS. 


Factories: Milwaukee, Wis. — Hillside, N. J. 
Heil Sales Offices: New York, Union, N. J., Atlanta, Cleveland, 
Milwaukee, Chicago, Kansas City, Denver, Dallas, Los Angeles, Seattie 








Used-Car Notes 


PHILADELPHIA. — A used-car 
upswing was predicted by Cyrus S. 
Gorson, Equitable Motors, at the 
17th annual convention of the 
Pennsylvania Industrial Bankers 
Assn. 


will not have to try circus methods 
to sell their cars.” 
* 


Rubin Picked in Cleveland; 


Sees ’55 as ‘Good Year’ 

CLEVELAND. — “With new - car 
prices remaining high, the qualified 
alert used-car dealer will find 1955 
another good year,” Irv Rubin de- 
clared after his election as presi- 
dent of the Cleveland Used Car 
Dealers Assn. 

Other new officers are John 
Chicker, vice-president; Manny 
Weiser, secretary; Harry Halpert, 
treasurer; Morton Venig, board 
chairman. Seymour Terrell contin- 
ues as general counsel. 


Board members are Irv Elk, Wil- 
liam Scher, Larry Skall, Allen 
Friedman, Irving Bain, Leonard 
Derin, Samuel Messerman, Manuel 
Berk, Mark Durschlag, Milton Lei- 
ken and William Phillips. 

a aa ee 


Seese Fined $50 on Charge 
Of Zoning Law Violation 

BRADENTON, Fla. — George 
Seese, used-car dealer here, has 
been fined $50 in city court on a 
charge of violating a zoning ordi- 
nance. 

Seese had been issued a license 
to operate a lot at a point which, 
it was discovered later, was located 
in a residential area. Asked to re- 
turn the license, Seese refused. 
Seese said he would appeal the 
verdict. 




















“In the past year the used-car 
dealers were placed at a disadvan- 
tage because of the fantastic deals 
offered by new-car dealers to help 
move their automobiles,” Gorson 
said. 

“Used-car dealers in most cases 
adhered to the policy of one-third 
cash downpayments, competing 
with dealers who were offering no 
down payments, under the counter 
discounts and other sales gim- 
micks.” 

Gorson said that more than 3,000 
used-car dealers went out of busi- 
ness during 1953. 

“New-car dealers were forced to 
resort to tricks because they were 
being pressured by manufacturers 
to move automobiles,” he said. 
“These manufacturers have now 
learned their lesson and will not 
force cars on dealers. 

“The 1955 automobiles will have 
so many radical changes that they 





New Air Vent— 


A comfort feature that also contributes 
strength on 1955 Chevrolets is the air 
vent arching across the body at the cowl. 
Slots in the cowl feed air into a chamber 
where any water is drained off before the 
air passes on into the passenger compart- 
ment. Also shown is the curve of the 
sweep-sight windshield where it fits into 
the body pillar. 


FOB Factory — for a behind-the-scenes 
view of factory news. 














AUTOMOTIVE NEWS 
N.A.D.A. SHOW ISSUE 
will be published January 31st 


Thousands of dealers who are looking for 
new parts, equipment, and accessories for 
1955 will get your message in that issue. 







* oa * 
Simpson, Giordano Operating 
3 Auctions in Detroit Area 

DETROIT.—Wade Simpson and 
Sam Giordano have taken over the 
Detroit Auto Auction, Livernois 
and Warren Ave., and are now op- 
erating three auctions weekly in 
metropolitan Detroit. 

In addition to their latest enter- 
prise, they have operated the State 
Fair auction at 19600 Woodward, 
Detroit, for the past five years, and 
the Mt. Clemens (Mich.) auction 
for the past seven years. 

* * 









No Increase in Rate 


DISTRIBUTORS 
WANTED! 





























Message to the World 
ALBUQUERQUE, N.M.—When 
his first son was born recently, 
Von Davidson, operator of a lot 
at 2828 Central East, replaced his 
usual jal Car Deal” sign 
with the message, “It’s a Boy.” 
a +. a 


Calhoun, Minneapolis, Seeks 


To Get Back License 


MINNEAPOLIS.—Calhoun Sales, 
Inc., has launched an effort to get 
back its used-car dealer’s license. 
The City Council revoked the li- 
cense after the firm was accused 
of being “middleman” in the auc- 
tion sale of a mortgaged car Jan. 11. 

Calhoun Sales claims it sold the 
car for Edward Young of Minne- 
apolis, merely acting as his agent. 








ONLY $595.00 
F.O.B. Factory 


LEARSPRAY 


CAR-WASHER 


Here is the chance of a lifetime for a progressive person or firm! Ex- 
clusive distributors are wanted in most states to sell cor dealers and 
service stations this popular car washing machine. The unit sells for 
only $595.00 and is a high quality product with proven customer 
satisfaction. Large yearly earnings are assured to the right person or 
firm. There are no investments or deposits required, but applicant will 
have to be able to finance easy payment plan to customers. For further 
information, write or wire .. . 


McGEE NATIONAL SALES CORPORATION 
2142 K STREET, NORTHWEST 
WASHINGTON, D.C. 









Alaskan Driveaway— 


Mr. and Mrs. A. R. Peacock, of Anchor- 
age, Alaska (wearing Eskimo furs), arrive 
in Detroit to become the first factory 
driveaway customers for the 1955 DeSoto 
models. The Peacocks, who bought the car 
through Harry Hoyt Motor Co., Anchorage, 
will drive it home by way of Texas, the 
West Coast and the Alcan Highway. At 
left is L. I. Woolson, DeSoto president. 
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It was bought by Jerome Kelley of|an accident, according 


Auto Brokers, St. Paul. Kelley said 
Calhoun Sales offered him a bill of 
sale listing Young as seller, but he 
insisted on a bill of sale listing Cal- 
houn Sales ag seller. 

Kelley said he sold the car to a 
St. Paul man and later learned 
that Young still owed $1,650 on the 
car under a mortgage loan from 
Industrial Credit Co. | 

* 


Cole Opens Lot 
HUNTSVILLE, Ala.—O. W. Cole 
has opened Buddy Cole Motors at 
502 Madison St. 
- * * 


Phoenix Adds Boniface 

PHOENIX, Ariz.—Phoenix Auto 
Auction, Inc., has added H. L. Bon- 
iface to its staff. 

* * * 
Safe Trucking 

DENVER. — Vehicles of Denver- 
Chicago Trucking Co. in the south- 
west division traveled more than a 
million miles in October without 


to Curt 
Crosby, safety engineer of the firm. 


+ * + 
R. I. Group Marks Birthday 
PROVIDENCE. — (UTPS)—The 
Rhode Island Independent Automo- 
bile Dealers Assn. held a dinner- 
dance Oct. 31, marking the organi- 
zation’s 18th anniversary. 
* * 


White Buys Moto Mart 


PHILADELPHIA. — Harry A. 
Snyder and Henry L. Michaelson 


have sold their used-car business, . 


the Moto Mart, to John B. White 
Sales Co. (Ford). 


Veteran Dealer 
Richmond Packard Firm 


In 30th Year 
Mooers Motor Car Co. (Packard), 
Richmond, Va., has celebrated its 
30th anniversary. 
Bill and Eddie Mooers are part- 
ners in the firm. 








NOW! 


DELIVERY COSTS 


Does All Operations — OPEN, 
CLOSE—LIFT, LOWER with only 


ONE CYLINDER 





der and ONE control lever. 


New Brochure shows HOW 
—you can cut your trucking 
costs up to 50%. Send for 
your copy today—no obliga- 


tion. 
ANTHONY 
COMPANY 


STREATOR, ILL., DEPT. 5404-E 





Patd, & Pats. Pend, 
U.S. and Foreign 


Finance Your Own Sales; 


HOW TO FINANCE AND INSURE YOUR OWN TIME SALES is a | 
manual of information for new car dealers which will show you | 
how to earn maximum profits out of the finance and insurance | 
business you originate. This 130-page book tells you how to | 
fund, begin, and successfully operate | 
your own time sales department. 


Automotive Finance Association 
P. O. Box 71 


4 MORE 
WAYS TO 





A powerful freight elevator on the back of 
your truck that lifts or lowers Any kind of load 
Faster in perfect safety to operator and mer- 
chandise. Now Anthony Lift Gates do Aili 
Operations faster by eliminating extra time- 
consuming operations. Uses only ONE cylin- 


ANTHONY me aay TO MAKE TIME PAY 


LIFT’ @ GATES 









$6 per copy. 


Available only from 












MIAMI 1, FLORIDA | 





STOP 
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DAMAGE 


SPEED UP 
LOADING 





UNLOAD 
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CUT STANDING 
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Jsed-Car Auction Prices 


Market Trend 


The overall average price of used cars sold at wholesale auction thus 
far in December is $5 higher than for the average in November, 
according to Automotive News’ Index. 


All yearly 


models except two participated in the upward 





trend as 


follows: ’54s, up $20; ’53s, up $16; "51s, up $12; ’47s, up $12; ’50s, up $7, 


and "45s, up $1. 


Heaviest loss was sustained by ’48s, which went down $22. The other 
setback, a modest $2, was taken by ’52s. In both cases, the losses 


established record low prices. 


The sales pace quickened slightly, moving to 73 percent from 72 per- 
cent the previous week. Last week, at a group of representative auc- 
tions, 1,185 units were offered and 870 were sold. 


marked with an * indicate a unit equipped with an automatic 
transmission or overdrive, and (ps) indicates power steering. 


DENVER 


(Denver Auto Auction. Sale every Fri- 

day. Prices are for sale of Nov. 19.) 

(Market firm and steady with a good 
demand for all good, clean units. Sold 

99 cars out of 114 offerings.) 

BUIOK—’54 RM 2-dr., $2,685* (ps); Spe- 
ejal 2-dr., $2,295*. 53 Special 4-dr., $1,- 
095. 52 RM Riviera 2-dr., $1,235* (ps). 

CADILLAC—’53 (62) conv., $3,000*; 4-dr., 
$2,750* (ps). "50 (62) 4-dr., $1,325°. '49 
461) 4-dr., $870*. °46 (61) 4-dr., $345*. 

CHEVROLET—’5S Bel Air (8) 4-dr., $2,- 
335°, $2,310*, 2 at $2,275*, $2,100*; 2- 
dr., $2,195*, $2,080; Two-ten (6) 2-dr., 
$1,925, $1,910; %-ton pickup, 2 at $1,360. 
‘54 Bel Air 2-dr., $1,790, $1,410; 4-dr., 
$1,625; %-ton pickup, $1,350; % - ton 
pickup, 2 at $1,325, $1,245. '53 One-fifty 
2-dr., $855. "50 %-ton pickup, $400; 2- 


dr., ; 

canine — ’50 Windsor Newport, $575. 

DODGE—’55 Custom Royal 4-dr., $2,825* 
(ps). ’52 Meadowbrook 4-dr., $630*. 

FORD —’'55 Fairlane (8) 4-dr., $2,750* 
(ps), $2,375, $2,200; Country Squire, $2,- 
750*; Crown Victoria, $2,740; Victoria. 
$2,505*; 2-dr., $2,385* (ps); club sedan, 
$2,375*; Custom (8) Country sedan, §2,- 
650%, $2,600; 4-dr., $2,195; 2-dr., $2,- 


100. 

HUDSON—’49 4-dr., $195. 

MEROURY—’53 Custom 4-dr., $1,415*. °51 
4-dr., $825*; 2-dr., $790; conv., $605*. 


"60 4-dr., $490. 
OBILE — '54 (98) 4-dr., $2,800* 
(ps), $2,795* (ps); (88) Super 4-dr., 


$2,625", $2,385*, $2,375*; Holiday, $2,- 
555*, $2,075*. "52 (88) Super 4-dr., $1.- 
185*. '51 (98) Holiday, $1,025*, $1,020; 
4-dr., $800*; (88) 4-dr., $735. 
PLYMOUTH—’ 54 Savoy 2-dr., $1,380*, $1,- 
345*, $1,335*, 2 at $1,265; 4-dr., $1,- 
285. '52 Concord Savoy, $950. 
PONTIAC—’55 Star Chief (8) 4-dr., $2,- 
810*; Chieftain (870) Catalina, $2,750* 
(ps). "54 Star Chief (8) 4-dr., $2,035*. 
"53 Chieftain (8) station wagon, $1,500. 
‘51 Silver Streak (6) 2-dr., $715*. °49 
Silver Streak (6) 2-dr., $390*, $385*. 
STUDEBAKER—’51 Champion 4-dr., $445; 
Commander 4-dr., $425. 
MISCELLANEOUS—’48 Austin Devon 4- 
dr., $210. = j 


CHICAGO 


(Arena Auto Auction. Sale every Tues- 
day. Prices are for sale of Nov. 23.) | 
(Sold 269 cars out of 385 offerings.) 
BUICK—’54 RM Riviera 2-dr., 2 at $2,600°* | 
(ps); 4-dr., $2,475* (ps); Century Rivi- 
era 2-dr., $2,525* (ps), , $2,385*; Super 
Riviera 2-dr., $2,390*, $2,385*, $2,380*, 
$2,310°; 4-dr., $2,345*; Special Riviera 
2-dr., $2,305*, $2,300*. °53 Super conv., 
$2,015* (ps); 2-dr., $1,540* (ps), $1,505*; 
conv., $1,805* (ps). 
CADILLAC—’55 (62) conv., $5,480* (ps); 
coupe de Ville, 2 at $5,425* (ps). '54 (62) 
coupe de Ville, $4,780* (ps), $4,260* (ps): 
4-dr., $3,790* (ps), $3,770* (ps), $3,745* 
(ps). '53 (62) coup de Ville, $2,725* (ps); 
pred Special 4-dr., $2,700* (ps), $2,675* 
ps). 
CHEVROLET—’55 Bel Air (8) Sport coupe, 
$2,290; Two-ten (8) 4-dr., $2,190*. '53 
Bel Air Sport coupe, $1,395*, $1,365*, 
$1,300; 4-dr., $1,240*, $1,235; 2-dr., $1,- 
235°; Two-ten Handyman, $1,165; 4-dr., 
$1,160*, $1,155*, $1,125, $1,055, $1,015, 
, $950; 2-dr., $1,150, $1,100, $965, 
$900; One-fifty 4-dr., 

luxe Bel Air, $800*; 2-dr., $610, $590. 

‘51 SL Deluxe 4-dr., $630*, $425. 
$1,250* (ps), 


FL Deluxe 2-dr., $510, $355. 
"53 NY 4-dr., 
$1,075*; Windsor 4-dr., $1,250*. 51 NY 
4-dr., $690*; Windsor 4-dr., ) 
"55 Fire Dome (8) 4-dr., $2,830* 
(ps). "53 Fire Dome (8) 4-dr., $1,315*; 
Powermaster 4-dr., $1,240* (ps). °50 
Custom 4-dr., $435*. 
DODGE —'53 Coronet conv., $970*. '52 
Kk 4-dr., $705*, $645°; Coro- 
Met 4-dr.; $700*. ’51 Coronet club coupe. 
; 4-dr., . "50 Meadowbrook 4- 
dr., $355*, $305*, $200*. 

FORD—'55' Fairlane (8) Crown Victoria, 
$2,690*; Victoria, $2,570; 4-dr., $2,355", 
$2,315*; 2-dr., $2,280*, $2,250*; Main 
(8) Ranch Wagon, $2,495*, $2,360*; Cus- 
tom (8) 2-dr., $2,030; 4-dr., $1,950. °54 





(8) Skyliner, $1,855*; Main (6) 
Wagon, $1,640*; Custom (8) 4-dr., 
$1,600* (ps), $1,570; Main (6) 2-dr., 


os. 
53 Hornet 4-dr., $1,105*. °52 


Wasp 2-dr., $590; Pacemaker 2-dr., $405. 
"50 Pacemaker 4-dr., $230. 
KAISER—'53 Manhattan 4-dr., $1,275*. ’51 
4-dr., $310*. 
'—’53 Cosmopolitan coupe, $1,835* 


ADS). '49 4-dr., $185*. 
¥—'54 Custom Sport coupe, §$2,- | 
* 2-dr., $1,585. 52 Custom Sport | 
e , $1,015; 2-dr., , $910*. 
» $630; 4-dr., $565*, $500*. '50 2-dr., | 


"53 Statesman club coupe, $1,195*, 
0". ’52 Statesman club coupe, $870*; 
+» $735; 4-dr., $650; Rambler club 


$595. °51 Ambassador 4-dr., $445. 
— ’'55 (88) Super Holiday, | 
695* (ps) $2,905*; (98) Holiday, $3.- 


(ps). '54 (98) Holiday, $2,955* (ps), 
vane (ps); 4-dr., $2,715* (ps), $2,665* 
ye (88) Super Holiday, $2,660* (ps). 

( 
















a. ’53 (98) Holiday, $1,960*, $1,890° 
Pare i 0°) 4-dr., $1,730* (ps). 
(ae. ‘O—'53 Clipper 4-dr., $1,360*. ’52 
) Mayfair coupe, $1,350* (ps), $1,- 
495°. °51 (200) 4-dr., $505", $440*. 





PLYMOUTH—’55 Savoy (8) 4-dr., $2,150*. 

’54 Belvedere 4-dr., $1,600*. ‘53 Cran 
$965; 
Cambridge 4-dr., 


brook 4-dr., 


2-dr., $880, $850; 
$790, $730. '51 Cam- 


bridge 2-dr., $375. '50 Deluxe 4-dr., $285. 


PONTIAC—’55 Star Chief (8) 4-dr., 


660* (ps). '54 Star Chief (8) 4-dr., $2,- 
225* (ps), $2,105* (ps). ’53 Chieftain (8) 


Catalina, $1,605* 


(ps); 2-dr., $1, 


Catalina, $1,075*, 


$800°. 


STUDEBAKER — 
coupe, $1,245*; 






4-dr., 


$1,400*; 4-dr., $1,260° 


305. °52 Chieftain (8) 


$1,050*; 4-dr., $945*, 


*563 Commander club 
$705*; Champion 


2-dr., $960*. "52 Commander club coupe, 
$570*. '51 Champion 4-dr., $330. 
WILLYS—’53 Aero 2-dr., $715*. 
EOUS — ’'54 Jaguar 4-dr., 
$2,100. 


ALBANY 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Nov. 22.) 


rush, Sold 122 cars out of 158.) 
BUICK—’53 Special 4-dr., $1,110. '50 Su- 
per Riviera coupe, §700; RM conv., 
$535*; Special 2-dr., $360. '49 Super 4- 
dr., $420*; 2-dr., $250; RM 4-dr., $225*. 
CADILLAC—’54 (60) Special 4-dr., $4,- 
050*; (62) 4-dr., $4,020* (ps), $3,700* 
(ps). °63 (62) 4-dr., $2,750* ¢ $2,- 
565*. °51 (61) coupe, $1,275*. (62) 
4-dr., $380*. 

OHEVROLET—’55 Bel Air (8) Sport coupe, 
$2,350*; 4-dr., $2,160*; Bel Air (6) Sport 
coupe, $2,260*; Two-ten (8) 4-dr., $2,- 
000, $1,980*; Delray coupe, $2,050*, $1,- 
950; Two-ten (6) 2-dr., $1,830; One-fifty 
(6) Handyman, $2,025. '54 Bel Air 4- 
dr., $1,600* (ps); Twu-ten 4-dr., $1,400, 
$1,350. "52 SL Deluxe 4-dr., $850, $800, 
$675, $670, $660, $625; club coupe, $760. 
’51 SL Special 4-dr., $290. '50 SL De- 
luxe 2-dr., $540; conv., $310. '49 SL De- 
luxe 2-dr., $390; Carry all, $330; club 


ps), 
47 


coupe, $250; FL Deluxe 4-dr., $250. ‘48 
FM 4-dr., $340. 

CHRYSLER—’50 Windsor 4-dr., $410*. 

DeSOTO—’52 Custom 4-dr., $775*, $645, 
$180. ’51 Custom conv., $580. '49 Cus- 
tom club coupe, $310*. 

DODGE—’52 Coronet 4-dr., $550; %-ton 
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Average Used-Car Prices 


(Compiled by Automotive News) 






(The above figures are averages of used-car auction prices, all 
and models, carried regularly in Automotive News.) 






pickup, $420. °51 Coronet 4-dr., $620*. 
‘49 Wayfarer 2-dr., $270; Custom 4-dr., 
$185*. '48 Custom 2-dr., $150. 


FORD—’55 Custom (8) 2-dr., $2,210*; $2,- 


$535*, $510, $310. "49 club coupe, $150; 


conv., $135. 
NASH—’51 Ambassador 4-dr., $320*. 
OLDSMOBILE — '55 (88) 


170*; Custom (6) 2-dr., $1,875, $1,850.| $3,160° (ps). °53 (88) Holiday, $1, 

"S54 Crest (8) Victoria, $1,950. ‘53 Crest| (51 (98) 4-dr., $575*._ "49 (98) 4-dr., 

(8) Country Squire, $1,400*; Custom (8) viamai 48 (98) 4-dr., 2 at $130, 

2-dr., $1,060; a @ sat 508 i, Ma | Pre $100, 49 2-dr., $110, ‘48 4-dr., 

ton pickup eh ) 2-dr., . . ‘ 

$670. '51 Custom (8) 2-dr., $610, $580; | PLXYMOURE — 65 Savoy (8) 4-dr., $2,- 

4-dr., $610; %-ton pickup, $420. '50 Cus- . "53 Cranbrook 4-dr., $900. ‘52 

tom (8) 2-dr., $320, $280*; Deluxe (6) Cambridge 4-dr., $560. °51 Cranbrook 

2-dr., $310. '49 Custom (6) station wag-| ‘*-4r., $470. ‘50 Special Deluxe 2-dr., 

on, $185; 4-dr., $170; Custom (8) club| $350. 

coupe, $170. PONTIAC — ’55 Chieftain (870) Catalina 
KAISER—’51 2-dr., $200*. $2,650*; Chieftain (860) 4-dr., $2,320°. 
MERCURY — ’51 4-dr., $410. '50 4-dr., (Continued on Page 46, Col. 1) 


to AC wholesalers and dealers 


AG HOT TIP 


-greatest spark plig 
pression history! 


achievement 








Ten years ago, AC increased “Scavenging” action 
as one step in meeting high-compression demands! 


Engineers depend on scavenging action, as they term the er 
velocity swirling of combustion chamber , to carry away the 


left-overs that cause 
k Plug engineers put 


lug fouling. Years ago, 1944 in 
is principle to werk by increasing 


tween the plug shell and the insulator tip in the AC Type 
48 plug. This extra “Scavenge” area alone did not satisfy AC. 


An amazing thin-tip, fast-heating insulator 
added even more — and is still an AC exclusive! 


AC developed the insulator material that has completely outmoded 
porcelain. And AC soon found a way to form this material into long, 
thin insulator tips that could be recessed around the center wire. 
These thin tips heat fast, burn away harmful combustion deposits, stay 
clean longer. No one else has yet been able to duplicate this design. 


Proved by millions of miles of driving in every make 
of high-compression engine built in America! 


Of course everyone expects AC to be in the forefront of research to 
improve ignition for high-compression engines. The important thing 
to remember is that these benefits of AC Spark Plug design have been 
available since the first high 
line. Today’s AC Hot Tip Spark Plug: 
They are the only plugs 
other spark plugs offer anything like AC’s thin, hot tip features. 


-compression engine came off a production 
s fit every American make of car! 
designed with double cleaning action. No 


AC Spark Plug engineers with GM resources can be 
depended upon to LEAD the ignition parade! 





GENERAL MOTORS CORPORATION 


FLINT, MICHIGAN 


Watch BIG TOWN on NBC-TV 


...another AC sales story that can? be topped! 








a eee 
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Used-Car Auction Prices 





(Continued from Page 45) 


'63 Chieftain (8) 2-dr., $1,400*, $1,380°; Deluxe 4-dr., $755*; SL Special 4-dr., 


4-dr., $1,335*. "52 Chieftain (8) Catalina,| $670. '51 SL Deluxe 4-dr., $705, $660°, 
$1,000"; '4-dr., $730. ’51 Silver Streak | $585, $580*, $500. ‘50 FL Deluxe 4-dr., 
(8) 2-dr., $785*. '50 Silver Streak (8)| $515, $470; SL Deluxe 2-dr., $445, $350. 
4-dr., $540°, $530 CHRYSLER—'49 Windsor 4-dr., $325. 


STUDEBAKER — "52 Commander 2-dr., | nesoro—’ * 
$625. 50 pion 2-dr., $280; coupe, (oa). on Fir: aa. (8) io gene $2,815 


Se 
eroe, 12 Commander Land Cruiser, | poDGE—'55 Royal 4-dr., $2,715* (ps). ’53 
Meadowbrook Suburban, $1,095; 4-dr., 


WILLYS—’47 station wagon, $170°. $775; %-ton pickup, §705. '50 Meadow- 

MISCELLANEOUS — '42 International 1- brook 4-dr., $400. ‘49 Wayfarer 2-dr., 
ton tow, $420. $220. 

FORD—'55 Fairlane (8) Crown Victoria, 

ee. oe. $580. eham Ge ste, Bo, sta 

(Dyer Auto Auction. Sale every Friday. 54 Giatom: (8) ca. $1,600 § ‘st co, : 

Prices are for sale of Nov. 19.) Crest (8) conv., $1,580. ’53 Canton (8) 

(Sold 174 cars out of 239 offerings.) 2-dr., $1,130*. °52 Custom (8) 2-dr., 


BUICK—’54 Super Riviera, $2,510*, $2,- $780. '51 Custom (8) 2-dr., $520, $475*; 
480*, $2,460*, $2,420*; Speeial Riviera, Deluxe (6) ar $385. '50 Custom (8) 
$2,355*. °53 Super Riviera, $1,550°. ‘51 2-dr., $450, $410 

Riviera, $810°; 4-dr., $765°, $685, HUDSON—’51 Commodore (8) 4-dr., $430°; 
$575*. ‘50 Super 4-dr., $530°; Special 4- Pacemaker 4-dr., $355. ‘50 Commodore 
dr., $445°, $390, $330. 49 RM 4-dr., (6) 4-dr., $200, $145. 
$300*; Super 2-dr., $300°. LINCOLN—’51 Cosmopolitan 4-dr., $840°. 

OADILLAC—’54 (62) coupe, $3,880* (ps). | MERCURY—’54 Monterey 4-dr., $1,885*; 
"63 (62) coupe deVille, $2,905* (ps); Custom Sport coupe, & 980°, $1,440*. ’53 
coupe, $2,640° (ps); 4-dr., $2,450° (ps). Monterey coupe, $1,5: Custom Sport 
"52 (62) 4-dr., $2,000*. ‘51 (62) 4-dr., coupe, $1,300. ’51 a ‘dat $520, $515°. 
$1,355°. "50 club” coupe, $410*. °49 club coupe, 

CHEVROLET—’'55 Two-ten (8) 2-dr., $2,- $195*. 

225, $2,075*. '54 Bel Air coupe, $1,885*; | NASH—’54 Rambler 2-dr., $1,150; club 
2-dr., $1,725* (ps), $1,480. '53 Bel Air coupe, $1,000. ‘52 Rambler club coupe, 
4- 4ar.. $1,150; Two-ten conv., $1,115; 4- $570*. '51 Ambassador 4-dr., $350*. 

ar., $1,025; ‘%-ton pickup, $690. ‘52 sL.| OLDSMOBILE—’55 (98) Holiday, $3,625° 


sons "B4 (98) one $2,690°. ’53 (98) luxe 2-dr., $405. '49 SL Deluxe 4-dr., 
4-dr., #, 690°, . ‘62 (88) Holiday, $300. 


$1,360", $1,170", °61 (OB) Der.) $arD" OHRYSLER—'51 Windsor 4-dr., $610° 
"50 (88) club coupe, $550°; (98) 4-dr., 4 oa 
$530°. '48 (78) 2-dr., $305*. ees a Pa. $a. gees 51 


PACKARD—’52 4-dr., $685. '49 4-dr., $250. 4-dr., $525. '47 Deluxe 4-dr., $170. 


PLYMOUTH—’'55 Savoy (8) ae $2,400°. | DODGE—’53 Coronet 4-dr., $1,025*; Mead- 
"53 Cambridge ee 1,100. ae 4-dr. "81 OW ) 
Sraibceeh Mervenede, sua nin = 31 Meadowbrook 


brook 4-dr., 0. ” ane oe , 
Se ‘es, Sas, eat | ome am i ge ae es 
PONTIAO — '54 Chieftain (8) 2-dr., $1,-| tom (8) 2-dr., 075, "$975, $970; Cus- 


555*, $1,300*. ‘50 Silver Streak (8) 2- tom (6) 4-dr, $915. ‘52 Crest (8) Vic- 
dr., '$505*, $035, $455°. ‘49. Silver Reatan| Sach “Se Seat? Sewe,, Gein 1B Comme 
(8) 2-dr., $385*, $300*, $185*. ‘48 Tor-| (8) 4-dr., $535*; 2-dr., $550, $440; conv., 


pedo (8) 2-dr., $100°, $515. '50 Custom (8) 2-dr., $405; Custom 
STUDEBAKER—’54 Commander 2-dr., Shs - (6) club coupe, $395; Deluxe (6) 2-dr., 
350°. ’53 Commander 2-dr., $795*. $305. °49 Custom (8) sedan, $335, $310; 


Champion 2-dr., $580*; club coupe, gasor, club coupe, $290*. ‘48 Deluxe (8) sedan, 
"51 %-ton pickup, $375. "50 Commander $175. '46 Deluxe (6) 2-dr., $100. 


Land Cruiser, $360°. HUDSON—’53 Hornet 4-ar., $1,050*. 51 
Super 4-dr., $350. "50 Commodore 2-dr., 
DETROIT $190. '48 Super 4-dr., $145*. 


(State Fair Auto Auction. Sale every | KAISER——'51 Deluxe 4-dr., $450*. 

Tuesday. Prices are for sale of Nov. 23.)|MERCURY—'S1 club coupe, $610; 4-dr., 
$490. ‘50 4-dr., $380; club coupe, $375*. 

(Market down $50 but buying very | NASH—’53 Rambler 4-dr., $850. 52 States- 
brisk and clean autos are appearing more man 2-dr., $795. ‘51 Statesman 4-dr., 
plentiful. Dealers are expecting greater $335; 2-dr., $295*. 
activity during the Holiday season. Sold | OLDSMOBILE — '53 (98) 4-dr., $1,550* 
97 cars out of 124 offerings.) (ps); (88) 4-dr., $1,450*; conv., $1,440*, 
BUICK—’54 Special coupe, $2,100*. '53 RM $1,415*. °48 (76) club sedan, $240. °47 
Riviera coupe, $1,580* (ps). '50 Super (76) club sedan, $140*. 

Riviera 2-dr., $485*; Special 4-dr., $440*; | PACKARD—’51 (200) sedan, $625*, $495. 

2-dr., $245. "49 Super 4-dr., $345. "48 RM *60 (200) sedan, $335. 


conv., $285°. PLYMOUTH — '54 Cranbrook club coupe, 
CADILLAO—’53 (sm 4-dr., $2,500° (ps). $1,260. 53 Cranbrook 2-dr., $1,075*; se- 
‘47 (75) 4-dr., $425 dan, $780. '52 Concord Savoy, $460. "51 
LET— 155 Bei Air (6) 2-dr., $1.- Cranbrook sedan, $460, $410; club coupe, 


CHEVRO) 
965. ‘53 Bel Air club coupe, $1,220°; $430, $420. °50 Deluxe club coupe, $325. 


Two-ten 4-dr., $925*; 2-dr., $975. '52 SL '49 Deluxe sedan, $200. 48 Deluxe se- 
Deluxe 2-dr., $740, $730, $715; 4-dr., dan, $160. '46 Special Deluxe sedan, $280, 
$630; SL Special 4-dr., $585. '51 SL De- $275. 

luxe club coupe, $670*, $555*; 4-dr.,| PONTIAC—’53 Chieftain (8) 2-dr., $1,300*. 


$515; SL Special 2-dr., $500. '50 SL De- ‘51 Silver Streak (8) Catalina, $565*; 





that 
pays off 


Better products at lower cost are usually the 
result of improved design plus improved pro- 
cessing. Take, for example, the clutch plates 
Moraine makes for automatic transmissions 
used in automotive vehicles. In the beginning 
each plate required many separate individual 
operations. Now these plates are fed into a 
specially designed automatic machine and com- 
pletely processed with a great saving in labor 
costs. This specific example of the “forward 
thinking” at Moraine benefits both you and 
your customer. 


pre the truck and bus fields came a 
Galooas request for a tougher bearing to 
stand the many requirements of heavy- 
duty engines. Moraine came up with the 
answer in the Moraine-400, toughest 
automotive engine bearing ever made! 





THESE PRODUCTS, TOO, ARE MORAINE 


Moraine-100 engine bearings . . . Durex gasoline 
filters . . . Porex porous metal parts . . . Delco 
hydraulic fluids . . . Delco master cylinders, 
brake cylinders, and parts . . . Moraine vacuum 
pumps ... Moraine conventional engine bearings 
and electric motor bearings. 






Some cars and trucks with power brakes 
require a safety feature that would maintain 
reserve vacuum power for braking. Moraine 
provides that reserve power—an electri- 
cally driven booster pump that maintains 
an adequate vacuum reserve. 





Moraine friction materials, able to with- 
stand great heat and friction, are widely 
used in Powerglide, Hydra-Matic and 
Dynaflow automatic transmissions. Their 
use has spread to other applications .. . 
from military vehicles to home appliances. 








Manufacturers are learning that Moraine, 

through its broad metal-working experi- 

ence and constructive attitude, has provided 

a solid foundation for the use of metal 
wder parts in industry. Every day, 
Otaine proves “It can be done!” 








» $475°. '50 Silver Streak (6) coupe, 
yao! 4-dr., $400. '48 Torpedo (8) 4-dr., 


STUDEBAKER — '50 Commander 4-dr., 
$265°. 


FONTANA, WIS. 


(Hollenbeck Auto Auction. Sale every 
. Prices are for sale of Nov. 19.) 
¢ strong as ever on late modeis, 
but older autos took a slight drop. 
Weather worse but consignment 
holding up. 108 cars out of 160 
offerings.) 


BUIOK — ‘52 RM Riviera 4-dr., $1,130*, 
$1,035*. ‘51 Special 2-dr., $780, 2 at 
$615; 4-dr., $700. ‘50 Super Riviera 
coupe, $615*; Special 4-dr., $515*. ‘48 
ce sedanet, $165. ‘47 Super 4-dr., 

CADILLAC—’54 (62) coupe, $3,860* (ps). 
*51 (62) coupe de Ville, $1,935*; 4-dr., 
or $1,405*. °49 (62) 4-dr., $845°; 


CHEVROLET—’54 Bel Air 2-dr., $1,510°. 
*53 Two-ten 2-dr., $1,125; 4-dr., $970, 
$950. ’51 SL Deluxe 2-dr., $645; 4-dr., 
~ club coupe, $550*; FL. Deluxe 2. 

, $655°, $570*. '50 = Deluxe Bel Air, 
$6008; 2-dr., $500; Special 2-dr.. 
$355; FL Deluxe 2-dr., aioe, FL Special 
2-dr., $420. 49 SL Deluxe 2-dr., $440, 
$400, $355; FL Deluxc 2-dr., $435; SL 
Special 4-dr., $315. "48 FL ’ Aerosedan, 
$250. °47 %-ton pickup, $110. 

DODGE—’53 Coronet 4-dr., $940*; Mead. 
owbrook 4-dr., $755*. °51 Meadowbrook 
4-dr., $525. '47 Custom 2-dr., $100. 

FORD—’55 Fairlane (8) Victoria, $2,400*; 
Custom (8) 4-dr., $2,140°. °54 Custom 
(8) 2-dr., $1,460. '53 Main (6) 2-dr,, 
$835. 51" Custom (8) Victoria, $720*; 
station wagon, §710; 2-dr., $550*; 
tom (6) 2-dr., $445. "50 Custom (8) 4& 
dr., $555, $425°; Deluxe (8) 4-dr., $355; 
Custom (6) 4-dr., $410*, $365°. "49 Cus: 
= o. 4-dr., $270. '48 Custom (8) 2- 


., $135. 

HUDSON — '52 Hornet 4-dr., $915*. ‘51 
Commodore (8) conv., $305. '50 Commo- 
dore (8) 4-dr., $280. 

KAISER — ‘52 sedan, $500*. °51 2-dr,, 
$395*. 

LINCOLN—'49 4-dr., $350. 
MERCURY—’53 Custom Sport coupe, §1,- 
440*. '51 club coupe, $655. °50 4-dr. 
oe ’49 4-dr., $185; club coupe, 2 at 
NASH—’54 Rambler club coupe, $1,550°. 
’51 Rambler station wagon, Am- 
bassador 4-dr., $400. ’50 Statesman 4-dr., 

$300. '49 (600) 4-dr., $165. 
OLDSMOBILE—’54 (88) Super 4-dr., §2,- 
400* (ps); 2-dr., $2,190*. °53 (88) Holl- 
day, $1,650*; Super 4-dr., $1,530*. ‘52 
(88) Super 4-dr., $1,215*. "51 (98) Holi- 
day, $1,050*; 4-dr., $965*, $910*. ‘50 
(98) 4-dr., $565*, $510*; (88) Super 4- 
dr., $515*, $510*; 2-dr., $440*. °49 (88) 
4-dr., $285*; conv., $180°. "47 (78) 4 


dr., $260. 
a, Clipper 4-dr., $130. '47 se- 


dan, $295. 

PLYMOUTH—’54 Belvedere conv., $1,555*; 
-dr., $1,315. '51 Cambridge 4-dr., $400. 
‘50 Special Deluxe 4-dr., $435, $385. ‘49 
Special Deluxe 4-dr., $300. 

PONTIAC—’55 Chieftain (870) Catalina, 
$3,070*; 4-dr., $2,625*. '54 Chieftain (8) 
4-dr., $1,620*. °49 Silver Streak (8) se- 
danet, $280*. '°47 Torpedo (8) 4-dr., $135. 

STUDEBAKER—’53 Champion 4-dr., $830*. 
’52 Commander Sport coupe, $480*. ‘5i 
Champion 4-dr., $290. °49 flatbed, $190. 

MISCELLANEOUS—’51 Henry J (6) se- 
dan, $300. 


GRAND RAPIDS, MICH. 


(Grand Rapids Auctions, Inc. Sale every 
Tuesday. Prices are for sale of Nov. 23.) 


BUICK—’54 Super Riviera 2-dr., $2,395*, 
$2,375*; Century 2-dr., $2,380*; Special 
Riviera 2-dr., $2,300%; 4-dr., $2,195*, 
$2,175*. °53 Special 4-dr., $1,405*. °52 
Super Riviera 2-dr., $1,075*. ‘51 Super 
Riviera 4-dr., $760*. '50 Special 4-dr., 


$380. 
CADILLAC—’47 (62) 4-dr., $125*. 
CHEVROLET—’ Two-ten 4-dr., $1,435°. 
‘53 Bel Air 4-dr., $1,085; Two-ten 4-dr., 
$1,030, —: a. $905. ’51 SL Deluxe 
2-dr., $500; 4-dr., $495°; Business coupe, 
$430; sL iapostal = coupe, $370. ‘50 


dr., $705. ‘51 Rambler conv., $305. '49 
Ambassador 4-dr., $175, $150; (600) 4 


OLDSMOBILE — '54 (98) 4-dr., $2,610° 
(ps), $2,575*, $2,450*; (88) Super 4-dr., 
$2,490* (ps), $2,400*; (88) 2-dr., $1,850. 
53 (88) Super 4-dr., $1,625. 2 (8) Bu- 
per 4 $925°. °50 (76) 4-dr., $540*. 
48 rey 2-dr., $150°. 

PLYMOUTH—’53 Concord Suburban, $1,- 
055; Cranbrook 4-dr., $780. '52 CraD- 
brook 4-dr., $590. 

STUDEBAKER—’51 Champion 4-dr., $405. 


FARGO, N. D. 


(Tri-State Auction Co. Sale every Friday. 
Prices are for sale of Nov. 26.) 


BUICK—'52 Super 4-dr., $1,045°. ‘50 8u- 
per 2-dr., $655*. '47 Super 4-dr., $135. 

CHEVROLET—’53 Bel Air 4-dr., $1,100*; 
Two-ten 2-dr., $980*; One-fifty sedan, 
$810. ’52 SL Deluxe Bel Air, $860*; 4 
dr., $790*; 2-dr., $700. °51 SL Deluxe 
4-dr., $600. 50 SL Deluxe 4-dr., $450; 
SL Special 2-dr., $400. 

DODGE — '53 Méadowbrook 4-dr., $850". 


dan, $1,550*; Main (8) Ranch waste, 
$1,400*;' Custom (8) 4-dr., $1,200°. 
Main (6) 2-dr., $615*. ’Si Custom : 
4-dr., $515. '49 Custom (8) 4-dr., 
2-dr., $260. ¢ 
MEROURY—’49 4-dr., $350*; 2-dr. . 
NASH—’53 Statesman Country club, 
050°. '52 Ambassador 4-dr., $840°. 


(Continued on Page 47, Col. 1) 
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(Continued from Page 46) 


OLDS OBILE—’53 (98f Holiday, $1,875*. 

PLYMOUTH—’53 Cambridge 4-dr., $865; 
club coupe, $840. '52 Cranbrook 4-dr., 
$550. '49 Deluxe coupe, $275. '46 Deluxe 
club coupe, $105. 


PONTIAC—’52 Chieftain (8) 2-dr., $795°. 
‘51 Silver Streak (8) 4-dr., *. *50 
Silver Streak (8) 4-dr., $410*. '49 Sil- 


ver Streak (8) 2-dr., $210*. 


PHILADELPHIA 


(H. B. Robinson Auto Auction. Sales 
every Tuesday and Thursday. Prices are 
for sales of Nov. 18-23.) 


(Prices still good and volume increas- 
ing although we need more consigned 
autos. Sold 127 cars out of 185 offerings.) 
WICK—’'54 Special 4-dr., $1,780. °53 Su- 
per Riviera, $1,560* (ps); conv., $1,560*. 
‘51 Super 4-dr., $715*; RM 4-dr., $580*; 
Special 2-dr., $540, $520. ’50 Super Rivi- 
era, $620*, $600°; 4-dr., $610*, $550*, 
$460*, $430, $400; RM 4-dr., $510*. 

CADILLAC—'51 (62) 4-dr., $1,300*, $1,- 
240°. '48 (62) 4-dr., $630*. 
CHEVROLET—’55 Bel Air (8) 2-dr., $2,- 

175*; Bel Air (6) 2-dr., $1,940; Two-ten 
(6) 4-dr., $1,925, $1,910. °54 Bel Air 
9-dr., $1,530; Two-ten 4-dr., $1,240, $1,- 
225. ‘53 Bel Air 2-dr., $1,315* (ps); 
Two-ten station wagon, $1,225; 2-dr., 
$1,065, 3 at $1,020, $1,010, $1,000, $990, 
$975, $970, $880, $870, $840, $820; One- 

, 2 at $770. ’'52 SL Deluxe Bel 
Air, $925*; Delivery sedan, $565, $520, 
$515, $500. '51 SL Deluxe Bel Air, $610. 

CHRYSLER—’53 NY Newport, $1,290*. ’52 
Saratoga 4-dr., $880. °51 Imperial New- 
port, $600*. 

© —'53 Powermaster 4-dr., $1,120. 
’52 Fire Dome (8) 4-dr., $830*; Custom 
4-ér., $800. '51 Custom 4-dr., $710*; De- 
luxe club coupe, $640. 

DODGE—’53 Coronet 4-dr., $1,180*; Mead- 


owbrook 2-dr., $925. °52 Coronet club 
coupe, $720*, $680*; 4-dr., $670*. "51 
Coronet 4-dr., $560; Wayfarer Business 
coupe, $375. 


FORD —'55 Custom (8) station wagon, 
$2,200. '53 Crest (8) 4-dr., $1,650*; Cus- 
tom (8) 4-dr., $1,335. ’53 Crest (8) Vic- 
toria, $1,450, $1,350*, $1,275*; 2-dr., $1,- 
085; Crest (6) 2-dr., $975; 4-dr., $770; 
Main (8) 4-dr., $850; %-ton pickup, 
$775. °52 Crest (8) 4-dr., $830°, $785*, 
$570; Crest (6) 4-dr., $785*. 

HUDSON—’52 Jet 4-dr., $785; Hornet 4- 
dr., $780, $500*; 2-dr., $435*. '51 Pace- 
maker (6) 4-dr., $325. 

MERCURY—’53 club coupe, $1,410*. ‘52 
4-dr., $940°. °51 2-dr., $525. '50 2-dr., 
$420. '49 4-dr., $150. 

OLDSMOBILE—’53 (98) Holiday, $1,800* 
(ps). °52 (88) Holiday, $880°. '51 (98) 








EQUIP YOUR NEW 1955 
MODELS WITH 


Sard aaae 


for motorists 

Drive with complete confidence. You cannot 
be thrown against the windshield when you 
stop suddenly or when en accident occurs. 
Protect yourself and your family with 
Safe-T-belt. Greatly reduces physical fatigue 
while driving. Simple to install. The beautiful 
maroon webbing, with aircraft type buckle, is 
permanently anchored to the floor of your cer, 
bus or truck. 


New Nylon webbing, in your choice ot 
6 beautiful coe Yr 

Red, Green, Black, Blue, Gray or Brown. 
if your dealer cannot supply you, write: 


RAPID TOOL & MFG. CO.” 
0 FAIRBANKS, N.E., GRAND RAPIDS, MICH. 


LYNIAN, LTD. 
S31 KING STREET, E., TORONTO, CANADA 











WHAT'S NEW!! 


Used Car 
Field Tested Aids 


Write for Free Catalogue 


Creators Stoc-Tik-it 
Car System 


‘Ste. “A” Box 1037 
“Cleveland 2, Ohie 








2-dr., $800*. °50 (88) 2-dr., 2 at $420°. 
PLYMOUTH—’55 Savoy (8) 4-dr., $2,190*. 
"54 Savoy. 4-dr., 


4-dr., $600; Cranbrook 4-dr., $565, $550, 

$350. '51 Cambridge club coupe, $540, 
$500, $480; Cranbrook 4-dr., $530, $500. 

PONTIAC—’55 Star Chief Custom Catalina, 
$3,050* (ps); 4-dr., $2,700*. ’53 Chief- 
tain (8) Catalina, $1,585*, $1,510*; 4- 
dr., $1,210*; conv., $1,170. ’52 Chieftain 
(8) 4-dr., $825*, $725*, $690*, 
$610; conv., $750*. 

STUDEBAKER—’53 Champion 4-dr., $740. 
'52 Champion 4-dr., $585. '51 Commander 
4-dr., $410, $345; Champion 2-dr., $275. 
’49 Champion 4-dr., $215, $180. 

MISOELLANEOUS—’52 Henry J (4), $370, 
$285. "51 Henry J (4) sedan, $195. °49 
International %-ton panel, $155. 


MASON CITY, IA. 


(Lapiner Auction Co, Sale every Wednes- 
day. Prices are for sale of Nov. 24.) 


BUICK—’'54 RM 4-dr., $2,385* (ps); Cen- 
tury conv., $2,350* (ps); Riviera, $2,- 
290*; Super 4-dr., $2,195* (ps). '53 RM 
4-dr., $1,665* (ps). "52 RM 4-dr., $1,030* 
(ps). °51 Super 4-dr., $775*; 4-dr., 
$740*. °50 Super 2-dr., $320. 

OCADILLAC—'54 (62) coup deVille, $4,185° 
(ps); 4-dr., $3,725* (ps). ’53 (62) 4-dr., 
$1,930*. '51 (62) 4-dr., $1,680*. ’50 (61) 
4-dr., $1,470%; (62) 4-dr., $1,355*. °49 
(62) 4-dr., $965". 

CHEVROLET—’'55 Bel Air (8) Hard Top, 
$2.370*; Bel Air (6) 2-dr., $1,875. 54 


525*; 2-dr., $1,410*, $1,305. 
2-dr., $1,020. 52 SL Deluxe 4-dr., $855*; 
2-dr., $605. ’51 SL Deluxe 4-dr., $560*. 
’50 SL Deluxe 2-dr., $510. '49 SL Deluxe 
2-dr., $370. 


CHRYSLER—’51 NY 4-dr., $800*. 

DeSOTO—'53 Fire Dome (8) 4-dr., $1,320° 
(ps). '52 Fire Dome (8) 4-dr., $835°* 
(ps). °51 Custom 4-dr., $650°*. 

DODGE—’52 Meadowbrook 4-dr., $665*. 


FORD—’55 Fairlane (8) Victoria, $2,430*; 
2-dr., $2,275*; Custom (8) 4-dr., $2,140*. 
’54 Crest (8) conv., $1,780*; Custom (8) 
2-dr., $1,100; %-ton pickup, $900. °53 
Crest (8) Victoria, $1,445*; Custom (8) 
2-dr., $930*. ’52 Crest (8) Victoria, $1,- 
055*; 2-dr., $760. ’51 Custom (6) 2-dr., 
$395. '50 Custom (8) 2-dr., $590*; 4-dr., 
$415. °49 Custom (8) station wagon, 
$445*; Deluxe (6) 2-dr., $230*. 

HUDSON—’54 Hornet Hollywood, $2,150*. 
"52 Hornet 4-dr., $890*. °49 Super (6) 
4-dr., $295. 


MEROURY—’54 Monterey coupe, $2,160*° 
(ps). '53 Monterey 4-dr., $905*. ‘51 4- 
dr., $615*. '50 4-dr., $485. 

NASH—’54 Ambassador 4-dr., $1,890°. '49 
Ambassador 4-dr., $245. 


OLDSMOBILE—’54 (88) Super Hard Top, 
$2,600*; 4-dr.. $2,200* (ps). ‘53 (88) 
Holiday, $1,716*; 4-dr., $1,540*. "52 (88) 
Super 4-dr., $1,360* (ps). '51 (88) Su- 
per 4-dr., $900*; (88) 4-dr., $675*. 

PACKARD — ’52 4-dr., $805. '51 4-dr., 
$375". 

PLYMOUTH—’55 Savoy 4-dr., $2,370°. ’53 
Cambridge Suburban, $1,265, $1,100. 


PONTIAC—’55 Star Chief (8) Catalina, 
$2,915* (ps). '53 Chieftain (8) Catalina, 
$1,460*. 


STUDEBAKER—’53 Commander 2-dr., $1,- 
100*. 52 Commander 2-dr., $715*. ’51 
Champion 4-dr., $440*. 


MISCELLANEOUS—’52 GMC %-ton pick- 
up, $660. 


HORSEHEADS, N. Y 


(Horseheads Auto Auction. Sales every 
Tuesday, Wednesday and Friday. Prices 
are for sales of Nov. 23-24-26.) 
BUICK—’54 Super Riviera, $2,400* (ps). 

"53 Super sedan, $1,460* (ps). '51 Super 

sedan, $640*; Riviera, $775*; Spe- 

cial sedan, $705*, $680*, $625. '46 Super 
sedan, $200. 

CADILLAC—’54 (62) coupe, $3,925* (ps). 
’53 (62) coupe, $2,900* (ps). °52 (62) 
coupe, $2,135*; sedan, $2,125*. ’51 (62) 
coupe, $1,850*. '50 (62) sedan, $1,525*; 
conv., $1,330*. '48 (62) sedan, $690, $495. 

CHEVROLET—'55 Two-ten (6) sedan, $1,- 
750. '52 SL Deluxe sedan, $760. °51 SL 
Deluxe Bel Air, $700*; club coupe, $680. 
’50 SL Deluxe sedan, $440*. '49 SL De- 
a sedan, $340, . ‘48 FM conv., 
$ ‘ 

CHRYSLER—’52 Windsor sedan, $800. ‘50 
Royal sedan, $575. 

DeSOTO—'53 Fire Dome (8) sedan, $1,285* 
(ps). '52 Fire Dome (8) sedan, $760* 
(ps). °51 Deluxe sedan, $415. '50 Cus- 
tom sedan, $320. '48 Custom sedan, $190. 

DODGE — '53 Meadowbrook sedan, $875; 
Coronet (8) sedan, $955*. °50 Meadow- 
brook sedan, $370; Wayfarer sedan, $275. 
*49 Wayfarer sedan, $320. 


FORD —'54 Custom (8) sedan, $1,560* 
(ps). °53 Custom (8) $1,090°; 
Custom (6) sedan, $1,010*. '52 Custom 


(8) Victoria, $1,020; sedan, $910*; Main 
(6) sedan, $560; %-ton pickup, $490. ‘51 
Custom (8) sedan, $570*, $550*. ‘50 Cus- 
tom (8) sedan, $390, 2 at $350; Deluxe 
(8), $380; Deluxe (6) sedan, $310. °49 
Custom (8) sedan, $310; Deluxe (6) se- 
dan, $150. 

HUDSON—’50 sedan, 2 at $305. 

LINCOLN—'49 Cosmopolitan sedan, $260, 


$220. 
MERCURY—’52 Monterey Hard Top, $1,- 
oaee: ’51 club coupe, $560. '49 club coupe, 
NASH —’51 Statesman sedan, $410. °50 
Statesman sedan, $250, $195, $160. 
OLDSMOBILE—’'50 (98) sedan, $355; (88) 


sedan, $360. 
PACKARD—’'49 sedan, $170. 
PLYMOUTH—’52 Cambridge sedan, $625. 
’51 Cranbrook sedan, $615. ‘50 Special 
Deluxe sedan, $430, $400. ‘49 Deluxe 
sedan, $290, $260; club coupe, $260. ‘48 
Special Deluxe sedan, $215. 
PONTIAC—’51 Silver Streak (8) sedan, 


$900*, $700. '50 Silver Streak (8) club 
coupe, $550; sedan, $535*, $525*. °49 
Silver Streak (8) sedan, $410* $290. 


STUDEBAKER—’53 Commander Hard Top, 


$1,030". °51 Commander sedan 
WILL’ 


station $340; stake, 
S—'53 Henry J (4) 
dan, $410. - 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Nov. 24.) 
(Marke' ’62s through ’54s. 


BUICK—'54 Century Riviera coupe, $2,450* 
(ps). °52 Special sedan, $1,000°. ‘51 
Special sedan, $750*. ‘50 Super sedan, 
$535*; RM.sedan, $495*; Special sedan, 
$400. '49 Super sedan, $330*. 

CADILLAC—’53 (62) coupe, $2,800*. ‘50 
(62) coupe deVille, $1,435*; sedan, $1,- 
200°. '49 (62) sedan, $775*, °47 (62) 
sedan, $565. '41 sedan, $140. “é 

CHEVROLET—’55 Bel Air (8) 4-dr., $2,- 
125*; Two-ten (6) 4-dr., $1,830. ’53 Bel 
Air Sport coupe, $1,385*; One-fifty se- 
dan, $830. ’°51 SL Deluxe sedan, $710*, 
$690*; Bel Air, $600*; SL Special sedan, 
$550. °50 SL Deluxe sedan, $515, $480. 

CHRYSLER —’51 Windsor sedan, $690*. 


DeSOTO—’51 Custom sedan, $610*. °49 
Custom sedan, $440. 

DODGE—’52 Coronet sedan, $790*. °48 
Custom sedan, $280, $230. 

FORD—'55 Fairlane (8) 2-dr., $2,155*. 


’54 Custom (8) sedan, $1,475. '53 Crest 
(8) conv., $1,375*. '51 Custom (8) Vic- 
toria, $725*, $700*; sedan, $600; conv., 
$575; Deluxe (6) sedan, $550, $525. °50 
Deluxe (8) sedan, $425. '49 Custom (8) 
sedan, $300, $290, $215. °48 Custom (6) 
sedan, $150. '36 sedan, $110. 

MERCURY—'52 Monterey 4-dr., $1,150*. 
’50 sedan, $395*, $310. °49 sedan, $305. 

NASH—’54 Rambler sedan, $1,150*. 

OLDSMOBILE—’52 (88) sedan, $1,130*. 
"51 (88) sedan, $760*. ’50 (88) Holiday, 
$680*. '49 (98) sedan, $385* 

PACKARD—’51 sedan, $400. 
$155. . 

PLYMOUTH—’52 Cranbrook sedan, $640. 
*51 Cambridge sedan, $580. °50 Special 
Deluxe sedan, $470. '49 Special Deluxe 
sedan, $370. 

PONTIAC—’53 Chieftain (8) sedan, $1, 
240*, $1,200*, $1,175*. °52 Chieftain (8) 
Catalina, $1,230*. ‘51 Silver Streak (8) 
sedan, $680°, $600, $560. ‘50 Silver 
Streak (8) sedan, $530. 

STUDEBAKER — ’51 Commander sedan, 
$540. °50 Commander sedan, $320. °49 
Champion sedan, $210. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Nov. 19.) 
(Market fair. Sold 149 cars out of 


RM 4-dr., $2,550* (ps); Cen- 
tury 4-dr., $2,460* (ps); Special 4-dr., 
$2,015*. '53 Super Riviera, $1,475*; Spe- 
cial 2-dr., $1,175. ‘50 Super Riviera, 
$600* 


CADILLAC—’54 (62) club coupe, $4,000* 
(ps). '53 (60) 4-dr., $2,700*. ’51 (62) 
coupe deVillé, $1,800*. ‘50 (62) 4-dr., 
$1,300*, $1,125*. °48 (62) coupe, $625°. 

CHEVROLET—’55 Bel Air (8) 4-dr., $2,- 
195* (ps), $2,130* (ps), $1,950°; 2-dr., 
$2,080* (ps), $1,885. '54 Two-ten 4-dr., 
$1,350; 2-dr., $1,320. '53 Bel Air 2-dr., 


“148 sedan, 


$1,150; Two-ten 2-dr., $1,125; 4-dr., 
"52 SL Deluxe 4-dr., Sie, ae. 


luxe 4-dr., $625*%, $455 oa 
CHRYSLER—'53 Windsor coupe, $1,295°. 
62 NY coupe, $965*, 
DODGE—’53 Coronet Diplomat, $1,200*, 
$1,125". °52 club coupe, $640. 
"51 Custom 4-dr., $500. '49 Custom 4-dr., 


Sky’ $1,950* (ps); Custom 
(8) 4-dr., $1,610*, $1,575, $1,510; club 
coupe, $1,535*. ’53 Crest (8) 4-dr 
i (8) 4-dr., $1,085*; 
MERCURY—’54 Monterey Sun Valley, $2,- 
200* (ps). 4-dr., $700. 


7? $1,- 
2-dr., 


(ps); Holiday, $2,550*; 4-dr., 
(ps); (88) 4-dr., $2,400*. '53 (88) 4-dr., 
$1,575, '52 (98) Holiday, $1,275*; (88) 
4-dr., $800. '51 (98) 4-dr., $875. 


PLYMOUTH—'54 Savoy 2-dr., $1,205. 
Cambridge 4-dr., . "51 Cranbrook 
2-dr., $550; Cambridge 2-dr., $400. 
Special Deluxe club coupe, $485. 

PONTIAC—'55 Star Chief (8) sedan, $2,- 
710° (ps); Catalina, $2,710* (ps). ‘54 
Chieftain (8) Catalina, $1,950*%; 4-dr., 
$1,687* (ps); 2-dr., $1,650. 53 Chieftain 
(8) 4-dr., $1,340*, $1,200* (ps). 


MANHEIM, PA. 


(Manheim Auto Sales & Auction, Inc. 
Sale every Friday. Prices are for sale of 
Nov. 26.) 

(Market good. Sold 79 cars out of 122 
offerings.) 


BUICK—’53 Super Riviera, $1,670*; RM 
4-dr., $1,540*. ‘51 Super Riviera, $740*. 
’49 Super 2-dr., $225*; conv., $190*; RM 
4-dr., $200*. 

CADILLAO—'54 (62 coupe deVille, $4,200* 
(ps). ’53 (62) 4-dr., $2,710*, $2,520*. 
"51 (62) 4-dr., $1,250*. °50 (62) 4-dr., 
$1,400* (ps). '49 (62) 4-dr., $850*. 

CHEVROLET—'55 Bel Air (6) 4-dr., $2,- 
110, $2,100*; Two-ten 4-dr., $2,360*; 

On:-fifty 4-dr., $1,880. '53 Bel Air conv., 

$1,150*; Delivery sedan, $700. ‘52 SL 

Deluxe 4-dr., $855*; 2-dr., $770*; 

$600*. '51 SL Deluxe 4-dr., $790*; 2-dr., 

$620*; SL Special 2-dr., $620. 50 SL De- 
luxe 4-dr., 


$560. 
OHRYSLER—’55 Windsor 4-dr., $2,750*.. 


*51 Windsor 4-dr., $710*. '48 NY 4-dr., 
$350; Windsor 4-dr., $325*. °46 Windsor 


limousine, $160. 
’54 Fire Dome (8) 4-dr., $1,- 
790*. ’52 Fire Dome (8) 4-dr., $900*. 


FORD—’55 Fairlane (8) Victoria, $2,380, 
$2,215; 4-dr., $2,325*; Main (8) Ranch 
Wagon, $2,320; Main (6) 2-dr., $1,710. 
"53 Custom (8) Delivery sedan, $745. ’51 
Custom (8) 2-dr., $655*. 50 Custom (8) 
2-dr., $370. '49 Custom (8) club coupe, 
oe 4-dr., $320. '47 Deluxe (8) 4-dr., 


HUDSON—’53 Hornet 2-dr., $1,055. °57 
Commodore (6) 4-dr., $130. 

MEROURY—’53 2-dr., $1,290, $1,250. ‘52 
4-dr., $1,135*. 

OLDSMOBILE—’55 (88) Holiday, $3,160° 
(ps). °54 (98) Holiday, $3,025* (ps); 
conv., $2,930° (ps). '62 (98) Holiday, 

$1,375*. °51 {g8) 2-ar i 


PLYMOUTH— 


“” ’ 


s 
: JESSUP, MD. 
Colie’s Auto Auction, Sale every Wednes- 


day (Nov. 24). Market fair. Plenty of 
SE a a ae eee 
° ‘ 
* ¢ € 
MINNEAPOLIS 


Minneapolis Auto Auction. Sale 
Wednesday (Nov. 24). Market 
on this Thanksgiving eve. Very 
here and prices down again. Sold 67 
out of 124 offered. 

s* * *¢ 


N. LITTLE ROCK, 

Arkansas Auto Auction. Sale every Tues- 
day (Nov. 23). Demand clean 
units but clean cars scarce. 
Sold 41 out of 85. s ‘ 

+ 


FT. WAYNE, IND. * 


Carl Marker’s Auto Auction. 
Tuesday (Nov. 23). 


Some cars bringing very good Sold 
94 out of 125. 

+ * * 

FLINT 


Flint Auto Auction, Inc. Sale every Wed- 

nesday (Nov. 24). Market today 
good with clean cars in demand. Sold 91 
cars out of 119 oo 
* 


EBENSBURG, PA. 


day (Nov. 24). 
Prices were strong and demand was 
Sold 94 out of 116. 

* & * 


NEW YORK CITY 
Skyline Auto Auction. Sale 
day (Nov. 23). Market firm and clean 


NOW ican be 


Modern automotive engines are the ultimate in 
design and performance, but all automotive engineers know that cast 
iron engine blocks are porous. This causes seepage resulting in the 
loss of coolant and anti-freeze fluids. Also the modern engine is designed 
to operate at its highest efficiency at a constant, pre-determined tem- 
perature. Loss of coolant through seepage causes a variation of tem- 
perature which results in poor performance. 


THE ANSWER 


Bar's Insealators are the answer to this problem. The efficiency of 

Insealator pellets is recognized by two of the "Big 3” and three of 
independent automotive manufacturers. This means that over half 
all passenger cars produced today have Insealator pellets inserted 
their engines on the production line. 


WHAT ARE THEY? 


Insealators are small pellets composed of finely milled Rhizex plasticiz 
with soluble oil. After the engine temperature reaches 150 degrees 
the water soluble binder dissolves, allowing sealing and cleaning 
particles of the pellet to circulate freely through the cooling system. 
These particles find their way into the tiny holes and cracks. When 
engine reaches operating temperature, these particles fuse out, simul- 
taneously expanding 15%, to form a homogeneous plastic seal which 
effectively stops all leaks and seepage. This process results in a per- 
manent seal in blocks, radiators, head gaskets, water pump, defrosters 


and heaters. 


Insealators are miscible with all standard types of anti-freeze, result- 


ing in its use with either 


Write for complete technical information. 





permanent or alcohol anti-freeze coolants. 





a 
*| 
4 
v4 
o 


48 AUTOMOTIVE NEWS, DECEMBER 6, 1954 





Bartz Displays Panorama of Progress— 
An exhibit of 21 antique autos was coupled with the unveiling of the 1955 models 
by Carl Bartz Motor Co. (Studebaker), Denver, and drew a total of 10,242 prospective 
buyers. The show, which was put on in cooperation with the Horseless Carriage Club 
of Denver, included a 1905 Maxwell, a 1907 Brush and a 1913 Henderson. 





Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 





Dont’ put;the finger’on 


our Customers! 


Safe brakes save lives... use genuine 


HARTFORD, Conn. — According 
to local records, automobiles were 
being run about the streets here 
in the days of George Washington, 
165 years ago! 

These records, in historical vol- 
umes at the Connecticut State 

Library, show that Nathan Reed 
was driving his steam car in 
Hartford as early as 1787. He was 
followed 10 years later by Dr. 
Apollos Kinsley, whose two steam 
automobiles were described as 
“immediately dominating the 
miry thoroughfares” of down- 
town Hartford at that time. 

Although the days of witchcraft 
were past, numerous Hartford 
residents “could see naught but evil 
in the invention” and they pro- 
phesied that Dr. Kinsley’s “firey, 
noisy thing could not live long.” 
The physician and inventor finally 
was discouraged by the almost 
eternal mud on Main St., so he 


Conn. Claims First Cars 


Records Show Steam Autos Were Tried Out 
In George Washington’s Day 


retired his vehicles and turned his 
hand to other projects. 

One modern historian recently 
reported that the “world’s present 
revolution in vehicular travel was 
postponed 100 years,” when Dr. 
Kinsley was thwarted by bad roads 
in the late 1790s. 


During the early 1860s, Chris- 


American Metal Products 


Buys Canadian Firm 


DETROIT.—American Metal 
Products Co. has purchased Gen- 
eral Spring Products, Ltd., of Kitch- 
ener, Ont., maker of auto seat 
frame assemblies, according to 
Douglas F. Robey, AMP president. 

Robey said the Canadian plant 
would be expanded for the produc- 
tion of close-tolerance seamless and 
Rockrite tubing and AMP’s new 
formed-wire process for manufac- 
turing spring seat frame assemblies. 













WAGNER’ LOCKHEED 
HYDRAULIC BRAKE PARTS 


Failure to use top quality replacement parts in repairing a brake 
system could seal your customer’s fate as decisively as a death 
warrant! Don’t take that chance. Standardize on Genuine Wagner 
Lockheed Hydraulic Brake Parts. 


‘These replacement brake cylinders, cups, boots, pistons, springs, hose, 
and washers are manufactured to the same specifications, by the 
same machinery, as parts used in complete assemblies for original 
equipment. This assures perfect fit .. . quick,easy replacement . . . safe, 
dependable performance . .. maximum service life. 


The Wagner Lockheed line of hydraulic brake parts is the most 
complete on the market, and includes numbers not easily obtain- 
able elsewhere. Every make and model of vehicle is covered. Parts 
are available individually or in factory sealed kits. Cylinders are 
“ supplied in complete assemblies or parts may be purchased separately. 


All parts are available from one convenient source—your nearest 
Wagner jobber. He can also supply you with Wagner Lockheed Hy- 
draulic Brake Fluid, and Wagner CoMaX Brake Lining. See him today. 


Wagner Electric @rporation 


6393 Plymouth Avenve, St. Louis 14, Mo., U.S. A. 
(in Canada: Wagner Brake Company Ltd., Toronto) 


EST. 
1891 





JOIN this money-making FRAN- 
CHISED DEALER PROGRAM 
...!t's a money-maker for you... 


it's exclusive 
have ever 
to 


the best known name in brake service all the det 


You can depend upon WAGNER 
QUALITY because Wagner Products are 
used as original equipment by manufac- 
turers of cars, trucks, buses and trailers, 





NOW 
Wagner. You 





steam car along the highways” 
around Hartford. 

In Bridgeport, about 50 miles 
from here, Henry Alonzo House 
and his brother, James, were driv- 
ing their steam car in the middle 
1860s, several decades before gaso- 
line-powered Locomobile cars and 
trucks were manufactured in that 
city. On Oct. 6, 1866, the two broth- 
ers successfully drove a party of 
men from Bridgeport to Stratford 
and back to witness a shiplaunch- 
ing. 

Giving Daimler and Benz some 
fleeting credit for developing the 
internal combustion engine, one 
local historian wrote that in 1895 
Hiram Percy Maxim “astonished 
and amused the public by appear- 
ing on Hartford’s Park St. with 
the first practical gasoline car 
of which there is an authentic 
record in America.” 

Maxim himself described his 
car and its problems in this man- 
ner: 

“It was a three-cylinder, four- 
cycle engine with no brake, no 
reverse and the carburetor was a 
nightmare. Fortunately, there were 
jounces enough to keep the engine 
from stalling. Those first miles 
were filled with adventure and the 
spirit of conquest.” 

During the early 1900s Hartford 
got off to a flying start as an 
auto-manufacturing center, for here 
were ‘made the Columbian Electric 
and the gasoline-powered Pope- 
Hartford, both famous in their day. 


Ontario Arrests 
Smash Large 
Car-Theft Ring 


TORONTO. — Scarboro, Leaside 


and Toronto police have combined 
to crack what is believed to have 
been one of the largest car-theft 
rings ever to operate in eastern 
Canada. 

Scarboro police arrested Alvin 
Cuthbert, alias Al MacDonald, 33, 
after he closed a deal with Andrew 
Ouellette, of the Scarboro police, 
who posed as a Montreal car 
dealer. Later, Scarboro police also 
arrested Bruce Weaver, 31. 

Toronto police said first to be 
arrested was Gus Knudsen, 51. He 
is in custody in Oshawa in connec- 
tion with theft of a car before it 
had reached a dealer from the 
plant. 

At least $75,000 worth of new 
stolen cars is involved, it is said, 
and many cannot be recovered be- 
cause they are in Quebec. 

Scarboro and Leaside police alone 
say they know of 26 stolen cars in 
Montreal, from their municipalities, 
which cannot be recovered without 
civil action in Quebec courts. 


Detroit to Host 
2,000 Economists 


DETRQIT. — More than 2,000 of 
the nation’s leading economists and 
business analysts will meet Dec. 
27-30 here as participants in eight 
affiliated conventions, it is an- 
nounced by a local arrangements 
committee headed by Edward L. 
Cushman, of American Motors, 
chairman of the inter-association 
group. 

The participating organizations 
include: American Economic Assn., 
American Finance Assn., American 
Marketing Assn., Econometric So- 
ciety, Industrial Relations 
Assn., American Assn. of Univer- 
sity Teachers of Insurance, Ameri- 
c4n Business Law Assn. and Cath- 
olic Economic Assn. Arrangements 
committee members include Ar- 
thur S. Thornbury, General Motors, 
vice-chairman and William W. 
Hotchkiss, Automobile Manufactur- 
ers Assn., treasurer. 


Future Activities Told 
To Pneumatic Toolmen 


PORT CLINTON, O.—The Pneu- 
matic Automotive Equipment Assn., 
at its fall meeting here, heard plans 
for future activities designed t0 
place manufacturers in a 
to meet compressed air require- 
ments of today’s market. 

The association also elected ® 
new member, Champion Pne 
Machinery Co., Princeton, Il. 
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: i In the Letterbox 


(Continued from Page 12) 


sales over the counter and the 
lawn mowers, he would be out of 
the picture. You have policies 
that smack of the “original” out- 
fits, and yet you don’t have the 
guts to tell these fence-straddlers 
that want to sell both original 
and replacement to decide and 
pick the bed they want to sleep 
in. 

Actually, we are back to the days 
when one found the owners and 
posses of many of the Replace- 
ments draped over some press or 
machine helping to solve a prob- 
jem. Naturally, not all of you can 
do this, nor is it called for. But 
you can do something about get- 
ting your sick horse up on its feet. 

Believe it or not, there are some 
of you fellows that have not yet 
furnished 1954 specifications to 
your customers. Some of you are 
still talking about your new supple- 
ment which will include 1954 and 
maybe (?) bring that old 1951 cat- 
alog of yours up to date. When you 
make a part, one can seldom de- 
pend on a correct transposition to 
the original manufacturer’s part 
number, and the price set in many 
cases has all your tool costs, etc., 
in it. Later, you say, you will re- 
duce the price to put it in line. 
Yes, it’s usually later—too late. 

Many of you could cut costs with 
pooling of die costs, etc. but you 
are so suspicious of your fellow 
manufacturer that you just can’t 
do this. No, you would rather go 
out of business than join a fellow 
producer and make dies and tools 
for two pieces and share them. 
How did these big outfits get big? 
Easy, they thought BIG. You fel- 
lows still think in terms of your 
own little world, and can’t seem 
to see big enough to get together 
and forget prejudices and the 
penny involved to save dollars. 


Some of you talk about retiring 
and the possibility of going out of 
business; you have made enough. 
OK, then, get out and let someone 
with guts and imagination go at it. 
This might seem like plain talk, 
but it’s facts, and you may as well 
realize that the soft days are over 
and our replacement trade now 
faces a fight to the finish. 


I can well remember back in 
the depression days when some 
of the most pleasant hours of my 
life were spent with one of the 
most successful ignition manu- 
facturers in the game. I always 
used to see him in the evening, 
long after the day shift had gone 
home. He was generally in his 
toolmaker’s apron, getting things 
set for the night men and the 
coming day shift. 

Along about 10 at night we would 
go out and break open a jug, and 
spend the balance of the evening 
enjoying good food and drink and 
figuring at the same time how we 
could build a fire under Mr. Orig- 
inal’s seat. 

We did this in the greatest de- 
pression the country ever knew. 
And now, in conditions that are 
almost as prosperous as the best 
ever known, with income still high, 
and a general prosperity that is 
almost unbelievable, some of you 
Manufacturers try to tell one that 
you just can’t make it. 

Let’s quit waiting for FTC ac- 
tions, which won’t mean anything 
to the Biggies. Let’s quit howling 
and wailing, and take a look at our 
own houses. Eliminate some of the 
eXpenses that have piled on through 


Calendar 


(Continued from Page 12) 


General 
Jan. 10-14—Nafional Annual Meeting and 


exhibits, Society of Automotive ee 
neers, Sheraton-Cadillac and Statler 
Hotels, Detroit. ; 

Jan. 11-14—34th Annual Meeting of the 


Highway Research Board, Building of 
the National Academy of Sciences and 


the National Research Council, Wash- 
ington, D. C, 
Jan. 20-21 — 16th Annual Convention, 


Private Truck Council of America, Inc., 
Statler Hotel, New York. 
dan. 20-21 — ‘Private Truck Council of 
America, 16th Annual Convention, Hotel 
tatler, New York City. 
. 27-29 — Truck-Trailer Manufacturers 
Association Goomntae. Boca Raton 
Boca Raton, Florida, 
Feb. 5 — Antique Automobile Club of 
erica Annual Meeting and Dinner, 
Franklin Institute, Philadelphia. 





‘war days, cut some corners, dig in 
a bit more, and fight back at these 
Biggies. If we do this on a collec- 
tive basis, it’s a good chance that 
we can make their lives a bit more 
miserable, and they will soon real- 
ize that they can’t push ug around. 
—Grorce LAuRENZ, Medina, O. 
* * * 


School for Salesmen 


I am most enthused over the 
new venture that will take place 
right here in Atlanta starting Dec. 
i—a training school for automo- 
bile salesmen. This will be a 10- 
point program designed to refresh 
the salesmen who have had too 
much “war buying” and to put the 
new salesmen on the right track 
for more sales and more profits 
for their dealers, or profits for 
their dealers, period. 

This program will incorporate 
all the essentials of real prewar 
hard-hitting automobile selling. It 
will re-enact the days when the 








salesman had to give birth to his 

customer, then nurse him into 
wanting the car he was selling, 
then marrying him to help him 
make the payments on it. 

I feel that the time is here for 
specialization, especially in the au- 
tomobile field. Now is the time to 
train automobile salesmen, not just 
train salesmen in general, and put 
them to work selling cars. 

With the many 1954 cars left on 
hand and the ones that were sacri- 
ficed to get rid of them, dealers 
should know now that it takes 
salesmen to create the desire and 
deliver the goods, even with the 
all expensive radio and television 
and other ad mediums, and that 
nothing will take the place of the 
actual call of the salesman. None 
of the others can close the sale, 
even though it does stimulate in- 
terest. 


In my opinion, the cause of all 
the dealer troubles is the lack of 
ample sales forces. With the fac- 
tories determined to each outdo the 
other in production in 1955, and 
with every car looking exactly 
alike, and each claiming this much 
more horsepower and greater 
speed, the competition is greater 
by far than it has ever been before. 
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This cozy 1902 model was 
steered from the rear seat. 





Thus, the need for real salesmen 
to carry the ball to the goal line 
is here. 

As for the salesman who can 
only say, “My car is longer, my 
car is faster, my car is wider, 
my car is lower’—all this will 
not be enough from now on, be- 
cause all cars are about the same 
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Hoe 
Fie 


That has never 
never worked out in any 
business. The country told 
city bartender that he could 
him how to double his beer 
the bartender bit, and the co 
boy said, “Put twice as much in 
each glass.” This boy must have 
been an auto dealer in later years. 

The school will be sponsored by 
Elmer Wheeler, sales-training in- 
stitute, which has its Southern of- 
fices here. The classes will be held 
three nights a week at the insti- 


Hate 


men when he wants a private 
schooling—Roy Brooks, Atlanta. 








HONED 
RACEWAYS 


altel a 
FLANGE 


LARGE 
OIL GROOVE 


FEDERAL-MOGUL SERVICE 


Division Federal-Mogu!l Corporation 
DETROIT 13, MICHIGAN 
Also: Straight roller bearings, journal roller assemblies. 
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ROLLER BEARINGS... 


MATCHING CONTOURS 
OF RACEWAYS 
AND ROLL ENDS 


EVEN DISTRIBUTION OF 
BEARING LOADS 


SURE LUBRICATION, 
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QUIET OPERATION 
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Power in All Sizes— 


The largest and the smallest power 
packages in an auto plant vary im- 
mensely. Shown are two sources used in 
Ford Motor Co.'s Rouge plant. Charles L. 
Vaughan, manufacturing research engi- 
neer, holds a motor which produces one- 
thousandth of a horsepower at 10,000 
revolutions per minute. The motor, half 
an inch tall, powers precision laboratory 
instruments. In the background is its 
super counterpart, an 18-foot-diameter 
motor which develops 7,000 horsepower 
at 120 r.p.m. 


Trucker Probe 
Canadian Government Hauls 


Linked to Bribes 


MONTREAL. — Canadian Gov- 
ernment authorities are investigat- 
ing truckers who reportedly have 
attempted to win Government con- 
tracts with gifts of liquor and 
“cash cutbacks.” 7 

The investigation was disclosed 
at the annual meeting of the Can- 
adian Trucking Assn. here when 
J. R. Silk, traffic adviser to the De- 
partment of National Defense, de- 
clared: 

“Some operators, and fortunately 
they are an extremely small minor- 
ity, have been prone to solicit busi- 
ness on the basis of merchandise, 
liquor or—even worse—cash cut- 
backs, instead of exercising the 
more legitimate method of putting 
competitive bids and providing 
first-class service.” 

Silk said that the department has 
and will continue to dispense with 
the services of any carrier found 
obtaining business through deliber- 
ate unethical practices. 


Thomas Buys Wash. Deal 
Manly Corderman has sold his 
Corderman Motors (DeSoto-Plym- 
outh), Toppenish, Wash., to G. E. 
Thomas. 





New pang Car Registrations, 15 States for October, 1954-1953 
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CADILLAC—Series 62—4-dr. sed., $3,- 
976.70; cl. cpe., $3,881.77; hardtop cpe., 
$4,305.01; conv., $4,448.31. Serles 60 Spe- 
clal—4-dr. sed., $4,728.32. Series 75—8- 
pass. sed., $6,186.78; lim., $6,402.17, El- 
dorado — Conv., $6,285.96. (Hydra-Matic 
standard.) 

CHEVROLET — (Prices are for 6-cyL 
oe for V-8, add $99)—One-Fifty—4- 
ar. $1,728; 2-dr. sed., $1,685; — 
sed., "1503; 2-dr., stat. wag., $2,030. Two- 
Ten—4-dr. sed., $1,819; 2-dr. sed., $1,775; 
= cpe., $1,835; 2-dr. stat. wag., $2,079; 

stat. wag., ae Bel Air—4- dr. -_., 
$1,032; 2-dr $1,888; hardtop cpe., 
$2,067; conv,, $2,206: 4-dr. stat. wag., 
OCorvette—conv., $2,799 plus extras. 
‘Powerghias optional at $178.35.) 

CHRYSLER—Windsor Deluxe—4-dr. sed., 
$2,660.25; Nassau hardtop Cpe. eee" 
Newport hardtop cpe., $2,818.25; conv., 
$3,090.25. New Yorker sieeesane. sed., 
$3,494.25; Newport hardtop cpe., $3,652.25; 
St. Regis hardtop cpe., $3,689.75; conv., 
$3,924.25. (PowerFlite standard on New 
Yorker Deluxe, optional at $189 on Wind- 
sor Deluxe.) 

DeSOTO—Fire Dome—4-dr. sed., $2,497.- 
75; special hardtop cpe., $2,540.75; Sports- 
man hardtop cpe., $2,653.75; conv., $2,- 
823.75. Fireflite—4-dr. sed., $2,726.75: 
Sportsman hardtop cpe., $2,938.75; conv., 
$3,150.75. (PowerFlite optiona] at $189.) 

DODGE—Coronet 6—4-dr. sed., $2,092.75; 
2-dr. sed., $2,013. Coronet V-8—4-dr. sed.. 
$2.196; hardtop cpe., $2.281: Royal V-R— 
4-dr. sed., $2,310; ‘hardtop cpe., $2,395. 
Custom Royal V-8—4-dr. sed., $2,472.50: 
hardtop cpe., $2,542.50; conv., $2,748. 
(PowerFlite optional at $178.30.) 

FORD—(Prices are for 6-cyl. models; 
for V-8, add $99.98) — Mainline — 4-dr. 
sed., $1,753.24; 2-dr. sed., $1,707.02; bus. 
sed., $1,605. 97. oa dr. sed., 
$1, 844. 66; 2-dr. $1, — 55. Fairlane— 
4-dr. sed., $1,959. tH 2-dr. , $1,913.57; 
Victoria hardtop, $2,094.7 74; one Victoria 
cl. cpe., $2,202.04; Crown’ soa giass- 
top, $2, 271.53; conv., $2,204 Station 


Chemical Firm to Test 
Trucks Against Rails 

LOS ANGELES.—American Pot- 
ash & Chemical Corp. has announ- 
ced plans to test the practicability 
of hauling fuel oil by truck instead 
of by train from the Los Angeles 
area to its main plant at Trona, 
about 175 miles northeast of here. 

Two tank-and-trailer units are 
being leased by the company and 
test runs will be started in Sep- 
tember on a ‘round-the-clock basis. 

It is anticipated the trucking 
operation under present arrange- 
Ments can carry app 
one-fourth of the 100,000 barrels 
of fuel oil used monthly at the 
Trona plant, according to Howard 
Leatart, traffic manager of Amer- 
ican Potash & Chemical. 
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Prices on New Cars 





043.07; 2-dr. 2-seat Custom Ranch Wagon, |conv., $4, 071.50. (Turbo-Drive sta 


156.14; 4-dr. 3-seat Country Sedan, 
287.32; 4-dr. 3-seat Country Squire, 


$2,108.64; 4-dr. 2-seat Country Sedan, i METROPOLITAN —Hardtop, $1,445; | Chieftain 870—4-dr. sed., $2,267.51 
. on mee x 
” 


* | of entry.) 


391.59. Thunderbird — Hardtop, $2,944; 
ya $3,018.30; combination hardtop-conv. NASH—Statesman Super —4- dr. sed., 
$3,234 (Fordomatic optional at $178.20 $2.163; 2-dr. aes $2.115. Statesman Ous- 
on ooventieaen models, $215 on Thunder- | tom — 4-dr. $2,337; hardtop, $2,428. | 499. 
bird.) Ambassador Super -<r . Bed., $2,422; 2- 
Case ot Ambassador Custom — | 2-<dr. y 
g1aoe Corsair Serena’ Ss" — 2&5: sii: | er, "sad., $200; hardtop, 2.740. Naab-| 706,” dar’ sd 
"566. ; “' | Healey — LeMans hardtop, $5,128.05 (at | $1,869. Custom—4-dr. sed., 


oa EEaety fae, can $1,858; 2-dr. | $178.85; not available on Nash-Healey, 
$1,621; 2-dr. utility, ot oe Super | Which is equipped with overdrive.) 


Jet — sar. sed., $1,964; 2-dr. sed., $1,-| OLUDSMOBILE — Series 88 — 4-dr. sed., ar. 


932.75. Jet-Liner — 4-dr. sed., $2,056.60; | ¢2 362.09: 2-dr. sed., $2,296.62; hardtop 
2-dr. sed., $2,045.85. Wi — 4dr. sed., |cpe., $2,474. Super 88—4-dr. 


— 4-dr. sed., $2,619; 2-dr. 
: $178.35.) 


matic transmission 
all other models.) 
PERIAL — Custom — 4-dr. sed., $4,- Patrician 4-dr. sed., $3,890; Pacific hard- 


» $3,935; Caribbean conv., 58.60. 


™ 

4 , top, $3,827; conv. 

483.25; ~~ 4 f cpe., $4,719.75. (Power- $8,100; 8-pass, sed., $5,610; 
KAISER — Special — 4-dr. sed., et convertible and Caribbean; optional at $199 

2-dr. sed., $2,334 Manhattan—4-dr, sed.. | on other models.) 


conv., $3,668. ( Matic optional at | 720.50; 2-ar. sed., $1,737.50; bus. cpe., §1,- 


023; 
$178.20 on all models except Darrin, which | $32'59' Pinan V-8—4.dr, sed., $1,880; 2ede gaiet: i 


carries overdrive as standard equipment.) 





New Commercial Car Registrations, 
15 States for October, 1954-1953 


Truck registrations by states 
are released here weekly, as 
compiled by R. L. Polk repre- 


sentatives in state capitals. 
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Florida ‘54 646 4 112 625 182 194 33 
*53) | ot 3| 128 eiel is9| 186 30 
Ilinois "54; 2 998 17 206 839 174 428 10 
cu 1189 43 24 ae 183 339 4 
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Nevada = | " 53 Z | 
New Hampshire 3 i| | z Ei Z 13| 
N. Dakota 131 | 4 18 
kl ‘| 191 | | 178 ‘ 5a | 
Oklahoma 610 523 122 157 13 
Bl 753 fl eal 160} ‘189 4 
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‘53 5| = | 15 91 16 23 3| 
Tennessee sal I | | 50 ee 7 "7 7 
Utah *54) 1 48 a 32 105 3 
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Vermont. ‘4 52 2 3 i 
aa me. 2] 1 z | 
W. Virginia ‘54 228 2 4 48 
‘53 | a3 | : $8 | 
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53) ic | m4 129 57 Fe | 
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'o Date for October 53] 8 74 1046} 1312 84 
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4-dr. sed., $1,978.50; 


on §2'216'50; co 
optional at $178.30.) 


Wagons—2-dr. 2-seat Ranch Wagon, $2,- —4-dr. sod., $3,752; hardtop cpe., $3,910; | 5 ONTIAC — Chieftain 860 — 4-dr. 
3 ot; | $2,163.62; 2-dr, sed., 


= eC 


- | conv., $1,469 (both prices at coastal ports | sed., 


$1,585. Super—4-dr. 
sed., $1,683; 2-dr. stat. “wag., 


$1,566.18, coastal ports). (Hydra-Matic optional at|top, $1,995; 4-dr. stat. wag., $2,09: 
‘omen optional at $178.85.) 


Custom — 4. 
2-dr. sed., $1, 741.02, 


: sed., $2,- | dr. sed., $a, 840.55; Spans cpe., "$1, 874.50; 
$2,256.11; 2-dr. sed., $2,209.43; cl. cpe., | 502.71; 2-dr. sed., $2,436.25; hardtop cpe., | stat. hampton Regal 
$2,256.11. Super Wasp — 4-dr. sed., $2,- $2,714.39; conv., $2,893.59. Series 98—4- |—4-ar. s¢ 4 
465.84; 2-dr. sed., $2,413.28; cl. cpe., $2,- | ar. sed., $2,832.82; hardtop cpe., $3,068.75; | 974.50; hardtop cre., $2,128.76; stat. wag, 
465.84; Hollywood, $2,704; conv., $3,004.20. | conv., $3,275.84. (Hydra-Matie optional at | $2,311.59. Commander Custom—4-dr 
Hornet Special $1,918.72; 2-dr. 


oa $1,783.24; 
Deluxe—4 


a 8 Et nate: Saal 
5 } d., $2,0 . 

4-dr. sed., $2,768.86; cl. cpe., $2,741.99; PACKARD—Clpper Special—2-dr. sed., $1960. 03; "Ebene “ope .» $1,989; stat a 
Hollywood, $2,987.75; conv., $3,287.70. | $2,544. Clipper Deluxe—4-dr. sed., $2,695; | $0'274.12' Commander Regal—4. 
(Hydra-Matic optional at $178.03 on all |2-dr. sed., $2,645; Sportster cpe., $2,830. | $9'197 25; 
models in Jet category. i a Sr en teer — 4-dr. en tee. cpe., $2,282.24; stat. wag., 2£ 44 
optional . * a J. caer’ ns sod., $3,344; President Deluxe — 4-dr. sed., 


4 alata mania 


ident State—4-dr. sed., 
cpe., $2,269.50; hardtop cpe. ; 
lim., $5,960. (Automatic pave ota at 
, , on Champion, and at .50 on Command. 
standard in Patrician, Pacific. | er and President.) 


sed, $1,737, ante ae iiioes: saa 
$2,670; 2-dr. ar. ood. $2,617. Darrin 161 — | pLYMOUTH—Plaza 6—4-dr. sed., $1,- on $1,802, Ace Deluxe—4-dr. 

sed., $1,947, Eagle — 

Deluxe hardtop, $2,222; 

sed., $1,841. Savoy 6—4-dr. sed., $1,879.50; | hardtop, $2,411. Station Wagon—Deluxe 
LINCOLN—Custom—4-dr. sed., $3,563; | 2-dr. sed., $1,836.50. Savoy V-8—4-dr. sed.. | cyl., $1,973.09. Matic optiona) 
hardtop cpe., $3,666. Capri Special Custom | $1,983; 2-dr. sed., $1,940. Belvedere 6— | $178.55 on all models except Larks.) 
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High ways & Safety... 
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Modern Cars ‘Best’ 
In Crash Protection 


By Gerhardt Neumann 
Staff Writer 


NSIDERABLE improvement in 

car interiors, steering wheels, 
instrument panels, front seat backs 
and door locks has 
added to crash in- 
jury protection, 
according t»% 
Howard Gandelot, 
General Motors 
vehicle safety en- 
gineer and chair- 
man of the Auto- 
mobile Manufac- 
turers Assn.’s sub- 
committee on ve- 


= 





St. Louis at the annual meeting 
of the National Assn. of Independ- 
ent Insurers and shortly before 
the recent controversy between 
the American Medical Assn. and 
the auto industry on safety in 
modern car design, Gandelot em- 
that the subject has 
had careful consideration by the 
industry for a long time. 
“Collision impacts present many 
problems,” he said, “and we engi- 
neers aren’t smart enough yet to 
build crashproof automobiles. We 


N. Y. Group Offers 
Safety Contest for 
Fleet Owners 


The Greater New York Safety 
Council will propagate competitive 
accident reduction among commer- 
cial vehicles with the start of its 
2th annual Interfleet Accident Re- 
duction Contest on Jan. 1. 

Fred A. Mermann, chairman of 
the contest committee of the coun- 
cil’s commercial vehicle section, 
sent invitations to 1,600 business 
and industrial companies operating 
truck fleets in the metropolitan 
area to join in the new effort to 
reduce accidents. At present 473 
fleets, with 31,495 vehicles are com- 
peting in the 19th annual contest. 
Awards are made each year to 
fleets with accident-free records. 

Mermann also said that in the 19 
years of contests, several hundred 
participating companies had re- 
duced accident costs. He said that 
the contests had “provided healthy 
driving competition among em- 
ployes, stimulated interest and 
pride in a safe driving record, set 
standards for comparison with oth- 
etfs and provided public recognition 
for achievement.” 

Mermann said companies could 
tegister for the 1955 contest at the 
council office, 60 E. Forty-second 
St, New York City. 


To the Point 


Mass. Driver Demerits Total 


33,899 in Half Year 


A total of 33,899 penalty points 
Was assessed against Massachusetts 
motorists for motor vehicle viola- 
tions during the first six months of 
the operation of the new point sys- 
tem, reports Thomas J. Buckley, 
State auditor. 

The first six months’ operation of 
the new system cost $199,560. Of 
that amount, $140,899 went for sal- 

$23,177 for printing, $3,958 
for office administrative costs and 
$15,403 for machine rentals. 

In his report on the Registry of 
Motor Vehicles, the auditor said 

from January through June, 
9,081 involvements were processed 
ty tabulating and 4,736 point as- 
Sssment notices were mailed to 
‘ar owners. The average point as- 
se8sment was.7.1 Points. 
* s 


Booklet Initiates Drivers 
Into Good Practices 


"You and Your Car” is the title 

ot @ 15-page booklet published by 
‘Gunning L. Bete Co., Inc., Green- 
fl, Mass., and distributed by the 
Inter-Industry Highway Safety 
Committee, Washington. 

The booklet summarizes the 
basie rules of the road and gives 
Pointers on parking, maintenance 
id safety precautions. 
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do provide the occupants with far 
greater protection than they would 
have under the same circumstances 
if riding in an army tank.” 
* ” * 
Ne ONE knows, Gandelot said, 
whether a person would be 
better off with a belt than without 
one in a collision at high speed. 
New models are subjected to every 
conceivable type of test before they 
are put in production. 


“But when it comes to the 


Traffic Courses 


Two courses in management for 
police will be offered by the Traf- 
fic Institute of Northwestern Uni- 
versity, Evanston, Ill, Jan. 3-14 
and Jan. 17-Feb. 4. 


Becauge million¢g of cars 





There's a giant market for Carter 
re-carburetion among the more than 
37,000,000 cars in use today that 


even if we get the information 
on the dummies how to relate it 
to the human anatomy.” 

Gandelot cited some authorities 
who maintain that a waist belt is 
undesirable in that it allows the 
upper portion of the body to snap 
forward on impact, inviting injuries 
to the head, while a shoulder har- 
ness distributes the load evenly 
between shoulders and hips. 

Safety, according to Gandelot, is 
an equation which can be expressed 
as follows: Safe highway plus safe 
vehicle plus safe driver equa! 
traffic safety. 
* + * 
" big surprise in the traffic 
accident picture, he said, is 
the reduction in the fatality rate 
through the years. In 1937 it was 
14.7 per 100 million miles of vehicle 
operation, but today it is 6.2, des- 
pite an increase of vehicles from 29 
to 56 million and a rise in mileage 
from 270 to 550 billion miles a year. 
From the industry standpoint, 

Gandelot said, the major im- 
provement is driver vision. 
Drivers today are provided with 
vision closely to what 
they had in the beginning in open 
cars. 

Wider rear windows also are of 


are over three years old. 


Carter national advertising tells these 





TORS 
IMC. 





“The way I look at it, you new- 
car 8 have an advantage 
over us used-car salesmen. 
Everyone has a used car, but not 
everyone has a new car!” 





great benefit to following drivers 
who can see through the car ahead. 
Other improvements include new 
headlamps, brakes, steering, sus- 
pension, clutch and transmission. 
Brake pedal pressure, which used 





,| gure reduce fatigue. 


* * * 
A these improvements, of 
course, are accentuated by 
power brakes, power steering and 
other advances. 

Gandelot also listed increased | 
engine performance and car agility 
as a contribution to safer driving. 

But that’s not all. Welded all- 

steel bodies, increase in front- 
end overhang, sturdier front fend- 
ers will absorb a tremendous 
amount of impact energy, Gande- 


Car understructures are much 
stronger than formerly, and the 
complete car structures have 
greater resistance to twisting and 
bending forces. 

“Through engineering advance- 
ment,” Gandelot said, “and im- 
provement in manufacturing pro- 
cesses,-modern motor vehicles are 
by far the safest the industry has 
ever produced.” 


your profits 
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@ CARBURETERS 


Think of the profit possibilities in your 
area! Get your share of the business by 
being the man to see for installation of 
new factory-tested Carter Carbureters 
... for dependable carbureter service. 


car owners — and millions of others — 


“MAKE SURE OF YOUR POWER 


CENTER!” 





CARTER CARBURETOR 


CORPORATION .- 


Division of American Car and Foundry Company 


Get full details from your Carter sup- 


plier... today! 


Saint Lovis 7, Missouri 
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On the Financial Front .. . 


Moderate Auto Gains 
Predicted for 1955 


MODERATE rise in auto pro- 

duction and truck shipments 
next year and sales a bit better 
than those of 1954 are predicted by 
Standard & Poor’s Outlook. 

The magazine adds that “an- 
other good year profitwise is in- 
dicated for General Motors. 

Chrysler Corp., it is stated, is 
planning a comeback with its new 
models, but “prospects for small 
car builders and for many truck 
producers continue unimpressive.” 

* + « 
E demand for steel in 1955 is 
expected to be sufficient for 
operations at an average of 75 per- 
cent of capacity. 

Generally, it is said, indications 
are that 1955 will be a moderate- 
ly better year than 1954. 

If personal income, disposable in- 
come or consumer expenditures 
are used as the yardsticks, new 
highs will probably be established, 
Outlook says. ‘ 

* + 


F MEASURED in terms of aver- | 
age industrial production, the} 

magazine predicts, next year’s out- | 
put may exceed 1954 by perhaps 4 
percent, but fall short of the 1953 
record. 

The estimate says that the 1955 
gross national product will total | 
$364 billion, compared with $356 
billion in 1954. 

The national income is estimated 
at $305 billion ($300 billion last 
year); personal income, $288 billion 
($286 billion); disposable income, 
$255 billion ($253 billion); consumer 


Bishop to Direct 
Goodyear Abroad; | 
4 Others Shifted — 


AKRON. — Five new managerial | 
assignments at Goodyear Tire &| 
Rubber Co. have been announced 
by P. W. Litchfield, board chair- 
man. . | 

W. A. Hazlett, managing director | 
of Goodyear of Great Britain, Ltd., 
since 1937, has been named Good- 
year Tire & Rubber vice-president, 
handling special assignments. 

He will be succeeded by A. B. 
Bishop, former sales director in 
Great Britain and a native of Eng- 
land. 

In the other Goodyear of Great 
Britain changes, H. L. Ginaven, 
plant manager, was named director 
of production; M. S. Meyer, former | 
manager of the Near East and Af- | 
rican divisions, was picked as sales | 
director, and A. H. Pendree, with | 
Goodyear in Great Britain since} 
1929, was appointed general sales 
manager. 

Hazlett joined Goodyear in 1906 
as a stenographer, later moving up 
to audit clerk and salesman. Sub- 
sequently he served as district 
manager in Pittsburgh, Detroit 
and Cleveland. In 1934 he was ap- 
pointed vice-president of Goodyear 
for California. 


GM Moves Steele 
To Atlanta Depot 


ATLANTA. — Arnold J. Steele 
will manage the new General Mo- 
tors Training Center in Atlanta 
when the center formally opens 
Dec. 14. 

The appointment was announced 
by Myrle E. St. Aubin, director of 
the GM service section. 

The Atlanta center will serve 
Georgia, Western, North and South 
Carolina and Southeastern Ten- 
n 








essee. 
Steele joined GM in 1934 as a 
parts representative with Chevrolet 
at Davenport, Ia. After wartime 
service in the Army and Navy, he 
rejoined GM in 1947 as assistant 
parts and accessories merchandis- 
ing manager with Buick at Flint. 
He held that post until his present 
appointment. 


New Home for Downtown 


A $250,000 building will be erected 
at 1413 Tuscarawas St., S. W., Can- 
ton, O., for Downtown Motors, Inc. 


spending, $236 billion ($233 billion), 
and industrial production, $129 bil- 
lion ($124 billion). 

* * : 


Tide Water Income Up 


Slightly for 9 Months 

D. T. Staples, president of Tide 
Water Associated Oil Co., an- 
nounces that the net income of 
the company for the first nine 
months of 1954 amounted to $26,- 
967,000, or $2.01 per share, com- 
pared with $26,915,000, or $2 per 
share, for the similar 1953 period. 

+ + - 


Murray Corp. Hopes to Sell 


Body Plant at Book Value 


Murray Corp. of America, which 
is withdrawing from the automo- 
tive body business, is confident that 
the assets of its body division will 
be disposed of at their approximate 
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Dodge Truck Driveaway— 








A total of 125 Dodge trucks, up to three tons in size, was driven from Duluth, 
Minn., by dealers from six states. The driveaway was organized by Glen D. Guild, 


Minneapolis regional manager. 


Declers came from Minnesota, 


Wisconsin, North 


Dakota, South Dakota, Wyoming and Montana. 


book value, according to B. C.| as against $108,922,348 the previous 
Gould, president. year. 
Gould told stockholders that fing ae Oe 


liquidation of the division is well 
under way. 

Murray’s net profit for the fiscal! 
year ended Aug. 31 totaled $5,817,- 
042, compared with $4,054,499 a year 
ago. Sales amounted to $112,491,777, 











Associates Investment Co. 


Reports $12 Million Net 
Consolidated net income of As- 

sociates Investment Co. and sub- 

sidiaries for the nine months 
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We smash truck axles 


in the new Timken-Detroit indoor proving ground 


..-and only Timken has it! 


We twist, bend, jounce and jerk them. Duplicate every possible 
operating condition. Then toss in some “‘torture-tricks’” of our own. 


It’s calculated destruction! But we 
know, and can tell you in advance, that 
a Timken-Detroit axle can take a mur- 
derous beating on the job. 

Our “Torture Chamber” is a multi- 
thousand acre proving ground capsuled 
into one room! In it our engineers can 
put 50 years of experience to work .. . 


for you.. 


. experience gained in build- 


ing axles for trucks, buses, trailers, farm 





machinery. Stock axles and gearing are 
subjected indoors to any outdoor op- 
erating condition—under scientific con- 
trol and analysis. 

The result? You enjoy longer axle life; 
less maintenance, repairs and down- 
time; lower operating costs, higher 
profits. Good reasons why Timken- 
Detroit axles are the choice of the lead- 
ing manufacturers and owners. 


How TDA proves 
axle quality in this 
“Torture Chamber” 
We take an axle out of stock 
... then run a test like twist- 
ing the axle shaft 14°, back- 
ward and forward — 36 times 


a minute, 24 hours a day, 
days on end. Or simulate a 
chuck hole shock every 4 sec- 
onds, 24 hours a day for 
months. Even “bend test” an 
axle housing for 1,000,000 
cycles. 





accounted for the major portion 




















less than 1 percent, Oare said. 


* * * 
Leece-Neville Reports 


$344,659 Profit in Year 


Net earnings of $344,659 for the 
fiscal year ended July 31 have been 
announced by Leece-Neville Co., 
maker of electrical equipment for 
the automotive industry. 

Total sales amounted to $11,425,- 
567, according to P. H. Neville, 
president. 

* * t 


National Automotive Fibres 


J. R. Millar, chairman of Na- 
tional Automotive Fibres, Inc., re- 
ported that the firm’s consolidated 
net loss for the first three quarters 
of 1954 amounted to $326,141. For 
the same period of 1953, the firm 
showed a net profit of $2,599,402, 












This is our “Torture Tester.” He givé 
axles and gearing the works in th 
“Torture Chamber.” Above him @ 
graphs showing speed and torque pé 
formance under any conceivable ope 
ating condition. Soft ground .. . twist 
roads .. . long grades or fast highway 
speeds. With special dials, recordem® 


‘ 
aA 


? 


and electronic devices he actu 
drives the axle with scientific precisa 
—from his chair! 


aS 











: Affecting Factories and Dealers... 
j| Auto Advertising 
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_ (Continued from Page 24) 


to keep pace with expanding pro- 
motional requirements. 
Advertising and information 
and the company’s ap- 
ons, business shows, display 
and exhibit and special activities 
ents, will be under the 
general supervision of R. M. 
, Bury, director of sales promotion. 
} H. T. Rowe, director of advertis- 
, ing and information for IBM since 
r 1952, will devote his entire time to 
information activity. J. C. Con- 
. stable, managing editor of the com- 
h -_ publication, “Business Ma- 
chines,” and manager of the infor- 
mation department since early this 
, has been named IBM adver- 
tising manager. : 
+ 


Brand Names Pick O'Neil 


Thomas F. O’Neil, president of 
Mutual Broadcasting System, Inc., 
hag been named chairman of the 
committee of business and adver- 





tising executives which will plan 
Brand Names Day-1955, according 
to Barry T. Leithead, president of 
Cluett, Peabody & Co., Inc., and 
chairman of the board of Brand 
Names Foundation, Inc. 


for Apr. 13 the Waldorf- 
Astoria Hotel, New York. 

O’Neil’s appointment continues 
the custom of rotating among the 
major media the responsibility for 
direction of the foundation’s an- 
nual event. The 1954 chairman was 
Malcolm Muir, president of News- 
week. Edwin 8S. Friendly, vice- 
president of Westchester County 
Publishers, Inc., served as chair- 
man in 1953. 


* * * 


NSPA Winners Announced 


David E. Cunningham, ad man- 
ager of the Raybestos division of 
Raybestos-Manhattan, Inc., Bridge- 


port, Conn., has been named first 
place winner in the manufacturer 
division of an essay contest con- 
ducted by the Young Executives 
Club of the National Standard Parts 
Assn. His essay was entitled, “What 
I Expect of My Trade Association.” 

Thomas J. McDonald, of Motor 
Machine & Supply, San Diego, 
Calif., won first place in the NSPA 
wholesaler division. 

» * « 


Evans Names Thompson 


E. 8S. Evans jr., president of 
Evans Products Co., Plymouth, 
Mich., has announced the appoint- 
ment of J. Walter Thompson Co. 
as advertising agency for all its 
divisions. 


Evans manufactures railroad 
freight loading equipment and 
also produces wood battery sep- 
arators, heating and ventilating 
units for trucks, buses and other 
commercial vehicles. 

In addition to its headquarters 
at Plymouth, Evans has plants at 
Coos Bay and Roseburg, Ore., and 


at Vancouver, B. C. 
* * * 


Household Survey Released 


A survey conducted by House- 
hold magazine shows that nine out 





Loyal to GM— 


Dr. Charles A. Ley, of Pittsburgh and 
St. Petersburg (Fla.), takes delivery of his 
18th General Moters auto purchased from 
Bauman Pontiac, Inc., Wilkinsburg, Pa. 
With him is Fred Bauman jr., sales man- 
ager. Dr. Ley bought six Chevrolets and 
12 Pontiacs. Fred Bauman sr. formerly was 
a Chevrolet dealer. 


of 10 subscribers own automobiles 
and nearly a fourth of them have 
two or more. 

Last year, the magazine said, 


subscribers bought 367,700 cars and 


Far greater gear ratio “spread” with 
TDA 2-SPEED AXLES, 


) due to exclusive double-reduction design! 
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Unequalled Flexibility! Only Tim- 
ken-Detroit 2-Speed axles are avail- 
able in three different ratio “spreads” 
tomeet any transmission-engine com- 
bination: 28%, 37% or 49%. Unlike 
ordinary designs that are limited to 
37%, this TDA selection may be ob- 
tained simply by changing the low 
speed helical gear set. 


Here’s How The TDA 2-Speed Princi- 
ple Works: A husky hypoid ring gear 


bits 
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“TORTURE-TESTED” 
_ to Save Money on the Job 





Wortn's LARGEST MANUFACTURERS OF 


Plants at: 
Detroit, Michigan 
, Wisconsin + Utica, New York 
Ashtabula, Kenton and Newark, Obio 
New Castle, Pennsylvania 


and bigger, stronger pinion set (No. 1 
in illustration below) provides the 
first step of the total gear reduction 
for both fast and slow ratios. Two 
large, heavy-duty helical gear sets 
provide the second step. Both sets are 
of balanced size and capacity. One set 
(No. 2 in illustration below) is for fast 
speed—the other (No. 3) is for slow 
speed. The clutch collar (No. 4) moves 
to left or right to engage one helical 
pinion or the other. 



































Clutch collar 


The Result: Complete elimination of 
small, complicated parts and: midget- 
size gears! Larger hypoid-helical 
design gives more teeth in contact — 
reducing load per unit of contact area 
—for more positive, quiet operation. 
Bearings are larger. There’s lofiger en- 
gine and truck life. When you divide 
the total gear reduction, you double its 
life expectancy. The helical pinion not 
in use idles. TDA gears operate in any 
ratio indefinitely without overheating. 







7 basic axle capacities! Only TDA, 
world’s largest manufacturers of truck, 
bus and trailer axles offers a family of 
7 basic axle capacities, each with inter- 
changeable final drives: single-speed 
single-reduction—single-speed double- 
reduction — two-speed double - reduc- 
tion — using the same axle shafts and 
housing. Nowhere is there such a se- 
lection to fit all special needs. 


Exclusive ‘“‘Torsion-Flow” shafts! 
Forged so that grain structure of steel 
conforms to shaft profile, thus assur- 


ing uniform distribution of stresses, 


Exclusive heat-treating formula pro- 
vides a resilient axle shaft core grad- 
uated to a tough, hard outer surface — 
the ideal combination for axle shaft 
life. And TDA “Torsion-Flow” shafts 
are guaranteed for 100,000 miles or 3 
years — whichever occurs first. 


Hot-forged steel housings! Pound 
for pound the strongest, most rigid 
ever built! Rectangular TDA housing 
shape gives maximum strength, uni- 
form stress distribution, minimum 
weight. Ask about the TDA “Life of 
Vehicle” guarantee. 





110,400 said an automobile would 
be their next purchase. 


Herts Ups Ad Budget 
Hertz Rent-A-Car System has 


400,000 will be by members 
of the system for news- 
promotion. 
ia total t, Stedem said, 
‘20 percent 
hone than that, of 196}. 
Names 


Don Silver, a member of the 
Cleveland Press since 1951, has 
been named automotive editor, suc- 
ceeding Bill Tanner, who will de- 
vote his full time to general assign- 
ments. 

Stephen G. Bowen has been 
named director of sales develop- 
ment for Metropolitan Sunday 
Newspapers, Inc. 

Carl W. Patton has been ap- 
pointed to the newly created 
of- general manager of advertising 
and public relations for Bakelite 
Co., a division of Union Carbide & 
Carbon Corp. 


Reginald G. Garey, account ex- 
ecutive on the United Motors Serv- 
ice account, has been named a vice- 
president of Campbell-Ewald Co. 

James R. Tomlinson has joined 
the Detroit office. of Campbell- 
Ewald Co. as a production assist- 
ant. He formerly was with Walsh 
Advertising Co., Ltd., Windsor, Ont. 


Robert J. Bach has been appoint- 
ed assistant art director of Rich- 
ardson-Shaw, Inc., Detreit adver- 
tising and merchandising agency. 

Kendall J. Mau, formerly — 
president of Buchanan Co., 
been named manager of the ne 
office of Collier’s magazine at 3440 
Wilshire Blvd., Los Angeles. 

John O. Wilkinson has been ap- 
pointed copy director in Young & 
Rubicam’s Detroit office. Wilkinson 
formerly was with McCann-Erick- 
son, New York. 


promotion manager of Ladies’ 

Home Journal. He formerly was on 

the advertising and sales promo- 
tion staff of General Electric Co. 

Quinn, formerly on the 

sales staff of Chain 

Store Age magazine, has joined 

the promotion department of Look. 

Robert E. Kintner, president of 

the American Broadcasting .Co., 


station in New York City. 


Street & Smith Publications, Inc., 
New eee ee 
pointment of Gordon N. Morford 
to the new position of automotive 
coordinator for Mademoiselle, 

and Living magazines. 
ok * * 


ATTENTION Derrorr ApMen: Ad- 
craft Club speaker this week (Fri- 
day noon, Dec. 10, at Statler Hotel) 
is Ed C. Quinn, president of Chrys- 
ler division. 






Stamp of Approval— 

A “Best of industry” award is pre- 
sented to Chevrolet for its dealers’ 1954 
truck direct-mail program by the Direct 
Mail Advertising Assn. Reginald Clough 
(left), chairman of the judging committee, 
turns over the citation to Herman C. King 
(right), assistant national manager of 
Chevrolet's commercial car and truck sales 











Dealer 





Elno G. Grant and George May 
have dissolved their partnership in 
Grant Chevrolet Co. (Chevrolet- 
Cadillac), Fremont, Neb. The busi- 
ness will be continued by Grant 
under the same name. 


Hollingsworth Buys Interest 
In General Truck Co. 


R. B. Hollingsworth, former di- 
visional manager of Fruehauf 
Trailer Co., in Atlanta, Ga. has 
purchased an interest in General 


Auto Scrappage 
In Canada Hits 
7 Pct. Annually 


OTTAWA. — Canadians junked 
155,753 cars last year, a record 
number and almost twice the 81,268 
cars scrapped in 1952. In the pre- 
vious high year, 1950, a total of 
106,566 autos were junked. The 1946 
figure was only 8,189. 

Even though truck and commer- 
cial vehicle sales were down in 
1953, a total of 49,954 trucks and 
commercial vehicles were junked 
last year. The figure was 35,295 in 
1952, although the top year was 
1944 when the total was 62,302. 
Only 126 went into the scrap heap 
in 1947. 

The cars scrapped last year rep- 
resented 7 percent of the 2,296,435 
registered in Canada in 1952. Last 
year registrations reached a record 
2,513,754. 

Trucks and commercial vehicles 
junked last year represented more 
than 6 percent of the 787,071 regis- 
tered in Canada in 1952. These reg- 
istrations hit a new high of 843,182 
last year. 

Besides being an important 
source of used parts and acces- 
sories, these junked vehicles con- 
tributed largely to the supply of 
scrap iron and steel so vital to Can- 
adian industry. 


Doings 


Truck Co. (GMC), Charlotte, N. C., 
according to J. E. Singer, GMC 
truck southern regional manager. 
Hollingsworth has become an 
officer of the firm and partner of 
Gene Carney. 
* 


Mercury Names Simmons 


Max G. Simmons, owner of Sim- 
mons Motor Co., Springfield, Ore., 
has been appointed a Mercury 
dealer. He formerly was a Ford 
dealer under Kendall Motors, Eu- 
gene, Ore. Simmons has operated 
his Springfield dealership since 
1946. His father, L. E. Simmons, 
was a Ford dealer in Eugene from 
1919 until his death in 1941. 

* 7 * 


Hammond Motor Switches 


From Packard to DeSoto 


Frank Hammond Motor Sales, 
Inc., Detroit, has switched from 
Packard to DeSoto-Plymouth and 
has moved to Mount Clemens, 
Mich. 

Frank Hammond is owner of 
the firm, and Joseph Doyle, man- 
— o * * 


King to Aid Fund Drive 


Of Junior Republic 


Harry O. King, president of 
Range Motors, Inc., New York, will 
head the automobile division of the 
$411,732 campaign of Junior Repub- 
lic, according to Carl I. Wood, fund 
drive chairman. 

Junior Republic is a national 
nonsectarian, selfgoverning village 
of 125 teen-age boys and girls at 
Freeville, N. Y. An automotive 
repair service is one of the busi- 
ness enterprises operated by citi- 
zens of Junior Republic. 

* * i 


Chicago Chevrolet Dealers 


Elect Bryant President 

The Chicago Metropolitan Deal- 
ers Chevrolet Club has elected the 
following officers: 

President, H. R. Bryant, Nelson 





MODERN CARS DEMAND 
THIS NEW SERVICE! 


TEST ... DON’T GUESS! 
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Chevrolet, Inc.; vice-president, Wil- 
liam Hartigan, Hartigan Chevrolet, 
Inc., and secretary-treasurer, J. R. 
Kozel, Dunaway Chevrolet, Inc. 
Directors include these officers, 
plus the following: Ben Brady, 





Brady-Garrick Chevrolet Co.;| mm 


David Brigance, Brigance Chevro- 
let Co.; Frank Katzen, Clark-Maple 
Chevrolet; Joseph McInerney, Mc- 
Inerney Chevrolet Co.; E. 

Nickey Chevrolet Sales, Inc., and 
Frank H. Yarnall, Yarnall Chev- 
rolet, Inc. 

* * * 


Terner Sells to Glaser 
Elmer Glaser, formerly with Ohio 
Motors, Cleveland, has taken over 
Terner Ford Sales & Service, New 
London, O. The new firm is known 
as Elmer Glaser Ford Sales. Glaser 
is remodeling the building. 

* * * 
Venturino, Daly City, Calif., 
Takes Packard Franchise 

Peter Venturino is the new 
Packard dealer in Daly City, 
Calif. 

The Venturino organization, at 
5975 Mission S8t., will continue to 
carry GMC trucks. 

7 * * 


Washington State Assn. 
Adds Seven Members 


Seven new members have been 
added by the Washington State 
Automobile Dealers Assn., accord- 
ing to Mariager Fred K. Eells. 

They are Big Chief Pontiac, 
Kirkland; Elsner Motors (Oldsmo- 
bile), Enumclaw; Fitch Ford Sales, 
Shelton; Garton Motor Co. (Dodge- 
Plymouth), Chelan; Hull-Rodell 
Motors (DeSoto-Plymouth), Spo- 
kane; OK Chevrolet Service, 
Brewster, and Parker Buick Co., 

oses Lake. 

a * 


3 Studebaker Deals 
Opened in Indiana 


Three new dealerships in Indiana 
have been announced by Stude- 
baker. 

They are C & B Motor Sales, 
Rensselaer, operated by Wilson 
Clark and Vernon Berg; Dean Mo- 
tors, Inc., Kokomo, with Robert T. 
Dean as president, and Bill Phyne 
Motors, Greencastle, operated by 
William C. Phyne. 

* * 


Preussler Takes Hudson 


Preussler Motors, Rochester, 
Minn., has received a Hudson fran- 
chise. The new dealership is op- 
erated by William Preussler, who 
for the past 18 years has been 
associated in automobile sales and 
service in both Rutledge and Le- 
Roy, Minn. Preussler is remodeling 
and expanding the building. 


* * * 


Beach Changes Name 


Beach Mercury, Inc., Miami, has 
been changed to Wa-Co Lincoln- 
Mercury, Inc., according to Ross 
Stone, general manager. 

* * 7 


Studebaker Deals Opened 
In LaSalle, Clinton, Iil. 


New Studebaker dealerships have 
been opened in LaSalle and Clin- 
ton, Ill, 

Harry J. Comparon has opened 
Comparon Motor Sales in LaSalle, 
and Emil Myers has opened Emil 
Myers Motor Sales in Clinton. 


Strauss Heads Auto Section 


Of N. Y. Polio Campaign 


Leonard 8S. Strauss, president of 
Strauss Stores Corp., has accepted 
the chairmanship of the Automo- 
tive Accessories division of the 1955 
Greater New York Campaign of 
the National Foundation for Infan- 
tile Paralysis, according to Laur- 
ence S. Kennedy, general chairman. 

- x * 


Woods Opens on Coast 


With Chevrolet Deal 


Roy Woods has been appointed 
a Chevrolet dealer in Rialto, 


According to Woods, 5,000 per- 
sons visited his showroom dur- 
ing his three opening days. 

” * 


Hamblin Firm Taken Over 


By New England Motors 


New England Motors, Inc., Prov- 
idence, R. L, hag taken over the 
Dodge-Plymouth franchise former- 
ly held by W. P. Hamblin, Inc., and 
headed by Frank 8S. Shy. 

Saul Susman, treasurer of New 










Ford Selling Champs Celebrate— 
More than 1,750 guests assembled in Milwaukee Auditorium to celebrate the con. 


clusion of a “Ford Selling Champs” campaign among dealers in the Rockford (Ii) 
district. Hosts included R. P. Wood, district manager, and Art Krieger, general field 


manager. 





England Motors, formerly was gen- 
eral manager of Walter Winters, 
Inc. (Dodge-Plymouth), Pawtucket, 
R. I. 


* * * 


Business as Usual 
Road Repairs Spur Dealers 
To Harder Work 


Because of road construction 
since April, six dealers on Liberty 
Ave., Pittsburgh, have had to use 
the telephone in coaxing custom- 
ers to take a 1%-mile detour. 


Some dealers had to cover the 
roadway so customers could drive 
in and out over construction holes 
in the road. 

Dealers severely handicapped 
have been Charles W. Rohrich Co. 
(Cadillac); Downtown Motors of 
Pittsburgh, Inc. (Pontiac); Powers 
Motors Sales, Inc. (Lincoln-Mer- 
cury); A D Motor Co. (Stude- 
baker); Miller Chevrolet Co., and 
Massey Buick Co. 

+ + ~ 


Schaefer Drops Hudson, 


Switches to Dodge 


Gil Schaefer Distributor, Inc., 
Grand Rapids, Mich., a Hudson 
firm since 1941, has discontinued 
its franchise as Hudson’s west 
Michigan distributor and ac- 
, a the franchise for Dodge- 

Grand Rapids had been with- 
out a Dodge-Plymouth dealership 
since Bissell-Sears, Inc., closed 
last spring. 

Marion D. Marsh, general man- 
ager of Schaefer’s auto division, 
will continue as manager of the 
new dealership. 


Plymouth Dealers Form 


Group in Columbus, O. 

Plymouth dealers of Columbus, 
O., have formed the Columbus 
Plymouth Dealers Assn. 

Elected as officers were Harold 
Wood, of Wood-Nesbitt Co., presi- 
dent; A. J. Merrick, of Merrick- 
Miller, Inc., vice-president, and 
Jack Sarver, of Earl Sarver, Inc., 
secretary-treasurer. 

* a * 


McKenzie Mercury Co. 


Opened in Weirton, W. Va. 

Robert P. McKenzie, former 
Studebaker dealer in Toronto, O., 
is the new Mercury dealer in Weir- 
ton, W. Va. The firm is known as 
McKenzie Mercury Co. 

McKenzie’s father, F. T. McKen- 
zie, who formerly managed the 
Chevrolet and Dodge- Plymouth 
dealerships in Weirton, is associ- 
ated with the new company. 

+ * - 
Hafertepe Held Up 

Henry Hafertepe, president of 

Gateway Motor Co., St. Louis, 
was held up by two robbers when 
he parked his auto at his home. 
They took $140 in cash and a 
$1,500 check made out to the 
dealership. 


+ * * 


Peters Sells Chevrolet Deal 


In Lansing to Kouts 

Wolverine Chevrolet in Lansing 
has been purchased by W. H. 
Kouts, Saginaw, from T. H. Peters, 
who has ended more than a quar- 


ter of a century in the automobile 
business. 

Kouts began 27 years ago as a 
mechanic and climbed to general 
managership of Draper Chevrolet, 
which hag outlets in Saginaw and 
Port Huron, and Jackson, Mich. He 
will continue in an advisory capac- 
ity to Draper. 

+ 


Jacobs Salutes Teams 


Of Altoona Schools 

Jacobs Motor Co., Altoona, Pa., 
joined with other Altoona mer- 
chants in saluting the football 
teams of Altoona High School 
and Altoona Catholic High. 

The firms sponsored a two- 
page newspaper ad which fea- 
tured schedules of both teams. 


* * * 


Keilman Buys Out Nelson 


In Connersville Deal 


Roy E. Nelson, who has been ap- 
pointed postmaster of Connersville, 
Ind., has sold his interest in Me- 
Graw Nelson, Inc. (Nash), in Con- 


(Continued on Page 55, Col. 1) 





@ Custom-moulded of high im- 
pact plastic (%4” thick) to fit 
all groups of batterie 
Gand 12volth |. 

© Corrosion-proof—resists acids! 

@ Holds battery snug — can't 


rattle! 
@ Prevents shorts and grounds 
—can’t burn 

@ Unaffected by extreme cold, 

heat, oil, water or grease! 

@ Lasts the life of the car! 
KANT-KER-RODE HOLD DOWNS 
1S THE HOTTEST DEAL EVER! 





Write for literature and 
name of Jobber nearest you. 


VAN BRODE MILLING CO., INC. 
CLINTON, MASS. 
VAN BRODE KANT-KER-RODE 
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Doings 


(Continued from Page 54) 


nersville, to Richard E. Keilman. 
The other member of the firm is 
Harold McGraw. The name of the 
dealership will not be changed. 


* * * 


Myrick Buys Out Bogue, 
Gets Outlet in Dallas 
G. C. Myrick, Studebaker 
~dealer in Galveston, Texz., for 10 
3, has purchased the Stude- 
r facilities of Harry Bogue 
Motors in Dallas and is now op- 
erating the outlet under the 
name of Myrick Motors, Inc. 
Harry Bogue, who had been 
a Studebaker dealer in Dallas for 
12 years, will devote his time to 
operating his ranch in central 
Texas. Myrick will not continue 
as a Galveston dealer perma- 
nently. enna 


Cosart Joins Father 
Lee Cosart, president of Lee Co- 
gart Motor Co. (Dodge-Plymouth), 
Portland, Ore., has announced that 
his son, Lee Donovan Cosart jr. has 
become a partner in fhe firm. 


Hannah Leaves Bond Firm, 


Graham Quits Dealership 

Wood Hannah sr., president. of 
Hannah-Graham, Inc. (Dodge- 
Plymouth), Louisville, Ky., has re- 
signed as executive vice-president 
and director of Bankers Bond Co., 
and Thomas Graham, president of 
Bankers Bond, has resigned as 
vice-president and director of the 
dealership. 

Hannah-Graham last month paid 
about $500,000 for property at 
Fourth and Breckinridge. It will 
move there next month from its 
present location at 741 S. Third. 





| Legislation 


Two proposed state constitutional 
amendments to revise Kansas tax 
laws have been recommended for 
submission to the 1955 Legislature 
by the State Legislative Council. 

One would permit motor vehicles 
to be classified as a separate class 
of property for tax purposes. This 
would permit the collection of per- 
sonal property taxes on cars and 
trucks at the same tinie license tags 
are sold. } 

The other amendment would 
dliminate the $200 personal property 
tax exemption for family units and 
instead would exempt all household 
goods and personal effects from 
taxation. 


* + * 
Mandatory Liability Coverage 
Indorsed in Oklahoma 


Two legislative committees in Ok- 
have recommended changes 

in State legislation to require com- 
pulsory auto liability insurance and 
wen the so-called “loan shark” 


Oklahoma already has a financial 
Tesponsibility law, but it is not 
compulsory. The change recom- 
Mended provides that if a person 

to be without liability in- 
Sirance, he must post security to 
Prove he is financially responsible. 

The proposed small-loan act would 
limit interest and service charges 
to 10 percent per year. The present 
law puts the 10 percent limit only 
on the interest. 

s e 2 


N. Y. Business Out to Cut 


Compensation Plan Costs 


Associated Industries of New 
York State, Inc., announces that 23 
mess and trade groups have 
bined in a drive for legislative 
adoption of a 12-point program 
at reducing the cost of 
Workmen’s compensation insurance. 
Joseph R. Shaw, president of As- 
Mciated Industries, said that “de- 
®ite encouraging reductions that 
e effective last July, compar- 

le cost studies show that the 
‘sts in New York are still three 


1% six times higher than in other 


“The proposals for cutting costs 


fo €mployers are “not intended to 


ve any injured worker of 
its to which he is lawfully en- 
” Shaw asserted. 


The firm’s name will be changed 
to Hannah Motors, Inc. 

Hannah, who has been with 
Bankers Bond 23 years, will con- 
tinue his interests in the firm’s 
underwriting and investment op- 
erations and as a consultant. Gra- 
ham will retain no financial inter- 
est in the dealership. 

* * 


12 Pa. Dealers Appointed 


For Foreign Sports Cars 


Twelve Pennsylvania dealers 
to handle the Triumph T.R.2 and 
Doretti sports cars have been 
named by South Eastern Motors, 
oo distributor at Hollywood, 


They are European Cars, Inc., 
Pittsburgh; Bilco Sports Car Co., 
Wexford; Weiser Motor Co., 
State College; Nick Ciliberti Mo- 
tors, Kutztown; Foreign Car Dis- 
tributors, Philadelphia; Foreign 
Car Sales, Lansdale; Keystone 
Garage of Warren, Pa., Inc., War- 


ren; Miller Motors, Pottsville; 
Speed Craft Enterprises, Exton; 
Sell Moter Co. Johnstown; 
Sports Cars, Inc. Bryn Mawr, 
and Autos, Trooper 
Route 2. 


* * 
Miggins Organized 
Two brothers, Thomas M. and 
James J. have organized 
a new Studebaker dealership, Mig- 
gins Bros., Inc., in Mt. Kisco, N. Y. 
* 


* * 


Edwards Marks 40th Year 


As Milwaukee Dodge Dealer 


F. J. Edwards, board chairman 
of Edwards Motor Co. (Dodge- 
Plymouth), Milwaukee, cele- 
brated his 40th anniversary as a 
Dodge dealer. 

Edwards originally started as 
a Kissel dealer in 1909 before 
switching to Dodge five years 
later. 5 

a * 


Pierce Seeks Father’s Seat 


In Montana Legislature 
George R. Pierce, who handles 
Kaiser-Willys in Billings, Mont., has 
announced his retirement from pol- 
itics after serving five terms in the 
State Legislature. 
His son, John, won nomination in 





More than Two Million 
Eaton Axles in Trucks Today! 


EATON 


f Y PRODUCTS: Sodium Cooled, Poppet, and Free Valves * Tappets 








A Frenchman, M. de Susini, in- 
troduced an auto in 1892 that 
used ether as a fuel. 





the primary for his father’s old 
seat. John is associated with the 
Pierce dealership. 


* * * 


Holbrook Sponsors News 


Holbrook Buick, Dearborn, Mich., 
is sponsoring a daily 15-minute 





AXLE DIVISION — 


MANUFACTURING 
CLEVELAND, OHIO 


* Hydraulic Valve Lifters ° 


55 
news broadcast on Radio Station 
WKMH, according to derry 
Phaneuf, general manager of Hol- 


brook. 
* * + 


Cincinnati, After 21 Years, 
To Get New Chevrolet Deal 

Roberts-Morris Chevrolet, Inc., 
5919 Hamilton Ave., Cincinnati, 
will be opened about Oct. 1 by 
R. E. Morris and A. J. Roberts. 

This will be the first new Chev- 
rolet dealership to be established 
in the Cincinnati area in 21 
years. Del Auto Sales, in which 
the two men were interested, will 
be dissolved. 


Dealer Basso Celebrates 


Three Anniversaries 

Domenich Basso, DeSoto-Plym- 
outh dealer in Los Angeles, has 
celebrated: 

The 40th anniversary of his ride 
to a world record of 142.8 miles 
per hour at Bonneville with Teddy 
Tetzlaff in the historic Blitzen 
Benz. 

The 47th anniversary of his ar- 
rival in the U. S. from Italy. 

The 45th anniversary of his entry 
into the auto business. 
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Bohrman has been ,in introducing the electric hora to 


elected president of Perfex Corp.,|the automotive industry. 


Milwaukee, to fill the vacancy left 


by the resignation of Carroll E. 3 Product Sales Managers 


Bohrman has been associated 
with Perfex since 1940 in various 
capacities, and last was general 
manager of the Radiator division. 

At the same time, Ernest H. 
Panthofer was named to succeed 
Bohrman, He formerly was assist- 
ant general manager of the Radia- 
tor division. 

* * 


Sparton’s Hutchinson Retires 


After 34 Years of Service 


E. W. Gentz, general manager of 
the Sparton Automotive division of 
Sparks - Withington Co., Jackson, 
Mich., has announced the retire- 
ment of E. T. H. Hutchinson, 
former sales manager of the Horn 
division and eastern division man- 


ager. 
Hutchinson joined the firm in 
1920, and was was among th the pioneers 


Appointed by Clark 

Appointment of three product 
sales managers and consolidation 
of regional sales territories have 
been announced by L. A. DePolis, 
general sales manager of the in- 
dustrial truck division of Clark 
Equipment Co., Battle Oreek, 
Mich. 

The new product sales man- 
agers are Glen R. Johnson jr., for 
gas trucks; Milton G. Peck for 
electric trucks, and M. B. Dickey 
for Ross carriers. 

Johnson formerly was assistant 
regional manager of the mid- 
western region. Peck previously 
had responsibility for sales of 
powered hand trucks. Dickey 
formerly helped develop and 
train sales personnel. 

The firm’s sales territories 
have been reduced from siz to 






AUTOMOTIVE NEWS, DECEMBER 6, 1954 


three. G. I. Ucker, formerly in 
charge of the east central region, 
is now sales .manager for the 
eastern region. Dan Stearns re- 
mains as nidwestern region sales 
manager, and J. I. Beicher re- 
tains the position of western re- 
gion sales manager. 

+ + * 


Migge, Heitgrass Shifted 
In Chevrolet Zones 


The interchange of two zone 
managers is announced by W. E. 
Fish, general sales manager of 
Chevrolet. 

P. ©. Migge has been made 
manager of the company’s 
Wichita zone while Harry E. 
Heitgrass becomes manager of 
the Omaha zone. Migge had been 
zone manager at Omaha since 
1950. Heitgrass had been zone 
manager at Wichita since last 
January when the new zone office 
was opened. Before that he was 
the Wichita branch manager 
more than three years. 

* . 


Timken Roller Bearing Ups 


Corbin to Traffic Manager 

A. M. Donze, production. vice- 
president of Timken Roller Bearing 
Co., Canton, O., has announced the 

















Toledo Old Timers Pick Officers— 


From left: D. Nelson Banham, president of Banham Oldsmobile, Inc., 
treasurer of the Toledo Council of Automobile Old Timers; Byron A. Fay, vice-president 
of Auto-Lite, president; John O. Munn, advisory editor of Automotive News, firs 
vice-president, and Carl F. Weissenberger, president of Carl F. Weissenberger Chey. 


rolet Co., second vice-president. 


new secretary. 





appointment of J. Frank Corbin as | special assignment in Timken’s per- 


traffic manager. 

Succeeding Corbin as assistant 
traffic manager is Roy French, 
former chief rate clerk. 

Transferred and promoted to a to a 
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HERE’S WHY: 


1. DRIVER SAFETY — Relaxed, ten- 
sion-free driving is safer driving. The 
Autronic-Eye ends worries about mis- 
judged dimming distance. It’s fully 
automatic . . . no button to push! You 
drive in new confidence . . . with head- 
lights on the right beam automatically. 


2. DRIVER COURTESY — You can’t 
forget to dim; the Autronic-Eye remem- 
bers for you. Courtesy is automatic! 


As oncoming cars approach, your head- 
lights switch to dim in time for a safe 
meeting—then headlights return to the 
bright beam when traffic clears. 


3. DRIVER CONVENIENCE — The 
Autronic-Eye eliminates one of driving’s 
most irksome jobs. You end that “push- 
push” on the dimmer switch ... and put 
headlight control in proved electronic 
hands that are completely automatic! 
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AUTOMATICALLY AT NIGHT 


; INDIANA 


sonnel department is Oscar T. W: 
ner, formerly chief clerk in the 
traffic department. 

Other traffic promotions include 
H. J. McKee to chief clerk, E, A 
Wilkinson to chief rate clerk, and 
C. W. Waltz to traffic rate clerk. 


GMAC Names Wesley 
General Motors oe ae Corp 
has appointed Charles C. Wesley a as 
Manager of its Monroe (La,) 
branch. He formerly was assistant 
branch manager in New Orleans, 
* * 2 


Mirror Bright Appoints 


|4 Sales Representatives 


| dena, 














Mirror Bright Polish Co., Paga- 
Calif. has appointed Paul 
| Blackett and Clyde Davis as sales 


| representatives in the Beach areas; 


| Reg Warren in Riverside, Orange 
and San Bernardino counties, and 
Roland Gibbs in the San Fernando 
Valley. 


*~ * x 
Webber Joins Nash 

Thomas Webber has been ap- 
pointed Nash district manager in 
Quebec Province, according to W. 
E. Barfoot, zone manager of Nash 
Motors of Canada, Ltd. Most re- 
cently Webber served as sales ex- 
ecutive of a Montreal auto distribu- 
torship. Previously he was district 
manager for Chrysler Corp. and 
branch manager for Canadian 

Acceptance Corp., Ltd. 

* + * 


Ormsby Succeeds Viles 


As Rubber Assn. President 


Retirement of A. L. Viles as 
president of the Rubber Manufac- 
turers Assn. and its active head 
for 36 years has been announced. 
Viles will continue to serve as 
general consultant. His retire- 
ment becomes effective Jan. 1, 
1955. 


joined the association in 1944 as 
chairman of the manufacturing 
committee. 


Comstock Succeeds Cosper 
As Mack District Chief 


L. D. Comstock, Atlanta, has been 
appointed district manager of Mack 
Motor Truck Corp., succeeding W. 
R. Cosper, who retired. 

Comstock formerly was sales 
manager of the sourthers division. 


Davis Joins MEWA 
Appointment of Charles H. Davis 
as special representative of Motor 
and Equipment Wholesalers Assn. 
is announced by B. W. Ruark, gen- 
eral manager of MEWA. He gained 
national recognition as the first 
executive officer of National Auto- 
motive Parts Assn. 

r * * 
Fraser Honored 


Harold M. Fraser, vice-president 
of International Lubricant Corp., 
New Orleans, has been awarded 
the National Lubricating Grease 
Institute’s award for distinguished 
achievement. 


Callahan and Aughinbaugh 
Shifted by International 

Two regional staff changes for 
International Harvester Co. have 
been announced by R. M. Buzard, 


truck sales manager. 


W. E. Callahan, formerly man- 
(Continued on Page 57, Col. 2) 
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Jeeps Hike Sales 


Cavaleades Demonstrate 
Unit’s Versatility 


TOLEDO.—In the first six areas 
visited by Jeep cavalcades, sales 
rose an average of 41.8 percent in 
the fcllowing month, according to 
g. A. Girard, general manager of 
Kaiser-Willys. 

Jeep cavalcades are now on the 
road as “traveling salesmen” in 
Latin America, Europe, California 
and New York, Girard said. Two 
more will start operating in the 
Midwest soon, he added. 

The cavalcades demonstrate how 
Jeeps can be used to fight fires, dig 
trenches, do field work, saw wood, 
dig post holes and generate power 
for welding or lighting, or act as a 
wrecker or ambulance. 


Wondering how new-car and truck pro- 
duction and sales are making out? AUTO- 
MOTIVE NEWS gives you the entire story 
every week throughout the year. 
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(Continued from Page 56) 


ager of the central truck sales re- 
gion, has been transferred in the 
same capacity to the eastern re- 
gion, T. E. Aughinbaugh, formerly 
assistant’ truck manager of the 
southern region, has been ap- 
pointed manager of the central 
region. 
* ae + 


Conveyor Manufacturers 


Elect Webb President 


Jervis C. Webb, president of 
Jervis B. Webb Co., Detroit, has 
been elected president of the Con- 
veyor Equipment Manufacturers 
Assn. R. C. Sollenberger was re- 
elected executive vice-president. 


Other officers are Fred 8. 
Wells, Stephens- Adamson Mfg. 


Rubatex goes into first place with automotive 


engineers because of its many economy factors, too. 


Most gasket requirements can be cut from sheet 


stocks in soft, medium or 


firm grades—no need of 


expense for special coating or molded-on skin — 
and Rubatex gaskets are found to be cheaper and 


more dimensionally accurate than molded 


parts. If you've never used 


Rubatex — why not give it a test? 


Write for our latest catalog, Dept. AN-12, 
Inc., Rubatex 


Great American justries, 
Division, Bedford, Virginia. 


ALSO MANUFACTURERS OF VINYL SHEETS 


Tee 


Your sales opportunities GROW 
with The Oregonian's growing circulation .. . 





For air that protects— 
use Rubatex 
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THE OREGONIAN LEADS THE 
2nd DAILY PAPER BY 22% 
TOTAL CIRCULATION* 


(Thai's a datly lead of 40,726) 


*ABC Publishers’ Sietements for 6 
months ending March 31, 1954 


++. end The Sunday Oregonian leads the 2nd Sunday paper by 81,286* 


the Oregonian 


229,132 Daily 


292,332 Sunday 
PORTLAND, oatcon 


Represented Nationally by Moioney, Regen & Schmitt, Inc. 
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Co., Aurora, Ill, vice-president ; 

BH. EH. Boberg, Standard Conveyor 
Co., North 8t. Paul, Minn., treas- 
urer, and R. B. Maas, Screw Con- 
veyor Corp., Hammond, Ind., sec- 
retary. 


* 


Beckerman Heads Sales 


For Weatherhead Unit 


Appointment of James S. Becker- 
man to the position of sales man- 
ager of Weatherhead Co.’s Automo- 
tive Distributor 
division is an- 
nounced by Gene 
P. Robers, divi- 
sion manager. 

Formerly east- 
ern zone manag- 
er of the division, 
Beckerman joined 
Weatherhead in 
1950 as New York 
‘. representative, He |B 

a had previously 
4.8, Beckerman been associated 
with Chase Brass and Copper Co. 
for five years as a salesman. 
+ * * 


Continental Names Director 


For New Products Division 


Lt. Gen. Doyle O. Hickey, USA 
(Ret.) has been named director of 
Continental Motors’ recently es- 
tablished New Products division, 
and H. J. Buttner its manager, 
President C. J. Reese has an- 
nounced. 

The division is located at 8647 | 
Lyndon Ave., Detroit. 


* * + 


Polk Transfers Gregory 
William Gregory, for six years a 


.| national list representative in the 


Chicago office of R. L. Polk & Co., 
direct mail division, has been trans- 
ferred to the Detroit national head- 
quarters as a member of the spe- 
cialized list and mailing services 
department. 


+ * * 


Giles Elected President 


Of Pa. Motor Federation 

John S. a former police 
commissioner of Reading, Pa., has 
been unanimously elected presi- 
dent of the Pennsylvania Motor 
Federation, which represents the 
57 American Automobile Assn. 
clubs in the State. 

He succeeds Andrew J. Sordoni, 
State secretary of commrece and 
an industrialist, who announced 
his resignation due to his election 
to the presidency of the AAA. 

* * x 
Femrite Appointed 
Merrill D. Femrite has been 
named manufacturing manager of 
Wentworth & Irwin, Portland, Ore., 
custom -body manufacturer and 
Oregon distributor of GMC trucks. 
Oo * * 


Lee Shifts Iringer, 


Gleckel and Perrine 


F. C. Iringer has been named 
manager of national account sales 
for Lee Tire & Rubber Co. 

Succeeding Iringer as New York 
branch manager is George Gleckel. 
William C. Perrine, former sales 
supervisor of the New York branch, 
replaces Gleckel as manager of the 
Floral Park (Long Island) branch. 

* * * 


| 
| 


Hyland General Manager 


Hughes Aircraft Appoints | 
| 


Howard Hughes has announced | 


the appointment of Lawrence A. 
Hyland as vice-president and gen- 
eral manager of Hughes Aircraft 
Co 


To accept his new post, Hyland 
resigned as engineering vice-presi- 
dent of Bendix Aviation Corp. He 
had been with Bendix since 1937. 

- * 7* 


Armstrong Named Rep 


C. James Armstrong has been ap- 
pointed sales representative of 
American Airlines in Detroit, ac- 
cording to Jack A. Tomkins, dis- 
trict sales manager. - 

* 


Lempco Products Designates 


Two Territory Managers 
Lempco Products, Inc., Cleveland, 

has appointed William R. Parker 

as district manager 'of the equip- 


ment division in Kansas, Oklahoma,|19 years as 


| northwestern Arkansas and west- 
ern Missouri. 

A. Leon Taylor has been named 
manager of the territory including 
Louisiana, Mississippi, northwest- 
ern Alabama and eastern Arkansas. 

* * s 


Gemmer Promotes Lilicy 


Peter Liliey has been appointed 
treasurer and assistant secretary 
of Gemmer Mfg. Co., according to 
Frederick M. Hammond, president. 
Lilicy joined Gemmer in Septem- 
ber, 1953, as controller. 

* 


Anderskow Joins Walker 

Robert Anderskow has joined the 
field sales organization of Walker 
Mfg. Co., Racine, Wis., as a repre- 
sentative on the company’s line of 
jacks, exhaust systems and oil fil- 
ters in the Portland, Ore., area. 

* * * 


Higgins Joins Associated 


John L. Higgins has assumed 
the sales post of Omaha district 
field manager for the Associated 
ae and Accessories division of 

F. Goodrich Co. Higgins served 
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tires-batteries-acces- 
sories director for K-T Oil Corp. 
prior to receiving his new appoint- 
ment. 

* o 


> 
Goodrich Names Perdriau 
P. W. Perdriau has been appoint- 
ed director of employe relations 
for B. F. Goodrich Co.’s Tire & 
Equipment division. Perdriau, who 
has been with B. F. Goodrich since 
1934, was superintendent of the 
Tire division prior to his recent 
appointment. 
- o * 
Chrysler Names Baldwin 
Jack B. Baldwin has been ap- 
pointed assistant defense contracts 
administrator for Chrysler Corp. 
Baldwin was administrator of de- 
fense contracts for the Chrysler 
Detroit Tank Plant prior to his 
latest appointment. 
a + e 


Timken Picks Frederick 
Richard L. Frederick has been 
appointed director of industrial re- 
lations for Timken Roller Bearing 


Co., according to A. M. Donze, pro- 
duction vice-president. 


FIGHT IS ON! 


SALESMANSHIP 


WILL WIN IN 1955 


EQUIP YOUR SALESMEN WITH NEW SALES 
AMMUNITION—NOT DISCOUNTS AND 
OVER-ALLOWANCES - 


THESE SIX MANUALS 


BY W. K. BRAASCH, DEAN OF 


AUTOMOTIVE SALES TRAINERS, SHOW HOW TO MEET 


COMPETITION WITH A PROFIT. BUY ALL SIX 
WE GUARANTEE YOUR SATISFACTION. 


Ne. 1—The Eight Automotive Success Fundementals. 


W. K. BRAASCH 


No. 5—The Technique of Used Car Salesmanship. 
Testing Your Seles Talk. 


TODAY! 


EACH 
POSTPAID 


SAVE $2.00! 
Order All Six for $10.00 


$2. 


No. 6—Developing and 
NATIONAL SALES TRAINERS 549 Washington Bivd., Chicago 6, Illinois 


West 


SERVICE STEEL 


MICHIGAN 


DETROIT, 
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Jack Rabbit Starts... with 


CA lh | Hotstart 





electric pre-heater 





8 Outstanding Features 

Gives quick, easy starts 

Reduces motor wear 

Prolongs battery life 

Four models — quickly 
installed 


Reduces fuel consumption 
Seves warm-up time 
Cuts costs of terminal 


for Gas & Diesel Engines 


Fast action now means dollars saved 
in your winter operating budget. 
KIM Hotstart installations lick win- 
ter grief; end sluggish motors, end 
service tie-ups and high repair bills. 
KIM pre-heater means quick starts, 
efficient engine operation, lower 
cold weather operating costs all the 


way around. 


For stationary or mobile 
engines — diesel or gos 


See any leading auto supplier. Or 
write for literature. 


KIM HOTSTART RARAC Ne co. 
West 917 Broadway, Spokane 1, W: 
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Salesense in Advertising 
Tested Ideas for Small Business 


ably parked in front of our televi- 
sion set not later than 7 o’clock, 
and often earlier when something 
extra special is on.” 

Events went off according to 
schedule. The family and I were 
seated before the TV screen 
promptly at 7. And everything was 
in apple-pie order—the table 
cleared, the dishes, pots and pans 
washed and put away, Anne relaxed 
and unflustered. 

I was not surprised because I 
had noted, earlier, that Anne had 
a streamlined kitchen. It was 
equipped with the costly appli- 
ance made by the man I met on 
the train, an automatic dishwash- 
er, and several other time and 
labor-saving devices, 

Later, when I complimented Anne 


to be holding up, but I can’t under- 


By James D. Woolf 
stand it.” 


Special Correspondent 
E other day, enroute from Chi- 
cago to New York, I ran into 
an acquaintance, an advertiser of a 
certain rather costly kitchen ap- 
pliance. 

He pointed to the thick forest 
of TV aerial conductors that 
cluttered the rooftops of the 
miles of apartment houses along 
the railroad’s right of way. 

“Every one of those things,” he 
said gloomily, “represents either a 
cash expenditure or a long-term 
indebtedness of $200 to $500, which 
is quite a chunk out of the average 
family paycheck. I don’t see how I 

can increase my sales volume, or 
even maintain it, against that kind 
of competition for the consumer’s 


* * * 


TV Speeds Dinner 

A COUPLE of days later an old 
friend invited me to his home 

for pot luck dinner. “We dine rath- 

er early,” he said, “because the 

youngsters —and, to be truthful, 

Anne also—insist on being comfort- 


Hertz Fights New Ky. Law 
Changing Rental-Car Rules 
LOUISVILLE. — Hertz Stations, 
Inc., supplier of rental cars, has 
filed suit in Federal Court, asking 
for invalidation of amendments 
adopted by the 1954 Kentucky Leg- 


islature, which would force rental- 
car firms to comply with common 


dollar.” : carrier regulations. on her modern equipment, she made 
“How are your current sales?” I The suit contends that the firm | this interesting comment: “Do you 
asked. does not engage in transporting | know, we’ve had most of these 


time-savers only a relatively short 


persons or property, nor does it 
time, and, believe it or not, I think 


“Well,” he admitted, rather 
furnish drivers or other personnel. 


grudgingly, I thought, “they seem 
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it all started with our purchase of 






this television set.” 


I told her of my train conversa- 


“I think that man is worrying 
needlessly,” she said. “Television 
has been in a way my introduction 
to an easier way of life. | 

“Dinner was never over before 8 
in the pre-television days, and usu- 
ally it was nine or after before, all 
tired out, I dragged myself out of 
the kitchen, which meant that what 
should have been the best part of 
the evening was all shot.” 

“So - - -?” I asked. 


* * * 


Little Schemes ... 


“S° I STARTED scheming little 
schemes for ending forever my 
role as a household drudge. Stan- 
ley agreed to my suggestions—and 
now you see all those wonderful 
humane contrivances out in the 
kitchen.” 

I have been giving quite a little 
thought to what Anne said. There 
is no doubt at all in my mind that 
television is partly responsible for 
a new way of life in the average 
American home. 

We are witnessing a massive 
emancipation of the American 
wife and mother from time-con- 








Like many other leading engine manufacturers, 


selects and distributes PERFECT CIRCLE 





>k chrome plated 


2 in1 chrome piston ring sets for authorized replacement service 


Perfect Circle 


THE STANDARD OF COMPARISON 





piston rings 











~a 


suming, exhausting toil—in every — 
income bracket. 


This emancipation has been ir 4 


spired and implemented and pro 
moted by the scientist, the tech 


cian, the inventor, the manufae-@ 


turer—and by advertising. 
“A new and better way of life” 


more hours for pleasure, for relax- | 


ation, for family fun, for outside | 


interests—is the dominant theme of | 


a great deal of today’s advertising, | 

Ease, if not time saving, is the 
new note in auto advertising that — 
is seizing the public’s interest—ay. © 
tomatically movable seats, auto. © 


matic gear shifting, windows that 





open and close at the touch of g 
— and effortless power steer. 
ng * + * 
Passion for Leisure 
vos growing American passion 
for leisure is, I suspect, one of 
the important reasons for our con. — 
tinuing prosperity. We want more 
and more time and labor savers to 
give us more and more leisure to 
enjoy the extra hours that haye 
been conferred upon us by the * 
hour week. 

It appears to be a fact that thes 
money the average family spends 
for television sets, 
and other such expensive enjoy. 3 
ments does not seem seriously to 
depress the market for automatic 

machines, electric dish- 
washers, modern cooking ranges, 
vacuum cleaners, 

units—anything that 
contributes to their new and bet- 
ter way of life. 

Nothing can hold back this vast 
American urge for more leisure and 
a new and better way of life. The 
motor car, as we all know, either 
directly or indirectly inspired the 
purchase of billions of dollars’ 
worth of non-automotive goods. 

I am for all the leisure any 
housewife can arrange for herself 
and ner family, provided the fam- 
ily, is industrious and self-support- 
ing. I am for it because “man can- 
not live by bread alone.” I am for 
it because I think it’s good for the 
American economy. 

I am for it because more leisure 
means more jobs. 


Jaguar Increases 
Horsepower, Cuts 


Prices on °55s 


NEW YORK.— Jaguar has un- 
veiled its more powerful 1955 
models with price cuts of $160 on 
convertibles and $80 on hardtops. 

Automatic transmission has been 
added as a $240 option in the 
sports-car line, and overdrive now 
is optional on all manual-gearshift 
models at $160. 

The new models have rack-and- 
pinion steering, greater roadability 
and increased seating and carrying 
space, according to Jaguar Cars 
North American Corp. 

Port of entry prices are: XK-140 
— Roadster with 190 horsepower, 
$3,450; Roadster M, as above with 
special crankshaft damper, wire 
wheels, twin exhausts, two fog 


lamps and windshield washers, | 


$3,595; Roadster MC, as above with 
210 horsepower, $3,745; coupe 

190 horsepower, $3,745; Coupe 
as above with Roadster M features, 
$3,940; Coupe MC with 0 horse- 
power, $4,090; convertible with 190 
horsepower, $3,795; Convertible M 
with Roadster M features, $3,940, 
and Convertible MC with 210 horse- 
power, $4,090. 

Mark VII M Sedan—1i90 horse- 
power, $4,255; with overdrive, $4,- 
415, and with automatic transmis- 
sion, $4,450. 

All prices include _heater-de- 
froster, revolution counter, turn 
indicators, telescopic steering 
wheel, backup _— spare-parts 


kit and hand tools 
> 


MG, Reduced in Price, 


Gets Increase of 8 H.P. 


NEW YORK. — The new two- 
seat MG-1500 features increased 
power at lower prices. 

The engine agian 68 horse- 
power, compared with 56 on other — 
MG models. It is seine at 
f.o.b. port of entry, including 
eral tax but not a $50 han 
charge. 

J. S. Inskip, Inc., 304 E. 


the MG distributor. 
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Provisions .. . 


54 Revenue Act 


Can Cut Dealer Tax 


DES MOINES. — An analysis of 
changes in the Revenue Act of 1954, 
as they apply to auto dealers, has 
peen prepared by Tom Roberts, le- 

counsel for the Iowa Automo- 
Dealers Assn. 


Roberts warned that before 


with the attorney or accountant 
who regularly prepares his Fed- 
eral income-tax return. 

Here are the highlights of Rob- 
erts’ analysis: 

The 1954 code provides that a 
net operating loss for taxable years 
ending after 1953 may be carried 
pack two years instead of one. Un- 
der this provision, a dealer who 
had a high profit year for 1952 and 
a low income year for 1953 can 
carry his loss for 1954 back to 1952 
and obtain a refund of 1952 taxes 

by him. 

The code further provides that, 
for the taxable years ending after 
1953, all taxpayers, in computing a 
net operating loss, are entitled to 
include losses from the sale of busi- 
ness assets. 

Dealers who are forced to sell 
out or liquidate their business 
after 1958 may have occasion to 
utilize this provision as the basis 
for a tax refund on a loss carry- 
back to a profitable prior year. 
law permits a taxpayer 
declining balance method 
ng depreciation. Under 

e 


Free 
ge 

ae ee 
Sf ° 


, twice the percentage 
under the straight - line 
will be deducted each year, 
e percentage will be applied 
unamortized balance rather 
the original cost. 

The use of this method permits 


General Tire Set 
To Reveal Motor 
Products Offer 


AKRON.—General Tire & Rubber 
Co. is pressing ahead its attempt 
to acquire Motor Products Corp., 
Detroit parts firm, in another move 
toward broad diversification. 

Exact details of the offer will be 
known this week when a registra- 
tion statement filed Nov. 18 by 
General with the Securities & Ex- 
change Commission becomes effec- 
tive. 


Fee 


E 
s 





In a letter, General President 
William O’Neill told MP sharehold- 
@s that under the proposal they 
would be able to exchange their 
#0 par value common stock for 
General 55 percent cumulative 
preference stock with par value of 
#100. No other details were given. 

General’s interests already in- 
dude rubber, plastics, vinyl for 
wpholstery, rockets, chemicals, 
tadio broadcasting, auto accesso- 
ties and others. 

MP produces garnish molding 
assemblies, ventilators, hardware, 
interior and exterior trim and 
instrument panels. It supplies these 
Products to most auto makers. It 
ilo has a Deepfreeze Appliance 
division. 


Speaker Booked 
For NADA Wives 


WASHINGTON. — Margaret 
Bourke-White, Life photographer 
td world reporter, will address 
of new-car retailers attend- 
NADA’s 38th convention, to be 
Jan. 29-Feb. 2. 

Famed for her photographic es- 
@ys on postwar Asia, gold and 
@amond mining in South Africa 
“id major European campaigns of 
World War II, Miss Bourke-White 
has completed hazardous assign- 
Mets in more than two-dozen 
@ntries. She will speak before 

A wives on Feb. 1 at Chicago’s 

Si Street Theater during a fashion 
Mow to be arranged by Marshall 

and Co. 


Wondering how new-car and truck pro- 
out? AUTO- 


and sales are making 
Beas ater gre Yu te oe 
us? week throughout the year. 


a taxpayer to write off about two- 
thirds of the cost of an asset in 
half of its useful life. Where long- 
lived assets are involved, the effect 
of the declining balance method of 
depreciation is not as beneficial to 
the taxpayer as it is where the as- 
a have a short estimated useful 

e. 

The following tests must be met 
before the declining balance meth- 
od of depreciation may be used: 

1, Only the original user of the 
property can qualify. 

2. Property must have a useful 





life of at least three years. 

3. Original use must have begun 
after Dec. 31, 1953. 

4. Property must have 
ot oe or acquired new after Dec. 


of a deceased employe and the 
amount so paid will be deductible 


Finally, the 1954 code permits an 
accrual-basig taxpayer to deduct, 
at the discretion of the commis- 
sioner, additions to a reserve for 
expenses. Under the old law this 
was not permitted except in case 
of depreciation and bad debts. 

Expenses must be estimated with 
reasonable accuracy, and the bal- 
ance in reserve at the close of each 
taxable year must be adjusted to 
reflect the estimated liability 
against outstanding guaranties. 





Top GM Executives Meet 
With 38 on Dealer Council 


DETROIT. — The General Mo- 
tors Dealer Council met here last 
week with 38 representative deal- 
ers holding discussions with top 
GM executives. 

Nineteen of the dealers repre- 
sented large U. 8S. cities and 19 
represented medium-size cities. 

The dealer council plan, insti- 
tuted by GM in 1934, has as its 
basic purpose the exchange and 
development of ideas on how bet- 
ter to serve customers. 

GM executives participating in 
the council sessions included: Har- 
low H. Curtice, president; Albert 
Bradley and L. C. Goad, executive 
vice-presidents; J. F. Gordon, vice- 
president and group executive in 
charge of body and assembly divi- 
sions; Charles A. Chayne, engineer- 
ing vice-president; William F. Huf- 
stader, distribution vice-president; 
James E. Goodman, general man- 
ager of Fisher Body division; 
Spencer D. Hopkins, director of the 
sales section; Myrle E. St. Aubin, 
director of the service section, and 
James L. Conlon, general manager 
of the B-O-P assembly division. 

Participating dealers were: 


son, Chicago, and A. E. Hoffman, 
Kansas City. 


Peter J. Houser, Queens Village, 
N. Y.; J. B. King sr., Milwaukee; 
L. B. Kline, Norfolk, Va.; Joseph B. 
Paul, Washington, D. C.; Mike Per- 
sia, New Orleans; R. L. Ricken- 
baugh, Denver; Clarence R. Schuy- 
ler, Newark, N. J.; A. R. Shuman, 
Lansdowne (Phila.), Pa.; A. P. Van 
Winkle, Dallas, and Sam White, 
Houston. 

Medium-city group—R. E. Ber- 


Old Timers Honor McKay— 


rell, Fargo, N. D.; J. H. Bryant sr., 
Vincennes, Ind.; Ray N. Clemens, 
Dubuque, Ia.; Clark Colburn, Sa- 
lina, Kans.; Carl E. Danner, Mar- 
ion, O.; Peter DeMidowitz, Bradley 
Beach, N. J.; R. S. Dingman, Lan- 
sing; E. B. Gamble, High Point, 
N. C.; Clyde L. Guy, Artesia, N. M., 
and Ben F. Hormel, McCook, Neb. 

A. J. Horner, Blytheville, Ark.; 
F. C. Kimball, San Luis Obispo, 
Calif.; Dixie McKinley, Lexington, 
Ky.; J. D. McKinnon, Elmira, N. Y.; 
O. B. Miley, Sheffield, Ala.; Harry 
T. Priest, Duluth, Minn.; Lloyd N. 
Smith, Cuero, Tex.; C. R. Sortor, 
New London, Conn, and W. H. 
Wagner, Yakima, Wash. 


Dodge Appoints 
Dallas Sales Chief 


DETROIT.—L. F. Desmond, 
Dodge general sales manager, last 
week announced 
the appointment 
of Dale Throck- 
morton as man- 
ager of the Dallas 
sales region. 

Business man- 
ager of the Oma- 
ha region since 
1953, Throckmor- 
ton replaces 

a G - orge 
D. Throckmorton WhO has been 
transferred to the 
distribution department of Dodge’s 
main office in Detroit. 
ate joined Dodge in 
1950. 


Map of the Outdoors 
LOS ANGELES. — A map show- 
ing the best routes to California’s 
316 recreation areas has been pub- 
lished by. the Automobile Club of 
Southern California. It is on sale 
at $1.50. 








A luncheon in honor of Secretary of the Interior Douglas McKay was given in 
New York’ by the officers and directors of Automobile Old Timers. Shown (seated 
from left) are George A. Martin, Greenwich, Conn., president of Town & Country 
Motors, Inc., and Truck Industries, Inc.; George Conrad Diehl, New York, past presi- 
dent; McKay; Frederick H. Elliott, executive vice-president; Alfred Reeves, advisory 
vice-president of the Automobile Manufacturers Assn.; A. A. Lally, president of the 
Metropolitan Council of AOT. Standing: Ray P, Diehl, Oklahoma City; Harry M. Wil- 
liams, New York; C. Ray Palmer, executive vice-president of the Brooklyn and Long 
Island Automobile Dealers Assn., and treasurer of AOT; A. W. Herrington, chairman 
of Marmon-Herrington Co., Inc., Indianapolis; Tom Frost, Ford and Mercury dealer of 


Warrenton, Va.; J. Conrad Johnson, president of Johnson Motor Sales, Dedham, 


Mass.; John Van Benschoten, treasurer of John Van Benschoten, Inc., Poughkeepsie, 


N. Y.; R. A. Harp, president of Auto Equipment & Service Co., Inc; Herbert W. Scott, 


president of the Holyoke Automobile Dealers Assn., and C. W. Kelsey, president of 


Rototiller, Inc., Troy, N. Y. 


59 
tember by a Minneapolis group 
connected with Northwest Auto 
Parts Co. It is now 


Federal to Start 


been Output of Heavy in Minnesota, but operates a plant 
. in Detroit bought from Federal 

Trucks in Feb. Land Co. 
The firm said it would specialize 


DETROIT. — An initial produc- in heavy equi t. 


Max Rappaport is president, and 
M. J. McCarty is executive vice- 
president. Rappaport’s brothers, 
James and Fred, are secretary and 
treasurer, respectively. 


scheduled by 
Truck Co. The firm 
expects to increase its output to 
200 units in a short time. 


Federal was acquired last Sep- 
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unbelievable. Its flexibility saves storage space 
year around. No other shelving gives so much valve for so little cost. 


“every unit is a unit within itself! 


Each individual unit is complete in itself . . 
on unit next to it. . any 





Béorroughs Borroughs 
heavy gauge 1 closed 
rolled shaped- uprights for 
post for open closed shelving 
shelving gives ae bolting . . 
extra strength, 1 piece to 
erection time. 
° © 





INSERT SHELF SUPPORT TILT SHELF INTO SUP- 
BRACKET . . no PORT BRACKET. . and 
with studs, bolts, nuts you're finished. Shelf is 
or washers. now ready for loading. 


send for Catalog 
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A Subsidiary of American Metal Products Company of Detroit 
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Home-Built Truck Due in °58 .. . 


India Plans Own Auto Industry 


By P. ©. Jain 
Special Correspondent 


DE India. — (UTPS) — India 
will manufacture its first com- 
plete vehicle in 1958 as a result of 
an agreement between Tata Loco- 
motive & Engineering Co., of India, 
and Daimler-Benz, A.G., of Ger- 
many. 

Tata (J.R.D.), a recipient of 
the International Management 
“Man of 1958” Award, is the big- 

gest Indian industrialist and his 
Tata firm at Jamshedpur (Bihar) 
is the biggest industrial enter- 
prise in India. 

The new enterprise will start with 
the manufacture of a diesel medium 
truck. Horsepower will be a max- 
imum of 108 and gross weight will 
range from 14,771 to 18,750 pounds. 

The truck will be marketed un- 
der the name of Tata-Mercedes- 
Benz. 


D-B to Buy Tata Stock 
ER the agreement, Messrs. 
Daimler-Benz will purchase 
$1,680,000 worth of shares of Tata 


value, 


The joint total capital expend- 










































capacity of the Tata plant. 


Ford Establishes 
Firm to Handle 
Sales in France 


ary. 


trucks and tractors manufactured 


land and Germany. 
Simultaneously, it was announced 
in Paris that Simca and Ford S.A.F. 


Ford manufacturing plant now will 


Simca, manufacturing the Ver- 
sailles, Trianon and Regence mod- 
els of the Vedette line. 

Richard Hanel has been elected 
president of Ford (France), Ford 
said. Hanel is a former member of 
the management group in the Ford 
division offices here and has been 
in France for two years as a meni- 






Comes in handy spray can with easy push 
button valve. 4 Oz size for glove com- 
portments — 12 O:. Service Station size. 


ZACO CHROME SPRAY 
and PRESTO SPRAY ENAMEL 






team at the Poissy plant. 



















WASHINGTON. — The trucking 
industry last week proposed that 
Congress solve an interstate trans- 
port tax conflict by asking states 
to repeal or amend burdensome 
third-structure taxes on out-of- 
state trucks. 


As a last resort, 


Canada Battery Sales 


OTTAWA.—Factory sales of elec- 
tric storage batteries and parts by 
principal Canadian producers in the 
first nine months-were valued at 
$16,358,736, an increase of 10 per- 
cent over the previous year, ac- 
cording to Canadian Government 
figures. 


White Side Walls 


Dealer's 
Price List 





the industry 


















Not a Paint 
100% Pure Rubber 


Guaranteed Not to Discolor 
“AS EASY AS PATCHING A TIRE” 


Seyco Products Corp. 
3299 K—Calvert - Dept. N 
Detroit 6, Michigan 
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29th & McKean Sts. 
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The only other company which 
has a program to manufacture 
diesel vehicles in India is Messrs. 
Ashok Motors, Ltd., who in collab- 
oration with Messrs. Leyland Mo- 
tors, of the United Kingdom, will 
manufacture by 1959 a truck whose 


DEARBORN. — Henry Ford II, 
president of Ford Motor Co., an- 
nounced last week that Ford has 
established a new French subsidi- 


The new company is Ford 
(France) S. A., a French corpora- 
tion with headquarters in Paris. It 
will handle sales in France and in 
French overseas territories of cars, 


by Ford plants in the U. S., Eng- 


of Poissy have merged. This former 


operate as the Poissy division of 


Large-Stock Titlist in Pan-American Race— 

Ray Crawford (left) won the large stock-car title in fifth Pan American Road Race | dianapolis 500-mile classic for 800 
in the large-stock class with a Lincoln Capri. With him is his co-pilot, Enrique Ingle- | points. He closed the season by win- 
sias. Crawford finished the race in 20 hours 40 minutes 19 seconds.—{INP photo.)! ning the final four events. 


percent of the total price. 


With the withdrawal of Messrs. 


iture envisaged in first stage |General Motors and Ford, India 
is ae: $6,300,000, ae the new | has now no pure-assembly plant. 
company will draw heavily on There are four companies dealing 


ting facili pare in automobiles and all of them 
— ies and the # manufacture at least some of the 


parts. ioe 
‘Made in India’ 


* 
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Locomotive & Engineering at par | indigenous content will be about 53 


MESSES. Hindustan Motors, a 
Birla enterprise, already claim 
that their Hindustan 14 has an in- 
digenous content of 65 percent of 
the value and that by 1957 they 


will import only 50 


t of the 


percen 
components by value for their Stu- 


debaker cars. 
Similarly, Messrs. Premier Au- 
and Messrs. 


Standard Motor Products of In- 
dia, Ltd., will reduce the im- 
ported components by 1957 to 50 
percent or less of the value. 
India is now producing almost 
every type of vehicle except the 
Jeep, and the Indian Government 
is now freely licensing import of 
Jeeps, though in completely 
knocked-down packs. 
> . * 


Production vs. Sales 


NDIA has launched an auto 

manufacturing program whose 
total capacity is 84,000 vehicles a 
year, while the demand is only for 
25,000 vehicles. 

The auto companies are not 
paying enough attention to the 
distribution and publicity side 
and Indians do not have con- 
fidence in machinery manufac- 
tured in their own country. Al- 
ready, one company, the Automo- 
bile Products of India, has wound 


up. 
Beside the high prices of cars, 
the taxation of road transport is 


ber of the American executive|vexatiously high, when the roads 


are awfully bad. 


Truckers Look to U. S. 
In State Tax Dispute 


said, states imposing third- 
structure taxes in addition to 
license fees and fuel taxes on 
“foreign” trucks could be denied 
all Federal highway aid funds as 
the penalty for obstructing inter- 
state commerce. 

“Senseless conflicts among the 
various states which are reminis- 
cent of the border warfare between 
the original colonies before the 
adoption of the constitution” have 
been generated by taxation such 
as Ohio’s axle-mile tax which be- 
came effective October 1, 1953, the 
Committee was told by American 
Trucking Associations, Inc. and 
the Midwest Conference on Truck 
Reciprocity. 




































Tommy Drisdale (left) drove to victory 


Dodge Wins Light-Car Event in Mexico— 









in a Dodge hardtop in the light stock-cay 


class of the Pan-American Road Race in Mexico. His co-pilot was Walt Krause. 
finished the 1,908-mile course in 22 hours 35 minutes 53 seconds.—{INP photo.) 





OME. — (UTPS) — Auto produc- 

tion in Italy in the first half 
increased 27.7 percent over last 
year and exports were up 18.7 per- 
cent, according to the Association 
of the Italian Automobile Manu- 
facturers. 

The average monthly output 
reached 17,000 units in the first 
half, compared with 13,500 in 1953. 

The association forecast that 
should the first-half production rate 
be maintained for the rest of the 
year, total output for the full year 
would be about 200,000 vehicles. 

Production in the first half of 
1954 broke down as follows: Jan- 
uary, 16,252 units; February, 16,711; 
March, 18,517; April, 17,586; May, 
17,858, and June, 17,284. 

* 


* * 


Cars Lead Totals 


THE total of 104,208 vehicles 

produced in the first half, 87,622 

were cars, 12,509 were trucks, 2,995 
were vans and 1,082 were buses. 

A yesr ago, first-half produc- 
tion totaled 81,363. Some 665,350 
were cars, 10,095 were trucks, 
4,888 were vans and 1,230 were 
buses. 

During the first half of 1954, a 
total of 19,710 units were sold 
abroad, compared with 16,597 ex- 
ported units in the same period of 
last year. 

Leading importers of Italian 
vehicles in the first half were: 
Sweden, 2,634; Switzerland, the 
identical number; Germany, 2,071; 
Austria, 1,549; Belgium, 1,298; The 
Netherlands, 937; Denmark, 774; 
Argentina, 606; A 444; 
South Africa, 440; Portugal, 436; 
Morocco, 429, and Brazil, 403. 

* * * 


Fiat Eyes South Africa 

yur is considering the estab- 
lishment of an assembly plant in 

South Africa and in Australia. Fiat 

now has such a plant under con- 

struction in India. 


Alfa Romeo is negotiating the 


Bryan Establishes 
Racing Record 


WASHINGTON — Jimmy Bryan, 
of Phoenix, Ariz., set an American 
Automobile Assn. championship 
racing record in winning the 1954 
national driving title with 2,630 
points—more than’any driver has 
earned in a single year since 1926, 
when Harry Hartz raced to 2,954 
points. 

Bryan eclipsed the modern rac- 
ing record of 2,556 points, estab- 
lished by Tony Bettenhausen in 
1951, by winning five 100-mile 
championship events and placing 
third in three other title races. 


Bryan finished second in the In- 





Auto News from Italy 


Production in First Half Increases 27.7 Pct.; 
Export Trade Up 18.7 Pct. 


construction of assembly plants 
in Brazil and Venezuela. 

The Italian Government is nego- 
tiating orders for trucks from the 
Persian and Pakistan govern- 
ments, and orders for buses from 
Chile and Uruguay. 

The 1955 Turin International Au- 
tomobile Show has confirmed that 
Russian and Czechoslovakian autos 
will be on display. 

Alfa Romeo will display a diesel- 
powered utility two-seater at Turin 
and Fiat will have a utility four- 
seater. 


ADVERTISEMENT 





A REAL OVERHAUL 


FLORIDA STYLE! 

Vacation at the Panoram 
wy for pleasure. Gay, 
“. informal gather- 
ings in lounge and patio. Retread 
tanning in our salt-water pool. 9-hole 
Putting course. 
Sail in our cruiser for finest fishing or 
sightseeing along inland waterways. 
Swim in the sparkling . ¢ 


Atlantic just 2 . - 
blocks away. 








Every feature geared 














Elevator services 1 and 2 bedroom 
apartments. Hotel rooms. Heated. Write 
to over-havled ex-auto dealer for 
brochure and rates. 


Mr. and Mrs. Paul J. Schneider, 
Owner-M 







539 Birch Road, Fort Lauderdale, Fla. 











Like Barbed Wire 


No paper covers Central Florida's quaf- 
ter-million people like the Orlando papers. 


The Reason: No other paper, Tamps, 
Miami or Jacksonville, can give them the 
space we do. We have all sorts of editions 
for all areas of Central Florida. 


it is just mechanically impossible for 
these far-flung cities like Miami, Jackson- 


ville and Tampa to do this kind of @. 


specialized job that we do. 


We keep Central Florida's readers pro 
tected with our service like a barbed 
wire keeps our cattle on the range. 


Orlando Sentinel-Star 


Orlando, Florida 
Nat. Rep. Burke, Kuipers & Mahoney 
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‘MEXICO CITY. — Any person, 
or company which desires 
‘tmport autos or buses from the 






from the Ministry of National 
omy, Secretary Gilberto Loyo 


The ruling, which applies to “all 
gnown” makes of cars and buses, 
is intended to curb the spending of 

money for such imports and to en- 


, gourage the assembly of these ve- 


hicles in Mexico. 
Business organizations have com- 
ed that importing automo- 
biles, particularly the expensive 
kind, last year was a prime factor 
in Mexico’s unfavorable foreign 
trade balance. They indicated that 
importing luxury items helped to 


AMC Tells Story 
Of Its Life in 
Touring Display 


DETROIT. — The birth, growth 
and future plans of American 
Motors Corp. is told in a huge 
exhibit which will be previewed 
here tomorrow (Dec. 7) by AMC 
stockholders. The first preview was 
held in Chicago last Thursday and 
the last is slated for next Monday 
in New York. 

The 8,000-square-foot exhibit then 
wil be shown in major cities 
throughout the country. 

“The vast scope of American 
Motors and subsidiary companies, 
with 44 manufacturing plants 
throughout the world, is told with 
1955 products and visual displays,” 
said AMC President George Rom- 





ney. 

The exhibit brings together for 
the first time the diversified range 
of AMC products, including Nash 
and Hudson automobiles, and Kel- 
vinator, Leonard and ABC appli- 
ances and commercial refrigeration 
equipment. 

At last week’s Chicago preview, 
Romney said sales of AMC's prod- 
ucts in both the auto and appliance 
fields are up sharply over a year 
ago. 

Nash and Hudson Rambler sales 
to dealers now are on a “sold-out” 
basis through January, despite 
three increases over original pro- 
duction schedules, Romney said. 

“We have just completed dealer 
Meetings across the country,” Rom- 
ney said, “and it is now clear that 
our immediate problem is the 
buildup of production, rather than 
sales. 


“We have slashed our December 
shutdown time for new-model 
changeover on our larger cars from 
the original three weeks to 10 


working days to boost our produc- 
tion to a maximum.” 

On the appliance front, Romney 
said Kelvinator and Leonard sales 
in November were 40 percent above 
the like 1953 month. 


Stirs Up Discussion 





devaluate the peso to the new 
peacetime low of eight cents last 
April 19. 


* * 


Distributors Opposed 


vos ruling on imports will be 
the featured discussion topic at 
the forthcoming convention of the 


2 Firms Allowed 
$141,000 Claims 
On Ward Estate 


DENVER.—U. 8S. Bankruptcy 
Referee Benjamin C. Hilliard jr. 
last week allowed a claim 
the estate of Fred Ward, bankrupt 
former Hudson distributor, for more 
than $130,000 from an Hastern cor- 
poration. 

Hilliard allowed another claim, 
for almost $11,000, from a Denver 
auto sales firm. 

Ward was not brought to Denver 
for any of the claims hearings 
is in the Canon City Penitentiary, 
serving a term for fraud arising out 
of the $3 million collapse of his car 
empire. 

The largest claim, $130,358.56, by 
Associated Discount Corp., of South 
Bend, was not contested by estate 
attorneys. The claim involved cars 
—sold by Ward and financed by 
the Indiana firm—which allegedly 
turned up missing. 

Mountain Motors, Inc., of Den- 
ver, won recognition for its claim 
of $10,892.17 despite opposition by 
the estate. The corporation claimed 
it paid the sum to Ward on his 
promise to hand over five new Hud- 
sons for the price of four. Ward 
never delivered, corporation law- 
yers told Hilliard, and he paid the 
sum back with a bogus check. 


. He| G 


quota on buses and cars to cover 
Mexican needs. 

Until quotas are made adequate, 
the association says, importing is 
imperative and, because of that, 
importing should be possible with- 
out permits. 


4,000 Buses in Service 


are now 4,000 interurban 

buses in regular service in Mex- 
ico, 20 percent more than there 
were 10 years ago, according to the 
Ministry of Communications and 
Public Works. 


The buses serve all towns and 
most of the villages with either 
first or second-class accommoda- 


The Government and the bus op- 
erators are trying to exclude im- 
ports by assembling buses in 
Mexico. 

o . = 


Oil Imports Near End 


Am money saving on im- 

ports of lubricants is forecast 

by Pemex, the official oil company, 

with the opening soon of the 2,500- 

barrel-daily plant at Salamanca, 
uanajuato. 


Pemex expects this plant to 
cover practically all of Mexico’s 
lubricant needs. 


It plans to hike the plant’s daily 
production 4,000 barrels. Up to now, 
Pemex’s daily production at two 
plants has been only 550 barrels. 

* 


Stierle Heads Auto Group 


DMUNDO, STIERLE has been 

elected president of the Mexi- 
can Automobile Assn. Stierle also 
is director general of the Pan 
American Road Race. 

Other officers of the association 
are: First vice-president, Roberto 
Ugarte; second vice-president, Gus- 
tavo L. Trevino; treasurer, Arman- 
do Herrerias, and secretary, Dalmu 


New Orleans Buyers 
Avid— but Choosy 


By Gordon Hebert 
Staff Correspondent 

NEW ORLEANS.—Never before 
have local dealers staged so much 
fanfare in introducing new models 
as they did this year. Enthusiasm 
among dealers was at the nth de- 
gree and they went all out to pre- 
sent the new merchandise. 

The only disappointing factor to 
the showing was the small number 
of actual deliveries made by the 
majority of dealers. Those dealer- 
ships not making deliveries con- 
tended they didn’t have the color 
combinations or models wanted by 
the customer. 

As a matter of fact a few deal- 
ers failed to receive complete 
shipments of show cars and some 
Were expecting to receive addi- 
tional cars beyond their initial 
shipment. Two dealers in the- 
low-price field were still waiting 
for two-doors in their particular 
makes. 


On the whole, however, dealers 
| were enthusiastic about the new 





Business ‘Down Under’ at Record High— 
Broadway Motors, Lid., used-car dealership in Sydney, Australia, reports that busi- 


ness there 


“has been at an all-time high in the used-car business, and we are 


enjoying ct the moment record sales." Shown is the firm’s new building. The lot 
Gccommodates 40 cars. At night, lighting is provided by eight 30-feet poles. 


models and were well pleased with 
the way they have been accepted 
by the public. 

Every dealer without exception 
had floral decorations in his show- 
rooms for announcement and many 
brightened the occasion with col- 
ored entrance canopies to the 
buildings. 

Added attractions ranged from a 
nationally-famous jazz band in a 
showroom and door prizes to the 
formal opening of a new million- 
dollar establishment. 

One dealer in the low to high- 
price field had a competitive car 
in the low-price line on display 
along with his new models for 
the sake of comparison. 

The dealers were well awarded 
for their efforts because large 
crowds turned out to view the new 
models. Some dealers voiced the 
opinion that it was the greatest 
flow of showroom traffic since the 
reap ce of new cars follow- 
ing World War II. 

No dealers complained about 
cleaning out the °64 model run. 
Only a couple had a few '54s in 
stock when the ‘’55s were intro- 
duced. 


Ex-Sales Aide in St. Paul 
Guilty of Tax Fraud 


ST. PAUL. — Herbert V. Im- 
holte, Lakeland, Minn., former 
sales manager for Hayden Mo- 
tors Sales, Inc. (Ford), St. Paul, 
was convicted last week on a 
Federal income tax fraud charge. 

Imholte was found guilty of 
aiding and abetting his former 
employer, David H. Hayden, in 
falsifying the company’s records 
on which the firm’s 1947 income 
taxes were based. 

Hayden pleaded guilty to a 

charge and was fined 
$10,000. 















































Laurels for Studebaker Salesmen— 





Paul G. Hoffman (center), board chairman of Corp., congratu- 
tatss. four waters saheanan agen abr ebnlnanayae tex Geeeaana Meee a. 
From left are E. O. Moon, Culver City, Calif.; Milt Hatch, Las Vegas, Nev.; Hoffman 
Toby Rowe, R. R. Dexter, both of Las Vegas. 


John Bouvier, 83, 
Conn. Pioneer 


WINDSOR, Conn.—John A. Bou-| year, Palmer st 


vier, 83, one of the first auto dealers 
in Connecticut, died Nov. 23. 
Starting out in the auto business 
in 1912, Mr. Bouvier handled such 
makes as Jordan, Mitchell, Chal- 


mers, National and Chevrolet. In| he 


1922 he formed, in conjunction with 

Henry Loomis, a Ford dealership, 

Windsor Garage, Inc. 
+ * 


Arthur Couri, 57, 
Maine Leader 

PORTLAND, Me—Arthur N. 
Couri, 57, president of Couri Motor 
Co. (Pontiac), died Nov. 23. 

Mr. Couri was a director of 
NADA, a member of the General 
Motors Dealers Council, a past pres- 
ident of the Portland Automobile 
Dealers Assn. and a director of the 
Maine Automobile Assn. 


Earl Schott Dies 


After Heart Attack 
CINCINNATI. —A_ controversial 
figure in Cincinnati auto marketing 
circles, Earl A. Schott, 45, died last 
week in Bowling Green, O. Schott 
suffered a heart attack while hunt- 
ing near Bowling Green two weeks 


ago. 

A used-car operator, he had fre- 
quently stirred up more conserva- 
tive dealers in Cincinnati with his 
merchandising tactics, which in- 
cluded the sale at advertised dis- 
counts of new cars from his used- 
car lot. His brother, Walter E., is 
an outstanding industrial figure in 
Cincinnati, who pioneered several 


auto sales practices when he was a 


new-car dealer years ago. 


George r. Mallett 
ESKRIDGE, 


Maliett, 
39, owner and uaiaer of cseniate Motor 
Co. (Ford), died Nov. 22 at his home. He 
suffered a stroke at his —— and 


died three hours later. He started the Ford 
dealership here in 1947. 
= * ~ 
o. 
INDIANAPOLIS.—Hartzell O. Perry, 72, 


& Marmon Co., Stutz Motor Car Co. and 
National Meter’ ‘ 


Thomas & Richardson Jr. 
AUBURN, N. Y.—Thomas 8S. Richardson 
jr., 45, manager of .s 
Inc. (Ford), aye. 


Whitney A. Harb 

CAMDEN, Ark.—Whitney A. Harb, 61, 

owner of a Buick dealership here, died 

Nov. 24 at a Camden hospital following < 
heart attack. He was a Ford 


H. Leonard, 
, died Nov. 21. 


North Little Rock for several years Stok 
before that, a dealer in Pocahontas, Ark. 
He was a native. of Corel, Ark. 

H. Winfield 


SYRACUSE, N. 
86, former r president of Brown-Lipe-Chapin, 
died Nov. 18. His firm developed an en- 
closed differential gear which was widely 
used in auto a. 


Y.—H. Winfield Chapin, 


P. Toomey 
FENTON, Mich.—George P. Toomey, 76. 
former carriage maker and auto dealer 
here, died Nov. 26. At one time he was an 
executive of tert aetew ane Co, in Flint. 


Joo ii 
ADA, Okla.—Joe Bunch, used-car dealer 
here, died Nov. 25 in Mercy Hospital, Okla- 
homa City. He — ba * 


John 8S. Harrington Sr. 

HARTFORD, Conn. — John Speirs Har- 
rington sr., 74, died Nov. 26 at his home 
in West Hartford. He was chairman of the 
board of Harrington-Palmer Co., Chrvsler- 
Plymouth distributor for Hartford, Tolland. 
Windham, Middlesex and Litchfield coun- 
ties and Meriden, Mr. Harrington founded 
Harrington Hudson Co., a dealership, in 


Springfield, Mass., in 1911 and moved the 
in 1915. In 1941 he and 
founded 


39, a ensitee here, was killed Nov. 
24 w nen his car overturned near 


* * * 


Miwesd OC. Froteiem 
AUGUSTA, Ga.—Edward C. 
52, former Augusta auto dealer, died Nov. 
19 at his home in Columbus, Ga., after an 
extended fliness. 


D. Hill 
Ga. Henry D. 
28. Until his health 
prominent 


WASHINGTON, 
58, died Nov. 


Fe 


several years ago, he had been 
in the auto business here. 





Rod Analysis— 


The piston and rod of Reo's new V-8 
Gold Comet engine undergo strain-gauge 
tests in a giant “tuning fork,” simulating 
engine-gas pressure forces. 

2 


Reo Subjects Rod 
Of New E 
To Grueling Test 


LANSING.—Elaborate tests pre- 
ceded introduction of Reo Motors’ 
new V-8 Gold Comet truck engine, 
according to the company. 

The newly designed connecting 
rod was submitted for examination 
to Weber Instrument Co., Detroit. 

The rod was first put to a tension 
load under a hydraulic ram, with 
the load being applied in incre- 
ments until cracks appeared in the 
brittle stress-coat lacquer indicat- 
ing the highest point of stress. 

These points were marked, and 
the rod was cleaned and coated 
again and then tested with com- 
pression loads. It was loaded to 
nearly twice the calculated engine 
load and reportedly stood the test 
without one crack in the stress- 
coating. 

It is claimed the tests proved 
that the rod could be expected to 
serve reliably during the life of the 
engine with a minimum of bearing 
wear. 





* 








Me na a I rs ie ren 





62 AUTOMOTIVE NEWS, DECEMBER 6, 1954 


hauf, president of Fruchauf, and 
Alfons Landa, a Fruehauf direc- 
tor. 

Under a plan which gave stock- 
holders a first and second choice 
of stock, owners of 277,000 shares 
picked Fruehauf as their first 
choice. 








D&C Stockholders Vote 
For Partial Liquidation 
DETROIT—The substantial 


Science Stirs Competition 


Brookings Chief Says New Products, Methods 


Keep Industries at Fever Pitch 
By Bob Sheldon 
Associate Editor 
DETROIT.—The laboratory, with 
its growing importance in the in- 
dustrial structure, is adding fuel to 
the fires of competition, in the 


opinion of Robert D. Calkins, pres- 
ident of the Brookings Institution. 


Calkins, addressing the Eco- 
nomic Club of Detroit, declared 





line companies to diversify their 
product lines. Industry is readjust- 
ing, he said, to meet a state of 
affairs in which the character of 
competition is in flux. 

As an example of a business 
which today faces a new kind of 
competition resulting from the wid- 
er choice of goods and activities 
biding for the consumer's dollar, 
Calkins cited the auto industry. 

Not only must the automobile 
compete with other forms of 
transportation, he said, but it 
must compete with a desire for 
new homes, refrigerators, televi- 
sion and children. 

Calkins could foresee no end to 
this “free-for-all contest.” He said 
management must be conditioned to 
cope with an era in which a com- 
pany in effect must compete with 
itself by seeking constant product 
improvement—an era in which the 








Another Macton First! 


Moreover, he said, the rivalry en- 
gendered by technological advances 
has helped promote mergers among 
competitors and has prompted old- 


Watson Appointed 
Willys Sales Head 


TOLEDO. — The appointment of 
Charles A. Watson as general sales 
manager of Willys Motors, Inc., 
was announced 
last week by 
Hickman Price 
jr. sales vice- 
president. 

Watson, who 
has been sales 
vice - president of 
Willys - Overland 
Export Corp., will 
continue as an 
officer of the ex- 
port subsidiary. 

Watson has 
been engaged in automotive sales 
since 1940 with Hudson and Kaiser- 
Frazer Export Corp. 

He joined the Willys export sub- 
sidiary a year ago and has special- 
ized in developing sales techniques 
for overseas marketing of the Jeep 
and other Kaiser-Willys vehicles. 








TheNe w Paravane Turntable!* 


Once again Macton sets the quality standard for the industry. The 
sensational new Macton Delux Paravane Turntable has many exclu- 
sive features. The construction is all-welded tubular steel, designed 
for the center of gravity of the modern car. Built-in rotating elec- 


*545” 


F.0.8. Stamford, Conn. 
Write for cur new 
catalog 10 p. 


LANSING. — General Manager 
J. F. Wolfram predicted last week 
that Oldsmobile sales this winter 
would overcome the usual seasonal 
downturn and 
reach “history- 
making volume.” 

Wolfram’s fore- 
cast highlighted 
a@ report of un- 
precedented de- 
mand for imme- 
diate Oldsmobile 
deliveries by 
“record - break- 
ing’ showroom 
crowds. 

“The size of the 
crowds and the instantaneous buy- 
ing response,” he said, “have con- 
vinced many of our key dealers 
that Oldsmobile sales in 1955 will 


Chrysler Expands 
Dallas Region 
For Second Time 


DALLAS. — For the second time 
this year, the Chrysler division’s 
Dallas regional sales territory has 
been expanded, 
according to E. M. 
Braden, general 
sales manager. 

The expansion 
takes in both the 
area and person- 
nel of the region. 

“Texas is one 
of Chrysler’s 
strongest mar- 
kets, and the 
state accorded 

Walker Way our new cars a 
tremendous response in showrooms, 
Braden said. “Orders are being re- 
ceived from Texas and the rest of 
the nation at double the current 
daily rate of output.” 

Centralization of sales activities 
in Dallas will bring more men into 
closer contact with Chrysler deal- 
ers, he said. 

The staff of the regional man- 
ager, Walker Way, has been ex- 
panded to give him more district 
managers to work on Chrysler’s 
drive for a greater share of the 
market. 

Way has been manager of the 
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enchorage or foundation re- 
quired . .. just plug if in to your nearest 
electrical outlet. 

*Patent Appiled For 












MACTON MACHINERY CO., INC. 
DYKE LANE ° STAMFORD, CONN. 





J. F. Wolfram 





PAT’S ONE STOP SERVICE, INC. 
Oceanside, N.Y. 
“... never any doubt as to perfect results.’ 
“... we have eliminated the need for free readjustments.”’ 
BIENER PONTIAC, INC. 
Great Neck, N.Y. 
“,.. speed has resulted in a reduction of 50% labor costs.” 
ACE BRAKE SERVICE 
North Hollywood, Calif. 
“After looking at all the Drum Lathes on the market, we 
chose Ammco. Our decision was justified.” 


BURGER’S GARAGE 


Robstown, Texas 


rakes. 





MODEL 2000 SAFE-ARC SHOE GRINDER 















“. . . the new Infimatic Feed allows speed and accuracy such as | have never region for the past 10 months. 
mies rere: som TIRE SERVICE AND SUPPLY CO. Car License Sales Up 
1750 Avrora, Colo. 2 8 Pet . 
. - in Minnesota 
Soghes ine Sage “The combination of the SAFE-TURN and the SAFE-ARC make a fast production, MINNEAPOLIS.—License plates 
high precision combination that can’t be beat.” Y 
; were purchased in Minnesota for 
HAROLD’S GARAGE 994,396 cars during the nine-month 
Hollywood, Calif. period ended June 1, according to 
“This equipment is an investment instead of an expense.” Mrs. Mike Holm, secretary of state. 
MacNEILL & BATTI This was an increase of 28,646, or. 
bast Bridgewater, Mass, 2 Soe gg the same 1952-53 
MODEL , 8 5 
skeet ae ante “Speed, simplicity of operation and most of all RUGGEDNESS have been incor- © eden from the sale of license 


porated in the design of this equipment.” 


ASK YOUR JOBBER FOR A FREE DEMONSTRATION IN YOUR OWN SHOP 
AMMCO TOOLS, ING., 2106 Commonwealth Ave., North Chicage, Illinois 


plates, including those for trucks, 
trailers and buses, totaled $27,281,- 
511 during the 1953-54 period, com- 
pared to $25,683,454 in the 1952-53 
months. 









Wolfram Foresees Record 
For Olds Sales in ’55 


s|the division’s 3,900 dealers, he 















laboratory assumes importance 
equal to that of the sales office. — 

As head of an organization that” 
conducts research into the social] — 
sciences, Calkins laid an optimistic — 
message before his audience of De- — 
troit industrial executives, 

Prospects for growth in the na- 
tion’s economy are, he said, greater 
than the public realizes. 


Noting that population gains 
had been underestimated in the — 
past, he said that forecasters now 
visualized a U. S. population of 
more than 200 million before 1975, 
Longevity, health, education and 

also have been ris- 
ing, he said. 

As “unfavorable” factors, Calking 
listed the possibility of a 35 or 3. 
hour work week in the next % 
years and the increasing number 
of aged persons, or “nonproductive 
dependents.” 

He said that he personally op 
posed a guaranteed annual ; 
for workers but was confident that 
business had enough ingenuity to 
live with it should it come. 

Toastmaster at the Economics 
Club meeting was George W. Rom 
ney, president and chairman of 
American Motors. % 





































soar above the record marks es- 
tablished in 1954.” 

This year Oldsmobile not only 
smashed its old sales records but 
also rose from sixth to fourth place 
in registrations. 

Nation-wide, said Wolfram, Olds- 
mobile orders were “excepti 
brisk,” with quantity requests for 
specific colors and trim options. 
All body types in the 88, Super 8 
and 98 series are being shipped to 
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More Cars for Colorado 


DENVER.—Colorado’s motor ve- 
hicle population will increase 50 
percent by 1975, according to J, P. 
Ryan, area vice-president of Uni- 
versal C.I.T. Credit Corp. Ryan pre- 
dicted that registered vehicles would 
my from the present 650,000 to 










FREE Portfolio 


GETTING PROSPECTS 
for New & Used Cars 










No matter how large or how small 
your organization, Salesmen spend 
most of their time looking for pros- 
pects. Help them to quickly get Good 
Prospects -daily, and you will make 
more sales and better deals. 


At no obligation, write for your FREE 
Portfolio of Proven ideas, used by 
many successful auto dealers who are 
making money in today’s market. 
Please use company letterhead, giving 
your name and fitle. 


CONSOLIDATED ADV. SERVICE 
13827 FENKELL DETROIT 27, MICH. 
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Remarkable New Cream 
For Car Leathers 

























BLUE BIRD 
auto uphol 

For the leathers 

new leathers it reduces scuffing and 


ing. On soiled leathers it cleans, 
and reduces further scuffing. 


LEATHER CREAM 
Fine Motor Cars. 


tite 


lent too for all types of imitation leather 
upholstery including vinyl. 

Price $2.00 Ppd. Send check 0 
Money order to Fieth Brothers. 
Box 314, Kansas City 41, Missouri 
NOTE: Dealerships available to authorized 

car agencies. 
———————————————————— 
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Output High est in History . . 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8. PRODUCTION ONLY) 


Car Makers Set Nov. Record 


(Continued from Page 1) 


month since October, 1950, when 
659,371 cars were produced. 

That rate would bring the 1954 
total over the 5.5-million mark 
for the third-biggest car year in 
history, exceeded only by 1953 
and 1950. 

November truck production 
amounted to 90,324 units. By year’s 
end, the truck total will be over the 
million mark, which was not ex- 
pected a few months ago. 

* * cs 


OUR records were set last week. 
Cadillac and Oldsmobile both 
surpassed their alltime-high output 
years; Ford division set another 
postwar car-production record, and 


of 8,000 was set in 1950 with a 
six-day one-shift basis. Cadillac 
now is working five days with 
two shifts. 

Ford division, working all 15 car 
plants on Saturday for the fourth 
consecutive week, slated output of 
33,650 cars. The record formerly 
was 33,068, set two weeks ago. 

Ford division’s splurge cut Chev- 
rolet’s lead for the year to 9,100. 

* * * 
ASH will shut down next week 
for model changeover and will 
begin 1955-model production—along 
with Hudson—in about two weeks. 






























Cadillac planned the output of 3,210 
cars, a record week’s total. So far this year, U. 8S. makers 
Previous high year for both | have built 4,954,090 cars and 940,- 


"Dodge City’ Celebrates Unveiling— 


A two-mile parade through the streets of Hamtramck, Mich., home of the Dodge 
main plant, touched off a week-long celebration introducing the 1955 models. By 
mayoral proclamation, the city was renamed Dodge City for the week. Among those 
who attended the celebration was Roy Rogers. 


Rail-Type Braking Devices 


























Week Week Jan.1 = Jan. 1 
Ended Same Ended F To To 
Dec. 4, Week, Nov.27, Nov.,  Dee.5, Dec, 4, 
1954 1953* 1954* 1964 1953* 1954* 
AMERICAN MOTORS 1,825 3,360 1,318 7,204 204,081 92,230 
SIDOUA «ds cersdeoserenisce clean 445 943 259 1,740 73,578 $0,122 
Sm -Giiex. 255 3. 1,380 2,417 1,054 5,464 180,508 62,108 
CHRYSLER CORP. .... 26,075 24,118 21,944 96,062 1,181,402 603,946 
GON ooniins ss cccssersscsces 3,275 3,172 2,890 12,284 151,776 86,319 
SNOW | “wadgesssentossSanersvecnne 2,500 3,062 2,258 9,197 121,761 59,572 
SIND © Siceensccateressiscedveesiss 6,300 4,723 6,079 24,877 288,978 122,784 
Plymouth, ...................... 14,000 13,161 10,717 49,704 628,887 335,270 
FORD MOTOR. .............. $8,580 31,187 381,055 128,065 1,472,701 1,536,704 
| Bee $3,650 24,547 27,275 115,660 1,141,784 1,268,273 
DIM, dis tsciadetssecteessenhcee 420 1,086 286 2,287 38,4386 33,530 
Ls 4,460 5,554 8494 10,118 292,581 234,991 
GENERAL MOTORS .. 66,980 33,713 55,372 263,000 2,689,282 2,597,772 
MER, sicereil sa Joes duesss dbie seta 12,200 oakee.ees 10,909 46,485 471,427 484,146 
CadiMae on... 8,210 2,711 2,545 11,608 101,997 111,009 
Chevrolet ...............0.. $2,800 24,727 27,127 181,615 1,370,544 1,277,371 
Oldsmobile .................... 8,920 3,400 8,028 36,657 312,168 396,758 
PONTIAC .nnccccee.cscccseecsiceee 9,350 2,875 6,768 36,685 $888,146 328,398 
KAISER MOTORS ...... GO  bhaciins 159 549 62,479 16,0380 
ID ‘Gsccihblbabeidbemliscaboas * ecvlngen (8 Goecveil US I gegieaah ak aaieteaat 21,987 5,808 
IS ssssjinnsapttilacinsacbjon OD Secstiic 159 549 40,492 10,227 
S&P OORP. .................... 3,660 4,862 2,073 13,722 258,606 107,319 
Packard  ................000.... 200 1,045 82 204 78,841 25,599 
Studebaker .................. 3,460 3,817 1,991 13,518 179,765 81,720 
Total Cars, U. S......... 187,325 97,190 111,916 508,602 5,818,551 4,954,000 
“Revised 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan.1 = Jan. 1 
Ended Same Ended Total, To To 
Dec. 4, Week, Nov.27, Nov.,  Dec.5, Dee. 4, 
1954 1953* 1954* 1954 1953* 1954* 
CHEVROLET ...............: 5,400 7,608 4,296 22,808 383,656 302,451 
DIAMOND T ................... 380 95 67 347 7,794 8,214 
RE ne ee 60 380 48 1538 2,768' 2,728 
IIE oc ;ccdbcbdsecesactbsnctickes 1,975 2,230 1,633 8,691 97,982 86,736 
MEAS ooceccsscscseccscsescs > secseses St nue <) ee 2,236 2,049 
I iicencspkceunsxtepseiwenicneses 6,950 2,380 6,989 382,805 297,599 273,527 
ae a tre a eae oi 1,360 2,466 1,626 5,965 104,787 71,318 
INTERNATIONAL. ...... 1,635 2,188 1,285 6,660 114,219 986,681 
ER Gils Nicks: bibicdhectcacebces 200 160 147 727 10,863 6,527 
Se ehihsd vtsdephamsvanissiaveseises 98 150 18 413 14,614 6,904 
STUDEBAKER. ............ ee  ocds 444 2A73 $1,443 14,659 
ID. innccckscwdicctaeibecdanas 230 287 175 936 18,162 9,928 
SI =. 2c(cphinegdhnstidsesbonte 1,996 1,924 1,523 7,925 82,113 69,398 
MISCELLANEOUS ...... 105 253 13 426 13,535 4,558 
Total Trucks, U. S..... 20,605 19,389 18,389 90,324 1,126,771 940,678 
Total Cars, Trucks, 
BEMIS? <..scacsccucebabaseoase 157,980 117,079 130,305 508,926 6,945,322 5,304,768 
Total Cars, Trucks, 
IS ascdvistssetebiordies 4,500 5,986 4459 13,278 480,222 327,169 
Grand Total, 
Cars and Trucks, 


U. S. and Canada....162,430 123,065 184,764 616,204 7,375,544 6,221,937 
“Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 


§.B.: All U. 8. totals include cars and trucks for military orders. 


SASKATOON, Sask.—A. J. Cam- 
@ton, of Moose Jaw, a past presi- 
dent of the Federal Motor Dealers’ 
Assn, said here that “car bootleg- 
ging” is causing great concern to 
Many legitimate car dealers across 
Canada. 


Attending the annual Saskatche- 
ee ee 


U.S. Plywood Acquires 
F lexwood and Kalistron 

‘NEW YORK. — U. S. Plywood 
Corp. has announced that it has ac- 
@iired full ownership of the Flex- 
Wood and Kalistron manufacturing 
and sales operations. These opera- 

were formerly conducted with 
Co. and others. 

This consolidation, together with 
®*panded production facilities and 
U. Program, are the basis for 

8. Plywood forming a product 
Section to be known as the Flexible 
materials division, which will pro- 
duce and market Kalistron, Kali- 
tex, ood and Randomwood. 
Kalistron and Kalitex are used in 

ve and upholstery markets. 


Bootlegging in Canada 


Cut-Rate Selling Stirs Mounting Concern 
Among Dealers North of Border 


wan dealers’ convention, Cameron 
said in an interview that some 
large eastern car dealers near the 
factories are selling vehicles at 
“little over cost price to profes- 
sional used-car dealers in Sas- 
katchewan.” 

Cameron said “these professional 
dealers” in turn are driving the ve- 
hicles into the West for “next to 
nothing” and selling them at cut- 
rate prices to the public, after set- 
ting the car’s speedometers back 
to zero. 

He said a list has been supplied 
to factories of cars and trucks 
which were brought into Saskatch- 
ewan and sold through other than 
franchised dealers. 

“Such bootlegging now is being 
felt across Canada,” he said, “and 
we now find eastern dealers great- 
ly concerned.” 


55 Ohio Parley Set 
COLUMBUS, O. — The Ohio Au- 
tomobile Dealers Assn. will hold its 
22nd annual convention at the 
Netherland Plaza Hotel in Cincin- 
nati Nov. 13-15, 1955. 









Opposed by Truck Council 


WASHINGTON.—Safety devices 
particularly suited to-rail transpor- 
tation should not be engrafted onto 
motor vehicle movement, according 
to the Private Truck Council of 
America, an organization of truck 
owners. 

The council’s views were submit- 
ted to the Interstate Commerce 


|Commission last week as a result 


of a petition, filed by the Brother- 
hood of Locomotive Firemen and 
Enginemen, requesting the com- 
mission to institute an investiga- 
tion to determine whether every 
motor truck should not be required 
to be equipped with brakes, devices 
or equipment which would cause 
the brakes to apply automatically 
when an air line fails, or there is a 
loss of braking power due to any 
other cause. 


The council’s reply termed the 
brotherhood proposal “unrealistic 
and impractical.” The proposal to 
investigate the need for require- 
ment of automatic braking equip- 
ment in motor vehicles, the council 
said, appears to have been bor- 
rowed from the requirements for 
power brakes on carriers by rail, 
under which brakes apply auto- 
matically under certain conditions, 
as required by the Safety Appliance 
Act. 

The council’s reply stated: 

“Railroad equipment or devices 
for taking a train away from the 
control of* the engineer, however, 
are not suitable for motor vehicle 
operation. 

“A motor vehicle moves over pub- 
lic highways and streets along with 
innumerable other trucks and pas- 
senger cars and subject to traffic 
conditions and directions beyond 
the control of its operator. 

“It is imperative, therefore, that 


its driver at all possible times in 
order to meet those conditions and 
comply with those directions. 

“The automatic braking device 
on trailers provided for by section 
193.43, Part 193, of the Motor Car- 
rier Safety Regulations is consist- 
ent with that.” 


Can You Top This? 

HIGHLAND PARK, Mich.—Paul 
McKeon, an employe in the Ford 
division’s trim plant here, has 
received $6,000 within six months 
for submitting two suggestions 
dealing with the manufacture of 
convertible tops. 





Video Prize for AMC— 


George Romney (left), president of 
American Motors Corp., and Walt Disney, 
creator of the “Disneyland” television 
show, receive the 1954 Sylvania TV awards 
in New York in recognition of their roles 
in the advancement of video techniques. 


the vehicle be under the control of | AMC is a sponsor of the Disney show. 





declines from 1958 of 


The Big Three last week ac- 


counted for 96.0 percent of the cars, 
against 96.8 percent in the week 
earlier. General “Motors built 48.9 
percent, compared with 49.5 percent 
in previous week; Ford Motor pro- 
duced 28.1 percent, against 27.7 per- 
cent, and Chrysler accounted for 


19.0 percent, versus 19.6 percent, 
So far this year, the Big Three 


has built 95.6 percent of the cars, 


compared with 91.0 percent last 


year. GM’s percent is 52.4, versus 


45.4 last year; Ford’s is 31.0, against 
25.3, and Chrysler’s is 12.2, against 
20.3. 

* 2 * 


Canadian Output 


(ean production of cars 
and trucks amounted to 4,500 


schedules caused by a new second 
shift at Chrysler Corp. 

Canadian makers have turned 
out 327,169 vehicles so far in 1954, 
down 24.0 percent from last year. 





Visit GM on 
Milestone Day 


DETROIT.—A total of 1,024,027 
persons visited 125 General Motors 


ts and training centers on 

'M’s golden milestone day Nov. 23, 
according to a compilation of at- 
tendance reports. It was described 
by GM as the largest attendance 
ever recorded for an industrial 
open house. 

GM President Harlow H. Curtice 
said GM “greatly appreciates the 
keen interest shown throughout the 
nation in the reaching of this in- 
dustrial milestone.” 

“We were especially eee on 
the enthusiastic 
plant cities, and the Sy chute bead 


Flint. Second highest attendance 
total was reported by Detroit, with 
81,415. Pontiac drew 55,178; Cleve- 
land, 42,575, and Grand Rapids, 
Mich., 33,090. 


iadies to Discuss 
Licensing in Tenn. 

NASHVILLE. — A dealer-manu- 
facturer licensing bill will be among 
proposals considered by the legis- 
lative committee of the Tennessee 
Automotive Assn. when it meets 


Dec. 10. here. 
A number of other legislative 


Russell Reeves, TAA president, 
appointed the following dealers to 
the committee: Chairman S. I. Bry- 
ant, Cleveland; Gene Gallaway, 
Cleveland; Carroll Oakes, Morris- 
town; Robert Looney, Kingsport; 
Frank Riggs, Athens; Carl Tisdal, 
Jackson. 

Lee McCormick, Memphis; Jim- 
my Dowling, Columbia; Jim Rip- 
pey, Union City; Ed Parkes sr., 
Lawrenceburg; Paul K. Costner, 
Maryville; F. C. Wallace, Nashville, 

and Lem B. Stevens, Nashville. 


Avis Extends Rentals 
To 5 More Nations 
DETROIT. — Expansion of its 
overseas’ car rental structure to 
include five additional European 
countries has been announced by 
Avis Rent-A-Car System. 
These include Norway, Sweden, 
k, Belgium and Spain. 
Avis’ rental system now includes 
12 countries in Europe. 









Separate U. C. Lots OK on One License... 
Tax Decision to Aid 


Richmond Dealers 


RICHMOND, Va—The Virginia 
State Supreme Court has ruled 
that Richmond new-car dealers 
who sell used cars at separate loca- 
tions are required to pay only one 


Aske-Wood Sells 
Wheel Cover 
To Fisher Body 


DULUTH, Minn.—Sale of Aske- 
Wood Co.’s decorative wheel cover 
to the Fisher Body division of Gen- 
eral Motors for $2,500,000 was an- 
nounced here last week by Charles 
B. Aske jr. 

Aske said he and Ed Wood had 
put the cover into production in 
1953 and had produced about 200,000 
units before selling out. 

Both Aske and Wood grew up in 
Duluth but later moved to Detroit. 
Aske produced various accessories 
before bringing out his first decora- 
tive cover in 1941. He got into a 
patent fight with Lyon Mfg. Co., 
which was settled in 1944 when 
Aske joined Lyon as sales manager. 

In the meantime, Wood was also 
working on a wheel cover. Aske 
left Lyon in 1952 and helped develop 
a patentable method for attaching 
Wood's cover to the wheel. Ford 
and Studebaker signed up for the 
covers, largely for use on sports 
models. 

Aske said the cover is unique be- 
cause of its snap-out feature. With 
a slight tug, he said, the cover can 
be snapped out without disengag- 
ing it from the wheel. This, he said, 
provides room for cleaning and for 
reaching the air valve. 

Aske predicted that the wire- 
wheel model will appear on 60 per- 
cent of all sports models within a 
few years. 


Studebaker Shifts 
Two Sales Aides 


SOUTH BEND. — Two appoint- 
ments in the Studebaker sales or- 
ganization have been announced 
by Paul R. Davis, 
general sales 
manager. 

They are the 
first appoint- 
ments made 
under a new zone 
setup which re- 
places Stude- 
baker’s former 
regional organi- 
zation in order 
to conform with 
the Packard sales 


license tax. The ruling will save 
dealers here hundreds of dollars a 
year. 

The decision affirmed the judg- 
ment of the Richmond Hustings 
Court which had ordered a refund 
of $917.37 to Lynn Pontiac, Inc., for 
erroneous assessment in 1951 and 
1952. 

The City of Richmond had re- 
quired separate license taxes for 
Lynn’s three locations. 

The high court said the tax or- 
dinance “imposes a license tax not 
against the component parts of the 
dealer’s business nor upon his sep- 
arate place of business. The tax is 
upon the gross receipts of the busi- 
ness of the dealer who comeg with- 
in the classification of one who 
sells both new and used motor ve- 
hicles at different places.” 


New GM Booklet 


Urges Careers in 


Auto Retailing 


DETROIT. — “Key to Careers in 
the Retail Automotive Business,” a 
37-page booklet describing job op- 
portunities and prospective careers 
for young people in the retail auto- 
motive business, will be distributed | 
by General Motors to its 18,500 car 
and truck dealers and to high 
school and college educators 
throughout the country. 


The booklet which hag 44 illus- 
trations, was produced to encour- 
age high school graduates to make 
their careers in the automotive 
dealerships of their hometowns. 


GM last April made available to 
its dealers materials fo be used in 
making presentations outlining the 
opportunities in the retail automo- 
tive business to high school groups 
and at Career Days. This was 
called a career kit and consisted 
of a 20-minute 16-millimeter sound 
motion-slide film in color entitled 
“Opportunities in the Retail Auto- 
mobile Business;” a counselor’s 
guide for high school vocational 
counselors outlining job assign- 
ments and opportunities in the 
retail automotive business, and for 
young people a 16-page color pic- 
ture narrative book which reflected 
much of the story of the film. 

Fifty-seven thousand counselor’s 
guides have been distributed to 
educators, 112,000 narrative books 
have been given to young people 
and the film has been shown to 
approximately the same number. 































D. A. Metcalf 


$4,709 Jeep 

HUDSON, Wis. — The employes 
of Brown & Bigelow Co. have pur- 
chased what they believe the 
world’s most expensive Jeep for 
their president, Charles Ward. The 
vehicle, which cost $4,709, has foam- 
rubber cushions, tooled-leather up- 
holstery, radio, hedter, deluxe steer- 
ing wheel, airplane landing lights 
and two spare tires. 


system. 

David A. Metcalf, formerly as- 
sistant manager of the South Bend 
zone, has been appointed zone man- 
ager, succeeding the late Alfred F. 
Hissler. 

William P. Hendershot, formerly 
district sales manager in Columbus, 
O., has been appointed assistant 
zone manager of the Cleveland 
zone. 


U. S. Royal Council's Area Chairmen— 


The newly established U. S. Royal Distributor Advisory Council, which consists of 
two members from each of six sales areas of U. S. Rubber Co., has selected the 
following divisional chairmen: (seated from left) Eugene Machael, Clinton, la.; H. H 
Brantley, Atlanta, and N. C. Viss, San Francisco. Standing: H. W. Noyes, Portland, 
Me.; S. V. Koziara, Mount Vernon, Ill., and Frank Preston, Knoxville, Tenn. 
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Australians Publish Book 
On Car Reliability Run 
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Dealers Choose 
Young 
In New Orleans 





er Mossy 


NEW ORLEANS —Wiley L. 


Mossy jr., of Mossy Motors, Inc. 
(Oldsmobile), has been elected 
president of the Authorized New 
Car and Truck Dealers Assn. of the 
New Orleans Area. He succeeds 
Pierre Chive jr., of Chive Motors. 


George Bohn jr., of Bohn Motor 


Co. (Ford), was installed as. vice- 
president, and R. J. Young, of R. 
J. Young Motor Co., Inc. (Dodge- 
Plymouth), as secretary. 


Both Mossy and Bohn are sons 


of dealers who are still active. 


Named to the board of directors 


were 


Mike Persia of Mike Persia Chev- 








rolet Co., Inc.; 


Plymouth); Richard Bohn, of Dic 


Bohn Ford, Inc.; Ben Nelson, af 


Dumas Chevrolet Co., Inc.; Sidney 
J. Gonzales jr., of Gonsales Motors, 


Inc. (Ford), and Heinke Trapp, of 


Leson Chevrolet Co. Inc. Mossy, 


Chive, Bohn and Young will algo 


serve on the board. 
Hart Wins Award 


William Hart, sales manager for 
Wright Motors (Stude 
baker), Monrovia, Calif, has re 
ceived the Honor Club Emblem 


Larry 


from Studebaker for keeping hig 


dealership in top position in thig 
area in Studebaker sales for six 


| 


months. 
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TIVE. Leading 
automobile manufacturer has opening in 
upper midwest territory. Requires man 
28 to 40. Top remuneration includes sal- 
ary, car and expenses. Consideration 
given to experienced automobile man who 
is capable of handling customer relations 
and service assistance with dealers. Re- 
ply Box 4343, c/o Automotive News, De- 
troit 26, giving full details of experience, 
personal qualifications and snapshot. 


Interested in in- 
creas: your regular income. Sell as a 
side line to new and used car dealers, a 
strong repeat line of custom tailored auto 
seat covers and other fast selling auto- 
motive items. Our regular men are doing 
well and know of this ad. Many terri- 
tories open. Fabric Mfg. Co., Box 123, 
Newark, N. J. 


WANTED — SALES MANAGER for Pon- 


tiac dealership in midwest city of 90,000 
population. 400 car allotment. Must have 
experience in all phases of new and used 
car merchandising with ability to man- 
age and train sales force. We have the 
product and facilities. A real opportunity 
with top salary to the right man based 
on qualifications and sales results. Write 
stating age, qualifications and experience. 
a 4342, c/o Automotive News, Detroit 
6. 


PARTS MAN—WE HAVE an excellent op- 


portunity for an experienced sales and 
manager type man in heavy duty whole- 
sale parts operation in suburban Pitts- 
burgh, Penn. Reply Box 4363, c/o Auto- 
motive News, Detroit 26. 


MANAGER—1800 unit 
yearly Chevrolet deal in midwestern = 
oe necessary. You must be a 
to direct large sales force. Adequate new 
facilities. Fine community in which to 
live. Good future for rignt man. Answer, 
giving qualifications, history of your busi- 
ness life, experience and age. All corre- 
spondence held in strict confidence. Box 
4341, c/o Automotive News, Detroit 26. 


SALES MANAGER. Chevrolet dealer in 


Georgia requires aggressive, experienced, 
new and used car and truck manager to 
employ, train and direct salesmen for 
medium size operation. Good salary, 
commission and bonus; also opportunity 
to purchase all or part of business. State 
age and qualifications. Box 4352, c/o 
Automotive News, Detroit 26. 
ERIENCED run- 
ning a large GM parts department for 
dealer in N.Y.C. with background includ- 
ing promoting parts wholesale and export 
business. State full qualifications. Replies 
treated confidentially. Box 4364, c/o Au- 
tomotive News, Detroit 26. 






COMPLETE PROTECTION GIVEN 
AUTOMOTIVE NEWS’ READERS 


Automotive News will not divulge the 
name of any classified ad using a 
box number. For our readers who wish to 
protect their identity when answering box 
number ads, we suggest you send your 
replies direct to Classified Manager, Auto- 
motive News. Enclose a note listing the 
concerns which you would not want your 
letter to reach. Your reply will be de- 
stroyed If the advertiser is one you have 

; otherwise it will be forwarded 
immediately to the 
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inserties 


HELP WANTED 


$10,000 per year. Nationally known 
chemical specialty line. Territories New 
York, Chicago, eastern Texas and Wis- 
consin. Experience contacting automobile 
dealers. Commissions up to 33% %, draw- 
ing account, fringe benefits. Need good 
car. Line is established. Write details to 
1? 4333, c/o Automotive News, Detroit 


WANTED—EXPERIENCED service man- 


ager, Chrysler-Plymouth products. West- 
ern Nebraska town, around 8 or 10,000 
population. New postwar garage. Best 
service department in this community. 
Pay according to ability and performance. 
Write P. O. Box 691, Sidney, Nebr. 





SPECIALIZED & EXPERIENCED Stude- 
baker parts manager desires position. 30 
years old. Aggressive with excellent ref- 


erences. College and mechanical school 
education. 8 three languages. Full 
knowledge of automobile parts and war- 
ranty technical business. Right man for 
factory export divison. Box 4382, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER-SALES manager or 


used car manager. Eight years’ experi- 
ence in all phases of dealership man- 
agement and operation. 39 years of age. 
Best of references both business and per- 
sonal. Would like position with dealer or 
factory that needs a hard working man 
with experience and top notch sales abil- 
ity. = 4383, c/o Automotive News, De- 
troit 


c/o Automotive News, 


ATTENTION GMC OR FORD dealers. 


Young sales executive, 10 years’ experi- 
ence in the automotive field, will invest 
up to $15,000 as active partner after em- 
ployment of several months. Prefer New 
Jersey, Westchester or Long Island. Box 
4362, c/o Automotive News, Detroit 26. 


EX-BUICK DEALER, depressed coal re- 
sales record, 


gion of Pennsylvania, good sa) 

former General Motors Auditor, Motors 
Holding experience, 33, wants position in 
automotive field; management, sales or 
factory representative. Willing to travel 
or relocate. Box 4365, c/o Automotive 
News, Detroit 26. 


GENERAL MANAGER. Available January 
perience 


ist. Heavy sales and business ex: 

in Ford dealerships from 200 to 2,000 
cars. Prefer volume dealer in south or 
southwest. Young, sober, industrious with 
@ successful record. Top references. 
What kind of a deal have you? Box 4366, 
c/o Automotive News, Detroit 26. 


insertion for 
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Add Ome Dollar ($1) per 
ore forwarded te the advertiser, 
CLOSING: 





ase of @ box mumber, in care 


anepened, the tame 


SIX DAYS IN ADVANCE 


2666 PENOBSCOT BUILDING, DETROIT 26, MICH 





POSITION WANTED 


DISTRICT MANAGER. Can earn upwards|GENERAL SALES MANAGER. Age 3%, 


married, college education, desires 
change. Must get with dealer who wants 
to move and make money. Proven record 


in organizing -and sales promotion since . 


1939. Have Chrysler and Ford experience 
with excellent factory references. Willing 
to relocate in middle Atlantic or eastern 
states. Box 4367, c/o Automotive News, 
Detroit 26. 


CAPABLE, AGGRESSIVE — Former New 


York dealer, highly experienced in suc- 


progressive organization in 

City, Long Island or Westchester County. 
Age 38, married, excellent backgrounod. 
_ 4368, c/o Automotive News, Detroit 





SERVICE MANAGER. EXPERIENCED ip 
customer and factory relations. Present 
GM dealership handling over 600 
with high service volume. No advance 
ment in present position possible. Prefer 
GM dealer in southern Florida. Age 38, 
excellent health. Interested only in per 
manent position with reputable dealer, 
Salary and bonus. Box 4369, c/o Auto- 
motive News, Detroit 26. 


Chevrolet’s Sons of 
position as service manager or service 
salesman with GM agency in ow west or 
south. Sober, Protestant, happily mar- 
ried family man. Ideal references avall- 
able. Would consider manager or sales 
job. H. C. Turk, Aurora, Mo. 


MANAGER or NEW 
Fully qualified. Could handle complete 
operation for inactive or partially inac- 
tive dealer. Prefer southeast. Chester 
Edwards, 618 McRorie, Lakeland, Fia. 
(Tel. 67-741. ) 


AUCTIONEER. YOUNG, sober, 


desires selling position with an auto auc- 
tion co. Has proven sales ability and 
know how. Will give try out. (No obliga- 
tion.) References leading auto 
in the midwest. Box 4373, c/o Autome- 
tive News, Detroit 26. 

ACTURER'S 


CONNECTION AS MANUF. 

agent. Automotive and allied trades pre-~ 
ferred. Washington south into North 
Carolina territory. Am fifty years old, 
college education, Air Force 

world war two. In excellent health. Op 
erated auto dealership since war. Have 
sold out. Extensive background, finest 
references. Box 4374, c/o Automotive 
News, Detroit 26 


DEALERSHIPS AVAILABLE 
AUTOMOTIVE PARTS-HARDWARE, 6% 
wholesale, same owner 23 years, good 
sales volume, quality lines au 





accessories, supplies, hardware, power 
tools; A-1 accounts; eastern city, show- 
ing ‘good profit, health compels sale. 
Apple Co., Brokers, Cleveland, Ohio. 


DIRECT DEALERSHIP HANDLING Dodge 
and Plymouth. The hot line for 1955. 
Located in colorful Colorado at the foot 
of the Rockies, close to Denver. Owner 
taking larger deal. Immediate 
Box 4370, c/o Automotive News, Detroit 
26. 


POSITION WANTED 


“THE BEST LAID PLANS...” 


We are one of the largest 
chandising programs for firms in a 


continuing our merchandising program division, dealing oon “non-commit' 
release the manager of the division, a merchaadiie 


activity. 
Therefore, we are forced to 





anizations creating and as peoducing training and mef- 
utomotive fi field. reasons, dis- 


, we are 
’ 


tha due We know he'll be doing an pesronive job of selling his talents. 


- to the cpeumatonens, we should 
may need a Pie in yp 
aan programs for a field force 


that this man can do an outsta 
He is reliable, eeuirees 
experience . . . and he has 


indiser . 7 
ie saqemve sre, mare apes é' Sa right oon, 


bor 438i, c/o Automotive “News, Detroit 


lealer use on new Car, 
and accessories sales activity. lee Fan such a need, we know 


car, service, 
from our own ex 


practical knowledge and 


sad completely handling practical merchan- 


the st 20 years, he 
morchand gl a Hi 


tthe fee 





Donald Stephens, of | 
Stephens Buick Co.; Vv. J. Luke, 0 n 
Luke Motor Co, Inc. (Chrysler 
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FOR THE MAN 
WANTS TO MAKE MONEY 





has! ~ few large area distributorships available 





or will 
service manager to take charge 
of service; or @ qualified sales manager 
to take charge of sales. Under this plan, 
not much cash needed. Box 
Automotive News, Detroit 26. 


ee ee ee eee 

EALERSHIP NOW HANDLING DeSoto, 

7 th, located in northeastern Ohio 

in small town, population about 3,500. 

banks, theatres, four small facto- 

ries, ideal for family man. A once in a 

opportunity. Owner has other in- 

. Will sell complete for $24,000 or 

000 cash, balance at 5%. Will person- 

ally finance or rent at $100 per month. 

Price complete, property, building, stock, 

ent. Building, 5 years old. Will ac- 

cept real estate in trade. Box 4258, c/o 
Automotive News, Detroit 26. 


Teen ee ene ne 
PENNSYLVANIA DEALERSHIP HAN - 
DLING Studebaker and Packard. Lo- 
east of Pittsburgh in a small resi- 








dential town. $9,500 will handle parts 
and shop equipment. Will rent or sell 
Factory approval necessary. 


‘or. 
le- 
re- 
is 
nis 
sx 


4371, c/o Automotive News, De- 


on 





approved building with plenty of 
parking and adjoining used car 
¢ | Total inventory less than $50,000. 
| @ Box 4349, c/o Automotive News, Detroit 

AVAILABLE HANDLING 
- Plymouth. Showroom front on 


TEXAS DEALERSHIP handling Packard 
and Willys . . . Top location in city with 

‘B, over 165,000 population. Excellent equip- 
ment in parts and service departments. 


No accounts receivable. Best possible 


used car facilities. Wonderful reputation. 
Don’t miss this one. Replies strictly con- 
fidential. Box 4376, c/o Automotive News, 
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AUTO DEALERSHIP 
FOR SALE 


Declership handling Ford - Mercury. 
Eastern United States. Excellent trade 
area. Low overhead. A real buy. Prin- 
tipals only. 

Box 4380, c/o Automotive News, 


Srrgseai 


PR?s?] 





farmland. $28, g 
c/o Automotive News, Detroit 26. 
SAYS QUIT! Suburban San Fran- 
dealershi, dling Chrysler-Plym- 
@th—120 units. Excellent opportunity. 
Gan be bought outright. Box 4384, c/o 
Automotive News, Detroit 26. 


SSSVSSFal PEP ETI E! 


A 

franchise, to party. 150 
tit deal—Clinton, N. C., serving a pop- 
ation of 100,000. equipped garage 
Office equipment. For sale—Buick 

and 30 bins. Nice 
Total price, $13,000. McArthur 
Buick Co., 324 Lisbon St., Clinton, N. C 


. Possibility, building 
ly equipped, large operation, 
@id-west, 500,000 population. If you have 
$150,000 cash and can secure GM factory 


_"s Box 4339, c/o Automotive 
Detroit 26. 


' 
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it or southwest coast of Florida. 
factory approval assured. Will lease or 
Way building if necessary. Box 4288, c/o 
Automotive News, Detroit 26. 


( 


Am ready to act immediately. 

cash and factory approval. Box 

4375, c/o Automotive News, Detroit 26. 
@NERAL MOTORS — 120 cars upward. 
New England or Florida. Im- 

| Mediate action. Box 542, White Plains, 


2 


sae () 
20 years’ experience background, averag- 
ing 500-1000 new units yearly. Modern 
facilities. Fine southern city 200,000. 
bus permanent payroll expansions 
underway. Also, consider sale of half in- 
terest to experienced capable to 
assime complete responsibility. ty, 
financial strength necessary for 
approval. thinkers 





Wishful will waste 
time. Give background, age, address, 
PRONG, Present status. Box 4329, c/o Au- 
Vomotive News, Detroit 26. 















for our nationally recognized products which 
include cooling system cleaning machines 
leased to fleets and garages, the outstanding 
puncture proofing compound and others. A 
definite $20,000 to $50,000 
situation. Strong company assistance in estab- 
lishing distributorship. Moderate merchandise 
inventory investment — $3,000 to $10,000, de- 
pending on area. An unusual opportunity for 
an able man to build a large volume repeat 
business on a very small investment, Write 
or wire. 


Director of Sales 
NATIONAL AUTOMOTIVE 
CHEMICAL CO. 


14660 Schaefer Highway 
Detroit 27, Michigan 


Large Dodge-Plymouth franchise, many 


years successful history. Excellent set-up. 
Average sales past five years 700 annually. 


Southwest City, quarter-million trade area. 
Sale of 50% interest might be considered. 
Factory approval necessary. Box 4332, c/o 
Automotive News, Detroit 26. 





PARTNER WANTED. Chrysler-Plymouth. 
Dealer wants partner to take complete 
charge of new and used car sales. 50 
Percent of inventory, tools, stock and ac- 
counts. Approximately $30,000 to handle. 
Located in county seat town near St. 
Louis. Oliver Geil Motor Sales, Inc., 
Jerseyville, Ill. 


DEALER SERVICES 


WANT 
TO 
SPEED UP 


USED-CAR 
SALES? 


It’s New — It's Hot! 


Write, on your letterhead, for free 
brochure. 


CHISHOLM SYSTEMS 


Box 1352, Palo Alto, Calif. 





INVENTORY SERVICE 
BUYING OR SELLING A 
ae 


Call or write for service details. 
AUTOMOTIVE INVENTORY 


SERVICE CO. 


10040 Freeland, Detroit 27, Mich., WE 3-6445 





PARTS FOR SALE 


BUICK PARTS 


All Other GM Parts Also 
UP TO 50% DISCOUNT 
Extra Discount on Special Phone Orders 
Fast—Direct—C.0.D. Service 
Largest Buick Parts Dealer in U. S$. 


GORDON BUICK 


1000 S. Wabash Av., Chicago, lil. 
Phone Wabash 2-1030 


CARS FOR SALE 


NEW YORK CITY'S 
SKYLINE 


AUTO AUCTION 


EXCLUSIVELY FOR AUTO DEALERS 
You are 100% safe because all titles 
and checks are insured 


Every Tuesday 12:30 P.M. 
GREENPOINT AVE. & PROVOST ST. 
BROOKLYN 22, N. Y. 


SOMETHING NEW 
USED CARS DELIVERED 


We have for sale a nice selection of 
fleet leased 1953 Chevrolets, Fords and 
Plymouths in all body styles. These cars 
can be delivered to your door regardiess 
of location. Phone or write for informa- 








and right. 
Phone 4-0513, Lansing, Mich. 


TRUCKS WANTED x 








STATION WAGONS 
WANTED 


ODD MOTORS 





tion: 70-32 Queens Bivd. | Woodside 77, N. Y. 
Robinson Auto Rental, Inc. ey ors 
229 $. Hanson St. Philedeiphia, Pa. 

1. E. Spatig, Used Car Manager SHOP EQUIPMENT FOR SALE 


FOR SALE. MODEL 1955B addressograph, 
model 6381 graphotype, 30 drawer filing 
cabinet. This practically new equipment 
will sell at 50% discount. Liddon Pon- 
tiac, Inc., Nashville, Tenn. 6-6165. 








ATTENTION DEALERS !! 
SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery New 
BUY NOW — LOWEST PRICES EVER 

1950-1951 
Plymouths — Fords — Chevrolets 
1 to 500 


MORRIS FREEDMAN 
béth & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 SHERWOOD 17-1700 


Our New Model 


TOW BARS 


LEAD IN SALES... 
VALUE AND... 
PERFORMANCE 


Meet 1.C.C. Requirements 
MOTO-MATIC 
TOW - GUIDE 

and 


BRAKE-MOBILE . 


TOW « PILOT 


with Automatic Brake 
Cannot Be Matched 
At Any Price 
Write Today for 
lilustrated Catalog 
Factory Sales Division 


PILOT DISTRIBUTING 
COMPANY 
BATTLE CREEK 9, MICH. 
Phone WO. 2-5257 All Dept's. 


“Leaders in The industry" 
Since 1939 


AUCTION 
It’s New — It’s Nice 
It’s Detroit's Finest 
WES COON 
AUTO AUCTION 


Grand River at Telegraph 
U. S. 16 and 24 
Every Thursday at 1 P.M. 
Carl Marker, Auctioneer 


All checks guaranteed 
Kenweod 3-3090 





GRAND RAPIDS AUCTIONS, INC. 
On M2i—One Half = west of Grandville, 


EVERY TUESDAY—CHECKS INSURED 
At 1:00 P.M, Sharp—Dealers Only 
Auctioneer: Col. W. E. “Bill” Nagy 
“Michigan's Best" 

Phone: ARdmore 6-4720 








1.C.C. DEMANDS 


Controlled Steering 
On All Hook-Ups 
- » - also Safety Chains 


BE SAFE — BUY 


Automatic BraKing 
$ 61 45 


WITH BRAKE HOOK-UP | 


ONLY. . .°51‘° si 


Meets 1.C.C. Strength Requirements 
—SPECIAL— 


= Bi peri Sarees 3.95 
(Add 55¢ for Padiock with 2 Keys) 


QUICK-TOW Bumper- 
to-Bumper Tow Bar. 


TRI-KING 3-Point Hook- 
Up Intra-State Tow Bar 


WE STOCK ALL MAKES 
TOWING EQUIPMENT and PARTS 
FOR AUTOMOBILES and TRUCKS 


TOW BAR SALES CO. 


Exclusive Factory Distributors 

AS NEAR AS YOUR PHONE 
DE 2-0700 AN 3-8868 DO 3-8373 BU 8-7466 
40 So. Clinton St., Chicago 6, Ill. 





Fer Quick Results 
Use Automotive News 
WANT ADS 





LATE 1947 LINCOLN continental coupe. 
Not a 1estored car, but original through- 
out. Twenty-nine thousand actual miles. 
Has thirty-six coat jet black lacquer 
finish. General squeegee white wall tires 
and puncture proof tubes all around. In- 
terior has been covered until this year. 
Is original and in perfect shape. Rings 
and valves replaced at twenty-two thou- 
sand miles. Has been one owner car. 
Owned by manager of Lincoln dealership. 
Price—§2,500. Will send colored photo- 
graphs, if interested. Russ Brambiet, 
2563 Summer Ave., Memphis, Tenn. 





back guarantee. 


AUTO AUCTION 


TIM ANSPACH 
“Midway,” Stop 20 
Albany-Schenectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


$150 F.0.B. 


EVERY MONDAY ... 12 NOON 
Member of N.U.C.D.A. and N.A.A.A., Inc. 


2619 Bailey Ave. 














PACKARDS WANTED 


Will pay from $500 to $2,500, truly legitimate wholesale prices for clean 
ultramatic models from 1951 to 1954 (1953's preferred). No roughies or 
commercials. Will bring cash for one or fifty anywhere in the east. 


Note: | have for sale three diamonds, 14%, carat—$750; 1% carat—$1,000, 
and a 4% carat—$6,500. All flawless and blue white with written money 


One luxurious antique persian rug 5'x22', about 1" thick; camel beige color 
with Kirman blue intricate border. Beautiful for new car showroom. Take — 


Write or Call 


ALBERT BRINKMAN 


Special cash bonus for any make geauine hardtop coupe. 


Buffalo, N. Y. 
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100 new, 1955 Olds 88's, super 88's and 98's | 
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local orders. We transport in groups of four Car Dealer [) Truck Dealer [J Manufacturer [] 
from anywhere. Wire quantity to Box 4379, 1 Jobber insurance (] Financial () Supplier 1) 
c/o Automotive News, Detroit 26 and receive | 
our return wire next day. Absolutely confi-|| Make of Car......... ‘ceaans aeekenwer iat MC ncn 0s «nee p ews shins 
dential. 12-6-54 





Secipsiiestitieiciihin SiGe ausaiiaiae ada MNNiaNaiaaashemrenan ain ex megonmainete wsdl 





re 
: 
j 
i 
i 
; 
; 
: 


ET Viti Sen E RS, es eaten 


Seer teewenn eames occa 


aebmneter= 


See 


_ 


remember... 


INTERNATIONAL has led in heavy-duty sales 23 straight years) 


(in “multi-stop” sales 17 straight years, in ‘““6-wheel” sales 20 straight years!) 


The INTERNATIONAL Truck Dealer looks 
ahead to a dependable sales picture. With 
such sales leadership, he’s sure of being on 
a winning team, for years to come. 


He enjoys another exclusive advantage 
no other truck line can offer. Every truck 





lf you want the line 
to steady profits, 


owner is his prospect because he sells the 
world’s most complete line of trucks. 

And the INTERNATIONAL reputation for 
quality makes his future bright. Because 
their INTERNATIONALS stay on the job, his 
customers stay with INTERNATIONAL, and 


International Harvester Builds McCORMICK® Farm Equipment and FARMALL® Tractors...Motor Trucks...Industrial Power...Refrigerators and Freezer j 
See the season’s new TV hit, “The Halls of Ivy,” with Ronald Colman and Benita Hume, Tuesdays, CBS-TV, 8:30 p.m., : 


ha: RNATIONAL TRUCKS 
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with the dealer year after year after year. 


Franchises are available in a few loca- 
tions. If you want to be on a winning team, 
dial our line, or write in confidence to: 


INTERNATIONAL HARVESTER COMPANY 
180 N. Michigan Avenue - Chicago 1, Illinois 
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